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Casket in Repoussé Silver, XVI. Century; Now in the Cathedral of Valencia. 
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This is 
ler The , 

A amilton 
is advertised to ‘the 


Watch 
man who wants accu- 
racy in a watch. 


the way 


If you were about to 
buy a watch, wouldn’t 
it interest you to 
know that: 
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Tie Railroad Timekeeper of America 


Engineer C.W.Goodall 
in the cab of his ‘‘ Gates 
Special’’ engine which 
made the record run 
of 181 miles in 146 
minutes. 

‘For a number of years 
Mr. Goodall has carried a 
Hamilton Watch, and 


nearly 56% of the railroad 
eric: ail- 


men on Am an 

ds where the 
ficial time inspection d 
the same. 





The Hamilton Watch Ii 


Company also makes phe- 
nomenally accurate and very 
beautiful thin model watches 
for men and women in all 
walks of life. 

Ask your jeweler what he 

nows about the Hamilton 
Prices complete, beautifully 
cased and in mahogany boxes, 
vary according to size, move- 
ment and casing, from $38.50 


to $125.00. 


Your Jeweler can supply a Hamilton 
Movement for your present watch 


case, if you desire. 


Write for “The Timekeeper” 


“The Timekeeper’’ is the name of our book which tells about Hamilton Watches and illus- 


Hamilton 






trates the various sizes, etc. We gladly send it to any one interested in the purchase of a watch. 


HAMILTON WATCH COMPANY, 





maa aiian 





—— 








Over one-half (almost 56%) of the Engineers, 
Conductors, Firemen and Trainmen on 
American Railroads where there is Official 
Time Inspection carry Hamilton Watches? 

















Wouldn’t you be interested to know that the 
Hamilton 12-size is the thinnest and best 19 
or 23 jewel 12-size watch made in America? 
(Sold complete only.) 

When your customer wants a new movement 
for his present watch case, suggest a Hamilton 
movement, the Best Watch for the money, 
$12.25 to $60. 

Full description and prices furnished to the 
legitimate retail jeweler upon application. 


Hamilton Watch Company, Lancaster, Pa. 


Makers of the Railroad Timekeepers of America 














Lancaster, Pa. 


























—— 
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Washington’s secretary, when reproved for 
being late, blamed his watch. 

“Then,” said Washington, “either you 
must get a new watch or I must get a 
new secretary.” 


Your watch case customers, Mr. Jeweler, demand 
exact performance. If the watch cases you sell them 
do not make good they don’t blame the watch case, 
they blame you. The quality of Fahys Watch Cases 
is a known quantity. It insures to the buyer the 
finest workmanship, the most artistic designing and 
the longest possible wear. You can take care of your 
entire trade with Fahys Watch Cases, so why risk your 
reputation op cases of doubtful make. 





WATCH CASES 


Established 
1857 
In Solid Gold In Gold Filled 


BROOKLYN FAHYS PERMANENT 
FAHYS BRISTOL 
FAHYS MONTAUK 


A certificate accompanies each filled case, showing 
the thickness of gold in the backs 


Joseph Fahys & Co., Boston, New York, Chicago 
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A General 


Favorite 















































GENERAL FAVORITE ‘is one whom everybody 
likes. Our diamonds are general favorites with 
those who have seen them. 


First, because of the perfection of their cutting, assuring 
greatest brilliancy, and 


Second, because, we being cutters, there are not two or 
three profits tached on to the actual worth of the stones. 


J. R. Wood ®@ Sons 


DIAMOND CUTTERS 
170 Broadway Corner of 2 Maiden Lane New York 
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The Jewelers Best Melody 


ECAUSE they ring true, as they should, for they are 


made in the most careful manner, by the most | 
sKillful workmen obtainable, of gold of the correct 


ww 





j quality. No wonder they have the true ring. . 
J. R. Wood @ Sons B, 
WEDDING RING MAKERS le 
eels 170 Broadway Corner of 2 Maiden Lane New York 
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‘Wendell & Company 


make the only complete line of medals, 
struck from fine steel dies, on the market. 













THE KIND THAT WINNERS LIKE TO WEAR. 








Bronze, Silver, Gold Filled and Solid Gold. 
Show their BOOK OF DESIGNS and get the business. 


~ New York. Chicago. 
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German Silver Mesh Bags 
REPAIRED 


HEAVILY SILVER PLATED, REFINISHED 
LIKE NEW and RELINED with WHITE KID 


For 75 cts. to $1.50 Net 


According to size (4 to 7 in.) and condition 





These mesh bags, which usually weigh from 10 to 15 ounces each, can be sent by unsealed mail at 1 cent per ounce. 
Packages must not contain any writing. Sender’s name and address should appear on wrapper. When mesh bags are 
received without instructions, we repair them as above and return immediately. 


Gold and Silver Mesh Bags Repaired and Replated at Reasonable Prices 


WENDELL & COMPANY 


Two Wonderful Shops. 


337 W. Madison Street 
Chicago 





47 John Street 
New York 
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IS IT STERLING SILVER? 


Nine people out of ten ask the above question when shown the bag illustrated. It is not sterling—but 


German Silver, Soldered Mesh— 


as fine as any silver bag. Finest mesh ever shown in German Silver, made and finished with the utmost care. 





No. 67783—ACTUAL SIZE. 


This pattern made in 7 sizes—6-in,—5-in.—44-in.—4-in.—3-in—2-m, and 1%-in. Regular straight Mesh or reversed, as shown. 
Oxidized or polished tops. Also same sizes in perfectly plain tops, satin or polished finish. 


Prices lower than ever before attempted. If your jobber cannot supply you, write us and we will give 
you name of jobber who has them in stock. Made by the only machine-made mesh manufacturers. 


WHITING & DAVIS CO., Plainville. Mas. 


NEW YORK: 7 Maiden Lane CHICAGO: 31 N. State Street SAN FRANCISCO: 717 Market Street 
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The Premier Line of 
12 size Thin Watches 


Hunting No. 300, Open Face 302, 7 Jewels 
ee “ce 304, be oe 306, 15 “es 
- sil) Sas “ 310,17 “ Double Roller 
“ee “ 312, “ “ 314, 21 “ “ “e 





MADE AT THE GREAT 


Dueber-Hampden Watch Works 


Canton, Ohio 
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: The 
LOCKET HOUSE 
ie 
AMERICA 


FTER ALL, the bulk of a 

Jeweler’s profits are derived 
from comparatively few, more or 
less staple items. : 


@ The modern, scientific method of 
increasing efhciency is to concen- 
trate more on profitable essentials. 


@ One of those essentials is the 
Locket. 


@ Has it been playing the part it 

» should in your trade? Have you— 
unintentionally perhaps—been fea- 
turing less important items? Other 
dealers have discerned and availed 
themselves of the selling qualities 
of Merrill Lockets. Why miss these 
profits ? 


@ Think it over, as another season 
approaches. 


Ss. K. MERRILL 
COMPANY 


TRADE 


MARK 


NEW YORK OFFICE 
15-17-19 MAIDEN LANE 


LOS ANGELES OFFICE 
BROADWAY CENTRAL BUILDING 


MAIN OFFICE AND FACTORY 
PROVIDENCE, R. f. 


EVERYTHING | 
IN LOCKETS 
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We Manufacture We manufacture 


in 14 Kt. and in Sterling Silver 
10 Kt. Gold, and > of Substantial 
Gold Filled Weight 
FOBS CHAINS 
CHAINS BRACELETS 
CHARMS AND 
AND 
BRACELETS MESH BAGS 


For the Wholesale Jewelry Trade. For the Wholesale Jewelry Trade 








NECK CHAINS WITH CHARMS 


IN 10 KARAT GOLD AND GOLD FILLED, THAT RESIST WEAR 


We illustrate a Few Examples that have been taken at random from our Extensive Line. 
We can furnish the Charms in Plain, Hand Engraved and Stone Set Patterns, 
in Plain Polished, Rose, English or Roman Finish. The Quality 
is Guaranteed, and the Present Prices Enable 
You to Dispose of Them Readily. 


LOUIS STERN & COMPANY 


Makers of Chains, Bracelets and Bags 


NEW YORK OFFICE 158 Pine Street, Providence,*R. I. 


15 Maiden Lane 
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Watch Case 
History 


_ told in a 


Picture 





HE ILLUSTRATION shows the difference 

in thickness—the progress towards thinness 
—in the men’s watch cases made by this Com- 
pany during the past fifty years. 

It is interesting to note the relative thickness 
of 18s., 16s. and 12s., and the exquisite thinness 
of the Famous Wadsworth 


“PILOT” 25 Year 0/12s. KNIFE EDGE 


Case. And, gentlemen, the age of the thin 
watch is here, and it has come to stay. You may 
as well recognize that fact. The Wadsworth 
Knife Edge Case is the most modern of the 
modern—the last word in thinness. 

While it gains in beauty, it does not lose in 
utility. Made for business; not a curiosity but an 
achievement. Argument is unnessary. Every 
millimetre of superflous bulk is a disadvantage. 
Here bulk is eliminated. 

Made in plain, Engine Turned and Engraved. 
Each style a creation. Carried by Jobbers. Call 
up your Jobber now, while you think of it. 











The Wadsworth Watch Case Co. 


NEW YORK 
.17 Maiden Lane 


CHICAGO SAN FRANCISCO 
Columbus Building 717 Market Street 


FACTORY: DAYTON, KY. 
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Our sales of Star Watch Cases—with the only bow that can’t pull or 
So will yours, if you'll handle this line. Star Watch Cases are as 
handsome as watch cases can be made--thin, plain models, to the most 


beautiful hand-engraved designs—all sizes. 


Star Gold Filled Cases are made of durable stock with solid gold 
bows and joints. Twenty-five years’ manufacturing experience behind 
them. Sterling Silver and German Silver cases also. 


Let Star Watch Cases bring you trade—increase your profits., 


UI oo 


| 


My Mf 















The Safety Bow 


They 
Build Your Business 


Licensed Under Wachter Patent No. 916,809 


I 
I 
' 
: 
i 
' 
: 
] 








Write Today for Illustrated Catalog and Particulars 


STAR WATCH CASE COMPANY 


CHICAGO—701 Heyworth Bldg. Factory—Ludington, Mich. NEW YORK—37 Maiden Lane 
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Brooches Hat Pins 
Scarf Pins Tie Clasps 
Cuff Buttons Fobs 
Handy Pins Crosses 
Bar Pins Sash Buckles 
Lockets Pendants 
Pocket Knives 





Chese Knives 


are 10K. gold, but like ail of our 
successful lines, look as well as 
the best of the 14K. 





We use Wostenholm’s best 
steel only, and our success with 
them proves that the combination 
is appreciated. 


There is no better gift fora 
man than a gold knife, and 
especially so when the cost is not 
very great. 


Prices range from $4.00 to 
$8.00. 



































* a ta Ee 


Saas | el tig 
Salen; te 


% J 
te 





— ya = . ‘ 
ee Se Se eS a Eres 























16 


THE JEWELERS’ CIRCULAR-WEEKLY May 29, 1912. 








SOLIDARITY: “The Case That Courts Comparison ” 


Bracelet Watches 


( AMERICAN OR SWISS MOVEMENTS ) 





( “SOLIDARITY - MAURAN” ) 


WATCH BRACELETS. 


MR. RETAILER: 


All the principal Watch Jobbers in America Will Feature “Solidarity-Mauran” Bracelet 
Watches this fall, and the demand for them, once started, will give you the “biggest business 
bringer” you have had for a generation. 


The “Mauran” is the only patented expansion bracelet on the market, that can con- 
sistently be called “An Artistic Piece of Jewelry.” And being made with solid 14K. gold 


springs, rust is eliminated and breakage reduced to a minimum. 


Our case is specially constructed for a bracelet watch, which makes the “Solidarity- 
Mauran” the best combination yet created—There can be only ONE best. 


Owing to the meagre supply of movements available for this purpose, only the alert 


Jewelers will profit. 


Be ready to arrange with your Jobbers as soon as they are ready to arrange with you, 


-and YOU can get money that usually flows in other channels. 


Solidarity Watch Case Co. 


(ESTABLISHED OVER A QUARTER OF A CENTURY ) 


54 Maiden. Lane New York 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Sec’y-Treas. HARRY C. BALLAY, Vice-President 
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Camilla J913 Thelma J748 





Camilla J911 Thelma sa J778 





Thelma J750 


Camilla J910 


The Thelma, another new creation. 
Up to date in every particular. It’s a 
winner. Letters patent 737064. For 
sale by leading wholesale houses. 


The Camilla Extension Bracelet is 
unbreakable. Very handsome. Every 
jeweler should have them. Ask your 
wholesaler for them. Patent pending. 





Ask for BIGNEY’S 


new patented articles. 
Patents 
Pending Se 
To perforate the} IMitators. Keep in 


Th i cigar press the self- ‘ a 
eo Newest: Thing Ont. Tals tere Ouch: with our. line. 


LOCKET TIME REMINDER Or or three times, turn- 


score keeper. Don’t have to tie a _ ing the cigar and you W e sell the whole- 
string on your finger. A reminder &** ? splendid draft, } 

3 - end of d 

of engagements. It is most unique. BP ADOT sale trade exclusively. 


Rapid sellers. Big sellers. 


O?, Our one-eighth and one-tenth  gold-filled 
o” *D MIRROR FINISH chains look and 


We are creators, not 


J909 











8 wear like solid gold 
Write for Our Gold Embossed Banners. 


"idan wantin Factory : ATTLEBORO, MASS. 
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SOLID GOLD AND 
GOLD FILLED LOCKETS | 


One Piece Backs 


MADE LIKE WATCH CASES 


a, SRY our set td id ~ 























lp ABSOLUTELY ~ \ 
GUARANTEED © 







Hand Engraved [| < Gop S 4 Fancy E-T. 

Raised Gold a iia ocegmars ™ Plain Polish , 

Diamond Set \\ SoLip Gotp Joints J// Roman & Satin 
ELGIN AMERICAN 








FhoLaricaDantarnins €o. | 
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Our Trade-Mark 


*H&H 


Registered at Washington, D.C. 





It has been brought to our notice that chains bearing 
the mark HAH are being sold in the jewelry trade, and 
that persons have bought such chains, believing them to 
be chains of our manufacture. 

The chains bearing the mark HAH now being mar- 
keted are not goods manufactured by Hamilton & Hamil- 
ton, Jr., and all persons are cautioned and warned against 
selling or offering for sale chains bearing the mark H A H, 
as such mark ‘is an infringement upon our trade-mark 
* H & H. 

The attempt, by manufacturers or other persons, to 
market chains bearing a mark of such near resemblance to 
our trade-mark * H & H as to deceive the public, will be 
prosecuted to the full extent of the law by us. 

The Supreme Court of the United States has repeatedly 
decided in cases similar to ours that a trade-mark is en- 
titled to protection, stating in one of such cases, Amoskeag 
vs. Trainer, 101 U.S., 53, “The symbol or device thus 
becomes a sign to the public of the origin of the goods to 
which it is attached, and an assurance that they are the 
genuine article of the original producer.” 

A final decree was handed down early in March, 1912, 
by Judge Hollister of the United States District Court, in which 
the Thomas Mfg. Co., of Dayton, O., is enjoined perpetually 
from using the name “ Rogers,” or the letters “ W.H. R.” or“ R” 
upon or in connection with the sale of any silverplated ware. 


Hamilton & Hamilton, Jr. 


Providence, R. I., January, 1912. 
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Patented April, 1912—Other Patents Pending 
10 Ligne—Actual Size 


Twelve Brilliants Set in Platinum 


The “American Beauty 


Mounted With Diamonds 


The first popular priced diamond watch bracelet. 
Sets off a jeweler’s stock as it does a lady’s charms. 


The mere showing of the “American Beauty” will 
create a demand. 


It is sold plain, engine turned or with floral engraving. 
Each section has an invisible, spiral, tempered gold 
spring, which assures an extension of over three 
inches. No soft soldered rivets to break. 


Manufactured in 14 karat gold and high grade 
double gold filled stock. 


You can sell the “American Beauty” at a handsome 
profit, yet at a price low enough to surprise your 
customers, 


Sold Wherever Watch Cases 


or Movements are Shown 


Onterm Robbins @6Co 


Manalacturers in ~ Bracelets & Tiarties 
71 NASSAU. ST NEW YORKCITY 
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Lyery thing 
in Rings 













O-B Rings Draggiimamie to You 


Every O-B ring 
has an_ individuality 
and exquisiteness of its 


A record of forty years 
in the production of SOLID 
GOLD RINGS, unusual in 


design and unexcelled in quality and © own—every Ring is the embodiment of 
finish, has made O-B Rings the synonym specialized talent, skilled workmanship 
for unrivalled excellence. and scientific manufacture. 


O-B RINGS ARE SALESMAKERS 


They draw trade to your store—buyers are quick to recognize their worth and originality. 
OVER 1000 NEW DESIGNS IN THIS SEASON’S LINE 


The above enamel trimmed, stone set Ring isa sample. 4// of our enamel is applied by a process 
which permits re-sizing by any jeweler. A beautiful Ring which must be seen to be appreciated. 


OVER 5000 DESIGNS ALWAYS IN STOCK 


Easy duplication direct from our vaults. Perfect stones—no irregularities in color, shape, etc. 
Every ring carefully inspected in making, and subjected to rigid final inspection. Rings packed 
in anti-tarnishing paper protecting high finish. 


ASK TO SEE THE COMPLETE LINE 





ASK YOUR JOBBER 
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“SAART’S [SILVER SELLS” 


And Therein Rests the Secret of the Phenomenal 
Success that has Attendedjthe Efforts of This Concern 











The Finish 


Placed upon our product has been attempted 
by others-without success, and we are frank to say 
that no other popular priced line in sterling silver 
approaches it. 








The Patterns 


Are beautiful and salable, and their general effect 








several times the cost of “SAART’S SILVER.” 

















OUR POPULAR GRECIAN PATTERN 








The Mirror Illustrated 





shows one piece of the set that was perhaps the most widely sold and talked of | 
pattern shown in all of the popular priced lines last year. It certainly will repeat | 
its success again this year, and we have added two new patterns in toilet ware for | 
the coming demand that commend themselves to your consideration. Don’t | 
make your purchases until you have seen these new ideas, and we will leave | 


your decision to your own judgment. 


A FEW OF OUR SPECIALTIES AND NOVELTIES, NEATLY DISPLAYED, IN 


Toilet Sets, Manicure Sets, Mesh Bags, Hat Pins, Vanity Purses, Lockets, | 


Sewing Sets, Sterling Knives, Vanity Bags, Opera Bags, Etc., Etc. 


Will add materially to the attractiveness of your stock. Ask for our Catalogue. 


Our Line Is Sold Through The Jobbing Trade 











Address all Ci ications to the Factory 


“income” THE W.H.SAART CO.» tisicttw. 
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can only ‘be found in high priced lines, selling for | 
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OUNTED 
on heavy 
India Tinted, 
Cambric Finish 


card of superior 
quality. 


0) 


It attracts atten- 
tion to your 
store, helping 
the sales along. 


Yours 


for the 


Asking 
o) 


This handsome 


DISPLAY 
CARD 


6; x 10 Inches, 
Embossed 


and executed in 
Two Colors 





Write for this Fine Display Card To-day 


IRONS & RUSSELL COMPANY 


Specialists in the Manufacture of Emblems 
Three Complete Stocks in Three Convenient Centers 


NEW VORK OFFICE: MAIN OFFICE AND FACTORY: CHICAGO OFFICE: 
I! Maiden Lane Providence, R. I. 10 So. Wabash Ave. 
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“THE SILVER THAT SELLS” 


MONTICELLO 

















} 
? 
| 
| 
, y F 7 
Pickle Fork an . ££: BT & 
Small - . - | s | 
"Sardine Fork Butter (Pick 
aa j . r : Pi als et ah , j Sree 4] 
ROGERS, LUNT & BOWLEN CO. 
Silversmiths 
Main Office and Factory, Federal and Norwood Streets, GREENFIELD, MASS. 
New York: 15 Maiden Lane Chicago: 605 Kesner Building San Francisco: 717 Market St. 
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DINNER SERVICE 


RANK W. SMITH Co, 


_GARDNER_, : MAss. 











i Be URGED, 2 te EA 








_™ 














FF tl a einen ee EN te 


» 





May 29, 1912 


26 THE JEWELERWN’ CIRCULAR-WEEKLY 








l " . 2 TRADITION, WHICH WAS THE FORERUNNER OF, AND STILL SUPPLEMENTS 


{ . STRONG INDIVIDUALITY IN THE TREATMENT OF DETAILS, WHICH, IN AD- 








| MARY CHILTON |) 
1620-1912 


‘ | oN A NEW PATTERN IN AN OLD STYLE 

















\ HISTORY, TELLS US THAT MARY CHILTON WAS THE FIRST PERSON TO STEP 
\ ASHORE WHEN THE PASSENGERS OF THE MAYFLOWER LANDED AT PLYMOUTH 
\ IN 1620. SHE WAS THUS LITERALLY “THE FIRST LADY OF THE LAND’’ AND 
‘IN RECOGNITION OF THIS DISTINCTION AS IT RELATES TO -AMERICAN 
WOMANHOOD THE TOWLE MANUFACTURING COMPANY PRESENTS UNDER HER 
NAME ITS NEW PATTERN OF STERLING SILVER FLATWARE NOW READY FOR 
DELIVERY. 

THIS PATTERN, WHILE DISTINCTLY COLONIAL IN CHARACTER, SHOWS 


DITION TO THEIR NOVEL AND BEAUTIFUL EFFECT ARE SO ARRANGED AS TO 
| : GIVE EACH PIECE THE MAXIMUM OF STRENGTH. IT 1S MADE IN MEDIUM 
¢ WEIGHTS AND IS FOR SALE ONLY TO THE JEWELRY TRADE. 





GG] qommmemne jf ff emmmmanese | fff ee 


TOWLE MFG. COMPANY 


(COLONIAL SILVERSMITHS) 
4 FACTORIES: NEWBURYPORT, MASSACHUSETTS 


SALESROOMS (WHOLESALE ONLY): 
CHICAGO, NEW YORK GITY, 
HEYWORTH BUILDING. SILVERSMITHS’ BUILDING. 





STERLING SILVER 





aid PATENT PENDING 
| 
ul 
¥ 
DESSERT FORK, BACK 
DESSERT SPOON STERLING LENGTH 7 5-16 INCHES 





LENGTH 7 6-16 INCHES 
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Four Snappy Baskets 





No. 3620A. Length 514 in. $8.75. 


(Less Jewelers’ Circular Discount.) 





No. 3622. Length 5% in. $10. 


(Less Jewelers’ Circular Discount.) 





No. 3632. Length 5% in. $11.25. 


(Less Jewelers’ Circular Discount.) 





No. 3629. Length 6% in. $12. 


(Less Jewelers’ Circular Discount.) 


CHOOS 


Woodside Sterling Co. 


170 Broadway, New York 


For Little Money 


To round out your wedding display these 
attractive little baskets are’ “the thing.” They're 
inexpensive and will brighten up your stock like 
a June day. Since early Spring “repeats” have 
come in. Our customers say their trade appre- 
ciates the smart designs, the spruce stiffness and 
faultless finish. | 


Of course, the low prices “help some.” 
Seldom do so few dollars buy so much goodness. 
We couldn’t sell them for so little if marketing 
by mail—instead of through salesmen—didn’t slice 
off our selling expense. 


If it takes the last nickel set aside for stock, 
don’t hesitate on this third dozen. You couldn't 
get finer goods nor make nicer profits. “Cinch” 
these four baskets—now—you can return them— 
at our expense—if on arrival they don’t fully meet 
your ideas of value. 


We’d also like to send our 72 page year book 
and new Spring Supplement. They're full of 
catchy goods at bed rock prices. Just say ‘‘send 
us your book” —on a postal. We'll forward them 
by return mail. You can profit by our prices this 
season—if you acl to-day. 


The Same Goede for Les MONEY 
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Now is the time 
to make your 
Selections for 
Coming Events. 


TRADE 
Hh) 
Ae By 
SSIMPSON2 
HALL 
&CO. 
TS 
MARK 


INTERNATIONAL SILVER CO., 8 


WALLINGFORD, CON 
U.S.A. 


other designs. 









MANUFACTURED BY 


Simpson, Hall, Miller ; 


NEW YORK SAN FRANCISG! 
} CHICAGO TORONTO | 


Write for Prices and Ful 
Description of these and 


NO. 3522 


Further Evidences 
of the Superiority 


of Prize Cups 
made in the 


~ Unexcelled Qual- 
ity Silver Plate. 
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Thin Model Brush Patent Sustained 



















































WARNING beaters, RETAILERS 
Judge Brown’s Decision 


TILDEN-THURBER CO. ) , District Court of the United States, 
v. - Equity No. 2748. District of Rhode Island. 
THEODORE W. FOSTER & BROTHER CO. } 
OPINION. 
April 13, 1912, 

Brown, J. The bill charges infringement of Lette-s Patent No. 40,789, July 26, 1910, to John Webster, 
assignor to ccmplainant, fér design for a clothes brush. 

This brush, known in the trade as a “thin model brush,” appears to have been a decided departure from 
previous types of clothes brushes and to have had an immediate success and a very large sale. There has 
been a considerable amount of acquiescence of well-known merchants in the complainant’s patent rights. There 
is nothing in the way of anticipation by clothes brushes, and no evidence that a similar design has been applied 
to a clothes brush. The defendant offers in evidence brushes of other kinds, including paper hangers’ brushes 
and spoke brushes, upon which he bases the contention that the patent is void for lack of novelty; and it is 
also contended that the design must be new and ornamental quite independently of the character of the arti- 
cle to which it is applied, and without regard to utility or function. 

It is perhaps fair to say that the brush of thin model may owe a part of its popularity to its;compact size, 
resulting from the use of two rows of bristles instead.of a considerable number of rows, as in the ordinary 
clothes brush, and to the novelty of the idea that a thin brush with a very narrow brushing surface is adequate 
to perform the functions of a clothes brush. The contention that the success of the brush is nevertheless due 
in a considerable degree to its new, original and ornamental design seems reasonable. In the Patent Office the 
application was rejected by the examiner, who was of the opinion, upon a consideration of brushes of other 
classes, that the slight change from old forms did not involve invention as an ornamental design. Upon 
appeal to the Examiners-in-Chief the action of the examiner was reversed, with the following statement: 

“We fail to find inthe references any suggestion of the correlation of straight and curved 
lines appearing in the design claimed by the applicant. We think this design will support a patent, 
and the action of the examiner of trade-marks and designs is accordingly reversed.” 

The ordinary presumption of validity which attaches upon the granting of a patent is strengthened by the 
record of the proceedings in the patent office showing a specific consideration of the defense of non-invention. 

There is evidence that the “toilet article and clothes brush trade” considered the brush a new and quite 
startling addition to the clothes brush line. The contention that it makes an aesthetic appeal as well as an 
appeal on account of its utility seems to me not unreasonable. 

The complainant insists that the article itself is evidence of refinement of lines and gracefulness of appear- 
ance, and that there is no evidence to the contrary. 

The brushes which most closely resemble the complainant’s brush are the long spoke brushes used for 
cleansing the spokes of carriage wheels. They are of disproportionate length, and it is apparent that they are 
not at all within the field of aesthetics and do not have the harmonious proportions or aesthetic appearance of 
the complainant’s brush. - ; 

The evidence that the article has been found so acceptable in a trade where attractiveness of appearance is 
a matter of importance supports the complainant’s contention, that there is a patentable degree of artistic 
invention, 

Upon the whole, I find no sufficient reason for disagreeing with the view of-the Examiners-in-Chief. The 
question of infringement is so clear that a discussion of it would be useless. 

I am of the opinion that the patent is valid and infringed, and a draft decree for the complainant may be 
presented accordingly. 


Parties infringing this patent are liable to -prosecution 


TILDEN-THURBER CO. #382: Providence, R. I. 
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Sternauware Summer Specials 





TRAYS WITH TAPESTRY CENTERS. 


WE won't say half, but certainly a good part of the enjoyment of outdoor refreshments in hot 
weather is in having them invitingly served. Hence the popularity growing all the time of 
the Sternau Trays with tapestry centers covered with glass. Used to serve drinks, ice cream and 

‘other welcome visitors to heated throats. Quaint designs from soft-tinted old tapestry refreshing to 
the eye as the dainty repast on the lawn or veranda is to the palate. 


In showing these trays it would be welcome to mention other Sternau Specialties such as High- 


ball sets, Cocktail Shakers, Bread and Fruit Baskets. 


New York Showrooms: S. STERNAU & CO. Peers ae oh rc 


305 Broadway, N. W. Cor. 
Makers of Ste: rising : I ed Holdfast Bread 
Duane Street and Frait Baskets, Highball $ Sets and other Salable Summer Speci Brooklyn, N. Y. 

















Pen. 











B ASSETT 
10-KT. LINE —f 100K5 es [ESS] ©‘ FILLED LINE 


Everything High 
F 4 
MANUFACTURERS OF 


The Bassett Jewelry Co., Fine Gold Jewelry and Plated Chains 
ABORN AND MASON STREETS, PROVIDENCE, R. I. 


Chicago Office, 510 Columbus Bldg. 


























New York Office, 37 Maiden Lane Minneapolis Office, 1116 Lumber Exchange 
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“THE FINISHING TOUCH” 


More people realize every day that personal appearance 
is a decided asset. Care of the nails has notably increased. 
Manicure files are more in demand right now than ever 
before. 


In the manufacture of ordinary manicure files little or no 
attention is paid to the tempering. A\s a result they bend or 
wear out quickly. Usually such files are given merely a 
superficial ‘‘cut,’’ which is ineffective and of short life. A 
dealer injures his reputation every time he furnishes such 
goods from his store. 











Nicholson Manicure Files 




















For Particular People 








Superior steel, keen cutting teeth, perfect temper, and 





long-wearing qualities are the ‘‘reasons why’” YOU should 
sell NICHOLSON manicure fies. 








The NICHOLSON file factory is the largest and best 
equipped in the world. Nearly 50 years’ experience de- 
voted exclusively to file making is behind every file of 


NICHOLSON output. 


TELL US YOUR FILE REQUIREMENTS. 
LET US PUT YOU IN A POSITION TO FILL 
A LONG-FELT WANT. WRITE US TO-DAY. 


Nicholson File Company 
PROVIDENCE, R. I. 















































Our New Thin Model is the 
most perfect drinking cup 
ever offered to the trade. 


An ideal cup for every trav- 
eler, and must be seen to be 
appreciated. 

Made in 2% and 5-oz. sizes. 
Plain, English Thread, En- 
gine Turned and Engraved. 
Sterling only. 


Write us for sample 


WARWICK STERLING CO. PROVIDENCE. R.L 

















Gems and Precious Stones 2x cover, postpaia, 5 ity The ete ae 














Oc. Published by The Jewelers’ Circular Pub. Co. 
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| We Are Known by 





REGISTERED 


ee of Quality 


The Goods shown here are 
Up-to-Date Sellers 
Every One 
Place Your Order To-Day 


PENDANT No. 

251 Old English, Pearls, Drop Set as 
ordered 

253 Old English, Pearls 

PIN Na. 
4962 Plat. Finish, Brilliants }) Center Stone 
4965 Plat. Finish, Brilliants | as ordered 
4995 Wishbone, Old English 

SCARF PIN No. 
1361 Old English, Engine-turned | Set as 














fee aoe Mae ee 1363 Old English, Engine-turned § ordered 
Theodore W. Foster & Bro Co. Manufacturing Jewelers and Silversmiths 
100 Richmond St., PROVIDENCE, R. I. 
NEW YORK: 13 Maiden Lane CHICAGO : Heyworth Building CANADA : Kingston, Ont. 

















Sterling Silver Tea Balls 








A convenience that has become 
almost a necessity 


The advantages of the tea ball 
are becoming apparent and the 
demand for them is constantly 
increasing. 

We have tea balls, of good 
substantial weight, in all the 
popular shapes and sizes. 

Our folders and catalogs 
illustrating various lines of our 
manufacture will interest you. 


R. Blackinton & Company 


Goldsmiths, Silversmiths and Jewelers 


Factory and Main Office >) GID 7% New York Salesrooms 
North Attleboro, Mass. 15-17-19 Maiden Lane 
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YOU CAN DOUBLE YOUR BUSINESS 


The Krower Catalogue Will Do It 








We occupy 17,000 Square Feet » 


Yan~OTE CAREFULLY the UNEXCELLED arrange- 
! ment which requires no increase in your stock, nor 
=o) any outlet of capital. 


OUR SYSTEM IS SIMPLE 


We supply you with the catalogue at actual cost of printing, 
being a reproduction on a small scale of our regular cata- 
logue, we carrying a sufficiently large stock to immediately 
fill your orders, no matter what quantity, and can make for 
you direct shipments using your own shipping tickets. 
Everything in your favor 






Write us for further information. 


LEONARD KROWER 


Wholesale and Manufacturing Jeweler 








of Space 


Canal St. and Exchange Place, NEW ORLEANS, LA. 














The Colonial Bm 






Dame Line 





‘The Line (Q) of Quality’’ 












QUALITY MARK 
ASK SOLD 
YOUR JOBBER ONLY 
FOR THROUGH 
‘<THE LINE JOBBERS 
OF 
QUALITY” 
y COLONIAL DAME | 
LINE 
WRITE FOR REPRESENTS 
PARTICULARS EXCLUSIVE 
ON OUR STYLE, 
FREE QUALITY, 
PENNANT FINISH, 
OFFER WORKMANSHIP 


Colonial Dame Locket. 


Colonial Dame Bracelet 
Patented May 7, 1912. 


aes Latented April 23, 1912 
~ 4572 





| ror Lonial: Dang 


Lock all 














4590 





New York Office : Silversmiths Bldg. 


Cane Office : Heyworth Bldg. 





San Francisco Office : Chronicle Bldg. 


BLISS BROTHERS COMPANY, 


Attleboro, Massachusetts 


~ 
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We have completely remade our bracelet line. We 
have added some numbers and thrown out others. We 
now have seven sizes of tubing. This tubing is 12K 1/20 
stock, and we guarantee it to be such. 


Our bracelets are made by an entirely new process. 
The tubing is drawn and coiled without heating, making 
the bracelet very hard. In fact, a 12K 1/20 bracelet 
made in this manner will wear as long as a 1/10 bracelet 
made by the old method. Our new patented joint is per- 
fectly smooth. It works on a hardened steel spring. It 
can’t wear out. It will always be stiff and yet flexible. 





We make these bracelets plain, chased and engraved. 
We have one pattern of chasing and one pattern of en- 
graving through the entire seven sizes. We have done 
this for the reason that the size of the tubing sells the 
bracelets more than the design. We have been very 
careful to pick out exclusive and artistic designs for our 
chasing and engraving. You will not find better chasing 
or engraving on solid gold goods. 

These bracelets we guarantee to give satisfactory 
service for ten years. A trial order will convince you of 
their absolute merit. These goods are the last word in 
bracelet manufacture. 


- The time to buyis now. Bracelets will be worn more 
than ever this summer, and just as soon as the warm 
weather sets in, your lady customers will be looking for 
new bracelets. If you have a line of our new bracelets 
you won’t miss a sale, because your prices will be right 
and your bracelets will be irresistible, and when you tell 
your customers that if they ever feel dissatisfied you 
will give them a new one or nd every penny of their 
money —- you will have the sale clinched. 


We show here two each of our three bracelet patterns. 
The largest and smallest. Each pattern is made in 7 sizes. 
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Made} in 
SILVER, PEWTER, COPPER 
and OREIDE 


The Middletown Silver Co. 


Factory and Main Offices 


New York Salesrooms 
Middletown, Conn. 


15-17-19 Maiden Lane 


Manufacturers of 


Nickel Silver and Britannia Hollow-Ware 


Including the Most Popular Line of 


CANDELABRA and PRIZE CUPS 


on the market to-day. Send for Booklets 
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THE HUSSEY CoO. 


Manufacturing Jewelers, 


PROVIDENCE, RHODE ISLAND 


















WE SPECIALIZE 


Real Gun Metal. 


BAGS ana PURSES 


Sell Quickly on Merit 













“LA RITA” 
Indestructible 
Pearls—this 
year’s best 
seller. 


“LA RITA” 
Indestructible 
Pearls—this 
year’s best 
seller. 


m0e| OBICO | MARK » 


Made in 
24-34 -4-5-5 4-6-7-8-inch Tops 


Regular and Extra Fine 
Mesh, Herring Bone 
and Accordion Weave 


Send for Catalog 


OPPENHEIMER-BRUSSEL 
IMPORTING COMPANY 


FLATIRON BUILDING NEW YORK 
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“SECURITY” RING TRAY 
= Ring Insurance At Lowest Cost! @ 


A= years of experiment we are now placing upon the market a new and PATENTED lock ring tray. Every 

ring when placed in position is locked securely, and cannot be removed without your knowledge. The 
advantage of this, as compared with others, is that a push button, controlling the removal of each and every 
ring, is made flush with the tray, and there is no wasted space. This tray defeats any attempt to substitute 
counterfeit imitations, and, in connection with all of its many improved features, it costs very little more than 
the old style easily robbed trays which have proven so unsatisfactory. 


For Show Case and Window, Size 1154 by 7% inches. For Show Case and Window, Size 8 in. by 6 in. 





MADE 
IN 
Two 
SIZES 
Patented 
Patented Holds 30 Rings— 
Holds 63 Rings—Price, Covered with Dark Silk Velvet, $3.50 Price, Covered with Dark Silk Velvet, $2.50 
Price, Covered with Light Silk Velvet, $4.25 Price, Covered with Light Silk Velvet, $3.00 


WOLFSHEIM & SACHS 


Manufacturers of Fine Cases and Trays for Jewelry and Silverware, Platforms, Blocks, 
Chests, Flannel Rolls and Bags, Paper Boxes, Findings, etc. 


Office and Salesroom: 35 MAIDEN LANE, Lorsch Building, New York. Factory, 10 Gold Street 
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JULIUS WODISKA, 40 John Street, New York 


’Phone, John 5066-5067 


Designs and Estimates , Makers of a 
Submitted ; General Line of 


Special Order Work RSNA. Diamond Mountings | 
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long time as a challenge of quality. 
We Know our goods are up to the 
standard. We have an established reputa- 
tion of fifty years to maintain, and our 
Trade-Mark ‘*The Rose’’ is a visible evi- 
Lm. dence of the fact that we guarantee that 
"or every article sold by us will give satisfaction 
to vou and to your customers. 
Many of our friends have expressed their 
approval of our policy and we intend ‘to 
¥.*3) continue same and carry it out strictly. We 
ENG are seeKing the trade and support of all 
jewelers who desire quality goods, whether 
10 or 14Kt. Let us add your name to the 
list if it is not already there. You 
will not regret it, as it will be a 
distinct advantage to you. & 


(ee HAT has been in the ring for a 
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HENRY FREUND @ BRO. 
Settee: siting ee: ol York “. | ones 
































[a COMBINATION OF PERFECTIONS | 








SURPRISING how many variations are possible in these 

Fancy Bead Necklaces. Gem alternations admit of almost 
every color, and the contrasts with gold are richly effective. 
Finest vermicelli alone or alternated with plain Roman round 
or oval. Even and graduated styles. Real live goods all 
summer long. Prices inviting too. 


DAY, CLARK & CO. 449 Washington Street 


Makers of Fine Jewelry NEWARK, N. J. 





14-KT. ONLY 
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Umbrellas and Canes 
The Mark of Qualite de Luxe 


Fall Samples Now Ready} 











Our advertising and Hi | 
the superior quality of tL 





Krementz 
Collar Buttons | 





Our Fall Line of Handles and Canes of several thousand 
different styles, which for workmanship, grace and gen- 


eral get-up are the best that the market affords. Made iP 1 
up in carefully selected and original trimmings, consisting e € 
of Solid Gold, Rolled Gold Plate, Sterling Silver. Hand- One Piece s 


somely chased, engraved, etched and engine-turned, with 


| 

P| i 
t 
or without detachables. An opportunity to serve you, will gi i 





bring prestige and handsome results. 
Arthe, Levy, Benard Co. UnbreaKable 


37 Union Sq., -s- New York 

















The Standard ai| 


of 
Collar Button 
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Perfection 7 
Have created a demand ai 
for them that it pays ‘1 


wide-awake jewelers to all 
profit by. 











KREMENTZ @ CO. le 








A. SUDEROV A 
MANUFACTURER Newark, N. J. a4 

Fine Diamond Mounting *" Gold and Platinum NEW YORK SAN FRANCISCO 1 
Lockets and Bracelets 286-288 Fifth Ave. 722 Shreve Bldg. a6 

eb 

PATENTED PLATINUM CLUSTER MOUNTING PR NSS SD PGES, Feovidenaa Mek. on 

Selling Agents to Jobbing Trade for U. S, and Canada anal | 


47-49 Maiden Lane, New York 


CHICAGO OFFICE - - 1313 HEYWORTH BUILDING aa | } 
- aa 
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“Newark-Made” Always Leaders 





Krementz & Co. 
Platinum and 14-K. Diamond and Enamel Jewelry 
Krementz Bodkin Stud and Vest Buttons 


Eastwood-Park Co. 
Silver vase: Novelties and Mesh Bags 


(Po 


Y. Office, 15 Maiden Lane 
Austin and Murray Streets 


Frank Krementz Co. 


Makers of 14-Karat Jewelry 
632 Mulberry Street 





Crane and Theurer, Inc. 
13-16 Franklin St. 
14 KARAT LINES 


TRADE 
MARK 


See page 15 


Kohn & Company 
Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 
Camp and Orchard Streets 





Andrew O. Kiefer 
10-K. Profit-to-the-Dealer Rings 
N. Y. Office: 7 Maiden Lane 61 Arlington St. 








Meyer « & Gross 


High-Grade 
Makes ea tes Set Rings 
401-407 Mulberry Street 








LQK mstatese. 





Moore & Son 
Gold Rings and Jewelry 
22 Green Street 


M+ 








Osmun-Parker Mig. Co. 
Makers of Fine Pearl and Diamond Jewelry 





2 





338 Mulberry Street 





Pe) 


Thurstans & Waters 
Makers of Gold Bar Pins with 
Self-Locking Catch 
50 Columbia Street 
"Bippart, Griscom & Osborn 
14-Karat Jewelry 
2-8 Garden Street 





SO ae 


Unsoldered 103-109 Oliver Street 





_ . . 


Taylor & Co., Inc. 
10-K. Jew, make and finish unsur- X4 [{ 
passed by goods of higher quality 


any 
47 Chestnut Street ““"* 





Battin & Com an 


Waree- Gold and Silver a 


Small 
Salesroom, 320 Fifth Aeast 
106 Ogden Street 








| 0 The K Koller Jewelry Mig. Co. 





oaepes ae te i 64 estes Street 
Factory: 251 N. J. R. R. Ave 
Charles C. Wientge Co. 
Artistic !4-K. Gold Jewelry, Novelties and Silverware 
4OW0K 32 Marshall Street 





Lee-Dodd Company 
14-Karat Jewelry—Christian Science Jewelry 
13 Franklin Street 


Burstow, Kollmar & Co. 


~~ 


Bracelets and Bead Necks 
18 Columbia Street 
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Graduation 


These Firms Can Supply You 


VERY LATEST NUMBERS 


In 10 & 14K. Gold, 


It Gives You a Repu- 
tation, Mr. Dealer, if 
You Are KNOWN to 
Have 
Things for Graduation 
| Gifts—So 
the Headquarters of 
Fine Jewelry. 


Phd 
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Season Is 
Near at Hand 
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Platinum 
and Diamond Goods, Silver 
Novelties and Silverware 























the NEWEST 


Buy From 


Oude t-2-Od-todte atta td -Por 


Sone 





MARK 


Re Link & Angell, Inc. 
CoD we caus Franklin Street 


we 








Mesh Bags and General Line 
Gr N. Y. Office, 9 Maiden Lan 
Abig & Wagner 
Specialty: 10 and 14-K. Bracelets and La Vallieres 
oa Weizenegger Bros. 
(WKB) Sterling Silver Mesh Bags 
368 Haleey Street 
Hagerstrom & Chapman Co. 
“The House of 
865 Columbia Street 
Riker Brothers 
42-4-6 Court Street 
Bride & Tinckler 
336 Mulberry Street 
] 4 Courtels, Bush & Garrigus 
473 Washington Street 
14K L. Fritzsche & Co. | 0K 
ong Washington cuade 
Diamond Cutters and Polishers and Importers 
of Rough Diamonds for Mechanical Purposes 
La Pierre Mfg. Co. @ 
60 Columbia Street 


Garland, Fis Fisher Company 
630 Mulberry Street 
650 Columbia Street 
orem, Ob 
14-K. and Platinum Jewelry 
Manufacturing Jewelere—14-Karat Only 
Choicest Whole Pearl Line 
Sporting Jewelry, Vanity Cases, Etc. 
.Fine Fine Gold leche. 
Van Moppes & Son 
671 Broad Street (Wiss Bidg.) 
Silversmiths 


Candlesticks 





Eckfeldt & Ackley 
14-K. only—Lockets, Links and Novelties 
96-104 Murray Street 





WORDLEY, ALLSOPP & BLISS CO. 
14K. BRACELETS WR 


33 East Kinney Street 
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BROWNE, JENNINGS & LAUTER 


Makers of Fine Platinum and Gold Jewelry 
Also Special Work from Designs 


N. Y. Office, 49 Maiden Lane . 48-50 Wainut St. 


William Link Co. 


Makers of 14-K. Jewelry 
SCARF PINS 


401-407 Mulberry Street mar’ 


STROBELL & CRANE 
Bracelets, 


E. : Kinney & Orehard Sts 





<P> Alisopp & Allsopp 


I 
Platinum Diamond Jewelry x & B 
18 Columbia Street 





David C. Dodd Co. 
Platinum, 14-K. and Enamel High Grade Jewelry 
Bar Pins a Specialty 23 Marshall Street 











Frederick B. Weiss, Inc. 
The Up-to-Date 10-Kt. Line 
473-475 Washington Street 


USK 





John Chatellier 
ialti Boxes, Ci , Vani d Card Cases 
otter ten fare 
N. Y. Office, 341 Fifth Ave. 306 Market St. 





Charles" W. Park 
Maker of Fine & Goods, Novelties 


a and MoWhorter Streets 


14-K, Gold and Platinum 
30 Court Street 


Henry Ziruth 
UnbreakableChains—High Grade10 and 








Bead 


Day, Clark & Co. 


440 
Washington Street 
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REG, IN U.S, PAT. OFF, 


LONDON 
Kimberley Buildmg 
Holborn Viaduct 





“OUR ANNUAL EXHIBITION IS A PERMANENT INSTITUTION” 


POWERS ann MAYER 


8-14 West 38TH STREET 


Adjoining Fifth Avenue 


NEW YORK 


Announce the 10th Anniversary of Their Annual Exhibition 





To Be Held From August 29th to September 7th Inclusive 


THERE IS A WELL DEFINED INDICATION THAT THIS IS TO BE 
A SEASON FOR NECK ORNAMENTATION. WE HAVE ACCEPTED 
THE INDICATION IN THOROUGH EARNESTNESS AND MONTHS 
AGO PROVIDED OUR CREATIVE ORGANIZATION WITH ASSORT- 
MENTS OF CAREFULLY CHOSEN MATERIAL THAT PRESENTS 
THE MOST ATTRACTIVE THE MARKET AFFORDS. IN ASSORT- 


MENTS AS LARGE AS OURS, YOU NEED NOT NARROW YOUR 
CHOICE TO SOMETHING THAT MERELY APPROXIMATES WHAT 
YOU WANT, YOU WILL FIND EXACTLY WHAT YOUR FANCY 
SUGGESTS,. THE SORT OF PATTERNS YOU LIKE AND MODELS 
THAT LEAD MORE DISTINCTION THAN ANY FOUND ELSE- 
WHERE. 


“BEAUTIFUL INEXPENSIVE LA VALLIERES” 


PARIS 
51 Rue de Chateaudun 


CABLE ADDRESS: “ON TOP,” ._LONDON 


AMSTERDAM 
Sarphati Straat 32 
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Our Latest Green Gold Mesh Bag 
Is Not Gilded and Never Needs 
Gilding, Because— 
The gold used in its construction is | 
alloyed in a natural green gold color 
and simply polished, 
The metal cannot soil the handkerchief | 
or the most delicate fabrics. This new | 
idea is proving itself to be a great ad- 
vantage over the bags which continu- 
ally need refinishing. 

We are making them in the newest shapes and all sizes, with shirred or reverse mesh. 
TRADE MARK Established 1865 TRADE MARK 
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In Platinum, Gold and Sterling Silver 


Our Line is made especially for Jewelers whose trade demands the artistic, 
exclusive and finely wrought. Our aim has been to create a salable and un- 
usual number of effects that appeal to discriminating buyers. 


Jeweled Bags Lorgnettes Cigarette Cases Chatelaines 
Mesh Bags Card Cases Eyeglass Cases Novelties 
Purses Vanities Cigarette Holders Bar Pins 


Vanity Cases Bracelets Lorgnette Chains Etc. 





S. COTTLE COMPANY | 


31 EAST 17th STREET NEW YORK CITY : 


PARIS: 28 Rue D’Hauteville. CHICAGO: H. M. Heymann, Heyworth Bldg. SAN FRANCISCO: A, E, Lee, Shreve Bldg. Ft 


Novelties de Luxe 
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it” | ENOS RICHARDSON & CO. 


ujje (Gx | 23 MAIDEN LANE - - NEW YORK 














Mansfacturers of 14-K Gold and Sterling Silver 


JEWELRY 








Handy Pins Tie Clasps 
Vetl Pins TRADE Sleeve Battoas 
Safety Pins Ribbon Fobs 
Hat Pins Gold Fobs 
Children’ 

(Pine or 8 Sets “Perfect”? Collar Bettoas 
Sastotrs Match Boxes 
7 and 14K) . Key Chains 

Chains Waldemar Chains 
or Plain) MARK Coat 
Scarf Pins (10K aad 14-K) 


“R S” CIGAR CUTTERS 


14-K GOLD AND STERLING SILVER 


PLAIN ENGRAVED ENGINE TURNED 
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each side. 


immediately—in preference to: this wording. 


—and in his favor if he sells Hedges earrings. 
a selection package? 


You will wonder immediately 


why these four earrings are all pictured on one half 
of this ad., instead of being grouped in pairs on 


It is done to prove what instantaneous eye catches 
earrings are. Even their pictures attract the attention 


Truly, ‘‘ by his earrings shall ye judge the jeweler”’ 
Have 


A. J. Hedges & Co. 
- Makers of | 14 | Specialists in 
14 Karat Jewelry K Mourning Jewelry 


12 to 16 John Street, New York 


a ant eee 


SG Fe QI Se eT oe 




























a) 





1 


| i 


/ 








4Z THE JEWELERS’ CIRCULAR-WEEKLY 


May 29, 191 








The Compotier 


Graff, Washbourne & Dunn’s 


French Border Design 
Is a Real Ornament To Any Table 








Compotier 
No. 2983/47 
Patented May 18-25, 1909 


The Design Patent is Protected by The United States Courts 





It is in Reality An 


Exclusive Design 





For Decorative Table Silver The French Border Service 


IS UNEQUALLED 





Graff, Washbourne & Dunn 


SILVERSMITHS 
Office and Factory, 142 West 14th Street, New York 





POODOG Hs  PRSGEE 
DON oC 





e 





SEY ue 
OSMUN-PARKER MFG. CO. 


MAKERS OF 
Fine Pearl and Diamond Goods 
338 Mulberry Street 
NEWARK, N. J. 








TOURISTS’ LEATHER GOODS 


We have a large line of attractive 
articles for the summer trade. 


SEND FOR CATALOGUE 


C. F. Rumpp & Sons 


FINE LEATHER GOODS 


ia Philadelphia 
New York Sal , 683-685 Broadway 


Reliable 





European Novelties Now on Ex- 
hibition. 





7870 First Aid Outfit 


Headquarters For 


Black Onyx Mourning Jewelry 
Eardrops 

Brooches 

Crosses 

Rosaries 


Also an attractive line of Necklaces in Coral, 
Amethyst, Fancy and Black Onyx and Pearl 


SAMUEL LAWSON - fSouwsr. wy. 














Phone Gramercy 5265 Established 1879 


Samuel Brand & Sons 


INCORPORATED 
MANUFACTURERS OF 
Diamond Mountings 


18 East 23rd Street New York City 





























The Bowden Ring's 


ARE COMPLETE IN VARIETY, CORRECT IN 
QUALITY AND PERFECT IN FINISH. WE 
MAKE EVERY VARIETY OF FINGER RINGS 


J. B. BOWDEN & CO., 


15, 17, 19 Maiden Lane, 24 Floor NEW YORK. 
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G. R. HOWE ESTABLISHED 1841 BY A. CARTER F. R. HORTON 
W. T. CARTER F, W. STANBROUGH 
W. T. GOUGH H. L. FARROW 


CARTER, HOWE & CO. 


MANUFACTURERS OF ARTISTIC—SALABLE—RELIABLE 


3 GOLD JEWELRY s$> 


pe INCLUDING THE MOST COMPLETE ASSORTMENT OF 





TRADE- MARE 


Vanity Cases, Mesh Bags and Purses in Gold and Silver, plain, engraved, 
engine-turned and etched designs. 

All styles of Fancy Design Chains for Men and Women in 14 Kt. Gold 
and Platinum, including Lapel Chains, also Sautoir Chains in Fancy 
Enamels with Lockets to match. 

Large variety of Lorgnettes in 14 Kt. Gold and Sterling Silver. 

Jabot Pins in Gold and Enamel designs and also set with stones. 











9-1113 Maiden Lane, NEW YORK Factory: NEWARK, NEW JERSEY 




















OSMERS, DOUGHERTY CO. -~()- 


MANUBACTURING JEWELERS 
291-293 Seventh Avenue, bet. 26th and 27th Sts. (’Phone 913 Madison) NEW YORK 





/ 





SEED PEARL 


Necklaces, Collars, Bracelets, Ropes, Bayaderes, Sautoirs, Brooches, Pendants, etc., 
. also loose in all sizes and qualities. 





ORDER AND PREPAIR WORK of all kinds executed by skilled workmen 















































——- --___—- | 


| TO THE S al\s aie 10K. and 14K. 
| JOBBERS 


JEWELRY 


MANUFACTURING JEWELERS } 
87 MAIDEN LANE ct 
g * 





Our lines, now ready, are filled with new and salable articles 
| that are bound to please. Every department has been 
1} added to, and is more complete and attractive than ever. | 
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Do 


La Pierre Mfg. Co. 


You Know 
The La Pierre Line 7 
of Candlesticks? 


OSITIVELY the best 

values in medium and 

low priced Candlesticks ever 
offered to the Trade. 


These Candlesticks pos- 
sess all the artistic merit 
of high-priced sticks — are 
well made and well finished. 


Silversmiths 


Newark,N. J. 


Salesrooms: | W. 34th St., New York - 
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Geo. 0. Street & Sons 


ESTABLISHED 1837 


HAVE 


REMOVED 


FROM 35 MAIDEN LANE 


TO 


The Broadway-Maiden Lane Building 


170 BROADWAY 
NEW 


2 MAIDEN LANE 
YORK 




















Earrings 2% La Vallieres 


Hoop and Pendant Earrings, Brooches, La Vallieres—14-Kt. Gold 


BAROQUE PEARL, AMETHYST, TOPAZ, LAPIS, CORAL, TURQUOISE, 
CHRYSOPRASE and PLAIN GOLD 


Send for Our ILLUSTRATED SHEETS and PRICES. Selection Packages 


Sent to Responsible Jewelers 





THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear 7 searf-pins 


iS all sizes of scarf- 
pitt wire. Guaranteed. 


P & 


EAR WIRES 
fer wnpierced ears. 


SAFETY CATCH 

J A= Far Brooches, etc 
Can be applied to any 
— where pin tongues 


Closed. 


pag Circular en cy gga 


Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 


GC. IRVING WASHBURN, 45-49 John Street, KY. 








When Your Stock 
Is Running Low 


on certain staples, and your show- 
cases are in need of sorting up to 
prevent their looking like a bank- 
rupt stock—that is the time you 
ought to have Albert Brothers’ 
Catalo Many a good bargain is 
to be Cat there that you would 
never hear about, or think of, if 
you did not have it. 

It’s a great book, any way you 
take it. 

We are known as “The Quick 
Delivery House,” and we live up to 
our reputation. 


ALBERT BROTHERS 


Wholesale Jewelers Cincinnati, 0. 





























Fine Art Commercial 
Castings and Statuary 
GOLD ~ 


SILVER 
BRONZE 


NEWARK ART FOUNDRY CO. 
ERNEST VATIER, Mer. 
NEWARK, N. J. 

30 Franklin Street 


Tel. 4488 Market 

















Est. of A.O. BAUMANN 
Manufacturers Sinaleapanen: a8 
9 West 31st IVORY and TORTOISE SHELL G00D$ 
Street, Toilet Astcies 2 Specialty 
NEW YORK 58 West 37th St. New York 
BEAD CORD 22252 ||/_™E_NOTICE 3 





Eyeglacs Cords, Silk Watch Guards, Fextail Chains, Etc. 


Pine Tree State Braids voarin, une 








Live Jewelers wishing to increase their sale of 
diamonds should send for ero : ** How 
to Grow a Diamond.*’ Greatest Sales 
Pulling Window Attraction ever offered. 

Lerenzo Art & Sign Co., 1333 Arch St., Phila., Pa. 
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Remounting Suggestions 


























PEARLS * 
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68 Rue Du Pelican SAME WEIGHT ; 7 Rue De La Clune 
SAME LUSTRE AS GENUI 
ANTWERP SAME DURABILITY ” PARIS 


Science’s Last Word in an Indestructible Duplication of Nature’s Gem 
“* Durbar” Pearls will resist boiling water and are not affected by the action of soap or alcohol. They are the only indestructi- 
ble Pearls that have the same weight and lustre as the Oriental Pearl. They retain their lustre indefinitely and do not peel off. 


We can supply Loose Durbar Pearls in all shapes, sizes and quantities. 


Prices for Necklets range 
from $12 to $60 


Write us 
for information 
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~_ KLIPPER BROS, = 


Sole Distributors for the United States 


68 Maiden Lane, - - - New York 
IMPORTERS OF DIAMONDS. Melee a Specialty. 
Western Representative, POWEL FREDRICK, 717 Market Street, San Francisco. 


‘ & * * 
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QUALITY without style will not sell ; 

STYLE without quality will not give satisfaction ; 

The Bryant Rings have both style and quality, and will _ your reputation as a Jeweler. 
We guarantee every ring we make. : 


@® M.B.BRYaANT&Co,” 322" | 


TRADE-MARK 
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TRADE MARK TRADE MARK 


i4%* The House of Progress 14x 


We Are Working Our Factory Full Time to Supply the Unusual Demand for Our 


14-K LINE OF QUICK SELLERS | 


The Reason for the “Full Time” and “Unusual Demand” Elemenjs 
Is 
_ That the Retailers Are Taking Advantage of the Chance 
114 for Quick Sales and Big Profits that Our Line Offers Them 


Ame 


su FRANK KREMENTZ CO., © warn sme sro 

















@ CE Enish?? culminated in Jewelry 
SCHLESS, BROD & Co. 


Makers of Gold sein to the Jobbing Trade Exclusively 


@ 26-28-30 Beecher St., Newark, N. J. 


NEW YORK OFFICE: 65 Nassau St. 
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UM NECK Cry se, 


Chain 


Ts of Every Description Ay, House 
3 Quick Sellers AS 

TRADE 
owas ci GOLD CHAINS “is. 


Having NO TRAVELING SALESMEN enables us to sell the FINEST QUALITY at the 
LOWEST Prices, consequently the ADDITIONAL PROFIT goes to you 


ALOIS KOHN & CO. 


16-18 Maiden Lane (Telephone 1402 Cortland) NEW YORK MARK 




















Clarence F. Bayer Byron L. Strasburger Albert Pretzfelder 


Manufacturers 








Your Spring Business can be Stimulated ml Increased by Buying and Displaying 
our line of 


se | . Gun Metal Bags, Clocks, Brass Goods, Vanities, Corals, Cigarette 
Cases, Eye lass Cases, Clocks, Silver Deposit Ware, Fancy Chains, Desk Sets, Lamps 


and many other lines the live jeweler should have 


en 








SOLE AGENTS 
Lisbeth Indestructible Pearls, Vivian Gold Filled Opera Glasses, La Vogue Opera Glasses, Binoculars and Lorgnettes 


BAYER & PRETZFELDER COMPANY, 5 East 17th Street, New York 
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THE BEST YET 


Jacques 
LeCoultre 


SAFETY 
RAZOR 


ORE simple, more 
durable, more 
shapely and especially 
more easily kept in good 
condition than any other 
safety razor. Note the 
flexibility of its protecting 
comb, which allows the 
blade to fall easily in posi- 
tion and adjust itself auto- 
matically. 





Sead for Price-List 


MATHEY BROS., MATHEZ & CO. 


Sole Agents 15-17-19 Maiden Lane, N. Y. 











JABEAU 
VEIL! 
JABEAU! 


THIS YEAR IT’S 
JABEAU PINS 


Do you want sellers ? 












(f PES PERE SEHK BITRE F** {| Something to work 


Pen 


mistaverseteiareis sins sits ese z your people up! 
me sé RE eRe How would a stock 
of these in guaran- 


teed gold filled at 


50 cents each and 


upward stimulate 





= — — your stock? 


A FEW DAINTY DESIGNS IN JABEAU PINS There’s big business in 
Set with rhinestones, imitation pearls, amethysts, etc.,; in gold filled our ** SELLERS” 


M. J. AVERBECK 


Manufacturer and Importer 10 & 12 Maiden Lane, New York 














THE LOCAL DEALER 


appreciates local advertising by the manufacturer. It 
stimulates a demand for the product ‘in his territory— 
brings more people to his store and means greater sales 
forhim. The manufacturer naturally eneboe 


The Times CELE LAY Bispatch 


of Richmond, Virginia 


covers not only the local _territo but circulates 
throughout the entire State. It is ie Yoaheat advertising 
medium for the manufacturer desiring a proper dis- 
tribution in Virginia. 











CROUCH & FITZGERALD 


Jewelry 
Trunks 
and Cases 








177 Broadway 
Bet. Cortlandt 


and Dey 
154 Fifth Avenue 
723 6th Ave. 
New York 


MIRRORS”) 

FOR SILVERSMITHS 

| Quality Goods at Popular Prices. Let us 
quote prices on the sizes you use 

| | THE SILVERSMITH’S MIRROR COMPANY 

JOHN E. ROHRBECK, Prop. 

1 52-54 GROVE STREET, - - NEW YORK 





























CLC Umbrellas Canes 


QUALITY 
Fall and Holiday Line Now Ready 


Better than Ever Salesmen Everywhere At Your Service 


KREIS & HUBBARD 


Manufacturers 306 S. Franklin St., Chicago 











WE MAKE) 


te Alliance Ring 


The graceful style of the Alli- 
ance Ring is rapidly supplanting 
the use of the old style wedding 
ring. The joints are invisible, 
and whenever engraving is de- 
sired it is done in the inside 
surface. Can be easily separated 
by inserting a pin in inside pin- 





hole. 





14 Karat, 3 dwts., each, $1.30 per dwt.; in dozen lots, $1.15 per mage’ ae ; 
18 Karat, 3 dwts., $1.45 per dwt.; in dozen lots, $1.30 per dwt., 


isotr LEONARD KROWER, “ietit: anita 


536-538 CANAL STREET - NEW ORLEANS, LA. 
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Makers of Fine 10K Gold Jewelry 


Bracelets Earrings 
Cameo Brooches 


Jabot Pins Mesh Bags 


or 


Trade-Mark 


Bar Pins La Vallieres 
Lockets 
Link Buttons Scarf Pins 


Fobs 


Garland, Fisher Co. 








Gold and Silver Pencil Cas 


ARE NOW MADE IN 
NEWARK, N. J. 


AND THEIR PRODUCT WILL BE WORTHY OF THE CITY IN WHICH 
THEY ARE MADE 


Address all communications to 


GEO. W. HEATH & CO. 
208-210-242 First Street NEWARK, N. J. 


Formerly 380 Canal St, New York. 


530 Mulberry St., Newark, N. J. 
USE 
Heath’s Tribune Fountain Pens Carbon Copying 
AND Systems 





1854 | [1912 


WE DO ENGINE TURNING 


The name of “Field” has been associated with engine 
turning for more than half a century, three generations. 

Up-to-date equipment for ornamenting watch cases, 
jewelry, silverware, fountain pens, etc. 

All work guaranteed. Write us. 


THE FIELD ENGINE TURNING CO., 113 Point St., Providence, R. I. 




















in Duplicates, Triplicates 
and Quadruplicates 


for Controlling All Sales 


SAVES TIME, ENERGY, 
DISPUTES AND MONEY 








Adapted for Pen, Pencil and Type- 
writer. Quotations on request. 


Universal Manifold-Book Co., Inc. 
79 Chambers Street, New York 








Se I!'""'5 We make Swivels 
for the trade. 
Patented July 12, 1904 
Send for Samples and Prices 


McRAE & KEELER, Attleboro, Mass. 
Notice ie ak acs 


beautifully hand painted 
with ‘‘ Birthstone Month Flower’’ and Verse. 
Size 7x11 inches, 30c.; 11x14, 50c., postpaid. 
Our Sample Price Tickets free with each order. 
Lorenzo Art & Sign Co., 1333 Arch St., Phila., Pa. | 
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Marathon 
Armlet 


Gold Filled and Sterling Silver 








The 


The latest popular fad are arm ornaments. 
correct thing for ladies’ arms on evening and full 
dress occasions. 

Superior workmanship, exclusive designs, orna- 
ments of beautiful stones and pearls. 


<= MARATHON = 
Sold Through Jobbers Only 


Attleboro, Mass. New York Office, 9 Maiden Lane 
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Ask your jobber to show you some of our snappy 
and original creations in 10 and 14 Karat Solid Gold 
Jewelry. 

Our Fall Line is now ready. 




















BRACELETS 




















Né. 955 


LOCKETS 


z 
? 





Trade-Mark and 
NOTE he gate 


on all of our products 


We Manufacture for 
the Retail Trade Only 


L. J. Anshen Company 
Makers of 1/19 14K. Gold ‘Chains, Bracelets, etc. 
|| PROVIDENCE RHODE ISLAND 

















SNIVHO 














FOBS 











LOCKETS 


at pee 


BRACELETS 











In Gold Plate That Stimulate 
Satisfy and Sell 





Our new showings for this season 
court your comparison and deserve 
your critical examination. The 
quality we guarantee, and the pat- 
terns are original and different from 
the usual. 


Castiglioni Company 


116 Chestnut St., PROVIDENCE, R. |. 











New York Office Chicago San Francisco 
71 Nassau St. 505 Powers Bldg. 710 Jewelers Bidg. 
Chasles Altschul M. Neuburger . H. Merl 











4 Flexible ower , q 3 
Gems and Precious Stones "rerc<ic°" Published by The Jewelers’ Circular Pub. Co 
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Rings Cuff Pins Tie Clasps Crosses | 
Brooches Veil Pins Heart Charms Cameos in | 
Scarf Pins Collar Pins Ear Screws Brooches | 
Tie Pins Chain Sets Ear Drops* Belt Pins 
Handy Pins Link Buttons Pierceless Drops Stick Pins 
E.L.SPENCER CO. Solid Cold Je 
95 Chesinat St, PROVIDENCE, R. I , 0 ewelry 
NEW YORK OFFICE: : FOR THE 
15-17-19 Maiden Lane JOBBING TRADE 
Sample Lines Only ONLY 
TRADE-MARK 








| 318 [HNN 318 
, There is a Big Demand for | 
White, and White and Pink Coral 


IN STRINGS, PEARSHAPE DROPS and BUTTONS 


These Colors Are Very Popular And Are Becoming More So As The Season Advances 
We Have Taken Many Orders For Fall On These Colors 





Coming: LA PERLE MAZARIN, “The Finest of The Finest” 


G. BENEFICO 


Torre del Greco (Italy) Naples Venice Paris Pforzheim 
NEW YORK OFFICE, 318 BROADWAY, Telephone: 1938 WORTH 


gre ccusnammmanen as ceememeres cy 


Mesh Bags Repaired, Relined and Refinished, SI. 00 to $1.25 


Our 1912 Catalogue will help you increase your Repair Department 
and your Bank Account. We Manufacture, We Repair and 
Replate any article in the Jewellry line for the retail trade only. So per- 
fect is our system in our factory that there is no slighting or delay when your order 
is received, no matter how large or small. We repair, replate and reline all kinds 
of mesh bags and purses. 

Gold, silver and platinum plating, coloring, finishing and polishing, gold and 
silverware. Enclosed packages with ours for other city firms will be delivered free 
of expense to you. 

We employ only high class workmen throughout our shop, insuring absolutely 
correct workmanship. 
ree Sacer . WRITE FOR OUR CATALOGUE 


JOSEPH LANDSMAN, 51 Maiden Lane, New York 











After Repairing 
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NE VV 
Automobile Veil Pins 


the biggest selling novelty of 
the year. Absolutely neces- 
sary with the veils now so 
much in vogue. 






Let us send you this sample 
display stand with two dozen 
pins. 

Why not show them while 
they are NEW? 


AALS 





WN sinver 


FISHEL NESSLER COMPANY 


Manufacturing Jewelers 
184 Fifth Avenue New York City 


Established Over a Quarter of a Century 














We have been in the 
RANE jurincss 


OVER 30 YEARS. OUR LINE IS COMPLETE. 


Oscar E. Place & Sons Co. 


PROVIDENCE, R. I. 














Gems and Precious Stones 













Flexible Cover, postpaid, 50c. 





‘ PUBLISHED BY 
The Jewelers’ Circular Publishing Co. 
11 John St., New York 














B&V 
AMBER 


Is the Best in the Market. 
Cut and Plain. All Sizes. 


Graduated and Uniform 


Our Own Factory in Germany 
LUSTROUS PURE TRANSPARENT 


At Very Reduced Prices 


Try and You Will Be Convinced 











Send for Memorandum Package 


Borrelli & Vitelli 


401 BROADWAY NEW YORK 
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AN 1847 ROGERS BROS. WINDOW 


We believe in the dealer’s window. It is one of the best advertising 
mediums at his disposal. In order to help in making effective displays of 
our ware we have prepared a wide variety of signs, banners, cards, etc., etc., 
a reasonable quantity of which will be supplied, free of charge, to dealers 


1847 ROGERS BROS. & 


“*Silver Plate that Wears” 





Dealers in all parts of the country have availed themselves of these 
aids and have produced some very effective displays. 

Link your window to our national advertising campaign ‘and! get 
your share of its results. 

Write for illustrated circular 1169-J, describing these advertising and 
display features. 


INTERNATIONAL SILVER CO. 


Successor to Meriden Britannia Co. 


MERIDEN, CONN. 


5 North Wabash Ave., CHICACO 49-51 West 34th St.—-NEW YORK-—9-19 Maiden Lane 150 Post St., SAN FRANCISCO 
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ELSIE BEE’S FASHIONS. 


NOVELTIES SEEN AND NOTED ON A LADY’S RAMBLES 
AMONG THE JEWELERS. 


B= of closely set pearls are very 
fashionable as slides for neck velvets. 
* * 

The diamond sass pin, which is now more 
irregular in outline, is seen upon a many- 
louped bow of black ribbon velvet about 
half an inch in width. 

Re eee 

The demand for pearls is again exempli- 
fied in the barrettes of thickly paved gems 
of this choice variety, with a sparse sprink- 
ling of diamonds for contrast. 

* 24% 

A novel touch is given to the grosgrain 
soutoir by the use of round, barrel-shaped 
slides instead of those of the usual flat type. 
In several differing outlines and jeweled in 
dainty effects, they are ve-y desirable. 

* * * 

The dull onyx bag, woven of beads and 
platinum, is having a good reception. The 
bar is now ornamented by a single row of 
solid-set pearls and the chain is of slender 
links. It constitutes a beautiful purse for 
mourning use—rich, handsome and quite 
expensive. 

* * x 

Ribbons to hold men’s watches are much 
in vogue. Sometimes long enough to go 
around the neck, they are narrower than 
women’s soutoirs and are elaborated by a 
slide of some sort. The same style of or- 
nament, with cabochon or jeweled slide, is 
used to hold the glasses. 

* * * 

Collars of small woven pearls, wonder- 
fully flexible and only 14% inches wide, are 
edged with a narrow row of rectangular 
pieces of onyx. In the center is the ever- 
present elaboration of the fine diamond- 
work design of prime interest. The color 
combination is most refined and pleasing. 

x * * 

The call for seed-pearl necklaces con- 
tinues to increase. From slender, two- 
strand chains to thickly twisted ropes, these 
charming ornaments seem to be well re- 
ceived. Some of them are daintily fes- 
tooned; others bear the long, slender pen- 
dant that follows the usual design, sug- 
gesting a rose. 

* * * 

\ novelty in rings consists of the cabo- 
chon stone with enameled shank in con- 
trasting color. A sapphire, for instance, is 
surrounded by a somewhat severe design in 
green enamel. Or, amethyst is thus em- 
ployed with blue-enameled ornamentation. 

gain, onyx is seen with white. Both plat- 
inum and gold are used. 

* * * 

Shell cameo pendants, which are quite 
expensive but exceedingly effective, have 
certain demand. They are now varied 














by the application of transparent enamel 
over the engine-turned border, giving a de- 
cided charm and beauty. Worn with the 
plain, slender chain, they have the advant- 
age of being applicable to daily use. 

* %* * 


Links, waistcoat buttons and studs show 
striking combinations of high colors. Blue 
and green enameled stripes are particularly 
fashionable, as are also a peculiar shade of 
reddish brown with a vivid green, and 
coral pink centered by a pearl and bordered 
by a band of gold. In softer tones there 
are exquisite effects in the gray transparent 
enamel combined with gold or with light 
green. 

*x* * * 

Earrings are more slender and light in 
design. The concentric rings or ovals, 
swung from a drop of some kind, comprise 
a popular idea, variously adapted. Fo- ex- 
ample, three swinging hoops of light green 
enamel are seen depending from half-circles 
of small pearls, with a baroque pear! at the 


ear. Or, one slender circle oscillates from 
a long drop. Onyx holds its own well in 
earrings, 


* * * 


Bar pins are made in lengths that vary 
from 1% inches to 3 inches. Those of 
medium size are most liked, and the most 
attractive novelties in this line combine the 
prevailing colors—blue, green and purple— 
in most delightful effects. The ever-pleas- 
ing combination of blue and green is at- 
tained by the use of calibre sapphires and 
tourmalines, set in a simple line of alter- 
nating stones. The absence of metal be- 
tween the stones heightens the color 
scheme. The rich blue of the sapphire as- 
sociated with amethysts in the same way is 
also most stylish and satisfying. The shapes 
of the stones thus used are square and 
rectangular. And the same treatment is 
rendered further useful by its application, 
with excellent results, to earrings and rings 
In the latter the stones extend all around. 

*x* * * 

Several new bangle bracelets have made 
their appearance. The most striking of 
these is of seed pearls, to be worn with 
Summer gowns. It is constructed of metal, 
which is covered with silk and is then 
wrapped closely and firmly with a string 
of seed pearls. Some of the designs are 
plain, while others are set with scattering 
stones—diamonds or sapphires preferably. 
Another stiff bracelet to be launched re- 
cently is of woven pearls and platinum, and 
instead of being joined in the form of an 
oval ring the ends pass each other in the 
way of the snake bracelet of old.. The ter- 
minations are handsomely ornamented in 
jeweled designs. In Paris this form. of 
bracelet is sometimes seen as a single row 
of pearls, whose beauty is enhanced by the 
dainty diamond motifs at the extremities 


of the ornament. Again, a style of sim- 
pler character is engine-turned, with a line 
of dark blue enamel along each edge. A 
few of these bangles are set with three 
square sapphires. Among the new flexible 
bracelets is one having two rows of onyx 
beads, between which is a twisted rope of 
seed pearls. Eusie Bes. 








New Bracelet Fashions in Europe. 





S the latest style of elegance there 
are worn not only bracelets about 
the wrists and forearm, but bandeaux com- 
pletely spanning the upper arm. And these 
bands for the upper arm are not only made 
for short-sleeved garments, i. e., in the pre- 
vailing arrangement of sleeve fashions, for 
ceremonial costumes, but they also orna- 
ment long-sleeved garments, says a Euro- 
pean contemporary. 

The most dressy of these bandeaux are 
broad ones of flat plaited metal, with stone 
settings (diamonds, rubies, sapphires, etc), 
when they encircle the arm rather high up 
and partly seen through the shadowy trans- 
parency of the fabric of the sleeve, are 
occasionally shown by a movement. Thus, 
for instance, with dresses with somewhat 
less than half-length smooth sleeves, which 
almost without exception constitute the 
finish of a not very wide, light-loose volant 
of tulle lace, or some other thin fabric 
which remind one of the rococo sleeve. In 
this case the bandeau is worn close above 
the elbow. The effect is particularly pretty 
when the colored stones are chosen to 
harmonize with the pattern of the dress. 

“I saw such a bracelet,” says the writer 
of the article quoted from above, “with 
large rubies that glittered under the white 
embroidered loose robe made from Liberty 
silk, ornamented with blood-red silk arab- 
esques and red bead embroidery. I have 
seen several times, too, that a devotee of 
the new fashion wore similar bracelets on 
both arms. This was the case with long- 
sleeved garments. In this case the brace- 
lets resembled real clasps, that kept the 
diaphanous fabric, which enclosed the arm, 
tight and smooth to the elbow, to expand 
below the confining circlet of precious 
stones into a voluminous bunch, which was 
again confined, halfway down the forearm, 
so that for the rest of the distance to the 
wrist the sleeve was tight and smooth. 

“Another less general style of bracelet I 
saw on a theatre costume. One bracelet, 
of flexible plaited gold or chainwork, en- 
circled the upper arm halfway up and ran 
thence in serpentine fashion about the arm 
to the wrist, where a snake’s head, resting 
on the wrist, with eyes of diamonds or 


precious stones, kept in its place on the arm 
by a very fine gold chain, formed the ter- 
minal of the ornament. 
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| for : 
Graduation 


Gifts 


These high grade 10K. stone rings will appeal 
to your customers because—they are nc OO g in 
design—moderate in price and are most appropriate 
for this purpose. 

Our representatives or} mail order department can 
show you a great variety of patterns suitable for 
boys and girls, which you can retail with a fall 
margin of profit from $3 upward. 


Made with 
sarnet Jade 
Amethyst ARTE Red Sard 


Topaz eestor ma Bloodstone 
Re-con, Ruby Re-con. Sapphire 
} LARTER & SONS 


23 Maiden Lane 
| | New York | | 














. 
. 














May 29, 1912. 








New Matting Patterns as Applied to Silverware. 








By Isabelle M. Archer. 

















N OTHING, perhaps, can spoil a piece of 
silverwork or jewelry so easily as the 
use of a commonplace matting or grinding 
tool. An original and artistic design, other- 
wise entirely new, can be made quite ordi- 
nary by an all-over pattern that has be- 
come known through too frequent usage. 
As an authority says: “Except for very 
special purposes, such as touching up cast 
work, avoid the use of matting tools, or 
tools intended to produce a patterned or 
granulated surface. It is far better to rely 
on modeling and design for producing 
variety of surface.” And yet at times a 
matting pattern is absolutely necessary, but 
































when it is used it is of utmost importance 
to have an original and unique design. 

The newest silver pieces, such as trays, 
dishes, picture frames, desk and toilet table 
sets or silver services, all have the flat, 
unmodeled surfaces; the high relief and 
much covered effects of the older fash- 
ioned pieces being replaced with designs 
noticeable for large, flat, plain spaces with 
fine borders and diapers. It is for use on 
these new pieces that good grounding pat- 
terns are most in demand, and although 
only comparatively small areas are covered, 
still originality must be the keynote. The 
new belt buckles, hatpins, wide flat brace- 
lets and fillets and bandeaux for the hair 
all have parts to be decorated that it is im- 
possible, from an artistic viewpoint, to 
leave utterly plain, for an unfinished ap- 
pearance will be the outcome; so, here 
again the matting or freezing tool is a 
necessity. 

With the idea, then, of making the all- 
over pattern possible artistically, and of 
ridding ground patterns of their obnoxious 
sameness, new fields have been gone over 


and designs borrowed from other crafts, 
sometimes altered, often used as they were 
found, but always with the motif of obtain- 
ing new material from which to devise dif- 
ferent and pleasing designs. 

The illustrations give some weaves from 
Indian basketry that have proved invalu- 
able to the silversmith and jewelry design- 
er. Many patterns have been derived from 
these few weaves, and many more ingenious 
patterns may still be obtained, with these 
as a basis, in the hands of an enterprising 
craftsman. 

Basketry has been called upon before to 
furnish patterns for silverwork, but the 
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The sketch above this has the same fault, 
and is entirely without transverse lines, 
but a border of this was used on an other- 
wise undecorated silver fern-dish, giving 
a distinctly dignified and also a pleasing 
effect. 


Looking again to the right, the drawing 
shows a sketch from a piece of Esquimo 
handiwork. The smaller details, repeated, 
form a border-like finish to the all-over 
twining, and many variations and combina- 
tions are possible with this as the founda- 
tion. 


Below this is a loosely woven inaterial 
which has been effectively used where the 
surface could be raised to some extent, for 
this pattern is lost when used in low re- 
lief. 

The next sketch represents a rather fine 
twilled weave, and the pattern on the ex- 
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Fic. 1—TYPICAL WEAVES IN INDIAN BASQUETRY. 


only well known weave is the elementary 
checker pattern. The second design in the 
illustration shows a variation of this form. 
It is an open check, the crossing lines be- 
ing separated by regular spacings. 

The detail above is from an ancient In- 
dian basket and is known as twilled work. 
It is a good pattern for large spaces, such 
as tray or plate centers, and has been used 
very successfully on metal boxes and 
bowls. It is interesting on account of the 
slight variations in the juxtaposition of 
the strands, and it repeats well. 

To the right of this pattern, in the lower 
center of the illustration, is a weave formed 
of two materials; a flat, rush stem was used 
as the foundation in the original work, 
over-coiled with fine, rounded grasses. 
Variation is shown here in the different 
sizes of the basic lines, but the pattern is 
at fault because of the overpowering di- 
rection of the wider lines, and a pattern 
such as this can only be utilized on ob- 
long or oval spaces, the stronger lines run- 
ning with the length of the object to be 
decorated. 


Kk 
rw 


se 


treme left of this illustration is also 
twilled basketry. Both have been convert- 
ed into metalwork decorations, making 
good border designs. 

Numerous other basket weaves have been 
used with ultimate success by designers 
and craftsmen, who have endeavored to 
obtain something new in their work, and a 
glance at the pieces will easily convince 
one that a change from the overworked 
matting tool of commerce is well worth the 
extra amount of time and labor; for, of 
course, it is very much easier to snatch 
up and use a freezing tool or knurl than 
it is to think out an original ground or 
border with the added labor of execu- 
tion. 

Fig. 2, on the next page, shows two bor- 
ders and two woven disks. The borders 
are useful as finishes for grounding pat- 


‘terns and help to make a neat piece of 


work. The circular pieces have been uti- 
lized on hatpins, buttons and buckles, with 
various centers and braided edges. 

With the return of silverware and jewel- 
ry designing of the more simple and dig- 
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Importers and Cutters of 


DIAMONDS 


170 Broadway, cor. Maiden Lane, New York 
AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 

















Arnstein Bros. & Co. 


Importers and Cutters of 


DIAMONDS 
170 Broadway New York 


LONDON : Audrey House, Ely Place AMSTERDAM: 6 Tulp Straat 








N. Y. Telephone Call, 2161-2 John 


ALBERT LORSCH & CO.. Inc. 


LORSCH BUILDING, 37 and 39 MAIDEN LANE, NEW YORK 
131 Washington Street, Providence, R. I. 








Importers and Cutters of 
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nified form of the classic school, plain sur- 
faces become a trying question, and one 
the craftsman has to contend with in many 
instances by utilizing fine all-over patterns, 
which, carelessly handled, may ruin a good 





Fic. 2—BORDERS AND CENTER MOTIFS WOVEN 


design, and to be used successfully, thought 
and patience must not be lacking. 








Programme of. Oregon Retail Jew- 
elers’ Convention in Session at 
Portland. 

PortLAND, Ore, May 24—Plans have 
been completed for the fifth annual con- 
vention of the Oregon Retail Jewelers’ As- 
sociation, which will be held at the Mult- 
nomah Hotel, 3d and Pine Sts., next Tes- 
day and Wednesday. 

On Tuesday morning a reception will 
be held to members and visitors who are 
instructed at that time to secure tickets 
for the automobile trip and banquet. A 
meeting of the executive committee will 
be held to members and visitors who are 

Tuesday afternoon an executive session 
will be held by the jewelers only, and at 
1.30 p. M. the convention will be called to 
order. The meeting will proceed to the 
appointment of committees. The address 
of welcome will be delivered by C. C. 
Chapman, representing the Commercial 
Club of Portland. President F. M. French, 
Albany, Ore., will deliver his address, and 
Secretary C. H. Williams, Condon, Ore., 
and Treasurer E. J. Jaeger, of this city, 
will submit their reports. S. Lundstrom, 
Lebanon, is on the program to deliver a 
paper on “Building Up a Satisfactory Jew- 
elry Business.” E. J. Jaeger, Portland, 
will address the jewelers on “The Adver- 
tising of Jewelry,” and C. H. Williams, 
Condon, on “Fraudulent Advertising.” The 
afternoon session will be closed after the 
election of officers, the adoption of resolu- 
tions and the transaction of other official 
business. 


On Wednesday morning at 10 o'clock the 
automobile trip will start. The route will 
take the visitors through the city and 
suburbs. 

Wednesday afternoon a social “get to- 
gether” meeting will be held, followed by 
the reports of various committees. The 
following addresses are screduled for this 
session: “Our Local Organization and 
What It Has Accomplished,” Jos. P. Jae- 
ver, president Portland Jewelers’ Associa- 
tion; “Honor and Integrity in the Jewelry 


Business,” Albert Feldenheimer, Portland, 
Ore.; “Relationship of the Manufacturer 
to the Retailer,” Col. J. L. Shepherd, of 
New York; “System in the Repair Depart- 
ment,” Isaac E. Staples, Portland, Ore.; 


IN ROSETTES. 


“Co-operation,” W. F. Dielschneider, Mc- 
Minnville, Ore. A five minutes’ talk by 
members and guests will follow the deliv- 
ery of the different sp<eches. 

Wednesday evening a banquet will be 
held at the Multnomah Hotel to the Ore- 
gon jewelers and their invited guests. 
Isaac E. Staples will act as toastmaster 
and addresses will be delivered by the Rev. 
J. D. Corby on “The Guild of the Gold- 
smith,” and by Col. John L, Shepherd on 
“The Old Guard.’ The banquet will be 
attended by the following Portland retail- 
ers and wholesalers: Retailers—A. & C. 
Feldenheimer, Jaeger Bros., G. Heitkem- 
per Co., F. Friedlander, L. C. Henrichsen 
Co., I. E. Staples, Marx & Block, I. Aran- 
son, F. Abendroth, A. & M. Delorage. The 
wholesalers are Sinclair & Boss and Butter- 
field Bros. 

The committees in charge of the conven- 
tion are: 

Arrangements and Programme—Frank 
A. Heitkemper, Edward J. Jaeger, Isaac E. 
Staples. 

Sightseeing Committee—F. Friedlanger, 
F. Abendroth, I. Aronson. 

Reception Committee—Frank A. Heit- 
kemper, Wm. Andresen, Horace S, Butter- 
field. 

‘ 











Voluntary Petition in Bankruptcy Filed 
By H. & B. A. Friedlander, 
New York. 

H. & B. A. Friedlander, wholesale deal- 
ers in jewelry, 71 Nassau St., New York, 
filed a voluntary petition in bankruptcy 
Tuesday of last week, with liabilities of 
$87,296 and assets of $45,111, consisting of 
stock $25,000, fixtures $500, accounts $19,- 
399 and cash $212. The petition was 
signed for the firm by only one of the 
partners, Henry Friedlander. 

An inventory taken last January showed 
assets of $61,505, with liabilities of $40,405. 
Martin Charles Ansorge, attorney for the 
petitioner, stated that after ‘the meeting 
held in the rooms of the National Jewelers 
Board of Trade, an offer of settlement was 
proposed at 30 cents on the dollar cash and 
a committee was appointed to take charge 
of the matter. As the offer of settlement 





THE JEWELERS’ CIRCULAR-WEEKLY 59 





was not received favorably the creditors 
requested that a voluntary petition be filed 
and that the court be asked to appoint a 
creditor as receiver, pending the accept- 
ance of the proposed settlement. 

Mr. Ansorge, attorney for the firm, 
stated that the firm’s embarrassment was 
due to the fact that they had a number of 
bad accounts. 

Judge Hough has appointed Horace M. 
Peck receiver under a bond of $5,000, with 
authority to continue the business 30 days. 

The first meeting of creditors will be 
held June 4 at the office of William H. 
Willis, referee in bankruptcy, 82 Beaver St. 

Among the large creditors are: Van 
Gelder Bros., $415; Smit Bros. & Prob- 
stein, $721; Moser & Whyte Bros., $389; 
the Antwerp & New York Diamond Co., 
$1,595; Herzfelder & Kohn, $1,066; Wil- 
prette & Saake, $500; J. Klipper, $518; 
A. O. Kiefer, $302; I. Levinson & Son, 
$424; Rosenberg & Daniels, $267; Ingomar 
Goldsmith & Co., $252; H. Halpern & Co., 
$297; H. Bosckoff, $215; G. W. Fantz & 
Co., $205; Tushnell, Langdon & Hedin- 
ger, $276; Van Gelder Bros., $140; S. & B. 
Lederer Co., $500; A. O. Kiefer, $1,099; 
Block Bros., $260; M. Elsner, $500. 








Joseph and Jacob Goldberg, Convicted 
of Robbing Boston Jeweler’s Safe, 
Granted a New Trial. 

Boston, Mass., May 26— Joseph and 
Jacob Goldberg, convicted of breaking and 
entering the jewelry store of Samuel 
Ullian, 1113 Washington St., Feb. 26, 1910, 
and now serving 14 to 16 years in State 
prison, are to have a new trial. This is 
the decision of the full bench of the Su- 
preme Court handed down last week. The 
date for the new trial has not yet been 

fixed. 

The two Goldbergs appeared in the Su- 
perior Criminal Court Saturday on the 
question of fixing bail pending a retrial of 
the case. Their sentences were formally 
revoked and after bail was set at $33,000 
for each they were sent back to the Charles 
St. jail. 

The new trial is ordered on the ground 
of errors at the last trial. The Goldbergs 
were sentenced Nov. 11, 1911, and have 
served more than seven months. 

Exceptions were taken by counsel for the 
defense to the judge’s charge in regard to 
defendants’ answers when certain state- 
ments, in the nature of confessions, made 
by Harris Rothstein and Stanislaus Kra- 
sowski, co-defendants, who turned State’s 
evidence, were read to them at the Charles 
St. jail. 

Another exception was taken to the re- 
fusal of the court to permit counsel to 
cross-examine Chief Inspector Dugan in re- 
gard to the flight of the defendants from 
New York to Europe. 

The full bench holds the defendants 
were entitled to show the reason for their 
going to Europe to rebut the presumption 
of guilt from that fact, and their relating 


. the circumstances of it in their testimony 


did not cure the previous erroneous ruling. 








Frank H. Boehrer, Durand, Wis., has 
been succeeded by Frank H. Boehrer & 
Son. 
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STERN BROS. & CO. 


operate the most important Diamond-Cutting 
Establishment in America, fitted with the most 
modern equipment, thus enabling them to 
offer advantageous values to Importers and 
large Dealers. 


68 NASSAU STREET, NEW YORK 


Cutting Works, 136-146 West 52nd Street, New York 
CHICAGO AMSTERDAM 
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BRUHL BROS. & HENIUS CO. 


’ IMPORTERS AND CUTTERS OF 
Established 1848 Established 1848 


DIAMONDS 


PEARLS, PRECIOUS AND IMITATION STONES 













15-17-19 Maiden Lane, NEW YORK 


PROVIDENCE PARIS LONDON AMSTERDAM 
184 Washington Street 57 Ruelde Chateaudun 3‘Hatton Garden 8 Tulpetraat 
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Jewelry Designing at Cooper Union. 


Student Who Captured Jewelers’ Circular Prize Last Year Again Awarded First Honors 
for His Work. 


ERMAN BERG, a student of the eve- 
ning classes of Cooper Union, New 
York, who last year won THE JEWELERS’ 





DESIGN FOR GREEN GOLD PENDANT SET WITH 
DIAMONDS. 


Circutar prize for the best work in jew- 
elry designing (a five-dollar gold piece), 


DESIGN FOR GOLD OR PLATINUM. 


has again been awarded the prize for that 
department for the same work. The work 


of the class in jewelry designing, which is 
under the direction of Edward Ehrle, has 
shown greater improvement this year than 
ever before, and THE JEWELERS’ CIRCULAR 
prize has been one of the elements that has 
acted as an incentive to the production of 
good work in jewelry designs. 

The awarding of prizes will take place 
to-night at Cooper Union during the com- 
mencement, but the exhibition of the work 
of the class opened Monday evening anl 
continued over last night. 

Mr. Berg, winner of the prize, is an em- 
ploye of Stern Bros. & Co., New York, in 
the designing department, and his father 1s 
also a designer for that firm.. A few of 
the designs which caused him to receive 
the award are published herewith. Of the 
illustrations of gold designs, one is in Greek 
style and others consist of flowers and 
scrolls. All are supposed to be produced 
in green gold. Of the two diamond de- 
signs, one is in the renaissance style and 
is to be set with diamonds and sapphires, 
and the other is a fan shape composed of 
a mass of rubies and diamonds, 


Navy Department Receives Bids to Sup- 
ply Knives, Forks and Spoons. 

WASHINGTON, D. C., May 24.—The fol- 
lowing bids have been received by the 
purchasing agent of the Bureau of Sup- 
plies and Accounts, Navy Department, for 
furnishing the Brooklyn Bureau of Sup- 
plies and Accounts with 25,000 forks, 25,000 
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knives and 25,000 spoons for table use. 
F. C. Banks & Co., $9,32250; Manhat- 
tan Supply Co., $8,992.50, (b) $8,842.50; 


FAN-SHAPED PENDANT SET WITH RUBIES AND 
DIAMONDS. 

Universal Trading Co., $9,620; R.. Wal- 

lace & Sons Mfg. Co., $9,437.50. 


THREE GOLD PENDANTS SET WITH GEMS. 
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THE FIRSTINSTALLMENT 


of Mr. S. Heller’s purchases abroad is ready for inspection and contains 
among other interesting parcels, several series of standard grades of 


ROSE DIAMONDS. 


They will appeal to the manufacturer as much for their uniformity, 
clean cut and fresh appearance, as for their exceptional good value. 
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Giuseppe D’Elia 


71 NASSAU ST. NEW YORK 
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New York Supreme Court Upholds Gold Law. 


Important Opinion Rendered by Judge Blanchard in Denying Certificate of Reasonable Doubt 
to Manufacturer who was Sentenced to Jail for Selling Falsely Marked Bracelets. 

















A DECIDED victory in the interest of 
honest stamping of gold and silver was 
scored last week when Judge Blanchard, ot 
the New York Supreme Court, refused to 
grant a certificate of reasonable doubt to 
Frank Klein, a manufacturer of jewelry at 
27 Eldridge St., who was convicted of vio- 
lating the gold law of New York and sen- 
tenced to serve 60 days in jail and pay a 
fine of $250. Klein’s attorneys had endeav- 
ored to get him out on bail pending an 
appeal from the conviction and the cer- 
tificate of reasonable doubt was asked 
for this purpose. However, the arguments 
urged for granting the certificate were es- 
sentially the ones to be used in the appeal, 
and it is for this reason that Judge 
Blanchard’s decision is considered impor- 
tant, and also because he takes up the in- 
terpretation of the gold law and shows 
that the statute means exactly what the 
members of the trade who had it enacted 
intended it to mean. 


As was fully reported in the issue of 
May 1, Mr, Klein, the defendant in this 
action, was one of eight manufacturers ar- 
tested early this year on complaint of the 
National Jewelers Board of Trade for hav- 
ing violated Sec. 438 of the Penal Law of 
New York by selling gold marked 14kt. 
which did not come within a karat of the 
quality marked. Klein was the first of the 
eight to be tried in the Court of Special 
Sessions, and though he was ably defended 
by ex-Judge Unger and Sol. Youngentob, 
who based their defense both on the facts 
and on the technicalities of the law, he was 
convicted of having sold a gold bracelet 
marked 14kt. that assayed but 7.46 karats 
fine. 


Counsel for the prisoner claimed that the 
gold used in the bracelet was 13 karats 
fine and that the assay which was made 
included solder and base meta] necessary 
in the manufacture of the article, which 
should not properly be considered a part 
of the gold or alloy of gold, as mentioned 
in the statute. This point was urged be- 
fore the Court of Special Sessions first on 
demurrer, then at the trial of the case and 
finally when Klein came up for sentence a 
week after and had been convicted. Presi- 
ding Justice Russell, however, denied all 
the motions to dismiss and for a new trial, 
and when sentencing the prisoner stated 
that fines had not heretofore acted as a 
deterrent in cases of this kind, and imposed 
60 days jail sentence as well as a fine. 
Klein was remanded to the Tombs and a 
certificate of reasonable doubt was asked 
for in order that he might be released until 
the Appellate Division had passed upon the 
points of law which the counsel said had 
been involved in the appeal, particularly 
the interpretation of the statute. 

The argument on the motion took place 
in Special Term, Part 1, of the Supreme 
Court, as told in a previous issue of THE 
JEweters’ CircuLar, ex-Judge Unger for 
Klein contending that the statute never 
contemplated covering anything but the 


gold or alloy of gold used in the manu- 
facture of jewelry, and that the assay made 
by. the United States assayer in this case 
was not in accordance with the statute and 
that the conviction was illegal. The Dis- 
trict Attorney's office was represented by 
Assistant George C. Medalie, of the Ap- 
peal Bureau, who made an able argument 
asking the Court for a common sense con- 
struction of the statute, pointing out that 
a customer could not know that any part 
of an article he bought contained base 
metal or solder, and urging that the in- 
tention of the law was that the whole article 
(no matter of what it was composed) pro- 
vided it purported to be 14 karat should 
assay up to within one karat of that stan- 
dard. He said that the purpose of the 
statute was to protect the public and all 
honest dealers against dishonesty. He es- 
pecially called attention to the fact that 
the bracelet in this case was sold by the 
pennyweight at the rate of 14 karat gold. 
He contended that the interpretation of the 
law asked for by the defendant’s counsel 
was a strained one. 


After a delay of 20 days, during which 
time the defendant remained at the Tombs, 
Judge Blanchard Wednesday evening 
handed down an opinion against the pris- 
oner, in which he only agrees in great 
measure to the points raised by the District 
Attorney, but goes into the subject of in- 
terpretation of the law very deeply and 
clearly. His opinion says in effect that the 
law means what the jewelers have always 
expected that meant, and that under it an 
article marked as to the karat of gold must 
assay within one karat of that mark, when 
tested by a melting of all the metal that 
it contains whether gold, alloy, solder or 
base metal. 

Judge Blanchard’s opinion in full is as 
follows: 


“Application for a certificate of reason- 
able doubt. On the 25th day of April, 
1912, the defendant was convicted in the 
Court of Special Sessions of the Peace 
in and for the county of New York of 
violating section 431 of the Penal Law, 
and was on the second day of May, 1912, 
sentenced by the court to imprisonment in 
the City Prison for 60 days and to pay a 
fine of $250, or stand committed for one 
day for each dollar of the fine if not paid. 
The information upon which the defend- 
ant was convicted charged an offense un- 
der the Penal Law, section 431, which 
provides: ‘Any person, firm, corporation 
or association who or which makes or 
sells, or offers to sell or dispose of, or 
has in his or its possession with intent to 
sell or dispose of, any article of mer- 
chandise constructed in whole or in part 
of gold or of any alloy of ‘gold, and hav- 
ing stamped, branded, engraved or print- 
ed thereon any mark indicating or de- 
signed or intended to indicate that the 
gold or alloy of gold in such article is of 
a greater degree or a karat of fineness 
by more than one karat than the actual 
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quality or fineness of such gold or alloy, 
is guilty of a misdemeanor.’ The infor- 
mation sufficiently charges the offense 
and the only question before the court 
upon the hearing of this application is as 
to whether the evidence discloses a rea- 
sonable doubt whether the judgment 
should stand. I have carefully examined 
the evidence and find no conflict therein. 


The witnesses called for the prosecution 
sufficienily established the fact that the 
defendant had in his possession and sold 
bracelets which contained the mark on 
its inner surface ‘14 K..,’ indicating that 
the bracelets were of the fineness and 
quality of 14-karat gold. It further ap- 
pears that these bracelets were sold on 
what is known to the trade as memoran- 
dum to a detective engaged in the busi- 
ness of hunting down dealers offending 
against the statute under which the de- 
fendant was convicted. After making 
the purchase, the bracelets were taken to 
the Government Assay Office and two 
of them subjected to the test of an assay. 


They were found, according to the testi- 
mony of Mr. Cummings, the expert who 
made the assay, to be of 7.46 karats. The 
possession and sale of these bracelets is 
sought to be justified by the defendant 
upon the ground that it was necessary in 
the process of manufacture that there 
should be a stiffening substance other 
than gold in the bracelets in question, and 
as a matter of fact it appears from the 
evidence that the inner portion of the 
bracelet consisted of a band of solder o- 
some other material which the testimony 
tends to establish was used for the pur- 
pose of stiffening the articles. In the 
assay made by Mr. Cummings the solder 
and the gold which surrounded it were 
not separated, but in one case one of the 
bracelets was cut in two and the solder 
and gold of which it was made were 
melted in a crucible, the result of which, 
of course, was to lessen the fineness of 
the gold actually used in the manufacture 
of the bracelets. It may be admitted, and 
perhaps must be from the testimony, that 
the gold actually used in the construction 
of the bracelets was of a fineness not less 
than 13 karats, and in so far as the gold 
itself was concerned it came within one 
karat of the fineness indicated by the 
marking upon the bracelets. If the con- 
tention of the defendant were sound, it 
would lead to the inevitable and what ap- 
pears to me to the absurd conclusion that 
if jewelry composed partly of gold or 
gold and alloy were manufactured and 
stamped 14 karats gold, a person prose- 
cuted under the statute would be entitled 
to an acquittal if any of the gold found 
in the article manufactured came within 
one karat of the marking. I do. not be- 
lieve that the statute in question is sus- 
ceptible of any such construction. In de- 
termining this motion adversely to the 
defendant I do so in the light of the fact 
that the testimony shows that the gold 
actually used in the manufacture of these 
bracelets was within one karat of the 
fineness with which they were marked, 
but I have in view the purpose of the 
statute, which was to prevent unscrupu- 
lous dealers from imposing upon the 
public spurious articles marked as of a 
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Oppenheimer Bros. & Veith 








1 offer Original Lots of Oriental Pearls 


| Pearl Necklaces 
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Oppenheimer Bros. & Veith 


CUTTERS OF DIAMONDS 
IMPORTERS OF PEARLS 


CUTTING WORKS NEW YORK 
Lafayette and Canal Sts. 65 Nassau St. 


SEED PEARL PENDANTS 


In Variety of Design, Quality of Pearls and 
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Best in the Market. As to the Prices, we can 
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certain degree of fineness in gold. These 
bracelets were apparently gold bracelets. 
They were marked as being of 14-karat 
fineness and in so far as the gold used in 
their manufacture was concerned this 
was true. The inner portion of these 
bracelets, however, contained a stiffening 
of solder. The presence of this solder, 
according to the testimony, was not ob- 
servable and could not be determined, 
except by melting or breaking up the 
bracelet. When the solder and the gold 
comprising the bracelet were melted to- 
gether and assayed, the finenss of the 
whole bracelet in gold was lessened to 7 
karats and a fraction. The bracelets, ac- 
cording to the testimony, were sold by 
weight and were sold as being of 14-karat 
gold, the purchaser receiving a bracelet 
which was actually and commercially of 
only 7 karats and a fraction in fineness. 
If the statute was not intended to cover 
such a case, it is hard to conceive or 
understand why it was passed. The ap- 
plication for a certificate of reasonable 
doubt is denied.” 





Recent Decisions by Board of United 
States General Appraisers, New York 
On Jewelry and Kindred Lines. 

Among the recent decisions handed down 
by the Board of United States General 
Appraisers, New York, which are of inter- 
est to the jewelry trade, was that of the 
Wm. Gertzen Co., New York, which pro- 
tested a duty of 45 per cent. ad valorefa on 
hat pins made of imitation jet or glass, and 
assessed as manufactures of metal and 
paste under Par. 109 or 199 of the Act of 
199. The protest was overruled and the 
collector’s decision sustained. 

In the protest of Davies, Turner & Co., 
New York, regarding the assessment of 
duty on toilet articles, consisting of combs, 
mirrors, etc., the Board previously had held 
similar articles at 45 per cent. under Par. 
109, and the Collector’s decision was modi- 
fied accordingly. 

In the matter of the protest of H. Gugen- 
heim, New York, the Board decided that 
the duty of 85 per cent. on gun metal ciga- 
rette cases under Pa. 448 of Act of 1909 
was erroneous, and ordered a reversal of 
the assessment and duty at 60 per cent. 
under Par. 475 of the same act. The 
Board also decided that the protest of 
H. Gugenheim against the assessment of 
60 per cent. on hat pins with hollow tips, 
neck chains and lockets made Gf silver and 
gun metal and set with imitation precious 
stones, was well taken, and held the mer- 
chandise dutiable at 45 per cent. ad valorem 
under Par. 199 of the Act of 1909, the Col- 
lector’s decision being reversed. 

Samuel Schiff & Co., New York, protest- 
ed against an assessment of 60 per cent. on 
articles composed of base metal and paste 
and articles composed of paste in imitation 
of jet. The Board held that the merchan- 
dise was not commonly known as jewelry 
under the Tariff Act of 1897, and therefore 
sustained the protests of the importers 
claiming duty at 45 per cent. under Par. 
112 or 198 of the same act. 








Edward Fisher is now located at Mata- 
moras, Pa., having moved there from Sus- 
sex, Nad, 
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West Virginia Retail Jewelers and Opticians Hold Joint Con- 
vention at Grafton, Discuss Trade Questions, Elect 
Officers and Enjoy Elaborate Banquet. 














Grarton, W. Va., May 22.—The seventh 
annual convention of the West Virginia 
Retail Jewelers’ Association, in joint ses- 
sion with the West Virginia State Optical 
Society, closed in this city last night with 
an elaborate banquet at the Hotel Willard, 
where the sessions have been held. 

The convention was called to order by 
President W. L. Jones, of Martinsburg on 
Monday morning at 9% o'clock, when 
Councilman Hechmer, on behalf of Mayor 
Stolzenfels, delivered an address of wel- 
come in his characteristic manner, and 
while convention was assembling Miss Mil- 
dred Keefer rendered some very excellent 
instrumental selections and then the entire 
convention sang “America.” 

The convention then proceeded with the 
regular order of business and many mat- 
ters of importance were disposed of, so 
that when adjournment was taken at 6 
o’clock last evening a bulk of business had 
been done. Thé evening was devoted to 
entertainment furnished by the local jew- 
elers and optometrists. 

The session Tuesday morning began at 
9 o'clock, and after the disposal of much 
business the following officers were elected 
for the ensuing year: W. L. Jones, Mar- 
tinsberg, president, re-elected for the third 
term; J. H. Feaster, Piedmont, first vice- 
president; C. A. Keefer, Grafton, second 
vice-president; A. B. Scott, Fairmont, third 
vice-president; Frank Zeller, Terra Alita, 
fourth vice-president; Lloyd Erhart, Davis, 
secretary and treasurer. The place of meet- 
ing for next year has not yet been deter- 
mined. 

Tuesday evening the jewelers and opti- 
cians were tendered a splendid banquet in 
the magnificent dining hall of the Willard 
Hotel as the crowning event of the annual 
meeting of the two organizations in session 
here. 

About two score guests assembled about 
the festive board shortly after 9 o’clock 
and while the air was filled with the strains 
of Vincent’s Orchestra the hotel manage- 
ment served a sumptuous banquet of many 
courses. When the coffee and cigars were 
served C. A. Keefer arose and took charge 
of the proceedings as toastmaster, and in 
a happy manner called upon a large num- 
ber of the assembled diners for brief toasts. 
This request was met with many delightful 
little speeches in the lighter vein of good 
fellowship, so that the dinner was carried 
to a reluctant finality near the hour of mids 
night. 

The association is in a very thriving 
condition, its members in the State num- 
bering over 100, and it is affiliated with the 
national association, which has a member- 
ship of more than 6,000. 

There were a number of big displays at 
the convention, which included optical. 
goods, jewelry, watches and other wares. 
These were displayed by big jobbers and 
manufacturers, including the Rockford 
Watch Eo the White-Haines Optical Co., 
the McIntyre, McGee & Brown Optical 


Co., and many others. These displays were 
made for the benefit and education of the 
visiting jewelers. 

As a whole the meeting was one of the 
most successful ever held by the State 
association. All were highly pleased with 
the many courtesies extended them at the 
Willard, and all have been profuse in their 
praise of the splendid hotel. The visitors 
are impressed with Grafton’s growth and 
evidences of progress on every hand. 








Man Who Tried to Swindle Philadel- 
phia Jewelers by Using Fictitious 
Name Sent to Prison for 18 
Months. 


PHILADELPHIA, Pa. May 23.—Henry 
Blumberg, alias Jacob Wolf, who was ar- 
rested several weeks ago in the store of 
M. Sickles & Son, on Chestnut St. below 
8th, after he had represented himself as a 
dealer from Grafton, W. Va., and had or- 
dered goods valued at $3,000, was sentenced 
to 18 months in the Eastern penitentiary 
on Wednesday last by Judge Robert N. 
Willson in Quarter Sessions Court. 

Blumberg was arrested in the Sickles 
establishment after arousing the suspicions 
of the members of the firm by ordering a 
quantity of goods and declaring that he 
would return for them the next day. In 
the meantime the salesman who had waited 
on him caused a telegram to be sent to: 
Grafton asking whether Henry Blumberg, 
of that town, had gone to Philadelphia. 
Blumberg himself, a reputable merchant 
and the owner of two jewelry stores, 
wired back that the man in this city was. 
an impostor. 

Meanwhile, the impostor had visited the 
establishment of L. P. White, in the Burd 
building, 9th and Chestnut Sts., and asked 
to be shown articles of jewelry. While 
these were being shown him he succeeded 
in stealing bracelets and a watch valued 
at $84. With these he returned to the 
Sickles store, where detectives from City 
Hall were already waiting for him. 

The jewelry stolen from L. P. White 
was found on him when he was taken into 
custody. At the time of his arrest Blum- 
berg refused to give his correct name or 
address, beyond saying that he lived on S. 
5th St., this city. 

At his trial last week Blumberg was 
brought face to face with Court Detective 
Stanwood, who accused him of being a pro- 
fessional crook and offered to produce the 
man’s record from Cincinnati and other 
cities in the west where he is wanted for 
similar offenses. Blumberg at first main- 
tained his innocence of Stanwood’s. 
charges, but when hard pressed admitted, 
through his counsel, that they were true, 
and declared that he was ready for sen- 
tence. 








Fargo & Harger and R. A. Lambert, 
Ripon, Wis., have been succeeded by H. L, 
Fargo. 
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Retail Jewelers of New York State Meet at Utica, in Two- 
Day Convention, Discuss Trade Questions, Elect 
Officers, Enjoy Banquet and Select Albany 
as Place for Next Convention. 

















Utica, N. Y., May 24.—Jewelers from all 
sections of the Empire State met at the 
New Hotel, Utica, Wednesday and Thurs- 
day for the third annual convention of the 
New York State Retail Jewelers’ Associa- 
tion. They were royally entertained, de- 
voted considerable time to business sessions, 
which resulted in the adoption of a number 
of resolutions for the benefit of the trade, 
elected officers and selected Albany as the 
meeting place for the association in 1913. 

The meetings were attended by about 100 
delegates, many of whom brought with them 
their wives or daughters. The first day 
was given over to registration of delegates, 
reports of committees, a most enjoyable 
automobile trip, which included a visit to 
the Masonic Home in this city, and a thea- 
ter party in the evening. The morning of 
the second day was occupied by the read- 
ing of a number of instructive and enter- 
taining papers on subjects of general trade 
interest, and the afternoon session was de- 
voted to a discussion of business matters, 
the adoption of a number of resolutions, 
the election of officers and plans for the 
future welfare of the organization. The 
convention closed with a banquet and grand 
ball. 

WEDNESDAY MORNING. 

President Charles Sunderlin called the 
first session to order at 10.30 a. M., in a 
large parlor arranged especially for the oc- 
casion. After a few preliminary remarks 
President Sunderlin introduced Mayor 
Frank J. Baker, of this city, who welcomed 
the delegates. Mayor Baker said: 

I feel like a member of a happy family privi- 
leged to open the door of his home and greet 
guests who are very welcome. For many years 
Utica has been noted for her hospitality, but 
until recently was unable to offer a suitable house 
to visitors in convention. That handicap has been 
removed and I assure you that you are welcome 
in this fine new hotel and in our city in a larger 
measure than you can suspect. I am pleased to 
see sO many women in attendance and I offer 
in a special degree the hospitality and kindness 
of the city to them. I hope they will enjoy every 
minute of their stay with us. The Mayor’s 
office is on the second floor of the City Hall 
building and every delegate to this convention is 
welcome there. We will gladly assist in directing 
you to the Knights of Columbus home, the Ma- 
sonic Club, the Elks’ Club or to any other so- 
ciety rooms or places of interest that may help 
you to enjoy your stay in our city. In your auto- 
mobile ride this afternoon I trust you will find 
comfort on more than 100 miles of paved streets 
and obtain pleasure from the many natural 
beauties of our city and its surroundings. I want 
you to take home with you pleasant memories 01 
Utica and of our people. I assure you that 
every person connected with this convention is 
heartily welcome and that your association has» 
the freedom and good will of Utica. 

Benjamin T. Ash, of Binghamton, re- 
sponded to Mayor Baker as follows: 

I have the honor at this time of representing 
the officers and members of the New York State 
Retail Jewelers’ Association gathered here to-day 
from all parts of our Empire State, and, speaking 
for them do with great pleasure accept your hos- 
Pitality. 

On March 25, 1909, there was born in the city 
of Utica an infant known as the Retail Jewelers’ 
Association of the State of New York, with a 


charter membership of 48 members. This meet- 
ing, at that time, selected as its first president 
one of your most successful business men and 
honored citizens, Chas. T. Evans. By his raithful 
efforts and with the assistance of an able body 
of officers for two years, and by the work of his 
successor in office, Chase Sunderlin, of Rochester, 
N. Y., we have at the present time 275 members, 
so, you see, we feel proud of our birthplace and 
the men that have made us so successful. 

The Retail Jewelers’ Association is not a trust 
or combination. Our object is to promote and 
cement more closely the tie of friendship and 
brotherly love among our craft, to meet our com- 
petitors as friends and brothers, promote and 
uplift the standard of our wares, and to bring 
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more closely together the manufacturer and the 
retailer. 

Also to assist in annexing such laws as_ will 
not only protect us as jewelers, but the public 
as well against the fraud of unscrupulous manu- 
facturers and dealers in our line, 

In conclusion, your Honor, we thank you for 
being present this morning and bidding us wel- 
come to your city. 

Following the response by Mr. Ash the 
routine work of the convention was taken 
up, after the newspaper representatives had 
been requested to retire from the room. The 
minutes of the second convention held at 
Buffalo, May 23 and 24, 1911, were read 
by Secretary Scheer. The secretary then 
submitted his report and Treasurer Albert 
Zilliox, of Buffalo, also submitted his re- 
port. Both reflected the growth and 
splendid standing of the New York society. 
The secretary’s report was not complete at 
this time and was submitted more in detail 
at a later session. The minutes of the ex- 
ecutive committee meetings at Rochester, 
Syracuse and Utica were also read. 

The delegates next listened to the report 
of Eugene Tanke, Buffalo, as chairman of 
the committee on trade relations. The re- 
port in full was as follows: 

REPORT OF THE COMMITTEE ON TRADE-MARKS 


AND QUALITIES. 
Your chairman was absent in California after 
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his appointment until so recent a date that lit 
committee work has been accomplished as a b 
but it is our opinion that we should emphas 
at this convention certain familiar phases of tr 
relations as they concern ourselves and affect th 
concerns which are our source of supply. 
personal grievances have been reported to 
committee so that our suggestions are gene 
in their nature. 

It was customary among the Syrians and other 
ancient people to have watch towers built around 
their cities. In these towers were stationed regu. 
lar watchmen to warn the community of approach 
ing danger. So our committee members feel th. 
they are the watchmen of the association ang 
wish to point our certain dangers to our craft and 
offer suggestions and words of encouragement to 
intensify the friendliness and good feeling that 
has characterized this organization. 

Ist. Mr. Jeweler, go to a great deat of trouble 
to cultivate and maintain a cordial friendship 
with the other jewelers of your city. It is much 
easier to be friendly with men from a dis 
tance than with the neighbor close by. Grant 
that this is so, we must oftimes do hard, un- 
pleasant things for our association if it is to be 
all that you want it to be, and until we have 
couquered the unpleasant conditons at home we 
cannot co-operate: with our neighbors for better- 
ing conditions in general. 

2d. We wish to suggest that every member who 
does not already know exactly his cost of doing 
business take steps at once to determine exact 
percentages of expense. Conditions have changed 
very rapidly during the last two or three years; 
the cost of necessities and comforts have greatly 
increased, probably your rent is higher, you pay 
higher salaries, you spend more for advertising, 
you do more engraving free, express and tele- 
graph fees are higher and discounts are less and 
the bank charges a higher rate for loans; think 
it over, brother jeweler, ascertain the exact amount 
of your expenses and do it soon. 


8d. After you determine how much it costs 
to do business—18 per cent., 20 per cent., 25 per 
cent., whatever the amount may be—you then 
know that the actual profit you make on a sale 
is the result you obtain by adding that percentage 
to the cost price; in other words, if the cost price 
of an article is $1 and it costs you 25 per cent. 
to do business, you do not actually make a profit 
on the sale of that article until you have sold it 
for more than $1.25. When you buy a silver 
hair brush or set of teaspoons for $3.75 and sel! 
them for $5 you make an apparent profit of $1.25, 
or 33 1-3 per cent. “Yes,” you answer, “but I 
receive a cash discount.” True, but the express- 
age on the package will almost offset your cash 
discount. Next you estimate cost of doing busi- 
ness is at 20 per cent., which, added to the $3.75, 
runs up your actual cost to $4.50; compute your 
cost of engraving, a flannel roll, a box, cotton, 
paper and twine and the profit you made on that 
sale would not buy a square meal for a healthy 
chicken. Face the situation squarely, get the 
assistance of the other jewelers in your town to 
co-operate with you for a better profit. Set an 
example yourself by honestly living up to your 
agreement under all conditdns. Seek the co-op- 
eration of the factories directly and through this 
association to assist in this movemeat. 

4th. Your committee also wishes to point out 
the dangers of the retailing jobber. Why should 
you not buy your goods at as low a price as your 
retailing competitor? Use every possible effort to 
assist in stamping out this pernicious evil. We 
know that we cannot prevent such conceras from 
retailing, but we also know that it is wrong for 
the manufacturer to allow them any better terms 
than other retailers, for by so doing he is not 
only aiding a dangerous practice, but is charging 
you a higher price for the goods than they are 
actually worth. Stand out to have every factory 
eal with the retailing jobber the same as with 
any other retailer. 

We believe the trade in this State feels the 
need of— 

Ist. A law that will permit the merchant to 
recover stolen property without the present un- 
necessary expense and red. tape after it has been 
properly identified and its ownership proved. 

2d. A law to permit the disposal ot articles 
left for repairs beyond a certain time limit with 
a view of recovering repair charges on them. 

8d. The passing of a more stringent law aimed 
to prevent fake auction sales. 

We suggest that a committee be appointed to 
consider the advisability of organizing co-opera- 
tive fire ard burglary insurance funds. (The State 
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hardware dealers have such an institution and 
their members insure at very low rates.) This 
\mmittee to gather information as to statistics 
from reliable sources, such as other trades who 
re using this plan, also get material from the 
reports of the Department of Insurance of New 
York and other States, and report at our next 
annual convention. 
In concluding one of his finest works, Tenny- 
speaks of “one far off divine event to whicn 
the whole creation moves.” If the poet knew 
anything of the importance of the Christmas sea- 
son to the jeweler I have often thought he 
might have referred to it in these lines. The 
average jeweler can turn his stock but once a 
year, and a large proportion of his business 1s 
done in a short season, working under tremen. 
dous strain both day and night. He feels the 
obligation to give honest value and he should 
realize the importance of securing for himself, 
his neighbors and the trade in general a reason- 
ble and adequate profit on his sales. A cordial 
fellowship between our members and the encour- 
agement of every effort toward establishing a 
fair profit, jointly requesti:g the manufacturers’ 
aid in eliminating the evils we believe will en- 
able us to give adequate service to our custo- 
mers, pay just wages to our employes and main- 
tain establishments on a scale that will give dig- 
nity and character to the retail jewelry business. 
Your committee, the watchmen, give warning and 
suggest a plan for, co-operative defense. We be- 
lieve the subjec: fs both vital and important. 


son 


The report of the committtee on griev- 
ances*was not read owing to the fact that 
Charles T. Evans of Utica was taken sick 
and could not attend the session. 

E. M. Barringer, Gloversville, submit- 
ted a report for the committee on legislation, 
which was followed by the report of Frank 
P. Nuse, Buffalo, for the committee on 
trade-marks and qualities. This report was 
as follows: >, 

A jeweler should be very particular regarding 
the representation of his wares to his customers. 
It is of the utmost importance that he handle 
only reliable goods bought of manufacturers who 
maintain a high standard of established quality. 
Your success in the jewelry business depends 
largely on the reputation which you establish for 
integrity and square dealing. 

Procure goods of standard merit and insist 
that the manufacturer of such goods make known 
the quality of his wares by placing thereon a 
stamp of quality or trade-mark. 

If such goods are solid gold the quality should 
be designated by the specific stamp of the karat, 
and where possible, the trade-mark of the manu- 
facturer as well. 

If the article is a gold filled or plated one, 
the quality should be designated by the propor- 
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tionate fractional quality of gold used, as “1/4,” 
“1/10,” “1/20,” etc. On gold filled watch cases, 
the maker’s name or trade-mark is the best guar- 
antee, 

Sterling or coin silver should be stamped 
“sterling 925” or “coin 900,” although the word 
coin is almost eliminated from the jewelry busi- 
ness. All the guarantees of quality should be 
abolished as it is very much abused by unprin- 
cipled manufacturers. I have seen watch cases 
sold by department stores and auction houses 
stamped with a 20 or 25-year guarantee which 
did not wear longer than a few months. 

The public is purchasing such goods freely, as 
these seem to be great bargains at low prices, 
compared with the high grade goods sold by the 
legitimate jeweler, who has a_ reputation to 
maintain for the sale of reliable goods. 

The value of a manufacturer’s name and trade- 
mark to jewelers and customers was shown in an 
instance where a New York depariment store was 
selling at good prices silverware put up in boxes 
printed with the name and trade-mark of the 
Gorham Co.,, the silverware put up in these boxes 
being of an inferior quality and finish, and not 
made by the Gorham Co. Of course, they soon 
stopped that practice to protect their trade-mark, 
the fraud being quickly discovered from the fact 
that they do not sell to department stores or mail- 
order houses. 

There is a great tendency in the United States 
at the present time to place unreliable goods on 
the market; showy, cheap goods, unmarked by 
the manufacturers and without merit, offered by 
department stores and mail-order houses at ex- 
orbitant prices. This unfair competition can only 
be eliminated by educating the public to the value 
of trade-marks. 

Quality should be a word standing out in bold 
type in the jeweler’s code of ethics. He must 
be alert to gain the confidence of the purchas- 
ing public and impress on it the fact that his 
guarantee is invariably 24 karat fine. 

Do not misrepresent your goods and if, through 
an error, the goods do not give entire satisfac- 
tion, make them good with a smiling face; that 
is the way to make staunch friends and future 
good customers. Let them know that you are 
behind the goods and are ready to do anything 
in your power to give satisfaction. 

Trade-marks should be regulated and protected 
by law to prevent the iiligitimate use thereof by 
unscrupulous manufacturers and dealers, thereby 
protecting the public in purchasing goods sv 
stamped. The Buffalo jewelers have adopted a 
trade-mark in the shape of a seal of quality to 
be placed on all goods of a standard reliable make 
and the use of this seal is bringing very satisfac- 
tory results to them. We recommend that al! 


local jewelers’ associations of the State establish a 
trade-mark or seal of quality. 

The Swedish Jewelers’ & Goldsmiths’ Associa- 
tion at their national meeting held last Summer 
in Sweden, adopted a trade-mark in the form of 
a pair of diamond scales. The association guar- 
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antees to the public that articles so stamped are 
of undoubted quality and the result has proven 
very satisfactory to the jewelry trade of that 
country. 

Trade-marks are essential in the jewelry busi- 
ness and should always be demanded by the 
dealers and maintained by the manufacturers. 

It should be the aim and ambition of reliable 
jewelers to supply the purchasers of watches, 
jewelry and silverware, etc., with goods of unim- 
peachable quality, made by reliable manufactur- 
ers, Let us consider quality and trade-marks as 
the two leading assets of our business. 

Respectfully submitted by the committee, 
Frank P. Nuse, 
Chairman. 


No report was read by Thomas J. Rout- 
ledge, Elmira, who was chairman of the 
membership committee, owing to the fact 
that he was absent from the session. This 
also applies to the report of Calvin Dubois, 
Walton, as chairman of the committee of 
deceased members. For the information of 
the delegates a list of the committees which 
served last year was read. 

President Charles E. Sunderlin next de- 
livered the president’s address. He said: 

PRESIDENT’S ADDRESS. 


Brother Jewelers: 

The New York State Retail Jewelers’ Assocte- 
tion has just completed a most prosperous year. 

Three years ago the 25th of last March 48 re- 
tail jewelers met in this beautiful city of Utica 
and organized this association. We were most 
fortunate and highly honored in having for our 
president your esteemed fellow citizen, Charles 
T. Evans, through whose untiring efférts for over 
two years this association owes much of its pres 
ent success, 

We have held two most successful conventions, 
first in Rochester, May 26-27, 1910, witn a mem- 
bership of 151, and the second in Buffalo, May 
23-25, 1911, with a membership of 232, at which 
time this association affiliated with the American 
National Retail Jewelers’ Association, which ae- 
tion entitled it to 11 delegates (one for every 
20 members) at the Richmond convention Aug. 1-3, 
1911. 

I am proud to say that the N. Y. S. R. J. A. 
was one of the few that had its full quota of 
delegates present. 

The two executive committee meetings held in 
Rochester and Syracuse in November and April 
were well attended and of great benefit to the 
retail jewelers in their respective localities. 

The members of the N. Y. S. R. J. A. have 
rendered most loyal support to the officers in their 
efforts to strengthen the association by making 
its influence. for good felt in the retail jewelry 
business. 

I wish to congratulate the Buffalo members on 
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New Designs 


Our goods are always sellers because always 
in the best style and strictly up-to-date. Work- 
manship and finish invariably superior—the kind 
you don’t get in ordinary goods. The pieces 
here shown are in platinum mountings; examples 
of an extensive line that include patterns at 
every price. 


Set, 


ps 
oe 


Diamonds 


Recent importations enable us to give you 
diamonds of every grade from fine gem stones 
down to the ordinary qualities; also pearls and 
colored stones which we offer at prices that 
make profitable sales easy for you. 


Hayden W. Wheeler & Co., inc. 2 


Importers and Manufacturers 


2 Maiden Lane (iy) New York , 


Factory, Brooklyn 
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WE. ALSO HAVE THE FINEST COLLECTION OF ALL KINDS OF PRECIOUS STONES, INCLUDING THE ; 
RAREST GEMS .IN DIAMONDS, RUBIES, EMERALDS AND SAPPHIRES, MOUNTED AND UNMOUNTEDS2@ P 
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by launching last Fall a campaign of co- 
advertising and by adopting ‘‘the jewel- 
-eal of quality,” All the. commendatory ar- 
regarding theif efforts published in the dif- 
fe ent trade journals are well deserved and must 
be most gratifying to them. 

There are many trade abuses to be corrected, 
as eliminating the retailing jobber and manu- 
sacturer, the fraudulent advertiser, the dishonest 
samatell of gold and silver (permit me here to 
‘ommend the arduous work the National Jewelers 
] rd of Trade has done in prosecuting violators 
‘ie law), the price-cutter, the transient auction 

use and the incorrect method of figuring profits 
vhich results in a loss to the retailer. 

[he manufacturers of sterling silverware who 
conduct retail stores are directly accountable for 
loss of profit to the retail jewelers of the 
entire country on all sterling lines, by quoting 
low prices in their stores and by mailing their 
price lists on request throughout the Union to 
prospective buyers and at prices that dg not per- 
mit of a profit sufficient to pay overhead ex- 


tive 


t 


t 
ne 


penses. 

We all should be, in the future, more _par- 
ticular in purchasing only such gold and silver- 
ware as bears the quality stamp and the manu- 
facturer’s trade-mark. 

I wish to call your attention to a few valuable 
assets which every jeweler present has, namely, 
a show window to be kept at all times clean and 
goods in same not too crowded, but effective. 
This is your best advertising medium and tells the 
public the character of your store and the grade 
of goods you carry. 

Have your goods and cases in the store always 
looking bright, new and orderly. Welcome your 
customers with a smile; not a grouch; be at all 
times civil and courteous and not afraid to show 
your goods. 

” Have a fixed selling price and never break that 
price, for in so doing your customers not only loses 
faith in you but also in your goods. This and 
easy credit are the two main main ae 
the public believe the retail jewelry business is a 
profit. 

Treat all the traveling men with due consid- 
eration and remember their time is fully as 
valuable as yours. Don’t forget they have been 
great boosters for our State association and have 
been the direct means of influencing many of the 
jewelers to become members and attend our con- 
ventions. 

I wish you all to read carefully the program o1 
the convention in order that you may be fully 
prepared to discuss the different subjects as they 
are presented. 

I wish to call your attention to the proposed 
amendment to the tariff act which allows an 
American resident to bring in from abroad $300 
value in articles intended as gifts to friends; also 
regarding bills to wipe out restricted retail prices. 
This amendment and bills are decidedly against 
the interests of the American merchants, espe- 
ially the retail jewelers. We should write at once 
a protest to our Senators and Representatives, as 
I understand the amendment and bills have a 
very good chance of being passed and becoming 
law. 

The Empire State should lead all State asso- 
ciations of this great country so, in closing, I ask 
that every retail jeweler present pledge himself 
to procure one new member for our State asso- 
ciation during the coming year and to do all in 
his power to bring about better conditions in the 
retail jewelry business. * 

Brother jewelers, I thank you and greatly ap- 
Preciate the courteous and generous treatment 
you have extended to me the past year as your 
Presiding officer. 


President Sunderlin appointed the follow- 
ing committees just before adjournment 
was taken: 

_Committee on Resolutions: Eugene 
Tanke, Buffalo; Charles Kausch, Bath; 
Wn C. Morgan, Fulton; John E. Lewis, 
Little Falls, and S. E. Williams, Rome. 

Committee on Nominations: F. P. Jen- 
nines, Albany; S. D. Burritt, Rochester; 
J. R. Burtiss, Utica; R. E. Brigham, One- 
onta, and H. D. Fisher, Oswego. 
Committee on Audit: C. E. Stoecker, 
‘yracuse; W. J. Hinman, Oneida; Chas. 
P. Ward, Yonkers; Peter J. Donnelly, 


the trail- for~the- -retei -jeweless—of the 


Amsterdam, and Ellery Handy, Rochester. 

The afternoon was pleasantly occupied 
by an automobile ride and visit to the 
Masonic home in the city. Promptly at 
2 p. mM. 44 automobiles flying the banners 
of the New York State Retail Jewelers’ 
Association lined up before the hotel Utica. 
The start was made as fast as the cars 
could be loaded, and the trip about the city 
included a visit to West Utica, back to 
Genesee St., to New Hartford and Wash- 
ington Mills, back to this city and to the 
Masonic Home. 

At the Masonic Home the jewelers were 
received by officers of the institution who 
conducted inspection tours of the various 
departments, and the delegates were then 
invited to the chapel, where an excellent 
program was presented by the children. 





E. D. MIX, VICE-PRESIDENT. 


The little ones presented the sword dance 
and various folk dances, the children’s or- 
chestra furnishing music. The great pipe 
organ with the band accompaniment was 
particularly enjoyable, and the courtesy ex- 
tended by Superintendent Wiley was much 
appreciated. The jewelers expressed in no 
uncertain terms their praise of the manner 
in which the home is conducted. 


THE THEATER PARTY. 


Wednesday evening was given over to a 
theater party at the Majestic. Mayor 
Baker and the officers of the State asso- 
ciation were the guests of the managers of 
the theater and were seated in the boxes, 
while the other members with their wives 
occupied seats in the best part of the house. 
The theater was made especially attractive 
by the liberal use of banners of the State 
society, flowers, etc. The visitors were 
quite charmed by clever presentation of 
Grace George’s success, “A Woman's 
Way.” 

At the noon hour Wednesday a large 
number of the jewelers were informally 
entertained at a Dutch lunch by the travel- 
ing representatives who were in attendance 
at the convention. The travelers donned 
aprons and waited on the jewelers in royal 
style. 
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THURSDAY MORNING. 


The convention was called to order by 
President Sunderlin at 10.15 a. mM. and the 
morning session was given over to the 
reading and discussing of a number of 
interesting papers. 

Charles H. Howe, Syracuse, gave a talk 
on “System in a Jewelry Store,” in which 
he outlined in a clear and interesting man- 
the various systems which, when applied 
to the different departments of a retail 
business have been found to meet with 
every requirement. He discussed at some 
length a registry and store system, point- 
ing out the advantages to be derived from 
the plan which he advocated, and then took 
up the question of a repair system by use 
of which an accurate and systematized 
record of the repair work done can be kept. 
He next discussed the subject of catalogue 
plans and then took up the matter of spe- 
cial orders. After discussing this subject 
in al] its phases he concluded his remarks 
by thanking the jewelers for their kind 
attention. 

In the course of his remarks Mr. Howe 
said: 

I venture to say that most failures in life are 
due very largely to a want of business habits, to 
a want of methcd, an incapacity to manage and 
to a lack of attention to details that may seem 
trivial and unimportant. In this connection you 
will agree that there is no business in the world 
that in its very nature demands as much atten- 
tion to details as our own. When there is a 
small margin of profit, with heavy overhead ex- 
penses, with possibilities of loss and shrinkage 
and the necessities of carrying a large amount 
of credits for a more or less indefinite period, ¥ 
say that such a condition makes it very impera- 
tive that the jeweler must know for a certainty 
exactly where he stands and he must know that 
after the evidence is all in and the story is all 
told, that he has not been fooling himself in the 
thought of success, when, as a matter of fact, 
there has been but a hand-to-mouth existence, 
coupled with heavy responsibilities and anxieties. 
Here, then, is where system plays its important 
part and reveals facts insted of fancies. To-day 
in large businsses calculation plays the important 
part in revealing possible weaknesses and then 
correcting them. As one man said: “Success 
doesn’t consist in never making blunders, but in 
not making the same one twice.” 

Mr. Howe was followed by F. P. D. Jen- 
nings, who addressed the delegates on the 
subject of the “Fixed Selling Price.” Mr. 
Jennings said that personally he had al- 
ways been in favor of a fixed selling price, 
a selling price fixed at a figure that will 
yield a good, fair profit. He pointed out 
that this is not an unbreakable rule for 
there are times when a merchant finds more 
or less of his capital invested in shopworn 
stock and it must be sold. A fixed selling 
price, according to Mr. Jennings, to be 
successfully maintained must apply to an 
article for which there is a reasonable 
demand or for which such a demand can 
be created. He was of the opinion that 
a patented article of merit should have a 
sustained ironclad price. 

He said that there are those who see 
nothing but good in price cutting, failing 
to realize that a successful business must 
average a fair margin of profit, and that 
what is cut on one article below a certain 
value must be made up on some other. 
They also fail to see that it is a prevalent 
practise of price cutters, said the speaker, 
to carry on a campaign of demoralization 
by selecting articles of known value “and 
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selling them without profit in order to at- 
tract attention to other wares of no stand- 


ard value. 

Mr. Jennings said that it would be flying 
in the face of the economic law to set 
prices unreasonably high for it would cur- 
tail the volume of sales, prohibit the sav- 
ings that come through volume of manu- 
facture and prevent all economies and ad- 
vantages that lie in doing things on a vol- 
uminous scale. 

The speaker called attention to the neces- 
sity of fixing his price at a point that will 
permit sufficient remuneration to the retail 
jeweler. He then pointed out the advan- 
tages of the fixed selling price. This paper 
created considerable discussion and favor- 
able comment from the delegates. 

Albert Zilliox, the next speaker, deliv- 
ered an address on “What Profits Are We 
to Ask on Sterling Silver?” Mr. Zilliox 


said: 


Nobody, not even the consumer, will deny 
that a net profit of 10 per cent. is asking too much. 
We are entitled to 10 per cent., we should have 
10 per cent., and we must have 10 per cent. net 
profit, or soofer or later we will go into bank- 
ruptcy. 

Compare the jeweler with the grocer. The 
grocer, in most every instance, turn his capi- 
tal or stock from 10 to 15 times a year, while 
the jeweler turns his but once in that time. There- 
fore, the grocer who turns his capital once every 
month and makes a profit of one per cent. is re- 
ceiving far more profit out of his business than 
the jeweler who receives 10 per cent. net profit 
but only turns his capital once a year. 

Now, what do I mean by saying 10 per cent. 
net profit? I simply mean this: that we must havg 
10 per cent. left after we have paid for the goods, 
also, the expense of handling. For instance, a 
customer comes to our place of business, buys a 
dozen silver spoons, and we charge $10 for same; 
how much can we pay the manufacturer tor these 
spoons in order that we may make a profit of $1 
net. 

In all the problems and explanations that Y 
have come across in the various trade journals 
and in conversation with my brother jewelers, it 
has always been the custom, in figuring profits, 
to add to the buying price of the goods. 

Now, in my explanation, I am going to start 
from the other end; I am going to climb up on 
the hind end of the wagon and then crawl up 
to the front seat. We have sold one dozen sil- 
ver spoons for $10 and we must make $1 net 
profit on the sale; we take that $1 from the $10 
and we have $9 left. Now, remember we take 
our profit of 10 per cent. first. his profit 1s 
taken from the price we get for the spoons—10 per 
cent. from the selling price, and not 10 per cent. 
added to the cost price. Then we pay our ex- 
pense of doing business, and what we have left 
from the $10 goes to the manufacturer to pay 
for the spoons. Now, the question comes, what 
amount am I to deduct for expenses? How much 
does it cost to do business? The object of this 
explanation is not to tell you how much your 
expense is for doing business, but to tell you 
what percentage to add to the buying price of 
your sterling silver. Therefore, I take it for 
granted that to do business it costs anywhere 
trom 20 to 25 per cent. Thus the sale was for 
$10 nd 22 per cent. of this amount is $2.30. At 
this time I watt to remind you again that your 
expense must be figured from the selling price 


and added to the cost. We have $9 left after 
taki g out the $1 for profit, and now we must 
deduct $2.20 from the $9, which leaves a balance 
ot 6.80, or the amount we should pay the manu- 
facturer for the spoons. 


‘ow, we can begin to figure the other way. 
are now up on the front seat. If we must 
Pay the manufacturer $6.80 for a dozen of spoons, 
how much profit must we add if our expense is 
«= per cent., in order to make 10 per cent. profit 
_ our sale. We have seen that if the cost is 
x°.S0 we must get $10 for the spoons or in 
other words, we must add 47 per cent. to the 

t of the spoons in order to make 10 per cent. 
net profit. But, for the purpose of being on the 
side, also, for making it easier for yourself 
the clerk who makes the goods, it is better 
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to add 50 per cent. to the net cost of your goods. 


Fifty is a legitimate gross profit, and I don’t be- 
lieve that any retail jeweler can make a success 
of business on any less, and also believe that it 
cost the majority of jewelry stores in this State 
more than 22 per cent. to do business, figuring 
the cost of clerks, interest on the investment, 
light, heat, etc. 

What profits are we to ask on sterling silver? 
I say nothing less’ than 50 per cent. 

A paper was read by the secretary show- 
ing the method used by the Rochester jew- 
elers in pricing sterling silverware. It was 
the unanimous opinion that a_ sufficient 
profit was not made on sterling silver. 

Mr. Burrett spoke on the question of co- 
operation and referred to the Rochester 
Jewelers’ Association as being like a large 
family. Unfair competition by mail-order 
houses, retailing jobbe-s and department 





BENJAMIN T. ASH, SECRETARY. 


stores was discussed by Jewelers Ward, of 
Yonkers; Darrow, of Canandaigua, and 
Muller, of Batavia. 

E. A. Handy, Rochester, delivered an 
address on “Local Organization—Its Ad- 
vantages.” Mr. Handy said that the man 
who goes into a local association to get 
something out of it is in wrong. He ex- 
plained that it is not entirely this motive 
that should hold, but rather the jeweler 
should put something into his association. 

Mr. Handy pointed out the benefits to be 
derived from being a member of an asso- 
ciation. 

He told of how a brother jeweler had 
warned him against swindlers visiting his 
city, and then spoke briefly about the meet- 
ings of the Rochester association. He said 
that at these meetings such questions as 
that presented by the retailing jobber are 
considered, and he pointed out the good 
results obtained by co-operation on the part 
of the retail jewelers. 

Mr. Handy said in part: 

“The local association is not a combination 
against the public—it is a mutual benefit society 
that not only protects the jeweler against the pub- 
lic who have been educated by the catalogue 
houses and the department stores to look upon 
him as a robber who greatly overcharges for his 
goods and whose time is worth ‘nothing, but it 
protects him also from his brother jeweler. The 
public is no longer able to bait one jeweler with 
the other by telling you that the man arouna 
the corner is selling a bracelet for $3 for which 


71 


you are asking $4.50 or doing some repair work 
for nothing which you know is worth 50 cents, 

The speaker also showed how the jews 
elers can co-operate regarding advertising 
in school papers, church directories, ete., 
which are of doubtful value, if any at all, 
but which without a mutual understanding 
would be necessary. 

Speaking of profit, Mr. Handy told the 
jewelers that they don’t sell their goods— 
they give them away, and then made com- 
parison with other lines. In conclusion he 
urged that all jewelers get into association 
work. 

In the absence of J. S. Newing, Bingham. 
ton, no address was delivered on “What 
Constitutes a Fair Profit.” 

The morning session adjourned at 
12.45 P. M. 

THURSDAY AFTERNOON. 


The last afternoon of the convention was 
devoted to business matters, including the 
election of officers, appointments of com- 
mittees and discussion of important ques~ 
tions. 

The first thing after the session convened 
was the reading of a paper by Louis. Schutt, 
Buffalo, on “Jewelers’ ‘Seal of Quality and 
Co-operative Advertising.” Mr. Schutt dis- 
cussed the department store menace and a 
remedy for this competition. He said that 
at a meeting of the Buffalo Retail Jewelers’ 
Association it was suggested that the jew- 
elers co-operate on their advertising for the 
holiday trade. A committee was appointed 
and a plan adopted. The committee ar- 
ranged a series of effective advertisements 
to appear at certain dates. In all 32 col- 
umns of space were taken. The point 
dwelt upon was quality in goods. The com- 
mittee designed a seal, and a cut of this 
seal appeared in all advertising. The 
names and all the 24 jewelers who entered 
the scheme were printed in each advertise~ 
ment, ; 

In addition to this advertising, each mem. 
ber displayed in his show window attractive 
signs bearing the quality seal. The cost of 
the advertising was divided among the jew- 
elers in accordance with their business loca- 
tions and the stocks they carried. The 
scheme proved a decided success. The 
plan outlined brought out much interest~ 
ing discussion in which a number of the 
delegates joined. 

Charles Bicklemann, Schenectady, pre 
pared a paper on “Why Have Our Profits 
Grown Less?” It called attention to the 
fact that in dull times the overhead charges 
are as great as in good times, and that this 
is a difficult matter to overcome. It pointed 
out that the jewelers all know how difficult 
it is to get proficient help, and that for this 
reason the jewelers try to keep good men in 
dull times. 

The paper went into a discussion of 
profits and the causes for their decrease 
owing to abuses which have crept into the 
jewelry business. 

The report of the committee on deceased 
members was made at this point by Calvin 
Dubois. Selden L. Harding, Camden, and 
Frederick W. Zimmer, Poughkeepsie, both 
of whom were esteemed members of the as~ 
sociation, died during the year. 

Under the head of new business E. D. Mix 
made a few remarks regarding a jeweler’s 
Congress committee, which was discussed 
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at yavious executive meetings during the 
vear. Charles H. Howe, Syracuse, who 
was the sole member of this committee, 
presented the following resolution, which 
was unanimously adopted: 

The New York State Retail Jewelers’ Associa- 
tion in convention assembled at Utica, N. Y., May 
93d, 1912, respectfully submit the following rec- 
ommendation to the members and officers of the 
National Retail Jewelers’ Association to convene 
at Kansas City, August 6-9. 

Recignizing the fact that the retail jewelers 
of this country are facing conditions and _ prob- 
lems which threaten the interest and welfare of 
the individual jeweler, and further recognizing 
that many of these problems and conditions can 
only be solved by some executive and admiais- 
trative body who shall represent all sections of 
the country and all State associations and where- 
as it is a matter of common observation that these 
problems afford merely a matter of discussion and 
comment without being incorporated in concrete 
form as the united sentiment of the vast body 
of jewelers throughout the country. Therefore 
be it 

ResoLtveD, That the New York State Associa- 
tion recommend the organization of a national 
administration council in additien to the work 
and scope of the National Retail Jewelers Asso- 
ciation to consist of the officers of the National 
Retail Jewelers’ Association together with the 
presidents of each individual State associa- 
tion. 

Second. Such council shall meet at least once 
a year previous to the meeting of the National 
Retail Jewelers’ Association. 

Third. In order that every State shall be rep- 
resented at such a council. each State shall de- 
fray the traveling expenses of its representative. 

Fourth. The president of each State associa- 
tion shall have the privilege of designating an 
alternative in case of his absence. 

Fifth. The Administration Council shall consider 
all questions and resolutions that have been voted 
upon by any State association and shall _ 
an executive session without special enterfain- 
ment, to consider these problems to an ultimate 
issue. ; 

Sixth. All findings of this Administration Coun- 
cil shall be binding and final,’ and shall be con- 
sidered as a-policy of each State association. 

Seventh. Each State association shall co-operate 
with the Administration. Council and shall adopt 
its findings as the policy of the individual State 
associations for the ensuing year. 


Charles T. Evans made a few remarks re- 
garding the Richmond convention in 1911 
and greetings were read from President 
Steele F. Roberts, of the American National 
Retail Jewelers’ Association. Communica- 
tions from several manufacturers advocat- 
ing 30 per cent. profit on sterling silver were 
also read. On motion of Benjamin T. Ash, 
it was decided that the State secretary have 
the article read by F. P. D. Jennings, Al- 
bany, printed and mailed to all the repre- 
sentatives in Congress from New York 
State. 


On motion of E. D. Mix, Albany, it 
was noted that the legislative committee be 
instructed to draft a bill to be presented 
to the State Legislature, giving to dealers 
or silversmiths a lien for repairs made 
to or on articles, and the sale of repaired 
articles. This committee was empowered 
to act. 


A resolution was presented by William 
H. Ehmann, Buffalo, that a committee of 
three be appointed to devise ways and means 
of establishing a watchmaker’s bureau un- 
der the name of the New York State Re- 
tail Jewelers’ Watchmakers’ Registration 
Bureau, It was further provided that the 
committee hold office for five years and be 
empowered to act immediately without in- 
curring any expense to the State association. 


The bureau is to consist of three mem- 
bers of the association, according to the 





scheme outlined by Mr. Ehmann, and the 
expenses are to be defrayed by charging 
$1 for registration and 25 cents for renewal 
of cards. Charles Howe recommended a 
motion on the resolution and asked to have 
it referred to the executive committee with 
power to act. This it was decided to do. 

Mr. Ehmann explained that the applica- 
tion blanks for membership in the bureau 
could contain full information as to the 
ability of the watchmaker, the salary ex- 
pected, where he had previously been em- 
ployed, etc. 

Evgene Tanke, Buffalo, as chairman of 
the committee on resolutions, presented the 
following, which were accepted : 


Whereas, We, the delegates assembled at the 
third annual convention of the New York State 














HOTEL UTICA, HEADQUARTERS CF THE CON- 
VENTION. 


Retail Jewelers’ Association in closing a year that 
has been signally marked by progress as an or- 
ganization, desire to express our appreciation to all 
those who have lent a hand during the year which 
is drawing to a close, and in a serious and kindiy 
spirit, enlist the co-operation of all those who 
have at heart the best interests of our craft in 
removing one or two stumbling blocks for the 
future, therefore, be it 

RESOLVED, That we express the desire for a 
better understanding and closer operation with 
the may factories whose goods we distribute, and 
trust that certain respected manufacturers who 
now maintain retail stores, as well as competing 
with the retail jeweler by selling our customers 
direct by mail, may soon observe that it would 
be a sound business policy to discontinue both 
of these practices. 

Reso.tvep, That we go on record at this con- 
vention, to pledge our personal influence and that 
of our local associations, with the help of our 
goodf ried, the trade paper, to make it clear 
to responsible manufacturers that the jobber who 
retails should pay at least as high a price for 
merchandise of equal quality, as does the retail 
jeweler. 

RESOLVED, That we commend the suggestion of 
the Buffalo association that a State employment 
committee for watchmakers be established. 

Reso.vep, That we heartily enjoyed the work 
done by the National Jewelers’ Board of Trade 
in securing convictions and jail sentences of those 
convicted of the fraudulent stamping of jew- 
elry. 

ResoLvepD, That we hereby express our debt of 
gratitude to the firms who purchased advertising 
space in the program of this convention and for 
the personal service of those representatives whose 
genial good fellowship will remain a _ pleasant 
memory of this gathering. 

RESOLVED, That we commend the faithful and 
intelligent direction of the Customs Inspection of 
New York by Collector Loeb of that port. 
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RESOLVED, That we ask our Representatives and 
Senators from this State to quash bills known 
as House of Representatives Bill No. 23417 and 
Senate Bill No. 6273, changing the U. S. Patent 
laws so as to eliminate a fixed selling price on 
patented articles, as we believe such a law would 
breed evils in the trade and be an injury to the 
public by encouraging the sale of fraudulent mer- 
chandise. 

RESOLVED, That it is the sense of this conven- 
tion that amending the Customs Entry Law so 
as to allow each person entering the United States 
to bring articles suitable for presents or other use 
up to $300 in value is a menace to manufacturers 
and merchants of this country and would prove 
to be an open door to smuggling. 

RESOLVED, That we express to THE JEWELERS’ 
Circutar, the Keystone and other trade papers 
our commendation of their service to our asso- 
ciation and to the trade in general, 

Resotvep, That we record our appreciation of 
the entertainment of Superintendent Wiley, of his 
daughter, Miss Wiley, and of the young people 
at the State Masonic Home, who added so much 
to the pleasure of our visit. 

ReEso_vep, That we thank the many car owners 
of Utica for loaning their automobiles for our 
delightful outing, and thank the managers of the 
Majestic theatre for their marked interest in our 
entertainment. 

ReEsoL_veD, That this Association say, ‘Well 
done” to the president, secretary and the other 
State officers, as well as to the members of each 
committee who have served so faithfully during 
the past year, and request that we thank the 
speakers at this convention for the excellent pa- 
pers they have prepared. 

REsoLvep, That we exte-d our hearty thanks to 
the Jewelers’ Association of Utica, to the chair- 
man and members of your committee who have 
worked so untiringly to make this convention the 
best yet. 

Resotvep, That a copy of these resolutions be 
entered on the record of the convention, and that 
the secretary be instructed to mail copies of cer- 
tain sections to the various interested persons ac- 
cording to his judgment. 

Respectfully submitted, 
Cuas. Kanscu. 
Wm. C. Morcan, 
S. E. Witirams, 
Joun E. Lewis. 
EvuGene TANKE. 


Mr. Hinman, acting chairman of the 
auditing committee, reported that the books 
had been audited and found correct. He 
said the membership of the association is 
now 269. 

F. P. D. Jennings, Albany, as chairman 
of the nominating committee, reported as 
follows: For president, Charles H. Howe, 
Syracuse; vice-president, E. D. Mix, Al- 
bany; secretary, Benjamin T. Ash, Bing- 
hamton; treasurer, Albert Zilliox, Buffalo. 

Executive committee: Charles Bickle- 
mann, Schenectady; W. O’Donnell, Utica; 
Louis Schutt, Buffalo; H. D. Fisher, Os- 
wego; Emil J. Scheer, Rochester; C. P. 
Ward, Yonkers. 

Mr. Sunderlin, who has been an officer of 
the association since its organization, re- 
quested that his name, which had been of- 
fered in nomination for re-election as presi- 
dent, be withdrawn, and that he be allowed 
to retire. He served faithfully as secretary 
of the association and later as president, and 
felt that he was entitled to be excused. He 
requested that the delegates vote on Mr. 
Howe. After a few remarks a vote was 
taken and Mr. Howe was elected. 

In accepting the office of president, 
Charles H. Howe made a short address, in 
which he thanked the jewelers for the 
honor conferred upon him and asked for 


“the co-operation of everyone during the 


ensuing year. 

After the election of Mr. Howe as presi- 
dent, Mr. Sunderlin was called from the 
room for a short time, during which Mr. 
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sit “two in a single chair.” 

But except for just the right part- 
ner you will admit that two in the 
same chair at the same time is 
squeezing things to the point of 
discomfort. 


The same applies when you sell 
your American Pearls to a mid- 
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(’ Donnell addressed the delegates regarding 
the valuable services rendered by the retir- 
ing president, and suggested that a suitable 
gift be presented as a token of the esteem 
of the members of the State association and 
as a slight appreciation of their gratitude 
for his untiring efforts in their behalf. On 
motion of Mr, Groh, Rochester, a commit- 
tee was appointed to select a suitable article 
to be presented to the retiring president at 
the banquet that evening. 

The name of Emil Scheer was presented 
for vice-president in opposition to that of 

D. Mix. In a short address Mr. Scheer 
asked the members to elect Mr. Mix to this 
ofice, and this was done. 

The name of Louis Schutt, Buffalo, was 
presented in opposition to Benjamin T. 
Ash, the regular nominee. Mr. Ash was 
elected. 

Albert Zilliox was re-elected treasurer 
by acclamation. 

The executive committee was elected as 
presented. Under a law of the organiza- 
tion, retiring President Sunderlin becomes 
a member of this committee, together with 
ex-President Charles T. Evans. This rule 
provides that the first five presidents shall 
become members of the executive commit- 
tee, and that when others are elected the 
ex-presidents retire from the committee in 
order of election thereto. 

Benjamin Ash made a motion that the 
next convention be held at Albany. Niag- 
ara Falls was also a candidate for the next 
convention, and in this connection a letter 
was read from the Bureau of Conventions 
at Niagara Falls extending an invitation 
there. Albany, however, was selected, a 
vote of thanks being taken for the invita- 
tion from Niagara Falls. 

The convention then adjourned. No 
exact date was set for the convention in 
Albany in 1913. 


The Banquet. 


In the evening a banquet was held at the 
Hotel Utica, at which time Charles H. 
Howe, the newly-elected president of the 
State association, on behalf of the mem- 
bers, presented retiring President Sunder- 
lin with a sterling silver loving cup. Mr. 
Sunderlin replied, thanking the jewelers. 

Following the banquet a grand ball was 
held, which brovght to a close a most suc- 
cessful condition. 

\mong the many traveling representa- 
tives at the convention were: George M. 
Kite, who attended in the interest of the 
lueber Watch Case Mfg. Co. and the 
Hampden Watch Co.; A. Flint, rep-e- 
enting the Waltham Watch Co.; B. F. 
Hlodgens, for the Rockford Watch Co.; J. 
I. Kane, of the Benedict Mfg. Co.; W. H. 
Galloupe, of the Crescent Watch Case 
\\orks; W. L. Hough, of the New England 
\Vatch Co.; Herman Winter, of the ‘A. 
\Vittnauer Co.; Geo. Linton, of the E. H. H. 

ith Silver Co.; Mr. Flemming, of the Al- 

n Mfg. Co.; Mr. Honey, of Abel Bros. & 

Charles Fake, of the Whiting Mfg. 

L. C. Wyte, of the Conklin Fountain 

“en Co.; Mr. Lumba-d, of the Gorham 

\ifg. Co.; Charles Bickelmann, of the Pen- 
ula Engraving Co. 

B. Dattlebaum, of Dattlebaum & Fried- 

n; John W. Sherwood, president of the 


Solidarity Watch Co.; Capt. Webb C. Ball, 








of the Webb; C. Ball Watch Co.; John 
Krause, of the Krause Mfg. Co., and E. H. 
Levy, of E. H. Levy & Co., were also noted 
in the hotel lobby. 

The committees in charge of the conven- 
tion were as follows: 

General Committee—Wm. A. O’Donnell, 
general chairman; Charles T. Evans, chair- 
man advertising; Hyman Wineburgh, chair- 
man hotel; E. C. Boucher, chairman ban- 
quet; S. Charles Greene, chairman theater ; 
Wallace B. Wilcox, ohairman program; 
James R. Burtiss, chairman badges; Rich- 
ard Perlen, chairman automobiles. 

Reception Committee—G. W. Payne, 
chairman; Charles T. Evans, Richard Per- 
len, George Yaekle, Wm. A. O’Donnell, 
John D. Greene. 

Entertainment Committee—Pierre Darri- 
grand, chairman; John D. Greene, W. B. 
Wilcox, Jeremiah Gomph, George Evans, 
Thomas F. Murphy, James R. Burtiss, E. 
C. Boucher, Richard Perlen, Thomas T. 
Evans, Frank Cadogan, W. ‘A, O’Donnell, 
G. W. Payne, J. F. O’Connor, Arthur D. 
Evans, S. Charles Greene, Hyman Wine- 
burgh, ‘Charles Broadbent, Albert Perlen, 
George Yaekle, Charles T. Evans. 


The Roster. 


Among those who attended were: Louis R. 
Aronson, Dunkirk; S. C. Greene, Utica; Henry 
Buser, Fonda; E. A. Henry, Rochester; J. R. 
Burtiss, Utica; Richard Perlen, Utica; Charles P. 
Ward, Yonkers; John Schaefer, Buffalo; Geo. H. 
Striker, Buffalo; Charles Kausch, Bath; Geo. 
Yaekle; Eugene Hoerz, Dolgeville; F. C. Parshall, 
Plattsburg; W. H. Ehmann, Buffalo; Wm. B. 
Joseph, Schenectady; P. F. Darrigrand, Utica; 
Eugene Tanke, Buffalo; H. Walter Hamilton, 
Elmira; E, M. Baunger, Gloversville; Charles 
Bickelmann, Schenectady; A. H. Winston, Herki- 
mer; Geo. C. Hunt, Rochester; Fred. J. Dorn, 
Buffalo; Frank Tarrant, Rochester; Charles E. 
Sunderlin, Rochester; S. D. Burritt, Rochester; 
Geo. L. Andrus, Rochester; A. M. Thomas, 
Niagara Falls; Benjamin Ash, Binghamton; Al- 
bert Zilliox,. Buffalo; Louis Schutt, Buffalo; W. J. 
Blaich, Syracuse; H. A. Reinhardt, Buffalo; Wm 
C. Morgan, Fulton; E. D. Mix, Albany; Jerome 
A Scherer, Frank P. Nuse, Buffalo; C. E. Stoecker, 
Syracuse, F. P. D. Jennings Albany; J. Gomph, 
Utica; Louis Sunderlin, Rochester; J. F. O’Con- 
nor, Utica; Wm. J. Hinman, Oneida; F. J. Scheer, 
Rochester; Thomas F. Murphy, Utica;. S.. E. 
Williams, Rome; H. A. Williams, Rome; R. E. 
Briglan, Oneonta; Geo. H. Evans, Utica; J. Max 
Haskel, P. J. Donnelly, Amsterdam; H. W. Fisher, 
Troy; W. J. Wineburgh, Utica; G. W. Payne, 
Utica; E. Harrington, Amsterdam; S. Kauffman, 
Syracuse; I. M. Liberman, Auburn; Albert J. Groh, 
Rochester; S. J. Hulse, Middletown; J. A. Dar- 
row, Canandaigua: E, R. Muller, Batavia: John C. 
Peach, Pulaski; E. J. Oates, Albany; Henry J. 
Hertz, Albany; Geo. W. Cooley, Sidney; C. Du 
Bois, Walton; B. H. Cheydleur, Norwich; G. H. 
Churchill, Amsterdam; H. C. Vanderburg, Me- 
chanicsville; John F. Butler, Potsdam: C. F. 
Newell, Fort Edward: Milo A. Graves, Mexico; 
O. B. Rudd, Ilion; C. T. Evans, Utica; J. C. 
Greenland, Amsterdam; W. B. Wilcox, Utica; G. 
A. Oppel, Little Falls. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York. 
Week ended May 25, 1912. 


The U. S. Assay Office reports: 


Gold bars exchazged for gold coin... .$467,580.63 


Gold bars paid depositors.............. 71,087.21 
TAREE: fav ovaciewaeianasd tp4gae eS ae $538.667.84 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


APE MO a aia Wome wim ee em eae ead $92,253.29 
f ER A Es eae | i eae ey 62 £05.23 
ON oir e st Beeeedced hatiecenees 87,672.83 
Wei oh tides Led oe Oe alice 87.324.31 

PEt «heehee eure eeae ee Cee BeRS 81,804.49 

DPE is tat ccun ese keene Reman awe 15,420.49 

ROME nt) ck ean pais cus sotene ware ane $467 580.63 
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President Roberts Addresses Members of 
the A. N. R. J. A. on the Coming 
National Convention and Other 
Topics. 

PittspuRGH, May 23.—President Steele 
F, Roberts, of the American National Re- 
tail Jewelers’ Association, has just sent out 
to the members of that organization an an- 
nouncement covering various trade topics 
of general interest to all jewelers. He 
urges a la‘ge attendance at the Kansas City 
convention and points to what is being done 
to make this gathering a great success. His 
letter reads as follows: 


Fellow Members: Ever been to Kansas City? 
Well, it’s a beautiful place—the most interesting 
and progressive city in the entire west, and from 
Aug. 6 to 9, when the American National Retail 
Jewelers’ Association holds its seventh annual 
meeting and 1,000 retail jewelers from almost 
every State in the Union are gathered in con- 
vention, then, you will see Kansas City in all its 
glory, and it will pay you to travel many hun- 
dred miles to enjoy the feast of business and 
pleasure. 

The splendid hospitality of the Kansas City peo- 
ple is proverbial and on this occasion they promise 
to excel in their entertainment of the visiting 
jewelers—so come and let these wide-a-wake Mis- 
sourians “show you” the time of your life. 

As at all conventions there will be speeches, 
resolutions and much discussion, but when you 
get into the real spirit of the convention you will 
find it to be a clean-cut business proposition and 
things will be done and said at this convention 
which will arouse the retail, manufacturing and 
wholesale jewerers to a sense of their impor:ance 
in the world of commerce and art and the won- 
derful possibilities that portend a union of these 
three branches of the jewelery trade—it will be an 
epoch in the history of the jewelry world. 

* * * 


National and State Officers have appeared be- 
fore committees in charge of the “Oldfield and 
Brown bills,” at Washington, presenting their 
arguments against the abolishing of fixed selling 
prices and thousands of letters in protest have 
been sent to the Senators and Congressmen by 
dealers from every State. 


* * id 


Reports from the State conventions held in May 
all show gain in membership and much en- 
thusiasm in the work of the National Association 
as well as the progress made in their several 
States. 

* . * 

National Secretary Wheeler reports that the 
space selected for exhibitors at the Coates Hotel, 
Kansas City, is most advantageously located for 
display of diamonds, watches, jewelry and silver, 
and as there still remains some vacant space, manu- 
facturers should write and secure their space at 
once—it’s the best paying jewelry advertising ex- 
tant. 

* * * 

Great credit is due the Good and Welfare com- 
mittee of the National Jewelers Board of Trade 
for the conviction and imprisonment of viola- 
tors of the gold and silver stamping act, and I 
recommerd that each State Association appoint a 
prosecution committee with power to bring action 
against all violators of this law, the National 
Board of Trade agreeing to give its advice and 
support in all such prosecutions. 


* * * 


Business throughout the couztry has been very 
quiet for the month of May, but with the pros- 
pect of June weddings, commencements, etc., an 
seasonable weather, there surely will be a f 
normal trade during June. 

(Signed) SteeLte F. Roperts, 

Pittsburgh, May 23, 1912. President. 








The Southern Smelting & Refining Co., 
New Orleans, La., recently purchased a 
gold brick weighing 460 oz. This was de- 
termined to be 512/1000 fine and resulted in 
a payment to the owners of the sum of 
nearly $4,600. This is one of the largest 
gold bricks of its kind ever bought in that 
section of the south. 
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Fifth Annual Convention Proves Instructive and Interesting. 








Members of Iilinois Retail Jewelers’ Association Attend Three-Day Session at Rock Island, 
Hear Many Addresses and Elect New Officers. 











Rock Istanp, Ill, May 24.—Retail jew- 
elers to the number of nearly 200 testified 
to their interest in association work by 
coming in a body to the fifth annual con- 
vention of the Illinois Retail Jewelers’ As- 
sociation held here at the Harper Hotel 
May 21, 22 and 23. Every county in the 
State of Illinois was represented. The city 
of Chicago, of course, carried off the palm, 
the members from there arriving at Rock 
Island on a special train at 1.30 P. mM. on 
Tuesday afternoon. 

At 3 p. m. on that day, after the mem- 
bers had registered and had received their 
badges and programs, over 150 were in at- 
tendance and listened to the report of their 
able secretary, Chas. F. Manahan. He re- 
ported 214 members as belonging to the 
association and said that 53 of this number 
were new members admitted during the 
past year. Of this membership 92 were in 
Chicago and 122 came from other cities 
and towns in the State. He reported that 
a profit of $400 was made on the program 
and commented on the splendid support 
given it by the wholesale jewelers and 
manufacturers. 

Secretary Manahan next read a com- 
munication from Steele F. Roberts, presi- 
dent of the American National Retail Jew- 
elers’ Association. President Roberts con- 
gratulated the Illinois association on the 
progress it had made and referred to the 
spirit of unanimity which prevailed among 
jewelers of all States for the uplift of the 
retail jewelry trade to a safe, sound and 
profitable basis. He said all things are 
possible to jewelers if as a united organiza- 
tion they would elevate their stores, stocks 
and business to the highest plane of mer- 
chandising and would educate the public 
mind to the fact that there is only one re- 
liable place to buy jewelry, and that place is 
in the store of the legitimate retail jeweler. 
President Roberts also said that two much 
importance could not be given the necessity 
of organizing jewelers’ clubs in every city 
and town. 

In the matter of legislation he said the 
national body had made great progress dur- 
ing the past year in promoting legislation in 
various States for the protection of retail 
jewelers, such as the gold and silver stamp- 
ing laws, fraudulent adve-tising bill, main- 
tenance of fixed selling prices, itinerant 
license law, etc. He concluded by saying 
the outlook for Fall trade was bright and 
hoped for a good attendance of Illinois 
jewelers at the national convention at Kan- 
sas City Aug. 6, 7, 8 and 9. 

The secretary next read a communication 
from Claud Wheeler, the national secretary, 
who wrote that association work should 
have the co-operation of all jewelers and 
that the latter should cease to be indifferent 
to the benefits of organization. He said 
the success of every State organization de- 
pends on the ceaseless, tireless efforts of its 
officers. He said many manufacturers had 
adopted policies of great benefit to retail 
jewelers and that the latter should do some- 
thing to show their appreciation. The most 


encouraging thing to him was the way the 
big stores are joining the association. Some 
of them, he said, did not realize that it was 
the agitation begun by the little fellows that 
led to the minimum silver profit. At the 
national meeting in Kansas City Mr. 
Wheeler hoped some plan would be pre- 
sented which would tend to hold the in- 
terest of jewelers in association work, and 
spoke of the possibilities of organizing a 
fire insurance association which would save 
the jewelers a great deal of money. He 
closed with a brilliant forecast of the jew- 
eler’s lot if he would only join the asso- 
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ciations, in which he depicted the cessation 
of all evils that now beset the trade, 

Paul N. Lackritz, the treasurer of the 
State .association, next reported that the 
finances of the association were never in 
better shape. He said all bills had been paid, 
including a heavy deficit from last year, 
and that all national dues had been paid. 
He reported $100.56 in the treasury, which 
with the $400 yet remaining to be collected 
on the program would leave a surplus in 
the treasury of $500. The sum of $875 had 
been disbursed the past year. 

President T. H. Craig then made his 
annual address. 


PRESIDENT CraiG’s ADDRESS. 

It is with pleasure that I, as president of the 
Illinois Retail Jewelers’ Association, greet you 
as fellow jewelers and co-workers, as we meet 
here for our fifth annual convention. I trust each 
of you will take something in the way of enthu- 
siasm home with you that will be of lasting bene- 
fit to you both in and out of your business. 

In the handsome and complete program which 
you have before you, you will find a complete his- 
tory of the Illinois Retail Jewelers’ Association 
compiled by our worthy ex-president, F. A. Ma- 
rean of Belvedere. Mr. Marean is called the 
father of this association, and rightly so. If it 
had not been for his untiring efforts in its early 
beginning this association would not be as well 
established as it is to-day. This association will 
always have associated with its history the name 
of F. A. Marean. I believe you will agree with 
me when you have had time to inspect the con- 
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tents of this magnificent souvenir program 
it is well worth a place in our archives. For \\\s 
we are indebted to the untiring efforts of 
worthy secretary, Chas. F. Manahan. * * * 
The year of 1911 and 1912 has been a trying 
year in all State associations, due largely to | 
ness conditions of the country. It has beer 
effort to keep up the membership, but 1 feel 1 
the most trying times of this association are 
and I now look for much better business the 
latter part of this year. The last year has | 
what we term a clean-up year for the retail jew 


ers. It has been a year when jewelers have bought 
lightly and forced out their stock already on hand. 
This is the report I get from jewelers all over 
the State. This will be of great benert to the 


retail jewelers and should insure a big business 
for the manufacturers and jobbers this Fall. It 15 
an ill wind that blows no good. 

There are many things that this organization 
has done for the retail jewelers. The silver con- 
ditons as related to the jewelry business are much 
improved, and it is plain to us that the manu. 
facturers are with us in our effort to secure a le- 
gitimate profit for such merchandise to which the 
retail jeweler is etitled. We still have some re. 
tailing jobbers but many have seen the folly of 
such proceedings and with the help of the manu 
facturers and the jobbers who want to see fair 
play, we expect to be able to show the retail job- 
ber that it is to his best interest to quit retailing 
if he expects to continue in the wholesale busi- 
ness. 

There are many things that I trust his associa- 
tion will be able to accomplish in the near future 
in the way of both State and National laws for 
the protection of both the buying public and the 
retail jeweler. I believe we should have a fraudu- 
lent advertising law; I believe we should have a 
State stamping law; I believe we should use our 
influence to defeat the now proposed law before 
our National Legislature whereby it. prohibits a 
manufacturer from establishing a retail price on 
a patented article. I should like to see a law 
enacted governing the disposition of articles left 
for repairs and not called for. There is now such 
a law framed and it is to be presented to the 
legislative body in one of our nearby States, re- 
sults of which we will watch with much interest. 

A clearing house has been advocated by some 
ot our jewelers through which members of same 
might exchange their surplus stocks with one an- 
other. For instance, if Doe was overstocked with 
a certain watch movement, he might exchange 
with Brown, who was short of that grade and 
overstocked with some other grade that Doe 
wanted. I believe this is quite complicated and 
would involve much expense to keep going. But 
why not have our trade journals advocate and 
start what might be called an exchange column 
in which one jeweler might tell under an assumed 
name or number with what he was overstocked 
and what he wanted to exchange it for? I be- 
lieve this could be done to good advantage and 
with but little expense to the jeweler, as all it 
would cost him to get in touch with the other 
fellow would be paying for the notice in our al- 
ready established trade journals. 

1 wish we might so arrange our by-laws and 
finances that it would be possible ror us to se- 
cure the services of some competent organizer 
to visit the retail jewelers of the State and solicit 
membership for this association, and it would be 
my recommendation that we appoint a committee 
to investigate and report as to the feasibility of 
doing same. We might be able to have the Amer- 
ican National Retail Jewelers’ Association bear 
part of the expenses as one-third of the now 
membership dues go to the national association. 

I wish we might interest jewelers all over the 
State and impress upon them the importance of 
local organization or clubs. This, to me, is of 
the utmost importance. This can be done, and in 
so doing there is apt to arise a little friction and 
misunderstanding, but with the knowledge of hu- 
man nature the retail jeweler must possess, these 
little diffrences can be adjusted. When_ local 
jewelers can get together and talk over matters 
that interest all alike much good will result there- 
from. Many, in fact most, of the trade abuses 
are local and being so universal, they become n2- 
tional, but if you will get together and correct 
local troubles the national troubles will diminish. 
The officers of this association stand ever ready 
to help to start the local clubs, Some have 
already started and I trust many more will fol- 
low. In starting such clubs so arrange it that 
when they are started each member will belong 
to the State association. 

Be ever ready to boost your State association. 
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have in my. possession a letter from one of our 
nthusiastic members who says that he never at- 
tends a convention that he does not get some 
ood from it that helps him in his business to be 

better jeweler and merchant. He says at one 
convention he got one item which was of much 
benefit and caused him to realize enough of the 
oin of the realm to pay his expenses to a dozen 
conventions. I trust this will be of more interest 
to those absent than those present and help them 
to attend the next convention. 

We still have the department stores and cata- 
logue houses to reckon with and we will always 
have them with us. 

What I would like to see is a jeweler’s line of 
goods for the jeweler, and the department stores 
and catalogue houses their distinctive lines. There 
is plenty for both and as a retail jeweler I would 
like to see the distinction maintained. 

I should like to see these large catalogue houses 
be compelled to pay taxes in each locality in 
when they do business. We tax the peddler who, 
with his little box or wagon, goes from door to 
door; we tax the man who opens his store and 
sells goods; we tax the banker, the printer, the 
baker and every conceivable fellow who tries to 
build up his town; the railroads and telephone 
companies and such. But the man who sends his 
expensive catalogue in our community and does 
business enough to rival our local merchant, never 
pays one cent toward running our local institutions, 
but goes scott free. It seems to me that this 
would strike right at the root of the evil which 
has sapped the strength of the small towns to an 
alarming degree. 

In closing I wish to say to my successor that 
he will find plenty to do, but that if he has as 
enthusiastic a board and secretary as our present, 
he will have nothing to fear. I trust we all will 
leave this convention with broader views and with 
a better understanding of our brother jeweler and 
with a stronger determination than ever to do 
our duty both to ourselves and to the association. 


é 


After the president’s address, ex-Presi- 
dents F, A. Marean, of Belvidere, and Rich- 
ard Wieting, of Peoria, were invited to sit 
on the platform and each received a round 
of applause as they took their seats. 

Secretary Manahan next read a communi- 
cation from the transportation committee of 
the American National Retail Jewelers’ As- 
sociation at Kansas City in which it desig- 
nated the C., M. & St. P. R. R. as the 
official road for the [linois members to 
travel over in going to the national con- 
vention in-August. This-road, they said, 
would co-operate with the. national officers 
to secure a large attendance at the annual 
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meeting and would circularize the members 
of the association at stated intervals with 
a view to bringing them to the convention. 

Next came the reading of a letter by 
Secretary Manahan in which a manufac- 
turer was asked if it was true that he had 
sold $6,000 worth of fobs and bracelets to 
a Chicago mail-order house. The manu- 
facturer replied that he had not sold half 
that amount and that it would be impos- 
sible for retail jewelers to prevent mail- 
order houses from handling jewelry. 

A. W. Johanson, the chairman of the 
committee on membership, reported the 
work of that committee during the past 
year. Neither the committee on trade in- 
terest nor the legislative committee was 
ready to render its report. 

Theo. A. Thelander, the chairman of the 
committee on assaying, reported that the 
committee favored the thickness of gold to 
be stamped on filled jewelry instead of the 
guarantee stamp, and urged that platinum 
should be stamped indicating its fineness. 

The following committees were then ap- 
pointed and the meeting adjourned: 

Resolutions—F. A. Marean, Belvidere; 


Richard Wieting, Peoria, and Albert H. 
Ullrich, Evanston. 
Deceased Members—A. W. Johanson, 


Chicago; W. J. Young, Chicago, and H. J. 
Thoendel, Chicago. 

Audit—E. J. Peck, Joliet; George H. 
Tucker, Chicago, and Fred Bleuer, Rock 
Island. 

During the afternoon P-esident Craig re- 
ferred to a bill in Congress which, if passed, 
would prohibit a manufacturer of a pat- 
ented article from establishing a restricted 
selling price, and at his suggestion Messrs. 
Peters, Rosenthal and Wieting were ap- 
pointed a committee, which drafted tele- 
grams expressing the sense of the meet- 
ing. These telegrams were sent to United 
States Senators Wm. Lorimer and Shelby 
N. Cullom and United States Representa- 
tives W. B. McKinley and Claud O. Stone 
and read as follows: 

“We, the Retail Jewelers’ Association of 
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Illinois, assembled in convention at Rock 
Island, urgently and unanimously request 
that you use your influence to defeat Sen- 
ate Bill 6273, which prevents the fixed sell- 
ing price of patented and other articles.” 

On the evening of the first day, after an 
address of welcome by H. M. Schriver, 
Mayor of the city, at the Rock Island Club, 
the members and their wives enjoyed a 
dance in the ballroom of the club. 

WEDNESDAY MORNING. 

Wednesday morning W. S. Ashby, of the 
Western Clock Mfg. Co., delivered an in- 
teresting address on “Keeping Trade at 
Home,” which will appear in a later issue 
of THe JEWELERS’ CIRCULAR. 

Newton Dexter, editor of the Goldsmith 
and Silversmith, was absent on account of 
illness, and his paper, “Things That Ought to 
Interest the Retail Jeweler,” was read by 
Albert H. Ullrich. 

Mr. Dexter’s communication began by 
saying that during the past 25 years all 
branches of the retail trade had passed 
through wonderful changes, but no change 
had been greater than the purchasing power 
of the dollar. To-day, he said, the retail 
merchant must sell more goods for a dol- 
lar in‘order that his dollar could make the 
same profit that it did 25 years ago. He 
said the merchant of to-day should find out 
if he is doing business on the basis of 25 
years ago or whether he is doing business 
on to-day’s basis, with its increased expen- 
ditures, and that he should pay particular 
attention to that vital problem of the.cost 
of doing business. As an instance of vary- 
ing prices he said he paid a jeweler $2.75 
for a locket and found that a department 
store charges $4.95 for a similar locket 

Mr. Dexter referred to the cessation in a 
measure of fraudulent advertising of goods 
among department stores, and said the jew- 
eler could not afford to handle goods falsely 
stamped and falsely guaranteed. 

He referred to the false quality of jew- 
elry, and said we had no law to prevent it. 
Any manufacturer, he said, could escape our 
gold-stamping law, provided he did not 
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BLACK OPALS 


GETTING SCARCE 


History seems to be in a fair way to repeat itself and Black 
Opals will probably go the way of Hungarian, Queensland 
and White Cliff Opals. 
The supply of these varieties seemed at one time to be in- 
exhaustible—to-day they may be counted among the 
precious stones that are difficult to get. 
BLACK—the latest and most wonderful member of the Opal 
family—has been comparatively plentiful for several years, 
but all signs point to the exhaustion of the Lightning Ridge 
deposits. 
Our Opal rough buyer writes from Australia: 
“The Black Opal mines are producing next to 
nothing of any sort. * * * At present all 
the old ‘Black’ claims are deserted.” 
We are cutting Black Opals in shapes for brooches, pen- 
dants, scarfpins and rings, etc. 


THEY COST NO MORE THAN WHITE OPALS OF THE 
SAME QUALITY 





BUY FROM THE CUTTERS 


AMERICAN CEM & PEARL COMPANY 
14-16 CHURCH STREET 
NEW YORK 





Paris 
38 Rue de Chatesudua 


FROM MINES TO MARKET 
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Workshop totes 


Jewelers and Watchmakers 


100 Pages New Matter 
Containing 300 Pages (size 7144x1034 inches) 
Bound in Cloth, Stiff Covers 


This beok is the most useful, com- 
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stamp his goods at all. He suggested that 
every retail jeweler should refuse to pur- 
chase any gold-filled jewelry or gold jew- 
elry without the bill of sale for it which 
contained the quality or the karat written 
therein, and if an assay did not substantiate 
the quality or the karat mark the bill could 
not be collectible under the fraud act of any 
State. 

After Mr. Dexter’s article came a 10- 
minute talk on various topics. 

Albert H. Ullrich gave it as his opinion 
that if a show window was well stocked 
with different kinds of jewelry it was well 
to keep the different kinds of jewelry by 
themselves, but that if a window contained 
only a few articles of jewelry the various 
prices should be separated. Simplicity, he 
said, was the keynote to artistic window 
dressing. 

F. A. Marean, an ex-president, told how 
he increased his business by a guessing con- 
test. He said he had offered a prize of 
$10 in merchandise to the one who guessed 
nearest to the retail selling price of the 
stock in his show window. The contest 
lasted 10 days, and he said he had re- 
ceived 2,000 guesses. 

L. J. Meyerson, with Jos. Fahys & Co., 
related that during his travels he came 
across a retail jeweler who took the names 
and addresses of both customers and others 
who had small gratis jobs done, and to 
these people the jeweler sent souvenirs 
twice a year with good financial results. 

J. E. McCourt, of the Star Watch Case 
Co., told of the benefit accruing to jewelers 
by sending out interesting literature. 

W. D. Turner, of Chicago, who was down 
for an address on “Which Is Better, Time 
Guarantees or a Guarantee as to Quality?” 
was absent on account of sickness, and to 
Col. John L. Shepherd, of the Keystone 
Watch Case Co., fell the task of expound- 
ing this question. If there is one thing 
that the Colonel excels in it is the subject 
of the abolition of the time guarantee. As 
the years roll on he seems to grow more 
eloquent. Colonel Shepherd began by say- 
ing that intelligent people suffered from the 
lack of intelligence of ignorant people. He 
said that the guarantee on watch cases was 
responsible for the machinations of the 
“faker.” Jewelers “went up in the air,” he 
said, when one of these “fakers” adver- 
tised a stanadrd make of watch with a 
long-time guarantee for a ridiculously low 
price. Upon investigation, he said, these 
offers would prove to be false, and that if 
the specially advertised watch was called 
for the dealer would claim they had all 
been sold and would try to sell a watch 
on which he could make a good profit. 

He further said that the time guarantee 
was leading people outside the trade to 
handle the same class of goods as the 
legitimate jewelers handled, and that the 
time guarantee was the curse of the jew- 
elry trade, as every “faker” could use the 
same language and arguments as the retail 
jeweler in trying to effect a sale. He said 
that 12,000,000 people were now carrying 
watches on which there was a time guar- 
antee, and that every one could get a new 
case if it wore out within one year of its 
guarantee. This virtually made a perpetual 
guarantee, he claimed, and seriously affect- 
ed the retail jeweler, as it prevented him 


from making sales, and consequently profits, 
in the future. 

One serious inroad into the profits of re- 
tail jewelers, the speaker said, was caused 
by the jewelers themselves in that they 
sold their old and wornout cases intact to 
people who would replate them and sell 
them over again to a low class of mer- 
chants, and thus the discarded case would 
come back in competition with the very 
jeweler who sold it for junk. To remedy 
this evil he suggested that all jewelers break 
up their cases before selling them for the 
gold they contained. 

The Colonel said that if the time guar- 
antee was abolished he didn’t see the neces- 
sity of stamping the intrinsic value of the 
gold on the case. Many people, he thought, 
could not understand the cost of produc- 
tion, selling and marketing watch cases, and 





Cc. F. MANAHAN, SECRETARY-TREASURER. 


the various profits accruing to those who 
handled them. The cases should be war- 
ranted to give satisfaction, and that all 
reputable manufacturers could make better 
cases than they are making now, because 
now they in many instances were supplying 
two cases and getting paid for only one. 
He said that since the Government of Cana- 
da had forbidden the time time guarantee 
all the legitimate jeweler had felt its bene- 
fits, and that only the “fakers” were com- 
plaining. Everyth’ng being equal, the pub- 
lic had more confidence in a retail jeweler 
than in a faker, and the jeweler was, there- 
fore, selling more goods. He urged his 
hearers to buy only registered trade-mark 
cases made by responsible manufacturers, 
and to pass a resolution abolishing the time 
guarantee. 

President Craig next arnounced a short 
discussion on the time guarantee question. 
Secretary Manahan said, “A little learning 
is a dangerous thing,” and said he didn’t 
believe in educating the public too much, 
for then they would expect too much. J. 
T. Webber, of Webber & Turnell, Dan- 
ville, said his firm never guaranteed any 
article to wear a specified time. He said 
they took the guarantee tags off from all 
articles, and when they sold them guaran- 
teed the articles to give satisfactory wear. 
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Mr. Peters, of Moline, said that when he 
sold chains he guaranteed them to stand up 
to a quality mark like 1/10, etc., but never 
guaranteed the time of wear. Mr. Rosen- 
thal, of Chicago, said the nature of the 
goods should be stamped and also a guar- 
antee of their wearing qualities. He said 
no one could compel a manufacturer to 
stamp his goods in a certain way. 

In answer to an inquiry, F. G. Thearle, 
secretary of the National Wholesale Jewel- 
ers’ Association, said that at their last 
meeting in Philadelphia the association had 
passed a resolution asking manufacturers 
to abolish the time guarantee on watch 
cases, as the guarantee had outlived its 
usefulness. 

Secretary Manahan next read telegrams 
from the Chicago Jewelers’ Association 
and the Hamilton Watch Co. wishing the 
members a_ successful convention, after 
which H. C. Stern, secretary of the 24- 
Karat Club of Chicago, read the most in- 
structive paper of the meeting. It was en- 
titled “How Should Platinum Be Stamped 
to Indicate Quality.” This address will be 
published in full in a later issue. 

Next came a discussion on that old “bug- 
aboo,” the dollar watch. The question was, 
“Is it a blessing or is it a nuisance?” Mr. 
Ullrich, of Evanston, said he sold lots of 
dollar watches, but thought that the same 
space devoted to jewelry would sell more 
jewelry at a better profit than that he made 
on dollar watches. He said it all depended 
on how much space was devoted to the dis- 
play of watches. Mr. Johanson, of Chi- 
cago, said out of a gross of dollar watches 
25 came back in bad order, and thought a 
jeweler did not gain anything by handling 
them. He said he was in favor of elimi- 
nating the cheap watch and thought the 
public could be educated to buy better 
watches than the dollar kind. Mr. Marean 
said he didn’t guarantee a dollar watch, 
and when a dissatisfied customer brought it 
back he told the customer to send it to the 
factory for repairs, but some present 
thought this was a bad practice, as it got 
the jeweler out of touch with his customer, 
and that the jeweler ought to send the 
watch back to the factory and not the 
customer. Mr. Rosenthal, of Chicago, 
thought that as dollar watches were all 
made by clock factories, all jewelers 
should refuse to buy clocks from clock fac- 
tories which made dollar watches. This, 
he thought, would eliminate the dollar 
watch. Paul N. Lackritz, treasurer of the 
association, said that he thought the least 
said about the dollar watch the better it 
would be for all, and the discussion ended 
by 90 per cent. of those present acknowl- 
edging that they carried dollar watches in 
stock. ‘ 

The question of the restricted selling 
price on sterling silverware was next dis- 
cussed. Mr. Marean, of Belvidere, thought it 
was a good thing if the jeweler could get the 
manufacturers to restrict it. Mr. Webber, 
of Danville, said those were his sentiments. 
Mr. Lackritz, of Chicago, thought the large 
jewelry stores should be held to a restricted 
minimum selling price, as they were the 
ones who sold the most silverware. These 
large ‘stores, he said, sold silverware so 
cheap that the smaller dealer could not 
compete with them. 
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Ernest M. Lunt, vice-president of + 
Towle Mfg. Co., when asked to give h 
opinion in the matter, said that the fi: 
thing for jewelers to do was to find o 
the cost of doing business, and said th 
those who found out that it cost them m 
to do business than it cost the other fello 
would have to remedy their business ta 
tics. He thought jewelers as a rule had 
hazy idea as to what constituted their c 
of doing business. The association, 
said, ought to fathom this. The minimu 
selling price, he said, would become t! 
maximum selling price. 

As to the legality of manufacturers estab 
lishing retail selling prices, Mr. Lunt didn’t 
think that they would be prevented by law 
from doing it. He said that the agreement 
once established, the manufacturers would 
have to uphold the minimum selling price 
at all costs. “Suppose,” he said, “that a 
jeweler in a town shaded the price of sil- 
verwear to a relative who was a prospec- 
tive purchaser, and suppose further,” h¢ 
said, “that the relative shopped around 
town and mentioned the first price to an- 
other jeweler, and the latter had agreed to 
a lower price than the first jeweler quoted. 
In this case the manufacturer would have 
to cut both jewelers from off his list, and 
possibly where a shipper went around to 
all the jewelers in the town and got each 
one to shade the price, then the jewelers of 
the whole town would have to be cut off. 
It was too big a subject,” he said, “to be 
decided off-hand.” 

On the question of engraving the speaker 
said that a majority of jewelers thought 
that the more engraving they did on a piece 
of silverware the more would the silver- 
ware be enhanced in beauty. He quoted 
John Ruskin in saying that no letter could 
be an ornament; that engraving should not 
be intended for ornamentation, but for 
identification only, and that the engraved 
letter should be small and artistic. If the 
public was advised of this, he said. the ex- 
pense of engraving would be small in com- 
parison to its present cost. 

Recurring again to the minimum selling 
price, the speaker said some manufacturers 
favored-a sliding scale of prices based on 
the amount in dollars and cents of the sil- 
verware sold, to the consumer,’ but this he 
did not favor, as he thought the purchaser 
of five dollars’ worth entitled to the same 
service as the purchaser of $500 worth. 

Treasurer Lackritz wanted to know if 
jewelers should figure their profits on the 
cost or on the selling price of the article, 
and was answered by Maximillian EI!- 
bogen, of the Stein & Ellbogen Co., who 
said that the best way to do was to figure 
profits on the cost of an article. He said 
that profits varied according to the nature 
of the articles sold and that it was 1m- 
possible to make the same profits on all 
varieties of goods. He said the best way 
was for the retail jeweler to figure his 
profits on the cost price and to take care 
that his expenses were less than his profits. 
This ended the second day’s session. After 
lunch the members and their wives enjoyed 
a trolley ride to Moline and Davenport and 
a visit to the United States Arsenal and 


Black Hawk Tower. 
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was held at the Harper Hotel. The menu 
was as follows: 
MENU. 
Canape of Anchovies 
Radishes 
Consomme 
Lake Trout, Parsley Butter Sauce 
Julienne Potatoes 
Fillet of Beef with Mushrooms 
Fancy Peas Duchess Potatoes 
Asparagus Vinaigrette 
Lettuce and Tomato Salad 
French Dressing 
Neapolitan Ice Cream 
Fancy Cakes 
Coffee 


The toastmaster was G. P. Engelhard and 
the speakers were Leon Emerich, Colonel 
Shepherd, Chas. F. Manahan, W. H. Mc- 
Intire, and the Hon. W. A. Meese. A 
band of string music played popular airs 
and Miss Jane Barber, a soprano, sang 
during the meal. 


THURSDAY MORNING. 


Thursday morning a boat ride on the 
Mississippi river was taken, and advantage 


Olives 


sisting of Messrs. Marean, Wieting and 

Tucker, to appoint 12 delegates to the com- 

ing national convention at Kansas City. 
THURSDAY AFTERNOON, 

The boat having landed, the members 
had lunch and began the afternoon session 
with an address by Paul Lackritz on “Does 

7: , Scie DIG 
the Jeweler Fit the Jewelry Business: 
Appress oF Mr. Lacritz, TREASURER. 

No matter how proficient he may be in his art 
craft, he cannot be a success in modern and ad- 
vanced signs of commerce. What chances of 
success has that jeweler in competition with mod- 
ern ideas of the trade. His presence of mind, or 
rather absence of mind—for his mind is on the 
job—not on the customer. 

The jeweler who carries a stock of goods, no 
matter how small or large, and I know of many 
jewelers carrying $10,000 worth of stock and still 
doing work at the bench—that jeweler reminds 
me of a poor country school teacher who said 
he “would be a better success as King of Eng- 
land than King George, for he would still teach 
school and earn $600 a year more than the 
king.’ Now, imagine a jeweler carrying a stock 
of jewelry worth, say, $10,000 or $20,000, and 
still doing repairing at the bench. I wish to 














ILLINOIS JEWELERS ON THE BOAT RIDE ON THE MISSISSIPPI. 


was taken of the upper rear deck to hold 
the morning session on. The by-laws of 
the association were suspended and it was 
voted to consolidate the offices of secre- 
tary and treasurer into one. 

The election of officers was next held 
and each official was elected unanimously, 
as follows: President, John Schmelzer, of 
Centralia; first vice-president, A. W. Jo- 
hanson, Chicago; second vice-president, J. 
. Kuss, La Salle; secretary-treasurer, 
Chas. F. Manahan, Chicago, formerly the 
secretary. These four officers, with the fol- 
lowing three members, who were also 
elected, constitute thé board of directors: 
T. H. Craig, ex-president, Champaign; 
‘aul N. Lackritz, ex-treasurer, Chicago; 
&. J. Peck, Joliet. 

The salary of the secretary-treasurer was 
ncreased to $150 per year, as against $120 
paid to the secretary the past year. 

A committee was next appointed, con- 


illustrate a watchmaker with a loop on his eye 
polishing a pivot or throwing up a balance wheel. 

Now, a customer, nay, a prospective. customer, 
coming in and saying, “Mr. Jeweler, will you 
please show me some watches, my husband prom- 
ised me one for my birthday in July (this being 
April or May) and I would like to see what you 
have in watches.” Needless for me to comment, 
the watch will be sold by the other jeweler, who 
is not at the bench, but at the show case. He 
will show her all the watches she cares to look 
at and some more. The jeweler will be all smiles 
and honey. She will leave with a card and per- 
haps with a little souvenir and with the pleasant 
recollections of that jeweler, and chances are she 
will never pass that jeweler. 

Another illustration: Just let that lady drop 
a line to a mail-order house or a hint to some 
up-to-date store, that she intends buying a watch 
and she will be flooded with catalogues, circulars, 
letters and follow-up letters until the watch is 
Semen, Po 

Now you can readily see where the man at the 
bench is handicapped. Mr. Lund told us at a 
previous convention that a man from the neck 
down is worth from $2 to $5 per day—a man from 
the neck up, well some get as high as $100,000 a 
year. 
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I wish that some philanthropically inclinea 
manufacturer and jobber would endow a school of 
salesmanship for watchmakers and jewelers.. It 
is true we have at present an excellent school of 
correspondence in our exceedimgly well conducted 
and instructive trade papers, but some do not read 
it and to others absent treatment is not effective 
enough. ** 7 

Referring to the school—I should suggest that 
the following subjects be taken up: Salesman- 
ship—How to treat a prospective customer—a 
cranky one—How to meet a _ complaint—just 
(usually unjust)—How to treat a traveling man~ 
and last, but not least, a course of diet, for too 
many jewelers’ overindulge in pickles, vinegar 
sour grapes and their associates. The expression 
of their countenances betrays them. 

Now, there is no better, stronger or cheaper 
weapon in business or in love than a smile, yet 
it is the most scarce article with some of the 
retail jewelers, particularly with bench-warmers. 
Smile to your sweetheart—well, that may be su- 
perfluous, they all smile when courting—but con- 
tinue to smile, even when married—smile to your 
children—smile to your customers—smile to your 
traveling men. Of course, smile to your doctor— 
—smile even to your creditor; in other words, 
smile in the morning, noon and in the evening. 
Smile is conducive to good digestion—the doctor 
will tell you that—smile is a good tonic for beauty. 
No matter how enraged your complaining cus- 
tomer may be, he or she will lose half the argu- 
ment if met with a broad smile. I once saw a 
small sign in a lawyer’s office that would be 
more proper in every jewelry store, consisting of- 
only three words, “Smile, damn you!” 

There is an old adage, “Laugh and the world 
laughs with you, cry and you weep alone.” Op- 
timism pays in business and I would advise you 
to have the following printed on your cards: 
“Yes, we are happy—we have a good business~ 
we give good values—our customers appreciate 
us and we appreciate them.” 


Albert H. Ullrich, chairman of the com- 
mittee on resolutions, next reported, with 
the result that the following resolutions 
were read and adopted: 


The Resolutions 


Whereas, The country is flooded with brass 
watch cases thinly plated with gold and stamped 
with guarantees of wear for long periods, generally 
for 20 or 25 years, and permanent, and 

Whereas, Large quantities of such spurious 
watch cases are sold to the unsuspecting public, 


.in reliance upon such false guarantees, to the 


great damage and injury to the business of the 
legitimate retail dealers, and 

Whereas, The use of such false guarantees fur- 
nishes a ready instrument of fraud and deception, 
it is therefore 

Resotvep, That, we, the Illinois Retail Jew- 
elers’ Association, favor the elimination of 
all time guarantees on gold filled and- gold 
plated watch cases, and that we approve and 
urge the enactment of such legislation that will 
prohibit the stamping or attaching of time guar- 
antees in any form on or to watch cases, and 
that we recommend that any goods which are 
stamped or labeled in any way indicating that 
they are filled or rolled plate, must also be 
stamped with either the name of the manufac- 
turer or a regis‘ered trade-mark. 

Resotvep, That we. as legitimate jewelers, will 
be satisfied to sell all such articles as watches, 
plated silverware, jewelry, etc., on the assurance 
from such manufacturers whose name and trade- 
mark is stamped thereon, that satisfaction will be 
guaranteed on their respective lines. 

Reso_vep, That we recommend that the mini- 
mum profit on sterling silverware ve established 
at 50 per cent. of the cost of the goods. 

Resotvep, That it is the desire of the retail 
jewelers of Illinois that a national law be en- 
acted to prohibit fraudulent advertising. 

Resotvep, That we endorse a National Adver- 
tising and Publicity Plan, and that we recommend 
that a press agent be employed to prepare copy 
and have pictures drawn showing the new things 
in jewelry, watches, and silver in actual use, in 
a form that will be accepted as news copy by 


‘fashion magazines and great newspapers, and 


copied broadcast throughout the country. 
ReEsotvepD, That a vote of thanks be extended 
to the manufacturers of watches, clocks, jewelry, 
silver and kindred lines, who confine their. busi- 
ness to the legitimate retail jewelers. 
Resotvep, That so far as possible the members 
of the Retail Jewelers’ Association of Illinois put 






























































‘ 
= 


Ae ie, SREY soem Rar RET 


cee nes 











82 THE JEWELERS’ CIRCULAR-WEEKLY May 29, | 





Silver Deposit Jug, $7.00 


(Prices subject to Jewelers’ Circular Key) 
TERMS: 2% 10 days; 30 days net. F. O. B. New York 


UTOPIAN 


Silver Deposit Ware 


offers dealers the best selling line of appropriate 
Wedding Gift Articles ever produced. 


“UTOPIAN” Ware is distinguished from other 
Silver Deposit Goods by the perfect drawing, o 
inality and beauty of each design—and by the su 
stantial, lasting quality of both the sterling silver 
decorations and the china and glass upon which 
the silver is permanently deposited by expert artists. 


“UTOPIAN” QUALITY tells the sary eal 
ee your reputation for selling THE BEST— 
ur age ad CONFIDENCE in 


EVERYTHING you sell 


You can satisfy yourself on this point without cost 
by sending for our assortment of “UTOPIAN” spe- 
cials—which may be returned at our expense if 
unsatisfactory. 


Illustrated Catalogue and full particulars sent upon request 


Utopian Silver Deposit & Novelty Co. 


Sample Room and Factory at 


54 West Twenty-second St., New York 
San Francisco: M. FREDERICK & SON, 45 Kearney St. 

















Silver Filigree 
Mosaic Jewelry 


ATTRACTIVE DESIGNS 
ATTRACTIVE PRICES 


Send for Selection Package on Memo. 


Vitelli & Co. 


71 Nassau Street, NEW YORK 


TELEPHONE 906 CORTLAND 




















PRACTICAL 
COURSE 

IN 
ADJUSTING 


By THEO. GRIBI 


Published Price, $2.50 
Special Reduced Price, 
$1.50, Postpaid 


All Jobbers, or - 
Jewelers’ Circular 
Publishing Co. 





























\lay 29, 1912. 





their best efforts to show their apprecia- 
by patronizing these manufacturers that have 
-onfined their business to the retail jewelers, 

to the greatest extent possible. 
ResoLveD, That it be known that the ‘“‘Asso- 


ciated Retail Jewelers’ of America” has no 
eonnection with the Illinois Retail Jewelers’ As- 
cociation, nor with the American National Re- 
tail Jewelers’ Association, and so far as we know 
are only a part of a scheme to sell collar but- 


ons 
‘ ResoLveD, That we endorse the assaying 
of new goods from time to time, in order to 
maintain a high standard of merchandise, and 
also endorse the work that has been done so 
far along that line. 

ResoLvep, That members in good standing in 
other State Associations, be received as members 
of the Illinois Association, when they move to 
this State, and ask that our members be accepted 
as members in good standing for the remainder of 
the year, in the State which they select in re- 
moving from Illinois. 

We further recommend that trade papers start 
an exchange column for the exchange of new 
merchandise, the purchase of which may have 
proven unwise, and by the ‘use of this column 
be exchanged for live and salable goods, 

ResotveD, That the jobbers and manufacturers 
that issue catalogues, that the list prices be 
changed so as to make it less plain to the con- 
sumer, as the discount is now quite universally 
known to our customers. We suggest as a pos- 
sible new list price, as follows: As an example, 
an article formerly listed at $11.00 now be listed 
611,008, that is, to change the period to a comma, 
and add an arbitrary figure at each end. 

ResotveD, That a vote of thanks be extended 
to the jewelers of Rock Island and Moline, to 
the Rock Island Club, the Mayor and the citi- 
zens of Rock Island for their kind hospitakty. 


The resolution as to change in catalogue 
price, aftér being adopted, was ordered re- 
ferred to the national convention at Kansas 
City, with a view to having the national 
body take up the question. > 

Next came the adoption of the revision 
yf the former constitution and by-laws, 
aiter which H. J. Thoendel read a paper on 
“Free Engraving and Free Valuations by 
Retail Jewelers.” 


Appress or H. J. THOoENDEL. 


I don’t want to tire you out by beginning with 
a lengthy history of engraving and its applica- 
tion to jewelry, but instead will dwell on the 
practical side of engraving which concerns us. 

During my experience in Chicago, which covers 
a period of over 32 years, the engraving of 
watches, jewelry and silverware sold had been 
furnished free of charge, and the jewelers will- 
ingly or not did so. 

The question of charging for it seems to have 
arisen in late years on account of the many 
signet goods, which meant a heavier tax on the 
jewelers than before; still by regulating the prices 
for these articles needing engraving it worked no 
hardship. 

But now, with the approach of fixed retail 
selling prices on silverware and other things, 
this question is brought to the front. Can the 
jewelers afford this increased demand on doing 
this kied of work gratis and reduce his profit 
thereby? 

Some are inclined to be radical and aim to 
charge for all kinds of engraving, which may 
work in smaller towns, but it would be unwise 
in big cities like Chicago, where we have to com- 
pete with department stores and mail-order houses 
which are very liberal with such favors to their 
customers, They are there to stay and probably 
Seil as many goods in our lines as all we jewelers 


together, 
‘s much as I would like to see the day come 
wien we could charge for all we do, it should 


not be enforced at the present time; at least, not 
| we have greatly increased our membership, 
as then and then only we can dictate. Why not 
‘sit the cost of engraving to, say, about 5 per 
'. of the article sold and charge for the ex- 


ncerning valuation of new. articles, I would 
‘€ against giving any at all, for my experi- 
* has taught me that if given it often causes 
ible for the jeweler, 

old goods I hold we ought to charge for 
opinion. It has cost us many years of ex- 


perience and is just as valuable as the lawyer’s 
advice to his clients, which you all know is not 
free either. 

Concluding, I want to call your attention to the 
fact that the different governments of the world 
have agreements amongst themselves which make 
it unlawful to mutilate coins, Russia being the 
only country not in the agreement. Jewelers will 
therefore do well to refuse to drill holes, solder 
eyes.or plate any coins, 


Peru, IIl., was selected as the next meet- 
ing place for 1913, after which a short 
executive session was held, during which 
several private matters were taken up. The 
meeting then adjourned. 


The Exhibitors and Visitors. 


Wholesale houses who had exhibits and 
who had representatives present were: 

The Elgin National Watch Co. had an 
exhibit in Bleuer’s jewelry store in charge 
of John Carr. This consisted of a large 
cardboard fac-simile of the factory. An 
electric train of cars running around a 
small track in the window bore the sign 
“Elgin watches are always on time.” 


J. H. Nicolas and Wm. Barker repre- 
sented R. Wallace & Sons Mfg. Co., and 
they featured the Washington silver service 
and their modern Sheffield plate. They also 
showed numerous samples of flat and hol- 
low ware and toilet silverware. 

The Waltham Watch Co. was represent- 
ed by W. F. McCombs and A. R. Cluyston. 
They had a fine display of watches, chron- 
ometers and auto and motor boat watches 
in the show window of J. Ramser, across 
the way from the Harper Hotel. 

J. B. Ash, the “ebony king” of Rockford, 
Ill., showed a large and comprehensive line 
of real ebony and Parisian ivory toilet 
goods. 

The Fostoria Glass Co. was represented 
by T. W. Wuerzenger, who showed a line 
of silver deposit ware. 

L. A. Littlefield, general manager of the 
Rockford Silver Co., assisted by F. H. 
Leeds, had a good display of hollow and 
flat ware and silverware in chests. They 
also showed the Rockford patented grape- 
fruit holder. 

F. B. Tinker had a large line of his cut 
glass on exhibition, and also showed the 
Beehler patented folding umbrella, of which 
he is the western agent. 

Mrs. M. Kayser had on display a line of 
the M. Kayser Art Co.’s hand-painted china. 

J. W. Heckman was there for his watch 
case manufacturing concern of Becker & 
Heckman, of Chicago. 

Sidney E. Prince represented Sproehnle 
& Co., Chicago. 

Al Bruckner was there for the Peninsular 
Engraving Co., Detroit, Mich., and distrib- 
uted some very pretty calendars. 

The Star Watch Case Co. was ably rep- 
resented by J. E. McCourt, who had a large 
exhibit of its different styles. Mr. McCourt 
also made a short address before the con- 
vention on Wednesday morning, in which 

he advocated the circularizing of the con- 
sumer by the retail jeweler. 

Nan F. Wechter represented the manu- 
facturing jewelry concern of S. Wechter & 
Co., of Chicago, of which he is a member. 

Col. John L. Shepherd was there for the 
Keystone Watch Case Co. The Colonel 

believes in the abolition of the time guar- 
antee on watch cases, and one has but to 
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listen to him to be convinced of the sound- 
ness of his argument. 

The trade press was represented by Otto 
P. Slyde of the Keystone, Geo. Engelhard 

of the National Jeweler, and Herman Stern 
of THe JeEweLers’ CrrcuLar. 

Joseph Fahys & Co. were represented by 
Lew G. Meyerson, who, in addition to giv- 
ing away souvenirs of silver encased lead 
pencils, enlightened the members one morn- 
ing by telling them how several jewelers of 
his acquaintance increased their business by 
original methods. 

B. E. Brown, of the Brown Street Clock 
Co., Monessen, Pa., represented his concern 
at the meeting. 

E. D. DeVelin represented the tool and 
material house of Swartchild & Co. 

S. D. McPherson represented the whole- 
sale house of Otto Young & Co. 

The Auto-Strop Razor Co. was represent- 
ed by P. H. Henoch and H. H. Henoch. 

The American Silver Co. had a large dis- 
play in charge of L. M. Nystrom and QO. 
E. Quentin. 

V. B. Hume represented the Chas. E. 
Hancock Co, 

W. G,. Pollack & Co. were represented 
by Irving H. Blatt. 

“Big Bill” Schlossman, who sells dia- 
monds for H. F. Sahn & Co., got in the 
second day. Although the thermometer 
stood at 90 Mr. Schlossman was attired in 
a brown carpet suit, which created endless 
admiration. 

Albert Ellbogen, of the Stein & Ellbogen 
Co., was there renewing acquaintances with 
the members. 

Joe Goldstone, of Bennett, Ia., did a lot 
of missionary work for the Star Watch 
Case Co. 

The C. H. Knights-Thearle Co. gave away 
blotter pads, the front leaf of which was cel- 
luloid, and which contained calendars for 
the years 1912-1913, had an eight-inch rule 
measure on it, and contained colored repro- 
duction of the 12 birthstones. 

The Western Clock Mfg. Co. was repre- 
sented by W. S. Ashby, H. J. Wagner and 
B. S. Felvey. They had an exhibit of Big 
Ben clocks. 

The Bliss Bros. Co. had an exhibit com- 
posed of the “Colonial Dame” bracelets and 
various styles of fobs and lockets. Ernest 
M. Bliss, treasurer of the company, gave 
personal attention to the visitors. 

The Hunter Mfg. Co., Waterloo, Ia., had 
a working exhibit of its engraving machine 
in charge of B. B. Hunter and G. T. Sum- 
mer. 

The jewelry line of Ehrlich & Sinnock 
was represented by H. H. Webb. 

Vic Leseritz, with the “Three W” line of 
rings of White, Wile & Warner, had a fine 
exhibit in one of the show windows of 
Fred Bleuer. 

L. W. Swem, of West Liberty, Ia., made 
“wedding rings while you wait” in the ring 
mold made by E. L. Webb & Co. 

The -Franks Mfg. Co., of Rock Island, 
exhibited a jeweler’s bench light adjuster 
and illuminated adjustable mirror. 

‘Fred C. Smith represented the Heintz 
Art Metal Shops, Buffalo, N. Y., and 
showed many handsome styles in copper, 
brass and applied silver. 

A. T. Westlake, superintendent of the 
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Are you ready 
for Simmons 
eraduation 
trade ? 


We're running ads like this in such leading 
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leading magazines as Saturday Evening 
Post, Everybody’s, Associated Sunday 
Magazines, McCall’s, Ladies’ Home Jour- 
nal, Pictorial Review, etc., etc. 


They are bound to create a lively 





demand for Simmons jewelry for th ) 
] 
graduation gifts. 70 | 
rs, 
; Center, where process saves th : 
n © gold 
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SIMMONS Stock 
is complete 


— ee a ee 


You have to tie up less money in 
stock, make a rapid turnover, 
greater total sales, more profits. 


Po ae ee ee 


me at a om 2 


And you can stand behind any 
SIMMONS sale to the limit. 


Order through your jobber at : 
once. Or write or wire us— Brn ing nn 


we'll ship same day order is La, : 
received. ) 
( 


R.F.SIMMONS CO., Attleboro, Mass. 


ESTABLISHED 1873 
Wholesale Watch and Jewelry Houses, Distributors 
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Bradley Polytechnic Institute, was an in- 
terested spectator at the convention. 

Tom Stanek, of Graffe & Stanek, manu- 
facturing jewelers of Chicago, represented 
his concern at the convention. 

The Rockford Watch Co. had a fine ex- 
hibit of all its models in charge of Leon 
Emerich, sales manager; Jos. M. Resen- 
bach, special representative, and George H. 
Ford. 

The Oneida Community, Ltd., had a space 
in the hotel lobby, and the concern’s ex- 
hibit consisted of a reproduction of a store 
front, show window, entrance and all. The 
show window contained a background of 
blue velvet and was tastily stocked with 
“Community” silverware. Altogether it was 
a pleasing and instructive exhibit, and was 
in charge of F. H. Prince and W. E. Scan- 
lon. 

The Towle Mfg. Co. had a tasty exhibit 
of sterling silverware and showed several 
large loving-cups of classic design and 
many pieces of flat and hollow ware, be- 
sides large chests of silver. Ernest M. 
Lunt, vice-president of the corporation and 
manager of the Chicago office, was assisted 
by Glen H. Miller and L. A. Wheeler. 





The Roster. 


Wm. J. Young and wife, Ed Jensen, I. Rosen- 
thal, Theo, A. Thelander, Geo. H. Tucker, H. C. 
Stern and wife, Chas. H. Rein and wife, H. J. 
Thoendel, E. J. Thoendel, F. K. Malmstrom, Mr. 
and Mrs, R. Newman, A. Hess, H. Nordahl, Paul 
E. Van Valkenburgh and wife, E. Strasburger, 
Ferdinand Sitt, Otto Loven and wife, Paul 
Lackritz, Oscar Wurlitzer, Jensen Brothers, Chas. 
F, Manahan and wife and A. W. Johansen and 
wife, all of Chicago; A. P. Reich, Dalton; A. H. 
Ullrich, Evanston; J. Schmelzer and daughter, 
Centralia; Carl Oesterle, Joliet; Rob’t P. Kiep, 
Joliet; Louis A, Liebermann, Joliet; H. G. Yahn, 
Joliet; E. J. Peck, Joliet; Fred E. Keeler, Ottawa; 
S. Mattiotti, LaSalle; R. L. Jenkins, Amboy; 
Jos. E. Kuss, LaSalle; W. L, Becker, LaSalle; 
Hy Linnig, Peru; H. H. Trockenbrodt, Mendota; 
W. G. Curley, Geneseo; Jos. Dobbs, Geneseo; G. 
A. Kukuk, Geneseo; Louis Singer, Peoria; J. B. 
Ingalls, Rock Island; J. Ramser, Rock Island; 
E. V. Ramser, Rock Island; T. H. Craig, Cham- 
paign; C. J. Josephson, Moline; Aug. Rodelius, 
Evanston; Richard Wieting, Peoria; H. F. Peters, 
Moline; C, T. J. Delaporte, Moline; Clyde D. 
Smith, Cuba; James A. McNeal, Monticello, Ia.; 
J. E. Fisk, Bushnell; Fred T. Webber, Danville; 
G. M. Blakeslee, Lewiston; B. R. Krieg. Kewanee; 
W. T. Jennings, Sterling; W. H. Philleo, Aledo; 
Henry Birkenbush, Pekin; John E. Sheary, New 
Holland; Thos. Hartman, Aledo; C. H. Trask 
and wife, Galesburg; H. S. Record, Cambridge; 
Smith & Smith, Viola; F. E. Bayles, Chillicothe; 
W. C. Fulton, Kewanee; J. W. Hoffmeister, Peru; 
Duane G. Berry, Carthage; P. E. Simmons, Dal- 
‘as City; Fred Bleuer, Rock Island; J. F. Neb- 
stedt. Davenport, Ia.; F. A. Marean, Belvidere; 
Leon A. Smith, Farmington. 





The second regular meeting of the 
Ladies’ Auxiliary of the Illinois Jewelers’ 
Ass ciation was held at Rock Island May 
“1, with a large and enthusiastic attendance 
and an increased membership of about 30. 
The following officers were elected: Mrs. 
Johansen, Chicago, president; Mrs. B. F. 
Felory, La Salle, first vice-president; Mrs. 
H.C. Stern, Chicago, secretary, and Mrs. 
©. B. Craig, Champaign, IIL, treasurer. 








_ Carl W. Struby has moved his stock of 
Jey elry from Green Bay, Mo., to Wanna- 
hee, Wis. 

_ Snyder Bros., Deming, N. Mex., have 
hen succeeded by Alfred D. Snyder, who 
Continues as Snyder Jewelry Co. 
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Reports from the European Diamond Markets. 








Condition of Business in the Gem Trade of London, Antwerp, Amsterdam and Paris as 
Noted by Correspondents of The Jewelers’ Circular. 

















Lonpvon, May 19.—The reports from va- 
rious branches of the trade indicate that 
the diamond business during the month so 
far has been rather quiet, but on the other 
hand the prices realized from the parcels 
of diamonds that have been sold have 
showed a firmness even more pronounced 
than was evident a short time ago. 

As far as rough diamonds are concerned 
the prices have increased 5 per cent. in 
all qualities since the beginning of the 
month, and this will eventually mean an 
increase in the price of the stones when 
cut, to an extent limited by the conditions 
under which the manufacturer must sell 
his goods either at a small or a large profit. 

During the past week a leading conti- 
nental diamond dealer, who is here for a 
few days, in speaking on the subject of 
polished goods and the higher price of the 
rough material, stated that the increase on 
these goods corresponded exactly with the 
increase the manufacturer had to pay on 
the rough material and not a fraction more, 
which means a less percentage of profit 
for the cutter. 

The jewelry manufacturers are aware of 
the present conditions, and are quite pre- 
pared to pay the advanced frices, but only 
when they need the goods, and there is 
practically no element of speculation. They 
buy “from hand to mouth” even though 
they might clearly save money by buying 
somewhat in advance and keeping a stock 
on hand. 

The price for small brilliants as well as 
“eight facets” appears to be firmer than 
before and have increased on the average 
of 5 to 7 rer cent., although not much 
business has been done in this line. The 
market is still open for an assortment of 
stones of five or six to the carat in me- 
dium quality brilliants. The assortment of 
quarter carat stones on the market are as 
a rule too high in price for manufacturing 
jewelers, even in the second quality. 

Business for a few weeks has been in- 
terrupted by the Court mourning owing 
to the death of the King of Denmark, in 
consequence of which many social functions 
were canceled. 

In the past week shipments of Jagers- 
fontein as well as Kimberly diamonds have 
been shown by Messrs. Dunkelsbuhle & Co., 
and were quickly sold to continental 
dealers. 

The members of the trade here are tak- 
ing a very sanguine view of the future, 
and the fact that there are less unemployed 
polishers and cutters in the diamond cen- 
ters indicates that they are right. 





AMSTERDAM, May 18.—In the last month 
a notable improvement has been shown in 
the diamond trade in this city, particularly 
during the last week of April and the be- 
ginning of May. The market has seen a 
very fair number of foreign buyers, and 
in consequence a large amount of stock in 
the safes of our local merchants has been 
distributed throughout the world. 


This had an immediate effect so far as 
the labor situation is concerned and the 
number of unemployed diamond workers 
in the various branches of the trade, which 
a month ago amounted to about 2,000, began 
rapidly to decrease, until it is safe to say 
that the unemployed now hardly number 
more than 900. The measure inaugurated 
by the Diamond Workers Union since 
April 1, to admit none but bona fide manu- 
facturers in the trade, also contributed to 
increase the number of employed, as a 
great many diamond polishers who pre- 
viously cut their own goods are now work- 
ing for the larger firms. 

As a result of the conditions prices 
are firmer than ever, and an increase in 
polished goods is apparent. This increase 
is not only due to the better demand but 
is necessitated by the fact that since May 
1 our cutters have had to pay about 5 per 
cent, more for rough, which means 10 per 
cent, on the polished goods. 

Méléé is meeting with a most ready 
market at the present time, especially in 
assortments of five or six to the carat, in 
medium qualities provided the stones are 
of good color. The same can be stated 
of larger sizes from a half carat and up- 
ward in the second qualities, the first quali- 
ties of these being bought only by a few 
continental firms and by American houses. 
Small brilliants are not much called for, 
although prices show a slight increase com- 
pared with those of a few months ago, 
due to the increase in the price of rough 
and in the labor cost. Business in “roses” 
remains rather slack and disappointing, par- 
ticularly as it looked as if there would be 
a revival a short time ago. This is par- 
ticularly due to the fact that Eastern 
Europe is involved in conflicts and political 
disturbances. 


During the month the trade has been 
honored by the Queen of Holland and her 
Consort, who visited the diamond exchange 
and were very much interested in the large 
display of gems which were shown to them. 
Her Majesty’s visit had a good effect upon 
the industry in the way of direct and in- 
direct advertising. 

Antwerp, May 19.—The situation here 
has changed decidedly for the better as 
far as the diamond trade is concerned, the 
improvement recently over the previous 
three months being especially noticeable. 
In consequence a large number of diamond 
cutters formerly idle are now at work. 
Several American merchants among others 
have been visiting the market, and as they 
showed more inclination to buy than on 
previous visits the effect was good all 
around. 

Second qualities on stones of a half carat 
and upward, where they are of good color 
and not too imperfect, are meeting a ready 
sale. The light brown and dark colors 
which were sold to customers for a while 
now meet with much less demand, in fact, 
are almost neglected. The trade is still 
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feeling the effect of the war between 
Turkey and Italy and other troubles of 
the East, and customers from that section 
who used to take the less desirable goods 
send few inquiries to the market. 

Owing to the increase of the price of 
the rough the inferior classes of goods have 
gone up in price despite the slight demand 
for them. 





Paris, May 19.—Unlike most of the gem: 


centers, business in this city has not been 
active during the past month, but this is 
in no way unusual as the Riviera season, 
which is always a great_boon to the trades 
which deal in luxuries, is practically over 
and the retailer has to depend upon the 
native customer. 

The French people as a rule are the 
greatest admirers of the latest fashion in 
regard to designs, and nearly everyone who 
goes in for diamonds likes to buy large 
stones, or at least articles wherein large 
stones form the centerpiece. Naturally 
they find prices for these articles too high 
and are compelled to leave them untouched, 
which has a bad effect on our trade. Our 
jewelers, who are always endeavoring to 
supply or invent new designs to come with- 
in the means of the largest class of people, 
find it very difficult to produce new patterns 
for medium-priced stones. Only in colored 
stones or with smaller diamonds they make 
a variety, but in this branch they also find 
difficulties, as good méléés or even good 
small brilliants are expensive. An increase 
in prices is to be expected soon. 








Death of Henry Korf, Sr. 


Cincinnati, O., May 23.—Henry Korf, 
Sr., reported to be the oldest jeweler in 
this city, died here to-day at the age of 
87 years. He had been in the jewelry busi- 
mess for nearly 60 consecutive years, and 
the Korf jewelry store on Main St. between 
Sixth and Seventh Aves. is one of the old- 
time shops of the downtown district. 

Mr. Korf retired from business about the 
time of the death of his wife two years ago, 
and was again very much afflicted at the 
death of one of his sons several months ago. 

The business was started by Mr. Korf in 
1849, but since 1897 he had not given it 
active attention. His son, Henry Korf, Jr., 
has been in charge of the store and will 
continue its management. The funeral will 
be held Saturday from the home on Hack- 
berry St., Walnut Hills. 





Samuel T. Dukehart, Baltimore, Md., 
Takes His Own Life. 


Bartimore, Md., May 22.—Samuel T. 
Dukehart, a member of the firm of Funk 
& Dukehart, retail jewelers of this city, 
committed suicide Sunday morning by 
shooting himself. He was 75 years old 
and unmarried. He leaves an invalid sister. 

‘The business with which Mr. Dukehart 
was connected was established some years 
ago by Mr. Funk. Mr. Dukehart was ad- 
mitted as an equal partner after a time and 
contributed some little capital to the busi- 
ness. 

Samuel Dukehart, while well known as 
a jeweler in this section, was perhaps bet- 
ter known to the older generation as leader 


of the Veteran Volunteer Firemen and a 
member of the Old Town Merchants’ and 
Manufacturers’ Association. 








Two Women Indicted in Connection 
With Theft of $30,000 Worth of 
Jewelry From S. & H. Gilsey, 
Cincinnati, Ohio. 


Avucusta, Ga., May 25.—The identities of 
the women who have been persistently men- 
tioned in connection with the theft of 
$30,000 worth of diamonds from the trunks 
of Sol. Gilsey, salesman for S. & H. Gilsey, 
Cincinnati, O., were revealed yesterday 
when the Grand Jury returned an indict- 
ment against Mrs. Ida Wren, the mother of 
George Wren, one of the men held for the 
robbery, and Mrs. Mary Morris, an aunt. 

The accused were arrested and after- 
ward released on bonds of $500. The de- 
tectives who gave evidence before the 
Grand Jury say that the women knew of 
the robbery on the morning of April 18 
the day following the night when. George 
Kaul and Carl O. Roddy and George Wren 
stole the trunks from the Atlanta Baggage 
& Transfer Co. in front of the Grant build- 
ing. 

The Grand Jury also returned two bills 
against Wren, Roddy and Kaul, charging 
them with grand larceny for stealing the 
horse and the wagon upon which the trunks 
were loaded. Just what the evidence of 
the detectives against Mrs. Morris is has 
not been made public. 





Syndicate Advances Price of Rough Dia- 
monds Five Per Cent. 


The London Diamond Syndicate for the 
first time this year has declared an official 
advance of five per cent. on the price of 
rough diamonds, although there have been 
indirect advances during this time. The 
latest increase in price means that during 
the past two years there has been an ad- 
vance of at least 20 per cent. 

Leopold Stern, of Stern Bros. & Co., 68 
Nassau St.. New York, returned on the 
Lusitania, Friday, from a month's visit to 
the diamond markets of Amsterdam, Ant- 
werp and London, and, talking yesterday 
with a reporter of THe Jeweers’ Circu- 
LAR, said that the demand for diamonds 
in foreign markets is very strong and that 
the price is constantly increasing. He said 
that while he was abroad there were a 
large number of European diamond buyers 
in the foreign market, and that the present 
demand for diamonds is much in excess of 
the supply. The advance in the price of 
rough diamonds, Mr. Stern explained, af- 
fects all grades of stones. According to 
Mr. Stern the American-cut diamonds are 
meeting with big demand, as diamonds fin- 
ished in this country are generally recog- 
nized to be the best cut obtainable. 








A. J. Rankin Co., Inc., is the name of a 
concern which has just been incorporated at 
Roanoke, Va. The officers are: J. D. 
Jensen, president; G. Leimbach, vice-presi- 
dent; A. S. Pflueger, secretary arid treas- 
urer, all of Roanoke. The concern will 
engage in the jewelry business. 





May 29, i.\2 


LETTERS TO THE EDITorx. 


An Explanation as to the Suit of Fishe| 
Nessler Co. and Fishel & Co. 
New York, May 27, 
Editor THE JeEweLers’ CIRCULAR: 

My attention has been called to an 
published by you last week, attempting ¢, 
describe the proceedings in a suit the 
United States District Court at New York 
between Fishel Nessler Co. and Fishe| & 
Co. As I am counsel for the defendants, 
Fishel & Co., 1 have written the followin. 
to correct certain errors in your report. 

Your report is erroneous in that it does 
not state that Judge Holt decided for the 
defendants on the principal patent—that 
for the construction of the breakless bar 
pin. Testimony having been received show- 
ing that a pin of exactly this shape, but 
made of three pieces, had been on the mar- 
ket for 25 years, and that the defendants 
made their pin of three pieces, Judge Holt 
held that there was no infringement. 

Another very important point was that 
the entire decision, so far as it was favor- 
able to the complainant, was based upon 
the holding that the defendants were 
estopped from proving the truth as to the 
invalidity of all of the patents sued on. As 
to the design patent, Judge Holt: said it 
was clearly void, but he would hold these 
defendants as representing the patentees to 
be infringers; but only, however, for the 
specific design shown. So also as to the 
breakless bar pin construction patent the 
judge said the patent was clearly void as 
against all the world except the defendants, 
and as to the defendants that they had not 
infringed it. As to the patent for a pecu- 
liar form of setting the defendants were 
ready to show this patent to be void, but 
the court refused to receive the testimony 
by reason of the estoppel. 

The case cannot be said to be finally 
decided. The opinion was an oral one 
from the bench, and no decree has been 
entered upon it. Counsel for Fishel Ness- 
ler Co. have asked for the privilege of 
filing a brief and the privilege has been 
granted, with leave to me to reply to that 
brief. . 

In any event an appeal will be taken, it 
being contended for the defendants that 
the holding as to estoppel was erroneous 
and that the defendants are entitled to 
prove that all of the patents are anticipated 
and void. Very truly yours, 

Henry D. WILitaMs. 





Jewelers are warned to beware of two 
men who recently succeeded in obtaining 
two diamond rings valued at $350 from 
Rudolph Deutsch, Cleveland, O. The men 
came to the store representing themselves 
as jewelry peddlers. They looked over 4 
tray of diamond rings and selected two on 
which they made a deposit of $10. (ter 
the men had left the store the loss of the 
diamond rings was discovered. The men 
were described as being 28 and 30 years 
old, respectively. One of them is five 'eet 
nine inches tall, slender of build, and wit) 
dark, curly hair. He has a smooth-shaven 
face. The other man is five feet six inches 
high, weighs about 145 pounds, has s!1a'P 
features and has dark hair. 





May 29, 1912. 





Settlement of Abraham Straus, Brook- 
lyn, at 40 Per Cent. Accepted by 
Creditors. 

At the hearing last Friday before Judge 
Veeder in the United States District Court, 
Brooklyn, on the confirmation of the 40 
per cent. composition offered to creditors 
by Abraham Straus, trading as M. Straus, 
406 Fulton St. Brooklyn, there was no op- 
position on the part of any merchandise 
creditors. The only appearance in oppo- 
sition was that of the New York World. 
Upon the application of Martin Charles 
Anso‘ge, attorney for Mr. Straus, who 
stated that a large majority of all the 
creditors had accepted the composition of- 
fer, Judge Veeder limited the time of the 
New York World to two days to file ob- 
jec:ions, the usual time being 10 days. The 
time limit expired Monday, and Mr. An- 
sorge said that the World has consented to 
withdraw the appearance of opposition. It 
is undersstood that an order confirming 
the composition and directing the distribu- 

tion of the dividend will be submitted. 

The liabilities of Mr. Straus are about 
$163,000, with assets of about $100,000. 
Among the creditors for more than $100 
listed in the schedules are: Albert Bros. 
& Van Ness, $311; Arnstein Bros & Co., 
$21,500; A. & Z. Chain Co., $898; Alling 
& Co., $466; Abraham & Straus, $229; New 
York American, $1,200; Brooklyn Daily 
Times, $475; E. & J. Bass, $385; Battin & 
Co., $880; A. H. Bliss & Co., $317; Chas. 
A. Becher & Co., $262; Wm. Bens & On., 
$893: L. Barnett & Co., $306; Isidor Boch- 
man, $1,846; Bloch Bros., $1,567 ; J. B. Bow- 
den & Co., $3,189; Bayer & Pretzfelder, 
$1,000; W. & S. Blackinton Co., $892; Bas- 
sett Jewelry Co., $832; the Brooklyn Cit- 
izen, $834; Castiglioni & Co., $546; David- 
son & Schwab, $1,118; Dennison Mfg. Co.. 
$346; Derby Silver Co., $360; Eichberg & 
Co., $1,853; Brooklyn Daily Eagle, $1,606; 
Friedlander & Bowdernoshy, $3,501; Jos. 
Fahys Co., $3,022; Thomas W. Forster & 
Bro. Co., $642; J. F. Fradley & Co., $502; 
Goldmuntz Bros., $1,680; D. Green & Sons 
Co., $287 ; W. C. Green Co. $251; att os 
Goldsmith, $655; the Globe, $739; Homan 
Mfg. Co., $457; Chas. E. Hancock Co., 
$2,266; New York Herald, $511; J. T. In- 
man, $253; Irons & Russell, $318; Robt. H. 
Ingersoll & Bros., $273; Kaufer & Krinkle, 
$447; Fred Kafferman, $638; Kaufer & 
Turow, $243; Knickerbocker Silver Co., 
$312; Chas. Keller, $2,088; Kent & Wood- 
land, $1,476; A. Letron, $538; H. Lederer 
& Bro., $235; Albert Lorsch & Co., $2,550; 
Long & Koch, $2,000; Moore & Son, $500; 
Manchester-Smith Co., $1,581; Manchester 
Mfg. Co., $640; John T. Mauran Mfg. Co., 
$342; L. S. Meyer & Bros., $361; Marchand 
Fréres, $3,852; Mrs. B. Millhauser, $450; 
Louis Manheimer & Bros., $5,087; Mills & 
Batt, $1,878; Nussbaum & Hunold, $319; 
li. E. Oppenheimer, $2,661; Geo. W. Parks, 
$1,082; Pryor Mfg. Co., $239; S. Pitzele, 


$288; R. Reinhardt, $1,277; Wm. A. 


Xogers, Ltd., $262; Reed & Barton, $345; 
nos Richardson & Co., $916; Rosenberg 
« Daniel, $3,659; M. I. Schwartzstein, 
$1,396; Star Watch Case Co., $325; Swift & 

sher, $500; Swiss Watch Import Co., 
~003: Schmitz, Morre & Co., $1,056; Mrs. J. 
trauss, $7,500; Stern Bros. & Co., $12,038; 

Sydney Smith, $4,520; Byron L. Stras- 


burger, $4,224; Seth Thomas Clock Co., 
$452; W. H. Saart Co., $247; Silbermann, 
Kohn & Wallenstein, $963; Adolph Schwob, 
$212; Evening Telegram, $490; Standard 
Union, $1,244; Untermeyer-Robbins Co., 
$1,285; Van Berg Silver Co., $527; Whit- 
ing Mfg. Co., $1,606; Whiting & Davis, 
$585; Walcott Mfg. Co., $921; Nathan Wal- 
lach, $262; Jos. Wallman, $2,677; Walcott 
Mfg. Co., $460; Wallingford Co., $430; 
Wightman & Hough Co., $674; R. Wallace 
& Son Mfg. Co., $716; Wolfsheim & Sachs, 


$1,574; World, $1,209; Chas. C. Wise, $225. 








Death of Sir Julius Wernher. 


News reached this city last week of the 
death on Tuesday, May 21, in London, of 
Sir Julius Charles Wernher, of the firm of 
Wernher, Beit & Co. He was for many 
years head of the London Diamond Syndi- 
cate, but a short time ago sold his interest 
to Breitmeyer & Co. He was also a direc- 
tor and large stockholder in the De Beers 
Consolidated Mines, Ltd., and was one of 
the most prominent figures in the diamond 
trade. 

Sir Julius Charles Wernher was 63 years 
old when he died, and was supposed to be 
worth $75,000,000. For 42 years he had 
been prominent in several African diamond 
fields and had a splendid knowledge of this 
country. He was made a baronet in 1905. 
He was a Hessian by birth, and throughout 
all his life he was opposed to publicity and 
self-advertisement, although his patronage 
of art and his benevolence would have war- 
ranted it. In 1888 he married Alice S. 
Mankiewicz, reported by London society to 
be a great beauty. 








Perfex Mfg. Co., Providence, R. |., As- 
signs for Benefit of Creditors. 


Provipence, R. J., May 25.—Sidney Hur- 
tig and William Hurtig, conducting a man- 
ufacturing jewelry business at 157 Orange 
St., this city, under the firm name of the 
Perfex Mfg. Co., made an assignment 
Wednesday afternoon for the benefit of 
their creditors to E. Raymond Walsh, of 
Bliss & Walsh, attorneys, 19 College St. 
The assignment was placed on record at 
the Recorder of Deeds office, City Hall, 
late Wednesday afternoon, but no schedule 
of assets and liabilities was given. It is 
believed, however, that the assets are be- 
tween $4,000 and $5,000 and the liabilities 
between $7,000 and $10,000. 

The manufacturing business was begun 
here in 1908, the concern moving from 11 
Waverly pl., New York, where it had con- 
ducted a jobbing business. . The business 
was originlly started by William Hurtig, 
who was formerly of Cincinnati, O., but 
removed in 1896 to New York, where, as 
W. Hurtig & Co., he began a jewelry job- 
bing and retail business. He retired early 
in June, 1897, the business being continued 
by his sons, Julius and Max Hurtig, as W. 
Hurtig’s Sons. About a year later they 
failed, the creditors receiving- nothing on 
their claims. The father resumed business 
in a small way in 1904, and in May, 1905, 
took his son Sidney, who had been a book- 
keeper for a fur concern in New York, 
into the concern, and conducted a jobbing 
business until removing to this city in 1908. 
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German Jewelers Demand Law Controll. 
ing Sale of Artificial or So-called 
““‘Synthetic’”’ Stones. 


A wireless telegraph dispatch to the 
New York Times from Berlin, May 24, 
states that the German jewelry trade has 
petitioned the Government to take legal 
steps of some kind to protect the public 
against artificial or “synthetic” precious 
stones, principally rubies and sapphires. 

It is acknowledged that the production 
of these gems by chemical process is now 
perfected to such a degree that it takes the 
most expert eye to distinguish them from 
natural stones. Many unscrupulous dealers 
are taking advantage of this fact to palm 
off synthetic rubies and sapphires as gen- 
uine, and charging corresponding frices, 

The trade asks to have a law passed 
making it compulsory for dealers in syn- 
thetic gems to label them accordingly under 
penalty of heavy punishment for intentional 
fraud by fines. 








Death of Edwin A. Hare. 


San Dreco, Cal., May 22—Edwin A, 
Hare, a well-known jeweler of San Diego, 
Cal., committed suicide May 13 by taking 
a quantity of chloroform at Del Mar, Cal. 
His body was found the following day and 
taken to San Diego. The coroner’s jury 
found that he had come to his death by 
self-destruction. There was apparently no 
motive for the jeweler’s act. 

Mr. Hare a number of years ago was a 
partner in the firm of Hare & Arnold, 
manufacturing jewelers of San Diego, 
The partnership was formed in 1906 and 
was continued for a number of years. 
In October, 1908, Gilbert Arnold purchased 
Mr. Hare’s interest in the business and the 
latter withdrew from the firm. The busi- 
ness was then continued under the name of 
the Arnold Jewelry Mfg. Co. 








Importations at the Port of New York, 


Weeks ended May 17, 1911, and May 18, 1912, 





China, glass and earthen ware: 1911. 1912, 
Mae co od Sicnnsidius.: $36576 $48,654 
Ravtben: wate. «ices dacds 11,353 14,890 
CA ee 28,227 29 974 
a ae ee 579 1,848 

Instruments: 

NN So Riraeeweice oes 20 325 21,078 
MR avinan' <wendacs« 5,033 13,849. 
Philosophical ........... 3,587 4,167 
Jewelry, ete.: 
SND (Waghetaadusaas 14,500 7,354 
FOWOINS BONES viii ccckse se * wardens 965 
Precious stones ........ 423 266 638,983 
| ee a ee 32,462 36,549 
Metals, etc.: 
PL « ce eukeoneen sen 1,044 - 989 
TA. kA Laneaceateesou 23,144 205,199 
2 ae ee Pale eee ° 
ig OSGI DERE AP Beer 53,575 46,311 
ee 665 518 
nn NR DO ee em 1,536 4,256 
Miscellaneous: 
Alabaster ornaments..... 247 1,282 
(8 0 UE err tree 
he et ge eins Ghd oo 6 12,774 6 55? 
DeWeese vas cose es 6,775 11,098 
WMS nGuin yh 3-64 «unos o 1,938 2,478 
Fancy goods...........- 12,462 16,268 
a ers er 17,440 51,812 
Ivory, manufactures of.. 80 42 
Marble, manufactures of. 26 102 48,631 
Se, ee PCr 9,366 9,741 








W. H. H. Shreckengaust has sald out hig 
business at Pattonsburg, Mo., to F. W, 
Graves, Central City, Ia. 
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New Jersey Retail Jewelers Hold Annual Con- 
vention at Jersey City and Elect Officers. 

















Jersey City, N. J., May 28.—The mem- 
bers of the New Jersey Retail Jewelers’ 
Association held their third annual con- 
vention at the Columbia Club in this city 
to-day. They discussed a number of ques- 
tions of vital interest to the jewelers of 
this State, different. committees submitted 
reports, officers were elected for the en- 
suing year, and the convention will be 
closed by a banquet this evening at the 
rooms of the Columbia Club. 

The convention was opened by President 
Brotherly at 2.30 p. m. Secretary Tack 
read the minutes of the last meeting, which 
were accepted as read. Applications were 


C. J. BROTHERLY REELECTED PRESIDENT. 


received from 22 firms who were admitted 
to the association. 

The committee on trade interests, Mr. 
Jackel, chairman, reported to the effect 
that some of the things which were to be 
taken up would be covered by other com- 
mittees. Attention was called to the prac- 
tise of jobbers selling at retail and a letter 
read on this subject. ‘The committee 
came to the conclusion that manufacturers 
as well as jobbers should be included in 
the measure, and the question was opened 
to discussion. The report was accepted 
and referred for further consideration. 

John Harris, Trenton, as chairman of 
the legislative committee, submitted a re- 
port to Secretary Tack, who read it. The 
matters brought up by this report caused 
a lengthy discussion on the various ques- 
tions raised. 

The committee on deceased members was 
pleased to report that no member of the 
association had died during the year. 

Treasurer Lyons submitted his report, 
which showed the association to be in 
good financial standing. 

House Bill No. 23 and Senate Bill No. 62 
came up for discussion. These bills apply 
to the proposed changes in the patent laws 
as affecting the restricted selling prices on 


patented articles. It was noted that the 
executive committee drew up resolutions 
and sent them to the representatives and 
State Senators urging them against changes 
in these laws. 

A discussion came up regarding a law 
for selling unclaimed repairs. The execu- 
tive committee suggested that a law cover- 
ing this question, similar to the Maryland 
law, be placed before the Legislature. It 
was decided to refer the question to legis- 
lative committee with instructions to re- 
port later. 

The questions of a parcels post system 
was discussed and a motion was made that 
it be the sense of the meeting that the or- 
ganization oppose the enactment of a par- 
cels post and the question be referred to 
the legislative committee. This motion was 
carried, 

A circular sent out by the New York 
State Retail Jewelers’ Association regard- 
ing the practise of jobbers selling at retail 
was read. 

Some time ago the New Jersey Retail 
Jewelers’ Association sent a letter to the 
American National Retail Jewelers’ Asso- 
ciation requesting that when letters are sent 
out to jobbers regarding the retailing of 
goods similar letters be also sent to manu- 
facturers who retail. No action was taken 
on this request, and it was decided to write 
another similar letter to the A. N. R. J. A. 

A nominating committee was appointed to 
present the names of officers for election 
and while the committee was in conference 
an adjoutnment was taken. The committee 
reported the following and these officers 
were elected: President, Conrad J. Broth- 
erly (re-elected); first vice-president, 
Adolph Walters; second vice-president, 
Sidney T. Holt; third vice-president, John 
Harris; fourth vice-president, Otto Roggen- 
kamp; fifth vice-president, M. Q. Rutan; 
secretary, J. R. Tack; treasurer, I. D. 
Lyons. These officers, together with Chas. 
E. Rochat and George J. Busch, make up 
the executive committee. 

Three delegates were appointed to repre- 
sent the New Jersey association at the con- 
vention of the A. N. R. J. A. at Kansas 
City, Mo., in August. They are John Har- 
ris, Car! Weidel and Leon Chanaud. 

The next semi-annual meeting will be 
held at Elizabeth in October of this year. 

Resolution of thanks was offered to com- 
mittee in charge of the entertainment given 
by the Jersey City jewelers. 

Following the adjournment the jewelers 
were taken on an automobile trip about the 
city. The automobiles were gaily decked 
with flags and banners and the trip included 
the principal sights of the city. 

This evening the jewelers will hold a 
banquet at the Columbia Club. 








A. Weiler & Co., Greenwood, Miss., one 
of the leading jewelry firms in the State, 
are making preparations to open a branch 
store at Clarksdale, Miss. 
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News Gleanings. 





Harry Giles has purchased a jewelry 
store at Wyoming, III. : 

The D. Goodin jewelry store, McKinney. 
Tex., will be moved into the building ¢ccy- 
pied by the First National Bank as < on 
as that building is vacated. 

The firm of Howes Bros., Clinton, [a. 
have completely closed out their business to 
the Towle, Meyer Co. The business has 
been in existence for 36 years. 

A transaction has been completed wher 
by the Citizens’ Telephone Co. has becom: 
the owner of the Chas. V. Hass Jewelry 
Co.’s building at Ravenna, Mich. 

The Swiss Government has voted $2.00) 
for a clock which will be placed in the 
tower of the Peace Palace at The Hague 
as Switzerland’s gift to the edifice. 

A fire Monday at Euclid Ave. and E. 
19th St., Cleveland, O., badly damaged the 
store of the Continental Jewelry Co. The 
concern’s loss is reported to be $25,(00. 

The W. H. Leonard jewelry store at 
Salisbury, N. C., is to be moved into the 
new Grubb building as soon as it is com- 
pleted, which it is now announced will be 
about June 1. 

The store of Mrs. H. H. Harriott, Mun- 
cie, Ind., was entered Tuesday night of 
last week and about $30 worth of goods 
stolen, consisting of a miscellaneous col- 
lection of jewelry. 

The B. H. Stief Jewelry Co. is building 
a new establishment at Nashville, Tenn. 
Some of the steel work has already been 
erected and some of the woodwork com- 
pleted. When finished it will be one of 
the finest stores in the city. 

L. P. Davis, Fort Worth, Tex., accom- 
panied by his wife and son, will start soon 
for a four months’ vacation. They will 
spend about a month in Chicago, where 
Mr. Davis will make his headquarters with 
Tiffley, 98 Madison St. Three months will 
be spent in the vicinity of Detroit and the 
lake region. Abe Jacobson, formerly with 
W. B. Kelly, San Antonio, Tex., will have 
charge of the store while Mr. Davis is 
away. 

A jewelry firm of Norfolk, Va., was re- 
cently swindled out of two diamonds and 
a watch by a man who is known as an 
expert printer and linotype operator. The 
man represented himself as a correspond- 
ing secretary for a branch of a society of 
what he called the Austrian National Alli- 
ance. The articles which he obtained from 
the Norfolk jeweler and from other mer- 
chants in town were supposed to be prizes 
to be given by this society. The man had 
been living in Norfolk since January, and 
it is reported that he also tried to get 
diamonds in Newport News and is thought 
to have operated in Richmond and Ba!ti- 
more. A part of his scheme was to lead 
people to suppose that he had trouble w'th 
the bank in which the society’s funds were 
deposited and that he was going to change 
the account. The man is described to be 
about five feet seven inches tall and 28 
years of age. He has a shallow complex- 
ion, dark brown hair, light eyes, and weigiis 
about 130 pounds. He is a foreigner with 
a marked accent. He is poorly educated 
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Pittsbargh. 





Eugene F. Seaman, Monongahela, Pa., 
was in Pittsburgh last week on business. 
john Grau has erected a street clock in 


front of his place of business on Car- 


son St. 

John M. Morrow, of the American Watch 
Case Co.. was in Pittsburgh last week visit- 
ing his friends. 

The Grogan Co. has been making a dis- 


play of photographs in their display win-. 


dows, showing the Kimberly diamond 
mines in South Africa. 

Out-of-town buyers in Pittsburgh last 
week included F. H. Hayes, Washington, 
Pa.: E. F. Seaman, Monongahela; H. B. 
Potthoff, Latrobe, and F. M. Langnecker, 
New Brighton. 

S. E. Bramer, formerly identified with 
the M. J. Smit Co., has resigned from that 
concern and intends to engage in business 
for himself in Wilkinsburg, which is a 
thriving town near Pittsburgh. 

W. Lawrence Ringle, who has been as- 
sistant to Secretary Logan McKee, of the 
Pittsburgh Chamber of Commerce, has ac- 
cepted a position as secretary to Sam F. 
Sipe and will begin his duties next week. 

A. A. Kilton, who attended the jewelers- 
opticians’ convention at Grafton, is home 
from the West Virginia convention, having 
delivered an address. He says that it was 
the best convention of the character that he 
ever attended, - 

It has been decided by the entertainment 
committee of the Jewelers’ 24-Karat Club 
of Pittsburgh to hold the much discussed 
beefsteak dinner in the new Rathskeller of 
the Hotel Schenley, June 5. It is expected 
that from 75 to 100 local jewelers will at- 
tend as well as many from out of town. 

Frank Crantz, whose place of business is 
at 4117 Butler St., has opened a branch 
store at 5157 the same street and has placed 
his son in charge. The latter store was 
formerly run by D. Davis, who sold Mr. 
Crantz the fixtures. Mr, Davis is a native 
of England and has returned to the British 
Isle, 

A movement has been started in Pitts- 
burgh which has for its object the repeal 
of the mercantile tax law. Merchants gen- 
erally are opposed to the tax, most of 
which goes to the State and for other ex- 


_ penses. It is paid by all jewelers, and while 


not exactly a burden, is a fixed charge that 
must be met every year and in the course 
of years amounts to a considerable item. 
The offer of a 30 per cent. composition 
to creditors, which was made by the Iron 
City Jewelry House Co., now in bankruptcy, 
has been withdrawn owing to the failure 
of Mr, Isensee of the concern to raise the 
necessary funds. The receiver, the Com- 
monwealth Trust Co., has advertised that 
the stock and assets of the concern will be 
ffered at public sale May 31. The con- 


cern’s liabilities are about $2,500. 


President Steele F. Roberts of the Ameri- 


can National Retail Jewelers’ Association is 
in receipt of a letter from Congressman 


‘ohn Dalzell, expressing doubt as to the 
assage of the bills regarding patented 
irticles. He says that Congress intends to 
‘djourn in June and there is no indication 
hat the rights of those concerned will be 


interfered with. The chances are that the 
measure will never get out of the commit- 
tee. 

The Grogan Co. has presented a hand- 
some bronze tablet to commemorate a per- 
petual record of rifle range practise to the 
18th Infantry, N. G. P. The tablet is ot 
solid bronze, and is being exhibited in the 
Grogan Co.’s window. At the top of the 
tablet is the figure of an Indian in bronze. 
Underneath the figure there are two crossed 
rifles, being exact counterparts of the 
Sprinfield rifle, used in the regular army 
and the national guard. Below the 
rifles is the legend “Grogan Trophy, 18th 
Infantry, N. G. P.” and then follows the 
target in silver with a circular black disk for 
a bull’s-eye. Below the legend there are 
three scrolls which will be inscribed each 
year. 

James A. Snedeker, who does business 
under his own name, that of the Mutual 
Mercantile (Co, and the Consumers’ Mer- 
cantile Co., the last-named concern appear- 
ing on the door of his place of business in 
the Empire building, together with his own 
name, is in financial trouble. The landlord 
closed his store several days ago and cred- 
itors here are insisting that he be put in 
bankruptcy. There has been no settlement 
of his present difficulties. Prior to the 
closing of the store on a landlord’s warrant, 
he held several meetings with his creditors. 
From what could be learned he owes be- 
tween $10,000 and $12,000, four large Pitts- 
burgh wholesale jewelry concerns, so far 
as known, being creditors. It is said that 
Snedeker at one time conducted a watch 
club and sold many timepieces in this way. 
He also sells clothing and other articles. 

Pittsburgh jewelers decorated elaborately 
for the Pennsylvania Knights Templar Con- 
clave which began Monday and ended to- 
day. Probably one of the handsomest deco- 
roated establishments was that of the John 
M. Roberts & Son Co., which was bDril- 
liantly illuminated with electric lights and 
electric emblems typical of the Masonic 
fraternity, the electrical display occupying 
the entire front of the building. The store 
of E. P. Roberts & Sons was also nicely 
decorated, as was that of Gillespie Bros. 
and the M. J. Smit Co. Practically all of 
the jewelry stores in Fifth Ave., Wood St. 
and Smithfield St. and some of the other 
thoroughfares were specially decorated for 
the occasion. Many of the jewelers are 
Masons. Steele F. Roberts, president of 
the American National Retail Jewelers’ As- 
sociation, paraded with his commandery 
yesterday, wearing his uniform for the first 
time in seven years. Thousands of Sir 
Knights were in the line of march. 

The trade extension boomers of the 
Pittsburgh Chamber of Commerce returned 
last Friday night from a trip through west- 
ern Pennsylvania, Ohio, West Virginia and 
Maryland, and are now contemplating mak- 
ing a western trip in September which will 
cover visits to points in Ohio, Kentucky, 
Missouri, Oklahoma and elsewhere. In 
nearly all of the towns visited the jewelers 
took an active interest. At Washington, 
Pa., Thomas H. McNary was at the sta- 
tion with his automobile to show the vis- 
itors around the country. F. B. McKinley, 
of the same town, was at the station with 
a brass band. At Morgantown, W. Va., A. 
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A. Exley met the train with his automo- 
bile and helped to entertain. Wallace 
Miller at Uniontown also was active in the 
reception of the trade boomers at that 
place. At Marietta the visitors invaded the 
place at 6 o'clock in the morning, but not- 
withstanding the early hour the merchants 
had by arrangement opened their stores to 
receive the Pittsburghers. Sam F. Sipe, 
who was chairman of the publicity commit- 
tee, says that the excursion of last week 
was one of the most successful ever con- 
ducted by the chamber, 86 firms and cor- 
porations of Pittsburgh being represented. 
He called on more than 100 jewelers in the 
19 cities and towns visited. 








Washington, D. C, 





George W. Spier is at Atlantic City. 
He is accompanied by his daughter, and 
will spend a few days in New York before 
returning to Washington. 

Herman Richards, buyer for George W. 
Spier, has returned from a trip to New 
Orleans. On his way back to Washington 
Mr. Richards stopped several days in New 
York. 

The Edwards and Zanner Co. has been 
elected a member of the Retail Merchants’ 
Association of the District. At the last 
board meeting it was decided to hold an- 
other.luncheon meeting next month. 

The theft of a gold locket valued at $28 
and two rings worth $32 has been reported 
to the police by W. A. Defibaugh, 21 H 
St. N. W. The articles were stolen during 
the last two weeks. There is no clue to 
the identity of the thief. 

More than 400 member of the Washing- 
ton Board of Trade went to River View 
last Saturday to attend the annual outing 
and shad bake of the association. Athletic 
events were the feature of the program 
during the afternoon. A shad dinner was 
served at noon. 

The Treasury Department May 24 grant- 
ed drawback allowances on the exportation 
of bracelets, hatpins, scarfpins, chains, neck- 
laces, collar buttons and other jewelry man- 
ufactured by the Attleboro Mfg. Co., Attle- 
boro, Mass., with the use of imported-pre- 
cious stones, beads, snaps, swivels and other 
materials and parts. 








Canada Notes. 





An action for damages has been brought 
against John J. Zock, of J. J. Zock & Co, 
Ltd., manufacturing jewelers, Toronto, by 
Theodore Van Lankin, an elevator man, 
who claims $500 damages for injuries re- 
ceived by being struck by Mr. Zock’s auto- 
mobile. 

The jewelry store of the Curtis-Defoe 
Co.. Ltd., at Haileyburg, Ont., was entered 
on the night of Thursday, May 16, by bur- 
glars who broke in through a door leading 
into the basement at the rear. They took 
diamonds, jewelry and watches valued in 
all at $2,000, several of the watches stolen 


‘being worth from $60 to $100. The bur- 


glary was not discovered until the opening 
of the store in the morning. The Pro- 
vincial Police Department were notified and 
given a list of the goods and a reward has 
been offered for their recovery. 
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Philadelphia. 


D. B. Ritchie, Royersford, Pa. was a 
visitor in town during the week. 

Harry Bedichimer, of I. Bedichimer & 
Co., has returned from a two months’ trip 
through the middle west and New England 
States. 

M. P. Kummerer has purchased the jew- 
elry store of F. S. Musselman, Bath, Pa. 
The latter has opened a new store in Allen- 
town, Pa. 

C. M. Schlack, 502 Main St., Darby, has 
removed to his new store, 520 Main St. 
Alterations had been going on at the store 
for some time. 

Joseph Fisher, of Joseph Fisher & Sons, 
722 Sansom St., leaves for Europe on 
Decoration Day on the Lusitania, He will 
visit Antwerp and Amsterdam, 

J. D. Sallade, Norristown, Pa., under- 
went a serious operation on his eyes in a 
private hospital in this city last week. He 
is greatly improved and hopes to return to 
his home shortly. 

C. C. Mussina, of Williamsport, Pa.; 
J. H. Shuler, of Norristown, Pa.; Horace 
Webb, of J. Webb, West Chester, Pa., and 
E. K. Bean, of Lansdale, Pa., were visitors 
during the week. 

E. Moskovitz & Son have purchased the 
jewelry store of John Wormingham at 42d 
and Market Sts. and have already taken 
possession. The business will be continued 
at the old place. 

S. Kind & Sons, of Chestnut St., above 
12th St. are exhibiting the cups and 
trophies to be given in the near future 
in the Rose Tree Hunt Club Spring Meet 
at the club race course in Media, Pa. 

Bogandoff & Goldstein, wholesale jew- 
elers, who have been in business on Sansom 
St. for the past four years, have dissolved 
partnership. Michael Bogandoff will con- 
tinue the business at the same address. 

Harry Greenwald, of the firm of Green- 
wald & Bonnaffon, has settled all claims 
and has taken over the firm. He will con- 
tinue it in his own name at the same 
place on the ninth floor of the Mutual 
building, 10th and Chestnut Sts. 

The baseball teams representing W. W. 
Fulmer and Co., of 8th and Sansom Sts., 
and H. O. Hurlburt & Sons have arranged 
to meet shortly in a contest for the jew- 
elry championship of the city. The teams 
were to meet on the diamond last week but 
the Fullmer team is said to have asked a 
postponement. 

H. O. Hurlburt & Sons, who for more 
than a score of years have been located 
at 10th St. below Market St., will remove 
their establishment to their newly fitted 
quarters at 813 Chestnut St. The latter 
place has been undergoing repairs for sev- 
eral months and is now ready to accom- 
modate the firm. The business will be 
confined hereafter to jewelry and silver- 
ware. 

R. H. Alderfer, Telford, Pa., was in the 
city during the week. While here Mr. 
Alderfer paid a visit to the Institution for 
the Blind at Mount Airy, where his 10- 
year-old daughter has been an inmate for 
some time. He took her home. The little 
girl, who has been blind, since she was two 
years old, was placed in the institution 





several months ago but expressed a desire 
recently to go home. 

J. C. Demmert, 5004 Federal St., Camden, 
suffered an accident last week which al- 
most resulted seriously. While raising the 
anchor of his motor boat off Federal St. 
wharf, preparatory to taking a run on the 
river, he gave the rope a sudden tug and 
was pitched overboard when the anchor 
came up without effort. Mr. Demmert was 
forced to swim for the shore, a distance of 
200 feet, while the motor boat sped away. 
The little craft was caught later by a police 
boat. 

Miss Leila A. D. Pinkstone, daughter 
of the late R. Pinkstone, jeweler and op- 
tician at the northeast corner of 19th and 
South Sts., will be married on June 12 
to John William Weiss. The ceremony 
will be performed by the Rev. Robert E. 
Lee Jarvis, pastor of Bethany Presbyterian 
Church, at the church, 22d and Bainbridge 
Sts. Miss Pinkstone is a partner in the 
jewelry business of her late father, which 
is still being continued under the name 
of R. Pinkstone Estate. 

C. C. Vogt, Allentown, Pa., and E. R. 
Eckert, a musician of the same place, per- 
formed the feat Sunday, May 19, of tramp- 
ing to this city from Allentown. The jew- 
eler and the musician left the City Hall 
pavement in Allentown at 4.30 o’clock in 
the morning and struck out for this city, 
having several lunches on the road at the 
expense of some kindly disposed farmers. 
They arrived at the City Hall here at 11.30 
o’clock on the same night, weary and foot- 
sore, having made the trip in 19 hours. 
The distance is 65 miles and the time is 
looked upon as a record. Both returned 
by train at midnight. 

Thieves entered the jewelry store of 
Samuel Moses at 806 S. 5th St. on Tues- 
day of last week and stole jewelry and 
silverware valued at $1,000. Among the 
articles taken were diamond rings, stick- 
pins, earrings, gold watches, necklaces and 
brooches. All the articles had been placed 
in a safe for the night. The inner door 
of the safe had been locked but the outer 
door had merely been closed, but the com- 
bination had not been turned. The thieves 
had no trouble opening the door and turn- 
ing the inside lock with a false key. De- 
tective Timlin, of the City Hall squad, is 
working on the case. 

On Thursday Common Councils passed 
the ordinance providing for the erection 
of seven additional arc lights on Sansom 
St. The lights, if the ordinance for it 
passes Select Councils and is signed by 
Mayor Blankenburg, will be of the double 
ornamental type now used on Chestnut, 
Market, Arch and Broad Sts. The fight 
for the lights was started by the Sansom 
St. Business Men’s Association and is part 
of the crusade to make Sansom St. a well- 
lighted and police-protected street. In ac- 
cordance with this crusade the association 
some time ago ordered all overhanging 
signs on the street to be removed. 

J. E. Caldwell & Co., southwest corner 
9th and Chestnut Sts., have been exhibiting 
a series of trophies for events that are 
scheduled for the next few weeks. The 
William Man Co. trophies for the Financial 
Baseball League and another set for the 
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National Banks and Trust Com). nies 
Baseball League have been on exhi 
The prizes to be given at the Devon | 
Show, to be held in Devon, Pa., on 
29, 30, 31 and June 1 are also on es 
tion, as were the prizes which were ; 
for the Pennsylvania State Champions! 
Ladies’ Open. Tennis Tournament \ ich 
was held in Haverford, Pa., on May 27, 

The anniversary banquet of the Sansom 
St. Business Men’s Association, which js 
composed almost entirely of jewelers and 
opticians of Sansom St., between 7th and 
9th Sts., was held in the Continental Hote] 
on Tuesday evening, May 28. D. y. 
Brown, president of the organization, acted 
as toastmaster. Among those who were 
present as guests of honor and who made 
addresses were Director of Public Safety 
George D. Porter, Common Councilman 
Morris E. Conn, of the Eighth Ward, 
which is the ward in which the section of 
Sansom St. represented is located; Dr. 
Wilbur Reber, a well known oculist, and 
Francis G. Gallagher, former Select Coun- 
cilman from the 46th Ward. Before the 
banquet a business meeting of the associa- 
tion was held at the store of O. V. Brown, 
736 Sansom St., at which election of off- 
cers took place. 


Harrisburg, Pa. 








The store of Irvin R. Keener, Enhait, 
has been sold to Elmer O. Paull. 

At a public sale at Deodate last week:a 
grandfather’s clock brought the high . rice 
of $122. 

C. Ross Boas attended the 10th annual 
opening of the clubhouse of the Wild Ca 
Falis Club. opposite Marietta, May 24. 

Miles M. Umbrell and S. A. Skinner have 
formed a partnership and taken over the 
business of S, A. Skinner at Dry Run. 

Clarence Shoemaker has returned to his 
home in Bedford after a Winter spent as 
cle-k ir a large jewelry store in Palatka, 
Fla. 

Jeweler and Mrs. H. C. Claster enter- 
tained a number of friends last week in 
honor of the confirmation of their daugh- 
ter, Jeannette. 

Wilmer Crow, president of the State Re- 
tail Merchants’ Association, who removed to 
Reading some months ago, has returned to 
Harrisburg to engage in another line of 
business. 

Edward L. Rinhenbach, Jr., son of Jew- 
eler Edward L. Rinhenbach, has been elect- 
ed president of the Harrisburg Club of 
Pennsylvania State College. His former 
office was treasurer and press correspond- 
ent. 

Among the cases listed for trial in 
the Middle District United States Court 
this week was that of the Citizens’ Whole- 
sale Supply Co., of Ohio, vs. the Merchants 
and Business Men’s Association of Sun- 
burv, 

Miss Eleanor Wood Tenér, a niece of 
Governor Tener, has been awarded the 
prize for the best design for a trophy, to be 
known as the “Pemberton Cup,” the gift °f 
Prof. A. J. Wurts, of Carnegie Institute 
of Technology, to the Ithaca Branch of the 
Telluride Association in memory of 1's 
father, Charles Pemberton Wurts. The cup 
was cast in the foundry of the school. 
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Buffalo. N. Y. 





Ben Kimmel, formerly at 201 Main St., 
has bought the fixtures, etc, of Moses 
Cohn, 207 Main St. 

Paul Dettling & Sons have placed excel- 
lent showcases in their store and made 
other imprevements. 

A business meeting of the Buffa'o Op- 
tometrical Society will be held at the La- 
fayette Hotel Friday evening. 

Clarence E. Whelpley, formerly with A. 
W. Schlandecker & Sons, will open a new 
store at 2103 Peach St., Erie, Pa. | 

J. J. Weil, owner of the Electric City 
Box Co., 144 Broadway, has returned from 
an extended business trip. His factory is 
working full time. . 

C. C. Penfold, jeweler, has just com- 
pleted the honorary mention badges to be 
given by the city to Buffalo policemen 
after inspection by Mayor Fuhrmann next 
Saturday. Mr. Penfold is also making the 
class pins for Canisius College. 

Mrs. Eisele, whose husband is interested 
in the firm of King & Eisele, gave a hand- 
some loving cup to the winner in a swim- 
ming contest at the 20th Century Club 
here last week. The event was for young 
women and proved very interesting. 

At the recent celebration of the 50th an- 
niversary of the Buffalo Historical So- 
ciety bronze wall tablets, one to President 
Millard Fillmore and the other to Presi- 
dent Grover Cleveland, were unveiled. The 
tablets were made by the America* Art 
Bronze Foundry, of Chicago. 

Louis Schutt and wife are spending a 
few days in the Adirondacks. Mr. Schutt 
was elected a member of the executive 
committee at the New York State Retail 
Jewelers’ Convention in Utica. Albert Zil- 
liox, who was elected treasurer of the New 
York Association, has returned from the 
convention. 

W. Ambrose Fisher, a stone setter em- 
ployed by the Niagara Ring Mfg. Co. re- 
cently loaned a fellow workman a dia- 
mond ring which was fiot promptly re- 
turned. The borrower was later arrested 
and brought to Buffalo. Sentence was sus- 
pended on him when the ring was given to 
the owner. The expenses of Detective- 
Sergeant Coughlin, who went to New 
York for the prisoner, were settled by the 
parties involved in the case. 








Baltimore. 





August Lemmert has returned from 
Florida for the Summer. 

‘H. Lichtman, Mobile, Ala., is now at the 
head of the C. C. Crooks Co.’s watch de- 
partment. 

A huge clock will be installed in the new 
tower of the Corpus Christi Church. It 
will have four dials. 

Charles S. Isabel, representing M. H. 
Mann & Co., New York, was visiting the 
Baltimore trade last week. 

Frank Kvarda, 731 N. Collington Ave., is 
gradually closing out his instalment busi- 
ness and devoting his entire attention to 
the conduct of his retail store. 

The Eutaw. House, the traveling man’s 
hotel for years, was practically destroyed 
by fire Saturday night. Several firemen 
were hurt, while many people witnessed the 
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conflagration. For a time it was thought 
that the fire might get into the next block, 
which is occupied by Fred J. Euler and the 
Castleburg National Jewelry Co. The 
Eutaw House will probably be rebuilt, 
though it is said that the site may be occu- 
pied by a 12-story structure. 

The MHeer-Scofield Co.,  silversmiths, 
were the manufacturers of 900 snuff boxes 
ordered by R. Harris & Co., Washington, 
for the Dolly Madison breakfast given in 
that city recently. The company is at 
work on 10,000 replicas of the Columbus 
Monument soon to be dedicated at the 
Capital. It manufactured the cups for the 
Washington Horse Show, which were con- 
tracted to the Harris & Shafer Co., Wash- 
ington, and the Pimlico cups ordered from 
Gammie-Chaisty & Co., and the Maurice L. 
Reeder Co., Baltimore. The Shaw & 
Brown Co.. Washington, has ordered from 
the Heer-Schofield Co. a beautiful and ex- 
pensive cup, which is to be a prize in the 
Thames yacht races, London, England. 


Louisville, Ky. 








T. L. McGille, manager of the optical 
department for L. Huber & Sons, has re- 
turned from a short vacation at Nashville. 

George Rieger recently returned from a 
short vacation in the country. Mr. Rieger 
and his wife have been spending a week 
with relatives in Somerset, Ky., and when 
Mr. Rieger returned to his store he left his 
wife with her relatives for several weeks 
longer. 

Will E. Haffner, of S. E. Ledman & Son, 
has returned from the West and is back in 
his old place. Mr. Haffner has been in 
California and other adjoining States for 
the past four weeks attending the con- 
vention of Shriners, recently held in San 
Francisco, and taking in the sights of the 
Coast. 

A new jewelry store was recently opened 
in Eddyville, Ky., by Abe L. Cosby. Mr. 
Cosby has been in Cincinnati for some time 
buying up an extensive stock of goods. The 
store will carry a first class line of watches, 
clocks and all kinds of jewelry. An ex- 
perienced man for doing engraving and re- 
pair work will be engaged. 

Herman Tafel, who is associated with his 
father Richard G. Tafel, recently suffered 
painful injuries by being burned. He is 
now back at work. The cook at the Tafel 
home was attempting to start the kitchen 
fire with gasoline when the can exploded, 
enveloping the servant in flames, Hearing 
the screams of the woman Mr. Tafel rushed 
to her assistance. Although he succeeded 
in putting out the fire he was too late to 
save the woman’s life. Mr. Tafel’s hands 
and feet were blistered. 








Roy D. Parker, who has been engaged 
in the jewelry and optical business at 48 
North St., Middletown, N. Y., for the past 
two years, will move early in September to 
a store at North and Orchard Sts., in the 
same town, : 

News was received last week that J. D. 
McKinney had discontinued business in 
Palestine, Tex., and removed to Corsicana, 
Tex., where he bought the stock and fix- 
tures of Robert L. Reese and will continue 
in business there. Mr. Reese is retiring. 


Lancaster, Pa, 





Joseph C. Hahn, of the H. S. Meiskey 
Co., spent a couple of days in Harrisburg 
last week. 

A. W. Moyer, president of the Non- 
Retailing Co., spent several days on busi- 
ness in New York last week. 


S. H. Hostetter, Parkesburg, Pa., paid a 
business visit to Lancaster last week. Fred 
Peterson, of Harrisburg, was also here, 

Jerome Hoffer, formerly of Manheim, 
now with C. A. Shinneman, Chambersburg, 
Pa., spent several days on a visit to Lan- 
caster last week. 

Richard S. Holland, Louisville, spent 
most of last week in this city with friends, 
leaving afterward for New York on a buy- 
ing trip. He was accompanied by his wife. 

W. W. Appel, of W. W. Appel & Son, 
local jewelers, last week gave a talk to the 
students of the Ezra F. Bowman Technical 
School on the subject of store manage- 
ment. 

Ernest Ellis, of Washington Court House, 
O., has finished a course in watchmaking 
at the school and taken a position at Erie, 
Pa., with A. W. Schlandecker. Mr. Ellis 
was formerly a steamship tourist agent and 
has traveled all over the world. 

May 25 was opening day for Shertzer & 
Vollmer’s new jewelry store at 50 W. King 
St., and they had many callers, all of whom 
received floral souvenirs. The store is a 
handsome one, fitted up with mahogany and 
plate glass cases. Back of the store is a 
large repair ship, with up-to-date fittings. 

Mark Trone, a student at the technical 
school from Hanover, Pa., has been visiting 
his home, making the trip by motorcycle. 
Robert Snyder, of the engraving depart- 
ment, has gone to his home on a visit. 
Harry E. Hillman, Jr., son of a Wheeling, 
W. Va., jeweler, a student at the school, 
has gone home to spend some weeks. 

Jeweler Benjamin Lichtenstein has 
bought what remains of the stock of the 
jewelry store of his brother, James Lich- 
tenstein, who retires because of ill-health, 
and will dispose of it at his old stand, 137 
N. Queen St., The store of the retiring 
jeweler, at 118 N. Queen St., will be re- 
stocked by the new owner with a line of 
diamonds, watches and jewelry. It will be 
reopened early in June under the name of 
the Lancaster Jewelry Co. 

The beautiful prizes for the motorcycle 
races here on Memorial Day, three silver 
cups and a number of gold and silver 
medals, furnished by G. William Reisner, 
have been on exhibition in a show window 
of Weinberg’s store and attracted much at- 
tention. Mr. Reisner furnished six of the 
cups for next month’s Horse and Auto- 
mobile Show, and these are on exhibition 
in a show window of Leinbach & Co.’s 
store. He has just filled an order for 
William and Mary College, Williamsburg, 
Va., for medals for the Tidewater Inter- 
scholastic Athletic Meet, and he has orders 
for a numb-r of beautiful past presidents’ 
jewels of the Patriotic Order, Sons of 
America, Camp of Duncannon, Pa. Gold 
and silver medals have been ordered for 
the Michigan Intercollegiate Athletic Asso- 
ciation meet at Hillsdale College, Hillsdale, 
Mich. 
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the Gorham trade mark *?*PE“A®" as being . 
the symbol not only of ALO Sterling 
quality, but all that is srertms excellent 
in design, finish and manufacture for silver- 
ware. A dealer offering goods bearing this 
mark is not only offering the best goods that 
can be manufactured, but the best known goods 
as well, and, therefore, the Gorham trade mark 
TRADE MARK = accists him in making sales. Every 
A ALO (G) dealer can have this advantage 
I stercinc and without cost, as the prices are 
‘ no higher than asked for goods less well known 
and often times of inferior quality. 








Copyright, 1911. 
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EWELERS all 

over the country 
who have been fol- 
lowing with interest 
the prosecutions of the violators of the 
Stamping Laws, which have been going on 
for two years as a result of the work of 
the National Jewelers Board of Trade, will 
no doubt read with a great deal of interest 
the decision of Judge Blanchard of the 
New York Supreme Court, published in 
full on another page, which is the first 
judicial interpretation of the Gold Law of 
New York; but, as the language of the 
New York law is practically similar to that 
of the statutes in other States, it is an 
interpretation which may be considered as 
authoritative on nearly all our laws on this 
subject. Judge Blanchard’s opinion, which 
is broad and sweeping as to the interpreta- 
tion of the word “gold” or “alloy of gold,” 
as used in this statute, plainly says that 
the purpose of this statute was to prevent 
unscrupulous dealers from imposing upon 
the public spurious articles marked as to a 
certain degree of fineness of gold. In 
effect it decides that irrespective of the 
fineness of gold in any of the parts of 
artices an assay of the article which shows 
the same to be below the standard re- 
quired by law shows that an offense has 
been committed. 

This decision was rendered on an appli- 
cation for a certificate of reasonable doubt 
sued out by a manufacturer in New York 
who had been convicted on the complaint 
of the National Jewelers Board of Trade 
and sentenced to pay a fine of $250 and 
serve 60 days in jail. The certificate was 
applied for in order to have the prisoner 
released on bail pending an appeal to a 
higher court, based on the contention that 
the law did not contemplate considering 
the solder and base metal used in the 
manufacture of an article as part of the 
gold, or alloy of gold, which must be up 
to the standard set. The same points to be 
raised on appeal were raised before Judge 
Blanchard on the application for the cer- 
tificate of reasonable doubt, but from his 
decision it is clear that he considered there 
was nothing in the contention that would 
cause the Appellate Division to change 
the verdict of the Court of Special Ses- 
sions. 

The article on which the defendant was 
convicted was a bracelet marked 14 Kt. 
which assayed 7.46 karats, and in this 
assay the base metals used in stiffening and 
the solder were included by the assayer. 
It was contended (though not admitted) 
that the gold used in the making of the 
bracelet was 13 karats, but Judge Blanch- 
ard remarks that the presence of the solder 
or the base mctal was not Observable, and 
could not be determined except by melting 
or breaking up the bracelet. The bracelets 
were sold by weight as 14 karats, while the 
purchaser received an article in reality but 
a little over seven karats fine. The judge 
says: “If the statute was not intended to 
cover such a case it is hard to conceive 
or understand why it was passed.” 

Unfortunately for the defendant he was 
held in the Tombs 21 days while this de- 
cision was pending, and must now serve 
his 60 days’ sentence, which will be com- 
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pleted before any appeal can be decided, 
and the effect of the application for the 
certificate was to add one-third to the term 
for which he was ordered incarcerated. 
However, the question evidently was 
cleemed by the court to be of special “m- 
portance to hold it up until a long and 
exhaustive opinion could be handed down, 
which will help guide prosecuting officers 
in the enforcement of the law until it is 
upset by a higher tribunal. The opinion 
will also be found to be important to 
jewelers inasmuch as it clears up several 
points heretofore considered doubtful. 
Among these is the liability of a jeweler 
who handles articles containing base metal 
such as a spring or fost, which is con- 
cealed in the article, or plated so as to 
look like gold. It would appear that from 
the court’s interpretation unless the gold 
of the article is sufficiently high to bring 
the assay of the whole piece within the 
margin given to the seller and manufac- 
turer by the law the jewelers become liable. 
We urge all manufacturers and jewelers 
who are handling articles of such a char- 
acter to read this decision thoroughly and 
take such steps as they think necessary to 
protect themselves from prosecution. 





HE arguments be- 
fore the com- 
mittees of the House 
and Senate that have 
charge of the Oldfield and Brown bills, 
which seek to amend the present patent 
laws, have served to bring out the strong 
sentiment existing in the business com- 
munity in favor of the protected selling 
price on patented articles, which is one of 
the things that will be abolished if these 
amendments go into effect as they are 
drawn. The jewelers, particularly those 
of the Pennsylvania and Illinois associa- 
tions, have taken steps to place themselves 
on record before Congress as against such 
parts of this amendment as affect the 
protected selling price, while members of 
the trade all over the country have been 
sending letters to their Congressmen and 
Senators to the same effect, and the Na- 
tional Jewelers Board of Trade has circu- 
iarized every member of the House and 
Senate to vote against that part of the 
bills. 

The question has often been raised as to 
whether the jewelry trade as a whole was 
in favor of the protected selling price. 
We believe that it is, and though no com- 
plete canvass has ever been made our 
opinion is based on the expressions made 
by progressive jewelers in all sections of 
the country, who represent a very large 
element of the trade. Some of the large 
houses connected with the trade have been 
endeavoring to get an expression of opin- 
ion from their customers to find out ex- 
actly how the trade stands. What the 
results of this canvass will be cannot yet 
be ascertained, though the reports of one 
of the fi-st companies to do this (the L. E. 
Waterman Co.) is most significant, this 
concern reporting that over 99 per cent. of 
the votes cast by their customers on the 
question (which votes run away into the 
thousands) are absolutely in favor of price 
maintenance on standard articles protected 
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by patents. It is but fair to consider this 
a good criterion of the way the trade 
stands, and if the merchants in other in- 
dustries feel at all the same way it would 
look as if the business community stands 
opposed to the amendment before Congress 
as far as they relate to price maintenance. 

It is to be hoped that the committee in 
charge of both the Brown and Oldfield 
bills will take this into consideration and 
give as much weight to the arguments 
placed before them by the business in- 
terests On this subject as they will to the 
suggestions of the politicians and others 
who are s2eking to curry favor with the 
public by attacking monopolies as they 
now exist under the patent laws. If they 
do take this into consideration they will 
probably heed the suggestion that comes 
from a higher source that the proposed 
legislation be abandoned and the whole 
matter referred to a commission appointed 
to revise the patent laws of the country. 








involuntary Petition in Bankruptcy 
Filed Against the T. K. Smith Jew- 
elry House, Oskaloosa, la. 


OsKALoosa, Iowa, May 22.—An involun- 
tary petition in bankruptcy has been filed 
against the T. K. Smith Jewelry House, of 
this place. It is reported the liabilities are 
$11,000, with assets of $6,090. 

This is an Iowa corporation organized 
late in 1910. The company succeeded to 
the business previously conducted under the 
same style by Louis Smith. 








Market Prices for Silver Bars. 


The following are the quotations of sil- 
ver bars in London and New York-as re- 
ported last week: 


New York 
selling price, 

Lonaon. .999 Basis. 
May Sie 281-4d.  $0.63% 
pe Se ee Coen 28 1-8d. 63% 
= BOs wala es % dices we Gab 28 1-16d. 638% 
¢ MOUS ponhink a's) bos Se 62% 
his Pd ick) kes te hue we 28 1-8d. 63% 
* OFks Scena damaoen Holiday. 63% 
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Harry Caro returned last week from a 
trip south for the Manchester Mfg. Co. 

Samuel De Roy, a Pittsburgh jeweler, 
was a Visitor in Maiden Lane last week. 

Charles Weygandt, a polisher, has re- 
moved from 45 John St. to 102 Fulton St. 

J. Marshak & S. Deneroff are a new firm 
of engravers and chasers at 108 Fulton St. 

J. Potash, diamond importer, has re- 
moved from 159 Delancy St. to 71 Nas- 
sau St. 

Frank Pokorny, a manufacturing jeweler, 
formerly at 76 Nassau St., is now at 106 
Fulton St. 

Sau] E. Rogers, as receiver, sold the as- 
sets of L. Anguss & Son at public auction 
last Friday. 

I. S. Schoenfeld, a diamond dealer, for- 
merly at 30 Maiden Lane, is now located at 
71 Nassau St. 

W. S. Pitcairn, the well-known china rep- 
resentative, sailed last Wednesday for Eu- 
rope on the Mauretania. 

William McDougall, formerly at 221 Co- 
lumbia St., Brooklyn, has moved to 180 
Flatbush Ave.. Brooklyn. 

J. Ira Seebacher, 68 Maiden Lane, is pre- 
paring his new line and intends to leave for 
a southern trip about July 1. 

Ralph Hoxsie, with Mason, Howard & 
Co., 180 Broadway, is spending a short 
vacation in Providence, R. I. 

Kennard L. Wedgwood, American repre- 
sentative of the firm of Josiah Wedgwood 
& Sons, sails for Quebec June 1. 

‘A. R. Katz, of the A. R. Katz & Leudan 
Co., left last Wednesday for the European 
diamond markets on the Mauretania. 

The employes of Bawo & Dotter, Ltd., 
28 Barclay St. will hold their annual 
picnic. June 15 at College Point, L. I. 

M. H. Shiman, of M. H. Shifman & Co., 
45 Jonn St. is spending a vacation at 
French Lick Springs, French Lick, Ind. 

John E. Rohrbeck, of the Silversmiths’ 
Mirror Co., 52 Grove St., Brooklyn, left for 
a visit to the eastern markets this week. 

James A. Pitts, Montreal, Can., is in 
this city pnrchasing merchandise for a 
new corporation called the J. A. Pitts Co., 
Ltd. 

S. Danziger, diamond importer at 71 Nas- 
sau St., returned last week on the Kaiser 
Wilhelm II, after a several months’ trip 
abroad. 

H. Roth, of the Art Brass Goods Mfg. 
Co., was a recent visitor in Albany and 
other cities in the upper Hudson River 
valley region. 

Mack H. Levy, of Whitelaw Bros. & 
Zagon, 45 John St., is in Hot Springs, Ark., 
taking a rest. He expects to spend another 
week or 10 days there. 

I. Plax, manufacturer of platinum and 
gold mountings, has moved from room 507 
to room 916 in the building at 108 Fulton 
St., where he has larger quarters. 

The S. F. Myers Co., doing catalogue jew- 
elry business at 51 Maiden Lane, has 
changed its name to the G. W. Huntley Co. 
A new man from Chicago is in charge. 

Samuel Hess, an importer of diamonds 
at 65 Nassau St., sailed for Europe Satur- 
day on the Kroonland. He will visit the 
diamond markets of Antwerp and Amster- 
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dam, and expects to return by the middle 
of July. 

Samuel Lawson, importer and manufac- 
turer of black onyx jewelry, 19 John St., 
left this week on his annual trip through 
the west. He will visit Denver, Colorado 
Springs and the Lake regions. 

Klipper Bros., 68 Maiden Lane, sales 
agents for “Durbar” pearls in the United 
States, are expecting a visit from the 
French expert who devised the formula 
and process in making these pearls. 

J. Bial, a diamond setter at 49 Maiden 
Lane, will be married to Miss Carrie Dash- 
owitz, of 421 E. 10th St., at Congregation 
Brith Sholen, 6 Ave. D, to-day. The recep- 
tion will be held at 90 Columbia St. 

Williamson Whitehead Fuller, general 
counsel for the American Tobacco Co., is 
reported to be the new owner of the How- 
ard building, Fifth Ave. and 47th St. This 
building was built and had previously al- 
ways been owned by jewelers. 

Mr. and Mrs, Max Laubheim and daugh- 
ter sailed yesterday on the Rotterdam for 
a two months’ trip. Mr. Laubheim will 
combine business and pleasure. They will 
visit the diamond markets of Amsterdam 
and travel over the Continent, visiting the 
principal European cities of interest. 

Eunice Husted Cowles, widow of Royal 
Cowles, who was formerly prominent in 
the jewelry trade, died last Wednesday at 
the Sunshine Sanitarium, Bensonhurst, 
N. Y. She was 76 years old. The funeral 
service was held at the chapel at 263 Greene 
Ave., Brooklyn, Saturday. 

B. I. Seckel Co. is the name of a con- 
cern which has just been incorporated un- 
der the laws of the State of New York 
to engage in the jewelry busines$ in this 
city with a capital of $20,000. The in- 
corporators are Barnett I. Seckel, Silva 
Seckel and Walter E. Godfrey, all of this 
city. 

The Geo. W. Cobb, Jr., Co. has been 
incorporated at Albany to engage in busi- 
ness in this city, dealing in silverware, 
works of art, jewelry, statutary, bronzes, 
etc. The capital is placed at $100,000 and 
the incorporators are Geo. W. Cobb, Jr., 
John F. Sayles and Arthur Zimm, all of 
this city. 

A. L. Strasburger, of Louis Strasburger’s 
Son & Co., 341 Fifth Ave., accompanied by 
Mrs. Strasburger and Miss R. A. Stras- 
burger, sailed last Wednesday on the Maw- 
retania for a business and pleasure trip 
abroad. The trip will be of several months’ 
duration and the principal cities of interest 
will be visited. 

In the past week the members of the 
Jewelers’ 24-Karat Club of New York have 
received from the secretary an interesting 
booklet containing not only the constitution 
of the club but the names of all the active 
and honorary members, together with a list 
of the officers of the club from the time 
of its formation in 1902. The booklet also 
contains a list of the members who have 
died since that time. At the present time 
the active list of the club is full. With the 
booklet the members were sent a member- 
ship card for the year 1912. 

James McDonald, of the Walcott Mfg. 
Co.: Bert Straker, of Straker & Free- 
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man; John Fletcher, of the Fletcher-Bur- 
rows Co., and G. Herbert French, of Riley 
& French, were in this city last week. 

H. E. Alsterlund, 387 Washington St., 
Boston, Mass., is in town. 

Walter Lett, of this city, has opened a 
watch repairing establishment at Detroit. 

Among the out-of-town buyers in this 
city last week was H, L. Long, Clevelana, 
O. 

The Artistic Jewelry Co., Providence, 
has opened a local office at 15 Maiden 
Lane. 

William Chambers, of the P. & A. Linton 
Co., 180 Broadway, served on a local jury 
last week. 

L. A. Fassett, of Weiss & Fassett, St. 
Louis, Mo., sailed from this city recently 
for Europe. 

Charles S. McCoy, a buyer for Marshall 
Field & Co., Chicago, visited the local mar- 
ket Jast week. 

Richard J. Davies, of the Davies-Mason 
Co., 32 Liberty St. has gone to Europe 
on a vacation trip. 

H. A. Groen, of H. A. Groen & Bro., 
has been appointed trustee of the estate of 
the Diamond Importing Co. 

Mr. Hyman, of Hyman & Kaiser, 2 
Maiden Lane, sails to-day on the Lusi- 
tania to visit the European diamond 
markets. j 

Edward Bastheim, of the E. Bastheim 
Co., Los Angeles, and H. J. Friedman, of 
the F. & M. Jewelry Co., Indianapolis, are 
in town. 

Louis Marks, a gem dealer at 37 Maiden 
Lane, returned last week from a trip 
through the west, and reports excellent 
business, 

H. Boss, of Boss & Baldwin, North 
Attleboro, Mass., was in town Monday on 
his way back from a trip through the mid- 
dle west. 

B. Konijn, of Konijn, Frank & Shire, 
diamond importers at 65 Nassau St., 
sailed for Europe yesterday on the Rot- 
terdam. 

Samuel H. Levy, accompanied by Mrs 
Levy and Miss Dorothy Straus, will sail 
Thursday on the France for a pleasu’e trip 
abroad. 

Charles R. Dietz has succeeded the firm 
of Newitter, Dietz & Finn, 65 Nassau St. 
Mr. Dietz will continue the business at the 
same address, 

D. Atlas, a Philadelphia diamond dealer, 
will sail from this port on the Mauretania, 
June 12, for Eurone. 

J. Kohn, of Herzfelder & Kohn, dia- 
mond importers, 6 Maiden Lane, sails for 
Europe to-day on the Lusitania to visit 
the diamond markets. 

James J. Brows, dealer in precious stones 
at 15 Maiden Lane, will spend the Summer 
at Atlantic Highlands. He will take his 
family there about June 15. 

J. Merhlust, 12-16 John St., has taken 
larger quarters at that address and has 
made a number of improvements which 
greatly increase his office space. 

James E. Brown, formerly of the Marsh, 





Brown, Mather Co., Pittsburgh, Pa., has 
accepted a position as traveler for N. H. 
White & Co., 23 Maiden Lane. 

Simon Adler, of Rosenbaum & Adler, 65 
Nassau St., sailed for Europe yesterday 
on the Kaiser Wilhelm II, on a purchasing 
trip to the diamond markets of Europe. 

Supreme Court Justice Marean in Brook- 
lyn Monday granted to Mrs. Gertrude L. 
Shaw a decree of absolute divorce from 
William B. Shaw, a Manhattan jeweler, $40 
a month alimony and the custody of their 
child. 

George W. Street, of George O. Street & 
Sons, 2 Maiden Lane, has closed his city 
residence and is now at his Summer home 
at Great Barrington, Mass., where he will 
spend the greater part of the hot season. 

‘The annual Summer outing of the 14- 
Karat Club, an organization of the younger 
men in the trade, will be held June 22 at 
White Stone, L. I. Members and guests 
of the club will leave Maiden Lane about 
noon and go by automobile to White Stone. 

Judge Hough has confirmed a composi- 
tion of Clark Warren, jeweler, of White 
Plains, with creditors at 40 cents on the 
dollar, payable 30 cents cash and the bal- 
ance in two notes of 5 cents each, payable 
in six months and in one year. The liabil- 
ities were $21,131. 

The former establishment of Theodore 
B. Starr, Inc., at 206 Fifth Ave., was pur- 
chased last Friday by Andrew J. Connick. 
The property consists of a four-story build- 
ing fronting Fifth Ave. Theodore B. Starr 
purchased the property in 1905 for a re- 
ported price of $485,000. 

A plaster model of the proposed memo- 
rial to aviators who have been killed in the 
advancement of aviation was on display in 
the show window of the L. E. Waterman 
Co., 173 Broadway, last week. The memo- 
rial was designed by L. Potter, and will he 
erected by the Monmouth County Aviation 
Association, Interlaken, N. J. 

The Clairmont & Nichols Co. is the 
name of a concern which has just been in- 
corporeted in Albany to engage in business 
in this city. The concern will deal in op- 
tical goods, articles of platinum, silver, 
gold, etc. The capital is $25,000, and the 
incorporators are Harry P. Nichols, New 
York; Clare H. Nichols and Miriam Sher- 
wood, Yonkers. 

Six pieces of ancient Chinese cloisonné 
were recently purchased at the sale of 
the Squires collection and brought $3,850. 
The cloisonné ware is to be presented to 
the Brooklyn Institute of Arts and Sciences 
by S. P. Avery. One piece, a vase, alone 
cost $2,000, and it is stated by John Getz, 
an eminent authority on Oriental art, that 
this piece, which is of the Ming period, is 
one of the most important. The total 
height of the vase is 41% inches and 22 
inches in diameter. 

Judge Mayer confirmed, last Saturday, a 
composition in the matter of Meyer Sab- 
sevitz, diamond dealer at 46 E. Broadway, 
at 40 cents on the dollar, payable 15 cents 
cash, 10 cents in notes at six months, 10 
cents in 12 months and five cents in 18 
months. The liabilities are approximately 
$93,114, with assets of about $80,000, con- 
sisting of stock between $15,000 and $20,- 
000, accounts $40,000 and an equity in real 
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estate about $20,000. Sabsevitz filed a vol- 
untary petition in bankruptcy last March, 
at which time the schedules showed assets 
of $94,318 with liabilities of $93,114, but 
subsequent investigation proved that these 
figures were incorrect, the assets being con- 
siderably less than the liabilities. 

The Jewelers’ Protective Union reports 
that Harry J. Castleberg, who was formerly 
custodian for Langsdorf Bros. Jewelry Co., 
St. Louis, Mo., is in charge of the stock 
for the Chas. E. Hancock Co., Providence, 
R. I., and that Wm. W. Mitchell, who has 
previously been registered by the Union, 
is also custodian of stock for the same con- 
cern. The following salesmen who have 
for the first. time become custodians of 
stocks of goods registered for protection 
by the Union. Gustave E. Fischer, for 
Strauss & Strauss, Newark, N. J.; E. L. 
Deacon, for L. J. Anshen, Inc., Providence, 
R. I.; A. L. Bryant, of A. L. Bryant & Co., 
Los Angeles, for Lindahl, Lavick & Co., 
Chicago, and Morris Hanauer, for the 
American Gem & Pearl Co. During the 
four weeks ending with May 25 three new 
members have been admitted to thé Union, 
making a total membership of 724 as against 
682 a year ago. During the same period 
12 new certificates have been issued, which 
makes the total number of certificates in 
force 2,175 as against 2,042 a year ago. 








Rochester. 





Entering the jewelry store of Carl A. 
Beyer last Wednesday afternoon, a well- 
dressed young man said that he desired to 
look at some diamond rings with a view 
to purchasing one. A tray containing some 
rings was shown him, but none seemed to 
suit him and he left without making a 
purchase. After he had left the store it 
was discovered that an imitation diamond 
had been substituted for one in the tray. 
The missing ring was valued at $155. The 
jeweler called up police headquarters and 
detectives were assigned to the case. 

The Rochester Art League opened its 
Spring exhibition to the public last week at 
the Bevier building of the Mechanics’ In- 
stitute, Rochester, N. Y. The exhibit in- 
cludes stickpins, belt pins and various other 
varieties of pins, necklaces, pendants, brass- 
work, etc. In the jewelry exhibited, all of 
which is handwrought from original de- 
signs, are some charming effects in the 
combining and setting of various stones. 
Carl H. Johonnet has 18 articles in the jew- 
elry section, including some delicate enamel 
work. There are also excellent articles 
contributed by Margaret Knickerbocker, 


Ethel McKillip and other craftsmen. 


f 
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Newark. 


Emilio Passananti, Trenton, N. J., 
ported to have left that city. 

The Laiblin Co. has leased for a term of 
years the store at 8 Academy St. owned by 
Frank Holt & Co. 

Much interest is being manifested in the 
games of the Newark Jewelers’ Baseball 
League, which are played each Saturday 
afternoon at Weequahic Park. 

\mong those entered in the metropolitan 
golf championship which opened at the Bal- 
tus! a Club grounds on Wednesday last are 
E. F. Allsopp and Henry Allsopp. 

Councilaaaas Emil C. Mertz was one of 
the committee in charge of the fourth 
annual banquet of the Belleville Board of 
Trade, which was held at the Continental 
Hotel, Newark, on Friday night. 

The largest building permit issued in 
Newark last week was one issued to the 
Celluloid Co. for a two-story brick office 
building at 290 Ferry St. The contract 
price of the building will be $40,000. 

Mrs. William T, Carter was elected as 
one of the members of the board of man- 
agers of the New Jersey Society of Colo- 
nial Dames of America at the annual meet- 
ing held at the Old Barracks, Trenton, last 
week, 

The funeral of Mrs. Susie J. McDermit, 
wife of George H. Strobell, of Strobell & 
Crane, 33 E. Kinney St., was held from her 
late home, 5 Lincoln Park, on Monday of 
last week at 2.30 ep. m,. Interment was mm 
Mt. Pleasant Cemetery at the convenience 
of the family, 

E. F.C. Theurer, of Crane & Theurer, 13 
Franklin St., was on a trip last week which 
included visits to the trade in Boston, 
Springfield, Hartford and New Haven. 
Vincent W. Henderson, a salesman for the 
same concern, is working this week in and 
about New York. He will leave soon on 
another trip through the middle west. 

The second trial of the suit brought by 
Joseph Hirschman against J. Wiss & Sons 
for $15,000 damages is on before Judge 
Adams in the Circuit Court. While ad- 
justing a stamping machine in the Wiss 
factory Jan, 25, 1910, the plaintiff lost his 
hand. He alleges that the Wiss company 
was responsible for the machine being in 
poor order, 

President William H. Taft visited the 
Newark Industrial Exposition, which was 
held in the First Regiment Armory last 
week and the week before under the aus- 
Pices of the Newark Board of Trade, under 
he direction of a committee headed by Cur- 
tis R. Burnett, of the American Oil & Sup- 
ply Co., who was chairman of the exposi- 
tion committee and is president of the 
I an of Trade. 

. W. Kohn, of Kohn & Co., manufac- 

tur ing jewelers at Camp and Orchard Sts., 
‘aves to-night for a two weeks’ fishing 
tr rip in the Dead River region of Maine. 
is is in the heart of the Maine wilder- 
ness and is 50 miles from any railroad. 
red VanHouton, a salesman for the same 
concern, has recovered from the injury to 

s foot and is able to be about his work 

in. He is visiting the trade in New 

tk and vicinity. ~~, 

i‘. A. Tobiasson, foreman in the plant of 
‘ane & Theurer, had a narrow escape 
m death a few days ago. He was riding 


is re- 
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a bicycle from Irvington. The streets were 
wet and a trolley car came rapidly down 
the hill. Tobiasson tried to get out of the 
way, but his wheel slipped, throwing him 
almost in front of the car, which just 
grazed him and went on without stopping. 
In his fall to the pavement a deep gash 
was cut in his left cheek. 

On complaint of Charles Rochat, of 
Charles G. Rochat & Sons, 158 Newark 
Ave., Jersey City, John Moran, 52 years old, 
was arrested May 19 on a charge of ma- 
licious mischief. Moran smashed a large 
show window of the jewelry establishment. 
Although there was a considerable amount 
of jewelry on display in the window at the 
time it was broken, nothing was _ taken. 
When arraigned in the Second Precinct 
Police Station Moran was fined $10. 

Vice-Chancellor Emery last Thursday 
conducted the final hearing in the proceed- 
ings for the division of the estate of John 
D. Vesler, who died June 16, 1908. Mr. 
Vesler was a manufacturing jeweler of this 
city. The suit involved $40,000 and there 
are about 20 persons interested in the out- 
come of the suit. Six months before his 
death Mr. Vesler executed a will, which 
after his death was filed for probate. Cav- 
eats were filed against the will in the Or- 
phans’ Court and the case got to the Court 
of Errors and Appeals, where it was held 
that the will had been improperly executed. 
Thereupon a will dated 1889 was brought 
forward and was admitted to probate. The 
provisions of this will are entirely dif- 
ferent from the last will, which was thrown 
out by the Court of Errors and Appeals. 
The case is now before the Chancery Court. 








New Enterprises. 





Harry Giles will open a jewelry store at 
Wyoming, Ill. 

Smith & Potter have opened a store at 
Pasadena, Cal. 

I. B. Nason has opened a jewelry store 
at Livermore, Pa. 

J. H. Baker has started in business at 
Kansas City, Mo. 

The Howard Jewelry Co. is the name of 
a new concern at Chicago. 

A new store has been opened at Eddy- 
ville, Ky., by Abe L. Crosby. 

O. J. Stratz will engage in the jewelry 
business at Manitowoc, Wis. 

E. P. Barry has opened a store at 653 
E. Broadway, South Boston, Mass. 

C. E. Whelpley has opened a jewelry 
business at 2103 Peach St., Erie, Pa. 

The Geo. W. Cobb, Jr., Co. is the name 
of a new concern to engage in the jewelry 
business in New York. 

The Goldwire Handicraft Co. has opened 
offices at Ocean Park, Cal., for the produc- 
tion and sale of jewelry and other wares. 








A man said to have many sammie and 
who was convicted under the name of Dr. 
J. C. Ashton on a charge of passing worth- 
less checks in St. Petersburg, Fla., and 
other towns in that vicinity, was recently 
sentenced to five years in the Florida peni- 
tentiary. It is reported that Ashton has 
worked in other sections and has jewelers 
among his victims. He. was convicted 
through the protective committee of the 
American Bankers’ Association. 






Boston. 





E. P. Barry has opened in business for 
himself at 653 E. Broadway, South Boston. 

J. E. Lyle, Lowell, has moved into the 
new Bradley building, Central St., Lowell. 

Henry Cowan, formerly of Boston, called 
on some of his old friends in the trade in 
town last week. 

Wm. Wolf, manager of the Boston Dia- 
mond Co., was recently initiated into the 
Boston Lodge of Elks. 

George E. Homer, jeweler at 45 Winter 
St., has purchased the business of F. M. 
Nichols, of 63 Main St., Taunton, Mass. 

George Wood, of Lowell is holding an 
auction sale preparatory to occupying his 
new store. Central St. He will move 
from Merrimac St. 

Harry Karp, salesman for I. Alberts, 
was recently made a member of the Bos- 
ton Y. M. H. A. Ralph Cohen, also with 
Mr. Alberts, has just become a member 
of the Boston Lodge of Elks, No. 10. 

After a successful trip through New 
Hampshire David Nemser has now started 
on a tour through the southern part of 
Massachusetts and Rhode Island. Mr. 
Nemser has now rented the whole of room 
88 in the Jewelers building. 

Buyers in town included: H. P. Dodge, 
Lynn; L. R. Hapgood, Orange; M. A. 
Albertson, Lawrence; P. P. N. Dahl, May- 

nard: W. A. Kemp, East Pepperell, “Mass. ; 
E. F. Welch, Westboro; Loring Smith and 
Joseph Stern, Portland, Me.; C. E. Wein- 
gate, Enosberg Falls, Vt. 

F. W. Ruggles, who has for a number 
of years done watch repairing for Gov. 
Forbes of the Philippines, received a visit 
from the Governor’s secretary last week. 
The secretary brought Gov. Forbes’ watch 
to be repaired, the first time in 1908, when 
the watch was then put in order by Mr. 
Ruggles. 

The full bench of the Supreme Court last 
week dismissed the suit of the Keystone 
Watch Case Co. vs. the Commonwealth of 
Massachusetts to recover an excise tax of 
$1,700 imposed upon it as a foreign cor- 
poration doing business in this State. The 
company claimed the excise was unjustified 
as a tax upon interstate commerce. 

Dr. J. L. Basford, of Onset, Mass., called 
on members of the trade last week. Dr. 
Basford is always a welcome visitor, his 
philosophical turn of mind and wise say- 
ings being greatly appreciated by the trade. 
He is the author of several works on phil- 
osophy. Incidentally, he is ome of the 
oldest watchmakers in the country, having 
been engaged in that branch of the trade 
for more than 40 years. 

At the recent annual meeting of the 
Waltham Watch Co., held at Waltham, 
the following directors were elected: Ezra 
Fitch, Conover Fitch, Harry L. Brown, 
James W. Appleton, W. B. H. Dowse, 
Thomas E. Gannett, Horace G. Hildreth, 
Charles W. Leonard, Augustus P. Loring, 
Arthur Lyman and William L. Putnam. 
Mr. Appleton and Mr. Dowse succeed F. 
R. Appleton and E. A. Marsh. The di- 
rectors chose these officers: President, 
Ezra Fitch; vice-president, Conover Fitch; 
treasurer, Harry L. Brown; clerk, Charles 
J. Olney. Mr. Fitch succeeds W. L. Put- 
nam as vice-president. 








Providence. 





TRADE CONDITIONS. 


With the arrival of the jewelry buyers during 
the past fortnight there has come a decided in- 
crease in. the volume of business, and practically 
all of the manufacturing jewelry establishments 
are doing a good business. Apparently the re- 
tailers and jobbers throughout the country have 
recovered from any financial flurry that may 
have been pending, and with a healthier tone in 
collections the indications are very optimistic. 





A patent has been granted to Wade W. 
Williams, of this city, on a cuff pin. 

Arthur W. Claflin and family have moved 
down to their Summer home at Button- 
woods for the season. : 

Charles W. Battey, of Schofield, Battey 
& Co., has returned from a successful trip 
among the western trade. 

Col. Emery J. San Souci is prominently 
mentioned as a candidate for alderman 
from his ward this Fall. 

The estate of William A. Atwood has 
just discharged a real estate mortgage for 
$4,000 against Charles Silverman. 

Sidney H. Nordlinger, of H. Nordlinger 
& Sons, has returned from an extended 
visit to the precious stone markets of Eu- 
rope. 

The Low-Taussig-Karpeles Co., of this 
city, has been granted a trade-mark, “La 
Tausca,” for use on pearls and imitation 
pearls. 

Frank E. Farnham, of the Jewelers’ Sup- 
ply Co., is serving two weeks of jury duty 
in the Superior Court for Providence 
County. 

Mr. and Mrs. Erling C. Ostby have rent- 
ed a house at Narragansett Pier, near the 
Imperial Hotel, where they will spend the 
Summer, 

Colonel and Mrs. Arthur H. Watson 
went to Narragansett Pier Saturday to oc- 
cupy their house on Boston Neck for the 
Summer. 

N. Barstow Co. was elected to member- 
ship in the Rhode Island Business Men’s 
Association at its monthly meeting on 
Tuesday evening. 

Joseph Brindamour, watchmaker and 
jeweler in the Bouchard block, Arctic Cen- 
tre, has gone out of business and will re- 
move to Pawtucket. 

Frederick T. Barr, of the firm of Louis 
Stern & Co. of this city, was recently in- 
jured in a railroad accident between Chi- 
cago and Indianapolis. 

Clarence M. Dunbar’s new power cruiser 
Arimar was launched Saturday at East 
Greenwich. Margaret Dunbar, daughter of 
the owner, stood as sponsor. 

Among the larger taxpayers in the town 
of North Providence, according to the as- 
sessment just announced, is Henry A. Kir- 
by, $41,000 real estate and $17,000 personal. 

Col. Samuel M. Nicholson has purchased 
a house at Warwick Neck, which, after al- 
terations and improvements, will be occu- 
pied as the Summer home of his family. 

George C. Rueckert, of the Rueckert 
Mfg. Co., and Mrs. Rueckert have an- 
nounced the engagement of their daughter, 
Miss Edith W. Rueckert, to Granville R. 
Hood, of this city. . 

The will of Albert W. Woodcock, presi- 
dent of the William R. Brown Co., Inc., of 
this city, was filed -Tuesday in the Probate 
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Court at Pawtucket for probate, and was 
continued for three weeks. 

Protective Co. No. 1 was called at 3:10 
o’clock Monday morning on a still alarm to 
shut off the sprinklers in the electroplating 
establishment of John F. Brady, 71 Sabin 
St. The damage was slight. 

Mayor Henry Fletcher was one of the 
speakers at the banquet of the British Club 
of Rhode Island at the Narragansett Hotel 
on Friday evening, incidental to the offi- 
cial opening of the club’s new rooms. 

Herbert E. Brown and wife have just 
discharged a mortgage of $3,000 held by 
Robert L. Walker & Co., and given another 
te James H. Hurley for $4,000 on lot of 
land and improvements on Rhode Island 
Ave. 

Miss E. McCloskey, of the Low-Taussig- 
Karpeles Co., sailed the past week on the 
Hamburg-American line for an extended 
European trip, intending to visit the vari- 
ous European branches of the firm while 
abroad. 

Charles E. Hancock, of C. E. Hancock & 
Co., has just returned from a brief vaca- 
tion trip to Maine. While there he caught 
a trout weighing seven and a half pounds, 
which he brought home with him and which 
he thinks is a record breaker. 

Mr. and Mrs. A. Tingley Wall sailed for 
Europe from New York last Saturday on 
the Kroonland. They will go to Holland 
and tour other parts of the Continent, re- 
turning home to spend August at their 
Summer home at Watch Hill. 

R. E. Smith, manager of Kirby’s Store, 
217 Westminster St., reported to police 
headquarters Saturday that four boys went 
into the store late in the afternoon and 
stole several small bills from a cash regis- 
ter which they found open. 

Dexter B. Potter, executor of the estate 
of Edgar L. Logee, of E. L. Logee Co, 
filed his first account with the Municipal 
Court in this city on Tuesday, showing 
a balance of $74,852.50. The report was 
allowed and ordered recorded. 

John H. Stone, of Peacock, Stone & 
Markham, accompanied by his wife and 
Miss Mildred Hatch, daughter of Percival 
W. Hatch, attended the Junior Week fes- 
tivities at Dartmouth College, Hanover, N. 
H., the past week, where Mr. Stone’s son 
is a student. 

At the 121st annual communication of the 
Grand Lodge of Masons of Rhode, Island, 
held Monday at the Masonic Temple, Joseph 
Baker, Jr., was elected fourth district dep- 
uty grand master, Harry Cutler senior 
grand steward and Percival W. Hatch jun- 
ior grand steward. 

Upwards of 200 members of the Em- 
ployes’ Beneficial Association connected 
with the establishment of L. Dimond & 
Sons, Inc., participated in a May party 
at the Elysium Tuesday evening. Dancing 
was one of the principal features of the 
program, varied by vocal selections. 

Andrew J. Meyers, who for several years 
has carried on a small manufacturing jew- 
elry business in various places in this city, 
recently on Point St., has accepted the pas- 
torate of the Methodist Episcopal Church 
at Leicester, Vt. He has been a lay reader 
in the Methodist Conference here for a 
number of years. 

Among those who composed the party 
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that accompanied Governor Ar: if 
Pothier when he started the steam ~))5y¢| 
at Woonsocket on Tuesday that turne the 
first shovelful of dirt for the constriction 
of the Grand Trunk Railroad into i hode 
Island, were Mayor Henry Fletcher ang 
George H. Holmes. 

Last Wednesday evening John Shepard. 
Jr., of the Shepard Co. of this city, enter- 
tained the managerial and departinenta} 
heads at a dinner at the Somerset Hote! in 
Boston. A special train took the party of 
about 80 down and back. At the dinner 
the party was joined by the heads of the 
Shepard-Norwell Co. 

Harold C. Blackinton, with the Alber: 
Walker Co., was married last Monday even- 
ing at the home of Mr. and Mrs. James 
P, Worden to their daughter, Miss Ruth A. 
Worden, by Rev. Ernest G. W. Wesley. 
Among the numerous gifts received was a 
handsome four-piece library set from Mr. 
Blackinton’s associates. 

Charles J. Donle, jewelers’ tools, dies, 
etc., has recently come into possession of 
the steering wheel of the steamer Larch- 
mont, which was lost off Quononchontaug 
in Block Island Sound on the night of Feb. 
11, 1907, with more than 180 passengers. 
Mr. Donle has a large and valuable collec- 
tion of marine relics dating back to the loss 
of the Metis in 1873. 

The will of Englehart C. Ostby, president 
of the Ostby & Barton Co., who lost his 
life in the Titanic disaster, was probated in 
the Municipal Court of this city on Tues- 


day. The Rhode Island Hospital Trust Co. | 


was appointed executor with a personal 
bond of $1,000,000. The appraisers of the 
estate are Nathan B. Barton, H. Martin 
Brown and Arthur O. Ostby. 

A meeting is to be held at the Narragan- 
sett Hotel in this city next Friday after- 
noon for the purpose of organizing the 
Providence Credit Men’s Association, a 
branch of the National Association of 
Credit Men. It is expected that the new 
branch will start with a membership of at 
least 40, among whom are several manu- 
facturing jewelers and their representatives. 

Among the foreign importations received 
through the Providence customs house 
during the past week were the following 
articles of interest‘to the manufacturing 
jewelry industry: From Bremen, 14 pack- 
ages of imitation precious stones, two of 
meshes; from Hamburg, four packages of 
manufactures of metal; from Havre, one 
package of bronzes; from Liverpool, five 
packages of manufactures of metal; from 
London, three packages of manufactures ot 
metal, two of imitation precious stones. 

Charles E. Dallman, for several years a 
jeweler in Woonsocket, R. I., died last 
Wednesday in Utica, N. Y., where he had 
been for the past few months. He was 10 
his 60th year. He came to Woonsocket 
from New Bedford about 30 years ago, and 
started in the retail jewelry and watchmak- 
ing business. On account of ill health Mr. 
Dallman closed up his place of business, 
118 Main St., where he had succeeded ©. 
W. Flagg a few years ago, combining the 
two businesses. He soon after went to 
the home of his brother-in-law, John 5 
Mellor, in Utica, N. Y., where he has since 
been. He leaves a widow. 

One result of the passage at the 
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session of the General Assembly of Rhode 
Island of the tax law and the creation of the 
Board of State Tax Commissioners is to be 
seen in the present activity on the part of 
corporations to escape the corporation ex- 
cise tax, which is a feature of the new law. 
Already a large number of corporations 
doing business in this State have applied to 
the Superior Court for dissolution, while 
others holding articles of association under 
the laws of Rhode Island, but doing busi- 
ness in other States, are notifying Secre- 
tary of State J. Fred Parker of the sur- 
render of their charters or are withdrawing 
their legalized Rhode Island agents, there- 
by nullifying their corporate standing. 
“John E. Laneaster, a veteran silversmith 
for many years in the employ of the Gor- 
ham Mfg. Co. in this city, died suddenly. at 
his home, 10 Sumter St., a few days ago, 
after an attack of acute indigestion. He 
was 73 years of age. Mr. Lancaster was 
born in New Buckingham, Norfolk County, 
England, March 29, 1839, and early in life 
learned the silversmithing trade. In 1865 
he came to America, settling in this city, 
where he immediately entered the employ 
of the Gorham Mfg. Co., at that time on 
Steeple and N. Main Sts. He remained 
with the company for 40 years, or up to 
six years ago, when he retired on, the pen- 
sion list of the concern. He was a promi- 
nent member in the Order of Foresters, his 
interest therein and his close application to 
its best welfare resulting in his advancing 
to the office of chief ranger. He was 
married in his native country, and is swr- 
vived by his widow and two daughters. 
The annual course in the jewelry and 
silver-smithing department of the Rhode 
Island School of Design, of which Augus- 
tus F. Rose is the director, terminated 
Thursday, and next Wednesday evening 
the awarding of medals and scholarships 
offered for proficiency in this department 
will be made. The committee representing 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association made an ex- 
amination of the work done by the stud- 
ents of this department several days ago 
preparatory to making the awards. The 
committee, which consists of Theodore W. 
Foster, of Theodore W. Foster & Bro. 
Co.; George H. Holmes, of George H. 
Holmes Co.; Harold W. Ostby, of the 
Ostby & Barton Co., succeeding his father, 
Englehart C. Ostby, who was an original 
member of the committee; Alfred K. Pot- 
ter, of E. A. Potter & Co., and Harry Cut- 
ler, of the Cutler Jewelry Co., spent a 
considerable time in the examination of 
the work of the department, but reserved 
the announcement of the winners until the 
close of the school on the 29th inst. In 
the meanwhile the names of the winners 
vill be engraved upon the medals offered 
by the association, so that they will be 
implete when presented. 








\laurice Radding has moved to Merrick, 
‘ass., from Springfield, Mass. 

A Jewelers’, Silversmiths’ and Allied 
trades’ Exhibition will be held at the Royal 
gricultural Hall, London, from July 6 to 
. Particulars may be obtained from the 
nternational Trades Exhibitions, Ltd., 
road St. House, London, E.C. 





North Attleboro. 





Clarence Fisher and John E. Tweedy are 
in Maine on a fishing trip. 

G. K. Webster returned last week from 
a few days’ stay in New Hampshire. 

Thomas Totten returned last Thursday 
from an extended stay in California. 

John H. Peckham was in New York last 
week in the interests of his concern. 

Ira Richards is at the Rangeley Lakes, 
Me., enjoying some good trout fishing. 

Harry Fisher has been spending a few 
days in New York in the interests of 
Swift & Fisher. 

Henry Heintz, forman for the Whiting 
& Davis Co., was confined to his home 
with illness iast week. 

Otis Welch, head of the Paye & Baker 
Mfg. Co.’s shipping room has been elected 
president of the Baptist Church Men’s 
League. 

J. P. Ballou, a local jeweler, is conduct- 
ing an auction sale of watches, clocks, 
diamonds and jewelry. Mitchell & Tiliot- 
son are the auctioneers. 

Mildred C. Bishop, daughter of F. R. 
Bishop, a local manufacturer, has been 
awarded one of the highest academic hon- 
ors at the Women’s College of Brown 
University. 

A new company has been incorporated 
under the laws of Massachusetts, to be 
known as the Sturdy-Cummings Co., for 
the purpose of dealing in jewelry. The 
capital of the concern is $40,000, with 400 
shares of stock at $100 each. E. H. Cum- 
mings is president and Frederic Sturdy 
treasurer. They, with H. K. Sturdy, form 
the board of directors. 

A meeting of those interested in the or- 
ganization of the shop baseball league was 
held last Thursday evening. The following 
shops were represented: The Webster Co., 
F. M. Whiting & Co., H. F. Barrows Co., 
J. F. Sturdy’s Sons Co., J. J. Sommer 
& Co., Riley & French, R. Blackinton & 
Co., Geo. L. Paine Co. and the D. A. Hunt 
Co. It was voted to consolidate the clubs 
and have a fast four-team league. 


Attleboro. 











Thomas Moore is back from a trip west 
for Moore Bros. 

P. P. Dondley has returned from a 
western business trip. 

F. L. Piexotto is traveling in the west 
for A. Bushee & Co. 

The employes of the Horton-Angell Co. 
have orgaruxed a baseball team. 

Joseph Finberg was in New York last 
week in the interests of his concern. 

M. L. Carter has purchased the Frank 
Daughaday property on S. Main St. 

Ernest M. Bliss was in Chicago last 
week in the interests of his concern. 

Peter Nerney, treasurer of the Bay State 
Optical Co., is enjoying a pleasure trip 
abroad. 

Edward Inhoff is home from a business 
trip made in the interests of the Standard 
Button Co. : 

The jewelry shop of E. A. Anthony & 
Co. was struck by lightning during an elec- 
trical storm last Friday evening. Little 
damage was done. 

The continued case of Wm. Chapman, 
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who is charged with the larceny of $200 
worth of gold stock from the D. E. Make 
peace Co., was continued again last week 
until June 3. 

Frank W. Weaver, Ernest D. Gilmore, 
Mark E. Rowe and A. Vinton Cobb were 
bearers last week at the funeral of Arthur 
B. Carpenter, who for many years was a 
prominent and esteemed Attleboro business 
man. 

Col. S. O. Bigney, of S. O. Bigney & 
Co., is being boomed as candidate for the 
United States Senate to succeed Senator 
Murray Crane, who has refused to again 
be a candidate. Col. Bigney is at the pres- 
ent time making arrangements for a trip 
to Europe, and when asked regarding the 
rumor of his being a candidate he stated 
that it was a little too warm to talk politics. 








Connecticut. 





Notice has been posted at the factory of 
the New Haven Clock Co. that the entire 
plant, which employs 2,500 people, will go 
on a new schedule of five days a week. 

Civil Engineer Charles H. Preston, Jr., 
has been engaged by the Seth Thomas 
Clock Co., Thomaston, to survey, stake out 
and draw maps of their holdings in that 
town. 

Frank S. Cornwell, assistant secretary 
of the New Haven Clock Co., and former 
commander of the Connecticut naval militia 
organization, is ill with typhoid fever at 
Woodmont. He was stricken two weeks 
ago while on a visit. At last reports his 
condition was improving. 

The International Silver Co., Meriden, 
in compliance with the new State law con- 
cerning fire escapes, has ordered 20 strongly 
equipped escapes for all the branch fac- 
tories of the company in the State. These 
will be delivered between July 1 and 15, 
and will be immediately erected. 

Burglars smashed a plate glass window 
in the jewelry store of I. Goldstein, Jr., 
118 Congress Ave., New Haven, last Thurs- 
day, and, reaching inside, grabbed a num- 
ber of articles and made his escape by 
running through an alleyway next door into 
the yard in the rear. A policeman who was 
about a block away at the time heard the 
crash of the glass and rushed across the 
street to the store. He arrived just in 
time to see the burglar as he ran away in 
the darkness. 








The store occupied by the Doscher Jew- 
elry Co., 617 Main St., Houston, Tex., was 
destroyed by fire last week. A large part 
of the stock was saved. The concern has 
secured a new location, which will be ready 
for occupancy June l. 

An involuntary petition in bankruptcy 
has been filed against the Colonial Jewelry 
Co., Inc., wholesale jewelers of Oklahoma 
City, Okla. No information as yet has 
been received as to the assets and liabili- 
ties. This business was originally started 
by Arthur B. Jones at Howe, Okla. Some 
time later he admitted Verne Jones as a 


. partner, continuing in the same trade name, 


but in March, 1908, they moved to Okla- 
homa City and Verne Jones has since sev- 
ered his connections with the business. 
which was subsequently incorporated. 
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Illinois-Springfield Watches 


How does it happen that the sale of them is so great ? 














Are they better than other watches ? - - YES. 
Are they less likely to need frequent repairs ? = YES. 
Are they less troublesome than others ? - - YES. 


Are they the ones most satisfactory to your exacting 
customers?  - - - - - - - YES. 


Are they the best for railway as well as for other 
service ? +. 2Heee - - - - - - YES. 


Are they cheaper? ~~ - - - - - - YES. 
There you have it. 
Illinois-Springfield Watches combine as no others 


‘ do the important essentials of good value, reliability, 
accuracy and economy. 


That's why it will be to your advantage to push 
the sales of them. 


Illinois Watch Company 
Springfield 
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Chicago Notes, tive of Geo. L. Vose and the E. D. Gilmore the Fostoria Glass Co., president; Paul 
Co., made a southern trip recently. Fueslein, Chicago manager for Bawo & 

J. E. Micks, Elkhart, Ind., was a local O. A. Starke, of the Star Watch Case Dotter, Ltd., vice-president, and James H. 
visitor last week. Co., Ludington, Mich., was a recent visitor Aye, 5 N. La Salle St., secretary and 

Sol Kaiser, of Hyman & Kaiser, spent at the Chicago office of the company. treasurer. 
last week in New York. O. E. Quinton and L. M. Nystrom, repre- 

W. F. Drexmit, of the Keystone Watch sented the Chicago office of the American 
Case Co., is on a south and west trip. Silver Co. at the Rock Island convention. Pectiand, Ore. 

J. Heitler, with J. C. Bloom & Co., Den- E. M. Lunt,’G. H. Miller and L. A. Philip Rosumny, who is conducting two 
ver, Colo., was a visitor here last week. Wheeler attended the jewelers’ convention jewelry stores in this city, has opened a 

Geo. Smalley, of the S. L.& G. H. Rogers at Rock Island in behalf of the Towle Mfg. third store at Salem, Ore. 

Co., made a trip to St. Louis last week. Co. A. L. Stone, who has been a jewelry 

F. B. Tinker showed his lines of cut glass S. E. Dickson, representative of J. T. salesman for many years with A. & C. Fel- 
at the Rock Island convention last weck. Mauran Mfg. Co., has returned from a trip denheimer, has resigned his position with 

M. Adler, of Chas. Adler’s Sons, visited to Detroit, Pittsburgh and some Canadian that firm. 
the Chicago office of the company recently. _ points. G. A. Pound has opened up a jewelry 

F. C. Strang, of L. H. Schafer & Ca; H. Kaufman, formerly with Lazarus & store at Wasco, Ore. C, Hutchison, who 
has returned after a trip of nearby points. Rosenfeld, New York, is now assistant to was formerly in the jewelry business in this 

Geo. H. Thomas is on a trip to St. Paul Wm. Bartley, Chicago manager of the J.D. place, will be associated with Mr. Pound 
and Minneapolis, to be gone about 10 days. Bergen Co. for a short time. 

Mr. Bennett, of the Reed-Bennett Co., Miss Josephine Weil, daughter of Max A. J. Miller has engaged in the jewelry 
Minneapolis, was a recent visitor in Chi- Weil, of the Weil Jewelry Co., Salt Lake business at 777 Williams Ave. Mr. Miller 
cago. City, Utah, is engaged to be married to Sam —ihas been a watchmaker for several years 

Tom Stanek, of Graffe & Stanek, repre- Meyer, of Chicago. in this city and was lately employed by 
sented his firm at the convention at Rock The Howard Jewelry Co. has been in- A. E. Hurwitz. 

Island, corporated under the laws of the State of L. H. Miller, who has been a watchmaker 


Geo. G. Gubbins, representative of the  [jJinois with a capital of $10,000. The in- for L. C. Henrichsen & Co. for several 
Illinois Watch Case Co., is on a 10 days’ corporators are Louis Grollman, D. L. years, has resigned his position and has 


western trip. Golden and A. L. Weber. gone east with his family for a three 
Milton and Sylvan Sandfelder, brothers, News was received here last week that months’ stay in and around Chicago. 

of the D. F. Briggs Co., are on a trip to the ~fyowes Bros., Clinton, Iowa, had discon- J. A. Hoffman, who has been in the jew- 

Pacific coast. tinued business there and have retired from ¢!"y business at Woodland, Wash., for sev- 


F. C. Beckwith, general sales agent for huysiness. A department store adjoining eral years, purchased the jewelry business 
the Hamilton Watch Co., visited the trade them was anxious to secure the premises of C. F. Libby, Hillsboro, Ore., last week. 


here recently. and bought the entire jewelry stock, which ni ~— expects to locate somewhere in 
Edwin Stout, Chicago representative of they are now disposing of at auction. ‘ Q south. “Sa lei Pre h h 
the Electrolytic Art Metal Co., is making a Among the buyers in Chicago recently ENE | 8 CURE VEE Reve Che 


past week were: C. E, Glessner, Banks, 
Ore.; P. O. Borg, Heppner, Ore.; G. A. 
Pound, Wasco, Ore.; B. C. Davenport, 
Cauby, Ore.; W. M. Fleming, Salem, Ore. ; 
J. A. Hoffman, Hillsboro, Ore. 

A. A. Charnig, who is in the material 
business in the Dekum building, 3d and 
Washington Sts., met with a severe accident 
last week. Mr. Charnig was returning 
home from work, and while alighting from 
the car was thrown violently to the pave- 


Michigan trip. were the following: F. C. Hyde, Appleton, 
J. H. Cragin, Chicago manager of the Wis.: E. A. Wegener, Beaver Dam, Wis.; 
Oneida Co., Ltd., has returned from his Mr. Kidder, buyer for Boyd Park, Salt 
trip to the factory. Lake City; W. T. Hixson, El Paso, Tex.; 
E. N. Bliss, of the Bliss Bros. Co., Attle- W. F. Fischu, Chattanooga, Tenn.; J. R. 
boro, was a recent visitor at the Chicago Chapman, Oshkosh, Wis.; Mr. Rosenfeld, 
office of the company. Leavenworth, Kan.; John Herschede, of F. 
W. H. Alger, local representative of the Herschede & Co., Cincinnati, O.; Fred. 
North American Watch Co., made a trip Webber, Danville, Ill.; Arthur Rovelstad, 
to St. Louis last week. Elgin, Ill.; Mr. Maki, of Grand & Maki, 
Albert M. _Dueber, head of the Dueber- Ashland, Wis., and C. B. Morse, Osceola, rent by the sudden starting of the car. He 
'fampden Watch Works, spent the early Nebr. suffered internal injury. 
art of last week here. The Chicago manufacturers’ and import- In a fire which destroyed the entire busi- 
Checks covering the 25 per cent. com- ers’ representatives in china, glass and al- ness section of Seaside, Ore., ‘April 13, 
romise settlement of J. Hertz & Son were lied trades, together with the buyers of Godfrey Bros., jewelers, suffered a loss of 
ent to creditors recently. large department stores in the same lines, nearly $10,000, with only $600 insurance. 
Jos. Fahys Cook, grandson of Jos. Fahys met recently at the “gray room” banquet The fire originated in the rear of a saloon 
nd son of Hen-y F. Cook, spent a few hall at the Hotel Sherman and perfected | at 11 p. m. and spread so rapidly that God- 
avs here last week. an organization. The organization starts frey Bros. who were located two doors 
E. A. Wegener, Beaver Dam, Wis., was out with about 60 members and one of its from there, were unable to save anything. 
1 Chicago recently buying stock for his objects is the boosting of Chicago as a 
tore that he is just opening market place. The officers chosen were The Crescent Jewelry Co., Harlan, Ky., 
H. E. Farquharson, Chicago representa- Hayden A. Marshall, Chicago manager of has been succeeded by John C. Ury. 


















Milwaukee. 





TRADE CONDITIONS. 


Jewelers are complaining that business during 
the past two weeks has been cutailed by the ex- 
tensive rains received all over the State. The 
weather is again favorable, however, and trade is 
beginning to pick up. The wsual demand for 
stocks for the annual June wedding and gradua- 
tion season is beginning to make itself felt ana 
jewelers are optimistic over the outlook. Crop 
prospects all over Wisconsin were never better 
and this ought to result in a good business for 
jewelers in the smaller cities and towns of the 
State. Very little complaint is heard in regara 
to collections. 


—_ 





Bruno W. Thien is now settled in his 
new quarters at 416 Grand Ave. Because 
of the fact that the building may be sold 
within the coming year he was unable to 
renew his lease on his former store at 504 
Grand Ave. 

J. N. Wambold, of Wambold Bros., op- 
ticians at Lancaster and Sun Prairie, Wis., 
has two sons who will graduate this Spring 
from the Northern Illinois College of Op- 
thalmology, Chicago, and will then associate 
themselves with their father. 

The board of directors of the Wisconsin 
Retail Jewelers’ Association will meet ‘in 
Milwaukee within the near future to com- 
plete arrangements for the annual conven- 
tion which will be held in the Auditorium, 
Milwaukee, July 9, 10 and 11. 

O. J. Stratz, a recent graduate of the 
Northern Illinois College of Opthalmology, 
formerly a resident of Fond du Lac, Wis., 
has located in Manitowoc, Wis., and has 
been admitted to membership in the Wis- 
consin Association of Optometrists. 

The Milwaukee Optical Mfg. Co. showed 
at the convention of the Wisconsin State 
Medical Society, held at Wausau, Wis., 
May 22 to 24, a very interesting exhibit 
of instruments and accessories. The com- 
pany gave away a bill book as a souvenir. 

A warrant has been issued for the arrest 
of a well known Water St. jeweler and 
pawnbroker, charging him with usury. 
Morris Isberg, the complainant, alleges that 
he borrowed $12 from the accused for a 
period of 16 months, and was compelled 
to pay back $32.40. 

The Milwaukee Optical Club held its 
regular monthly meeting at the parlors of 
A. Reinhard on May 16. The business ses- 
sion was followed by a theater party at the 
Alhambra. Members of the club are plan- 
ning several affairs of a social nature for 
the coming Summer. 

Theodore Leubuscher, head of Theodore 
Leubuscher & Co., wholesale jewelers, 702 
Caswell building, has returned from a busi- 
ness trip in the east. E. J. Doering, a 
member of the sales force of the same con- 
cern, is enjoying a vacation at Waterloo, 
Wis., before going on the road for his Fall 
trip. 

It is understood that John Maloney, who 
recently found a pearl in the Rock river at 
Jefferson, Wis., has received an offer of 
$2,000 for the stone. It is said that the 
pearl is unusually large and of fine shape 
and color. Mr. Maloney has had the shell 
in which he found the pearl bound in silver 
as a memento of his lucky fine. 

Hiram J. Smith, prominent jeweler of 
Racine, Wis., president of the Milwaukee 
Optical Mfg. Co., was in-Milwaukee recent- 
ly, completing arrangements for the en- 
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campment which the Wisconsin G. A. R. 
will hold at Antigo, Wis., June 11 and 12. 
Mr. Smith is commander of the Wisconsin 
department of the G. A. R., and is well 
known in G, A. R. circles all over the 
country. 

O. A. Olson, optometrist at the Espen- 
hain Dry Goods Co. and secretary of the 
Milwaukee Optical Club, is slowly recover- 
ing from a serious attack of pneumonia. 
Harrison S. Kinselle, associated with C. D. 
Waugh, the secretary of the Wisconsin As- 
sociation of Optometrists, has been taking 
the place of Mr. Olson at Espenhain’s. It 
is expected that Mr. Olson will not be able 
to assume his duties before June 1. 

Gustav Keller, Appleton, president of the 
Wisconsin Retail Jewelers’ Association, and 
A. W. Anderson, Neenah, secretary, were 
expected to be in Ashland, Wis., on May 21 
for the purpose of organizing the jewelers 
in the northern part of the State into a 
district club. Nearly 30 jewelers from Ash- 
land, Iron, Price, Bayfield and Sawyer 
counties, and Ironwood and _ Bessemer, 
Mich., had been invited and promised to be 
in attendance, 

Wisconsin manufacturing jewelers are 
much interested in the 30 orders relating 
to the safeguarding of machinery which 
have been adopted by the Wisconsin Indus- 
trial Commission, the body which adminis- 
ters the new Wisconsin workmen’s com- 
pensation law. The orders, which become 
effective on June 13, affect practically every 
manufacturing industry, and are regarded 
as important in the campaign which is being 
waged for the prevention of accidents. 

This year’s annual convention of the 
Wisconsin Association of Optometrists will 
be held in Chicago, Aug. 19 to 23, in con- 
nection with the annual gathering of the 
American Optical Association. Secretary 
C. D. Waugh, Milwaukee, has issued a bul- 
letin to members, urging them to attend, 
and calling attention to the advantages of 
being able to meet with the national or- 
ganization. Headquarters will be at the 
La Salle Hotel. The Wisconsin optome- 
trists hope to round into shape a new op- 
tometry bill for introduction at the com- 
ing session of the Wisconsin Legislature. 
The members believe that they have profit- 
ed by the defeat of their last two bills, and 
that they can get a measure which will re- 
ceive favorable action at this session. 

The L. Block Jewelry Co., 1409 Majestic 
building, wholesale jewelers, has opened an 
eastern branch office at 9 Maiden Lane, 
New York, in order to care for the eastern 
trade and facilitate the purchase of stocks. 
C. A. Parker, formerly a member of the 
company’s western sales force, is in charge. 
L. Block and A. L. Block, members of the 
company, recently returned from a trip to 
the east, where they completed arrange- 
ments for the new office and purchased ex- 
tensive stocks. The sales force has been 
enlarged by the addition of V. C. Noack, 
who will cover the company’s extreme 
northwestern territory. A. L. Block, of the 
concern, has returned from Rock Island, 
Ill, where he had charge of an exhibit 
maintained by his company at the Illinois 
Retail Jewelers’ convention, May 20 and 21. 
Mr. and Mrs. L. Block are now in Mount 
Clemens, Mich., where Mrs. Block is taking 
the sulphur baths. 
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Indianapolis. 





Hal J. Breen is in St. Louis assisting 
an auction sale of a jewelry stock. 

Chas. W. Lauer, Jr., of Chas. W. Lat 
& Co., is making a business trip throu; 
Illinois this week. 

Charles Mayer, Sr., has returned fro: 
California, where- he attended the annu 
meeting of the Shriners. 

Ernest Zoller, buyer for Chas. Mayer & 
Co., is expected home this week from a 
three months’ trip to Europe. 

A collection of high-class, hand-made 
jewelry is being exhibited at the Herron 
Art Institute by Ikko Matsumoto. 

Mr. and Mrs. John P. Mullally accom- 
panied the Hoosier Motor Club on a run 
to Newcastle and return Sunday. 

Francesco Marone, until recently a 
watchmaker at Naples, Italy, is now with 
his brother, Louis Marone, in this city. 

William Oehler, for many years identified 
with his father, the late Andrew Oehler, 
has opened a new store at 659 S. Alabama 
St. 

Jacob C. Sipe has engaged passage on the 
Lusitania, leaving New York Julv 10. He 
will go to Amsterdam on his annual dia- 
mond buying trip. 

A number of jewelers from over the 
country are expected in the city for the 
500-mile Memorial Day race at the Indian- 
apolis Motor Speedway. 

Lawrence G. Linneman, a manufactur- 
ing jeweler, has built a summer cottage 
near Martinsville, where he will spend the 
nights and week ends during the Summer. 

A railroad fireman was arrested last 
week on a charge of grand larceny. It is 
charged that he pawned a watch he had 
purchased on the payment plan from the 
Capitol City Jewelry Co. 

J. P. Mullally, who was recently ap- 
pointed official jeweler for the Order of 
Orioles, has received an order for six 
gross of emblems for the lodge, which will 
be made from a special design. 

An effort is being made by local jewel- 
ers to take one whole floor of the 16-story 
Merchants National Bank building, now 
under construction. Among the concerns 
which are discussing moving into the new 
building are Chas. W. Lauer & Co., Hoff- 
man & Co., Julius C. Walk & Son. 

Samuel Joseph and John Grimm were 
each fined $25 and costs in police court for 
practising optometry without a license. 
Joseph was a clerk at a recent registration 
of voters and kept account of persons 
whose eyes were defective. Grimm, in the 
role of an optometrist, called on the people 
whose names were furnished by Joseph 
and sold worthless spectacles at excessive 
prices. 


The jewelry store of Wm. A, Toomer at 
Delhi, Ia., was robbed recently and jewelry 
to the value of about $300 was taken. 

The contract has been awarded for all of 
the silverware for the new Du Pont Hotel 
at Wilmington, Del., the order having been 
placed with Millard F. Davis, a jeweler 0! 
that city. The Gorham Co., of New York 
and Providence, R. I., is to make’ the sil: 
verware. In all there are to be 7,272 dif- 
ferent pieces, all uniform in design and 
finished in French gray, and all suitably 


marked. 
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St. Louis. 





S. Ruby has returned from French Lick 
Springs, Ind. 

William Dueber, of the Jno. Bolland Jew- 
elry Co., is on a vacation trip. 

Charles P. Reber, of the Hess & Cul- 
bertson Jewelry Co., is on a vacation trip. 

A. Kurtzeborn, Jr., has transferred his 
allegiance from the J. Bolland Jewelry Co. 
to the Hess & Culbertson Jewelry Co. 

Edwin Massa, of the Bauman-Massa 
Jewelry Co., has just returned from a busi- 
ness trip to St. Joseph Mo., and Omaha, 
Nebr. 

Charles W. Spindler, formerly with the 
F. W. Drosten Jewelry Co., has taken a 
position with the O. H. Kortkamp Jewelry 
Co. 

H. F. Hines, of William Weidlich & Bro., 
will return June 1 from a trip to Cali- 
fornia. 

P. T. Whelan, of the Whelan-Aehle- 
Hutchison Jewelry Co., has returned from 
a trip to New York. 

The name of the Gutfreund-Kemper Sup- 
ply Co. has been changed to the W. F. 
Kemper Supply Co. 

Mrs. Fred Marcus has returned to her 
home in Denison, Tex., after spending sev- 
eral weeks in St. Louis. 

Harry J. Leighton, after a two months’ 
illness, is back at his duties at the Mer- 
mod, Jaccard & King Jewelry Co. 

A. Hotchner, senior member of the firm 
of A. Hotchner & Son, is in St. Louw for 
a visit from Antwerp, and expects to re- 
main until July 1. 

E, A. Schoenle, of the Maschmeyer-Rich- 
ards Silver Co., and his wife, have re- 
turned from a two weeks’ stay in Colorado. 

A. R. Brooks is in from his farm at 
Wright City, Mo., to spend a few days at 
the Brooks place of business in the Globe- 
Democrat building. 

Out-of-town jewelers in St. Louis during 
the week were: J. C. Pilcher, Wellsville, 
Mo.; C. C, White, New Madrid, Mo.; J. L. 
Wolff, Paducah, Ky.; N. P. Jensen, 
Marissa, Ill. 

The F. W. Drosten Jewelry Co. is ex- 
hibiting 30 cups and medals and other 
trophies furnished by the company for the 
Spring golf series of the Glen Echo Coun- 
try Club. 

C. C. White, of New Madrid, Mo., ac- 
companied by Mrs. White, spent several 
days of the past week in St. Louis. Mrs. 
White attended a convention of the Order 
of Rebeccah. 

The Aller-Wilmes Jewelry Co. has filed 
an attachment suit in Justice Walker’s 
court against Gustav and Emma Umlauf. 
[he amount involved is $360. The case is 
set for June 7. 

W. B. Lauman and E. J. Dorn, of the 
Mermod, Jaccard & King Jewelry Co., have 
returned from Hot Springs, where they 
were assisting for a time at the Mermod 
branch store there. 

Christian Burkhardt, for many years in 
the jewelry business at Red Bud, IIl., died 
at a hospital there Wednesday after a 
short illness. He leaves a widow and chil- 
dren. The funeral took place Friday. It 


has not been decided what disposition will 
¢ made of the business or whether or not 
t will be continued. 
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The plant of the St. Louis Silver Co., 
118 Chestnut St., is being offered for sale 
by J. C. Neun, the assignee, representing 
the National Bank of Commerce, the prin- 
cipal creditor, to which a blanket deed of 
trust has been given by the company. 
George Bayliss, formerly head of the St. 
Louis Silver Co., has not decided upon his 
future business plans. 

The case against Samuel A. Cheatham, 
charged with the murder of George Wurz- 
burger at the store of the Cowperthwait 
Jewelry Co., 718 Pine St., Jan. 31, was 
called for trial in the Criminal Court Mon- 
day but was continued to June 24 on the 
representation of Cheatham’s attorney that 
he needed more time to prepare for the 
defense of his client. 

The Mermod, Jaccard & King Jewelry 
Co. and the F. W. Drosten Jewelry Co. 
are made defendants in suits which have 
been filed by Matt G. Reynolds and G. 
Lacy Crawford, receivers of defunct in- 
surance companies, who contend that bills 
of the companies were improperly paid out 
of the funds’ of the companies. The 
amounts involved are small, 

William Upton, 19 years old, of 127 St. 
Clair Ave., East St. Louis, is locked up 
in that town on the charge of breaking 
the plate glass window of F. I. Marks’ 
pawnshop at 108 Collinsville Ave. and steal- 
ing two ladies’ watches. Two hours after 
a brick had been hurled through the win- 
dow and the watches taken the police 
arrested Upton at his home, and they state 
that they found one of the watches under 
his pillow. 

The annual steamboat excursion of the 
St. Louis Retail Jewelers’ Association will 
be given on the steamer Alton Monday 
evening, June 3. The boat will leave the 
foot of Olive St. at 8 o’clock. The ar- 
rangements are in the hands of a com- 
mittee composed of Herman Mauch, J. F. 
Zeitler, G. A. Abel and F. Courvoisier. 
Special entertainment features are planned, 
and it is a certainty that the excursion will 
be enjoyable, as the jewelers’ excursions 
always are. 

Following a controversy between Leroy 
Goulding, of Alton, Ill, and the city of- 
ficials- of that town over a part of the 
Nisbett building extending over the side- 
walk, the officials tore down the offending 
portion of the building. The contention 
of Goulding was that an extension of three 
feet for show window purposes was per- 
missible. Goulding insists that the action 
of the officials in tearing away a portion 
of the building was not justified but has 
not announced what he will do about it. 

The St. Louis Union Trust Co., executor 
of the estate of August S. Mermod, former 
wealthy jeweler of St. Louis, has taken an 
appeal to the St. Louis County Circuit 
Court from the order of Judge Shackel- 
ford, of the St. Louis County Probate 
Court, requiring the company to pay back 
to the estate $5,344.46 that had been 
charged as commissions for administering 
on notes that Augustus Mermod ordered 


in his will to be returned to his sons, 


Arthur A, and Alexander E. Mermod. Ex- 
ception to the fee was filed in the Probate 
Court by Mrs. Mary E. Jewell Mermod, 
the widow; Mrs. Mary A. Booth and J. 
H. McCourtney, assignee of Eugenia J. 





101 






Funkhouser. The case in the Circuit Court 
will be heard during the September term. 

The St. Louis Watchmaking School, 5815 
Easton Ave., has just completed its 26th 
year, which is reported to have been the 
most successful in the history of the school. 
It is stated that all the students graduated 
during the year have been placed in re- 
munerative employment or have gone into 
business for themselves. The school teaches 
watch, clock and jewelry repairing and en- 
graving. In addition to a large escapement 
model consisting of 300 pieces, and a jewel- 
ing plant designed to assist worthy stud- 
ents in their work while at the school, there 
has been installed a combined wheel-cut- 
ting, drilling, grinding and damaskening 
machine, designed and built by the institu- 
tion. 

Mrs. Martha Hettel, wife of Charles R. 
Hettel, president of the C. R. Hettel Jew- 
elry Co., 901 Washington Ave., is at the 
Lutheran Hospital in a serious condition 
from injuries she received Thursday even- 
ing in a fall of 30 feet from the second 
floor porch of her home at 3507 Pestalozzt 
St. Mrs. Hettel had just returned from 
the funeral of her mother, Mrs. Amelia 
Freymark, and had stepped out on the 
porch to call down to a neighbor and in- 
quire about her French poodle. As she 
leaned against the porch railing it gave 
way and precipitated her to the granitoid 
walk. She was picked up and carried into 
the house and a doctor, who was hurriedly 
called, ordered her taken to the hospital 
Her spine was injured, her wrist was frac- 
tured and she was severely bruised. Mrs 
Hettel is 48 years old and is prominent in 
South St. Louis society. 








Omaha. 


Leo Kitterer, of Jos. P. Finzer, has gone 
on a pleasure trip to Salina, Kans. 

M. Joseph, of S. Joseph & Sons, Des 
Moines, la., is in the city visiting relatives. 

Fred W. Kindall, Boston, has accepted a 
position as manager of the publicity depart- 
ment with Fred Brodegaard & Co. 

The Ryan Jewelry Co. received an order 
last week for a number of prizes to be 
given by the Happy Hollow Club this sea- 
son. 

Only two out-of-town jewelers were in 
Omaha last week, C. F. Marquardt, Nor- 
folk, Nebr., and Phil Folsom, Ashland, 
Nebr. 

A. F. Smith, of the National Wholesale 
Jewelers’ Association, has received his ap- 
pointment as committeeman, to meet in 
Kansas City next August. 

The Ryan Jewelry Co. received an order 
last week from the high school committee 
for 5,000 handsomely engraved invitations 
for commencement exercises, which take 
place early in June. 

Mr. and Mrs. C. L. Shook were some- 
what surprised last Saturday evening when 
about 50 friends called with eatables and 
flowers to remind them of the fact that 
25 years ago they were married. 

The C. L. Shook Mfg. Co. has leased 
the room in the Orpheum Theater building 
and is having it remodeled and repainted, 
and will remove about June 1. The location 
is one of the best in the city for the use 
to which it will be put. 
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Cincinnati, 





Victor Gebhardt came in this week from 
an extended trip through the north. 

I. N. Fox, of Fox Bros. & Co., is going 
through the middle western States. 

A. C. Jacobs is in French Lick Springs 
visiting his mother, Mrs. D. Jacobs. 

Edward Eckerle has gone with the King 
Jewelry Co., Central Ave., from Bingaman 
& Co. 

Charles Keller, Frankfort, Ky., came 
here for the National League series last 
week, 

Medals given at the big Harvard Club 
interscholastic track meet here last week 
were made by the Gustave Fox Co. 

On his way to his old home in South 
Carolina J. T. Schaub, Hope, Ind., paused 
long enough in Cincinnati to pay the trade 
a short visit. 

Mr. and Mrs. Joseph Mehmert left Cin- 
cinnati last week and sailed Tuesday from 
Philadelphia for a six weeks’ trip through 
Germany and Switzerland. 

Sam Young, of Richter & Phillips, is 
taking his vacation at Ripley, O., his old 
home. George Heisel is building a new 
home on Glenwood Ave., Avondale. 

John Francis, of E. & J. Swigart, is 
starting on a seven weeks’ trip through 
Florida, Texas and Louisiana. Harry P. 
Neher is back from Indiana and Michigan. 

The newest thing on Fountain Square 
just now is the tall clock erected by Barker 
& Friesans in front of their store. It is 
illuminated at night and is 18 feet high. 

A homerun with the bases full won the 
game for Richter & Phillips in the ninth 
inning against the “Buckeyes” recently. 
Ezra Kendall was the hero with the bat. 

George Hovekamp, of the Miller Jewelry 
Co.. left Monday for a two weeks’ trip 
through Pennsylvania and Ohio. J. C. 
Miller came in last week from a two 
weeks’ visit in Chicago. 

A. S. Pflueger, who recently left Cov- 
ington to enter business in Roanoke, Va., 
has become secretary-treasurer of the firm 
of A. J. Rankin & Co. Mr. Pflueger and 
J. D. Jensen bought the control of the 
store and will continue the business under 
the old name. Mr. Jensen is president. 

Defeat met Anthony Herschede, of the 
Frank Herschede Co., in his race for 
County Auditor at the primaries last week, 
Wm. Attlesy, his friend, geting a few more 
votes. However, Mr. Herschede is the 
winner of a dinner at Attlesy’s expense, 
according to a friendly agreement before 
the contest 

Out-of-town jewelers calling on the trade 
last week included Eugene F. Smith, Ver- 
sailles, Ind:; W. W. Murdock, Middletown, 
O.; J. E. Yohe, Decatur, Ill.; A. E. Ax- 
man, Dayton, O.; C. L. Newborn, Coffey, 
Ky.; Bartley Skinner, Kuttawa, Ky.; R. 
W. Clark, Lawrenceburg, Ind., and Fred 
Raymond, Cambridge, O. 

Representatives of Richter & Phillips and 
A. G. Schwab & Sons have filed objections 
to the composition of 33% per cent. offered 
by Max J. Greenwald, bankrupt auction 
jeweler. A meeting of the creditors was 
held on Wednesday. Referee Whittaker 


has filed his report with the United States 
Court, and a settlement of the matter is 
expected in about two weeks. 


Charles Albert, one of the best known 
pawnbrokers of Cincinnati, died at his heme 
at 309 W. Rockdale Ave., Avondale, last 
week after an illness of several weeks. 
In addition to his shops at 618 Central 
Ave. and 8th and Vine Sts. Mr. Albert 
held a number of valuable pieces of real 
estate. He was a member of a number of 
fraternal organizations. Two sons, Benja- 
min and Meyer, were engaged in business 
with their father. The funeral was held 
Friday. 








Denver. 





H. Solomon has gone to New York on a 
business trip. 

H. W. Swigert has returned from a four 
months’ trip to Arizona. 

Lou Heitler has gone east on business 
and pleasure combined. 

Fred F. Syman has returned from a 
fishing trip on the Gunnison. 

Rufus E. Hawkins has returned from a 
two weeks’ business trip in Utah. 

A. A. Bond has taken a position with the 
Johnson Jewelry Co., Colorado Springs, 
Col. 

Mr. and Mrs. Fred R. Warren will spend 
a month in New York, leaving here about 
June 1. 

Edward Lehman has returned from an 
extensive trip through Nebraska and 
Kansas. 

S. L. Bresler, of the Enterprise Jew- 
elry Co., visited over Sunday with friends 
in Trinidad. 

Ernest W. Plate will close his business 
at 1526% Champa St. the last of this 
month, and will seek a new location for a 
trade store on the Pacific Coast. 

W. F. Plambeck has left for a two 
weeks’ vacation tour of Texas and Gulf 
coast cities, and will also visit one or two 
places in Old Mexico before his return. 

J. J. McGary, of the McGary Universal 
Silver & Jewelry Polish Co., left Wednes- 
day last on an extensive business trip 
-hrough Nebraska, Iowa, Illinois, Indiana, 
Ohio, Michigan and Wisconsin. 

C. C. Patton, of Canon City, recently 
had the pleasure of entertaining an Ohio 
boyhood friend, Rev. D. M. Lyle, who has 
been elected to the pastorate of the Pres- 
byterian Church at Cripple Creek. 

Charles A. Doersam, 405 16th St., has 
found it necessary to enlarge his facilities 
for the manufacture of “Houn’ Dawg” 
pins. He now furnishes them in silver, 
German silver, gold and gold plated. 

Louis Kauderer, formerly of Rifle, Col., 
now conducting a jewelry and optical busi- 
ness at 1544 California St., has announced 
his intention to dispose of his entire stock 
of jewelry and devote his whole time and 
energy hereafter to the optical business. 

Among the out-of-town jewelers visit- 
ing Denver last week were: A. Rapin, Cen- 
tra! City; J. F. Daniels, Telluride; I. O. 
Glazier, Greeley; Geo. J. Smyth, Idaho 
Springs; L. W. Keil, Pueblo; W. E. 
Payne and J. S. Bentley, Boulder, and A. 
Glover, Rifle. 








Burnett Bros. have opened their jewelry 
store at 909 Second Ave., Seattle, Wash. 
The business was transferred from First 
Ave. and the new store remodeled. 
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Kansas City. 





C. T. Ross has opened a jewelry store i 
Silver City, N. Mex. 

Joseph Brown has discontinued his jew 
elry store in Sabetha, Kans. 

E. S. Venture has just accepted a positio 
with the Porter & Wiser Jewelry Co. 

M. E. Lukens has purchased the stor 
of George Mason in Frankfort, Kans, 

G. A. Leffler, Iola, Kans., is now in Kan 
sas City taking a course in optometry. 

E. H. Morgan, of the C. B. Norton Jew 
elry Co., is making a short business trip t 
Nebraska. 

Henry J. Linn, Atchison, Kans., has been 
conducting an auction sale for stock reduc 
ing purposes. 

The Crescent Jewelry Co. of 207 E. 12th 
St., has discontinued business, the partners 
dividing the stock. 

Earl C. Littlefield, material salesman for 
the C. B. Norton Jewelry Co., left last 
week for his vacation. 

C. I. Lee, Kansas City, Kans., spent sev- 
eral days of the past week visiting his 
farm near Parkville, Mo. 

W. H. C. Rudd, located in the Westport 
district of this city, who has been quite ill, 
is reported recovering rapidly. 

D. C. Clark, a retailer of Lockwood, Mo., 
who has been ill for several months, is re- 
ported to be rapidly recovering. 

tHunter Bros. have purchased the J. A. 
Lukens stock of jewelry in Hiawatha, 
Kans., and are closing it out at auction. 

Edna Whorton, of the office force of 
the Porter & Wiser Jewelry Co., is spend- 
ing her vacation on a visit to Joplin and 
Carthage. 

J. N. Baker has just engaged in the jew- 
elry business in the Sheffield district of this 
city. He was formerly connected with the 
Harris-Goar Mfg. Co. 

Archie Wharton, of C. E. Banta & Co., 
Pittsburg, Kans., stopped off in this city for 
several days while on his return from Cali- 
fornia, where he has been with the 
Shriners. 

C. E. Banta, Pittsburg, Kans., was in 
Kansas City last week buying an outfit of 
fixtures for his new store, which will be 
located in the same block with three other 
jewelry stores. 

Henry Bane, of the W. C. Dean Jewelry 
Co., Oklahoma City, Okla., stopped off in 
Kansas City for a couple of days last week 
while on his return trip from California, 
where he went with the Shriners. 

The following retail jewelers from the 
surrounding country visited this market last 
week: H. E. Tucker, Hiawatha, Kans.; W. 
J. Meyer, Lawson, Mo.; W. F. Kirkpatrick, 
St. Joseph, Mo.; J. H. Whiteside, Liberty, 
Mo. 

David Foster, with the Woodstock-Hoe- 
fer Watch & Jewelry Co., has just returned 
from his vacation, and P. C. Colvin, with 
the same house, left last week for a vaca- 
tion which he will spend at his old home 
in Breckenridge, Mo. 

L. Meyers, president of the Meyer Jew- 
elry Co., has been quite ill for the past few 
days. His illness has delayed the meeting 
of the committee which is in charge of ar- 
rangements for the convention of the Na- 
tional Retail Jewelers’ Asociation in Aug- 
ust. 
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San Francisco. 





M. Marshall is here for a few days from 
San Luis Obispo, Cal. 

Frank Durkee, 532 Clement St., closed 
out his business May 1. 

Mr. Bettelheim, Willow, Cal., is in town 
purchasing stock for Fall trade. 

R. E. Keller, manufacturers’ representa- 
tive, plans to start on a northern trip this 
week. 

G. H. Otto, with J. A. Young, manufac- 
turers’ representative, has just returned 
from a northern trip. 

Milton Wise, formerly with the Alphonse 
Judis Co., has accepted a position with the 
California Jewelry Co. ? 

Gus Abendroth, with M. Schlusser & Co., 
has returned from a two weeks’ pleasure 
trip in southern California. 

Leo Alkalay, the diamond setter, is again 
back at headquarters, after spending sev- 
eral days in Los Angeles with the Shriners. 

Hienry M. Ab-ams, of the Henry M. 
Abrams Co., returned from the east a short 
time ago and is now making a 10-day trip 
in southern California. 

M. Mayer, of Mayer & Weinshenk, is 
now in New York purchasing for his com- 
pany, and is not expected back at head- 
quarters until the latter part of June. 

H. W. Jacobs, manager for the Alphonse 
Judis Co., who went to Los Angeles with 
the delegation of Shriners, has completed 
his vacation trip and will be back at work 
to-morrow. 

J. D. Bridges and A. W. Bennett, manu- 
facturer’s representatives, are sailing from 
here to-day for Portland, Ore., to cover the 
northern territory on a combined business 
and pleasure trip. 

L. J. Frankenberg, traveling salesman 
for the Elston Jewelry Co., who was con- 
fined to the hospital for over a month, is 
out again and will probably be able to re- 
sume his duties in a couple of weeks. 

Those interested in the business of God- 
frey Bros.; Seaside, Ore., which was de- 
stroyed by fire on May 14, estimated loss 
$10,000 and no insurance, are requested to 
send a statement to the National Jewelers 
Board of Trade. 

A meeting of the creditors of Robert 
F. Abraham, 1505 Fillmore St., San Fran- 
cisco, was held May 16, and an assignment 
made to Ben Armer for the benefit of the 
creditors. The liabilities are $2,100 and the 
assets $1,500. The debtor stated his inten- 
tion of filing a voluntary petition in bank- 
ruptcy. 

William Thomas Fonda, a pioneer resi- 
dent of California, and at one time a jew- 
eler in Marysville, Cal., died at his home 
at 3011 Sacramento St., May 16, at the age 
of 81. He was born in Poughkeepsie, N. 
Y., and arrived in San Francisco in 1849, 
pitching his tent back of the site where 
the Palace Hotel now stands, in what was 
known as Pleasant Valley. He is survived 
by his widow, three sons and two daugh- 
ters. 

H, J. Cute, coast manager for Manning, 
Bowman & Co., has returned from the 
south and will leave for the north within 
a few days. The Manning-Bowman dem- 
onstrations given at the Nathan-Dohrman 
household show, May 1 to May 18, were so 
successful that they have been continued 
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for another week, after which the demon- 
strator, Mrs. Davis, will present the same 
at the Howell-Dohrman store in Oakland 
and later at the Parmalee-Dohrman store 
in Los Angeles. 








Los Angeles. 





Isidor Behrstock has started north on 
a tour for Meyer, Cahn & Talbott. 
George A. Brock, of Brock & Co., has 


“gone to San Francisco for a few days. 


The E. W. Reynolds Co. is still engaged 
in all departments taking annual inven- 
tory. 

All the members of the traveling force 
of the Pacific Gem Co. are now out on the 
road. 

Clarence Kunkel, formerly with J. Weis- 
enberger, is now with W. B. Kelly, 437 S. 
Broadway. 

Herbert J. Green is in charge of the E. 
Bastheim Co. during the absence of Mr. 
Bastheim, who is in the east. 

A. C. Bitterman, A. L. F. Kaufman and 
G. F. Hambright, all of the Hambright & 
Walsh force, are now out on the road. 

F. Selkinghaus’ new store, 716 S. Broad- 
way, is being rapidly prepared for use, and 
Mr. Selkinghaus expects to move in May 
31. 

It is reported that O. L. Wuerker, 229 
S. Spring St., will open a store in the new 
Orpheum building on S. Broadway, having 
purchased an eight-and-a-half-year lease. 

George V. Lippold, 410 W. 7th St., has 
been putting in some new fixtures com- 
prising showcases, mirrors, panel work, 
etc., materially improving the appearance of 
his store. 

Smith & Potter, the new firm recently 
organized in Pasadena, is opening an opti- 
cal department jn connection with the jew- 
elry business, and has purchased its sup- 
plies in this city. 

Chas. Green, of the diamond departinent 
of S. Nordlinger & Co., made a trip to 
San Bernardino and back in his automo- 
bile a few days ago. J. C. Taylor, of the 
same department, made a trip to Covina 
and Azusa. 

Otto Jaeschke, head watchmaker for Mr. 
Lomax, 457 S. Spring St., had a narrow 
escape from death a few days ago. While 
riding his motorcycle he was struck by an 
electric car traveling at a very rapid rate. 
His machine was ground to pieces and his 
clothes nearly torn off, but he escaped with 
a few bruises. 

K. C. Pedersen, watchmaker in the jew- 
elry department of A. Hamburger & Sons’ 
store, is on his way to visit relatives in 
Denmark. He and his wife sailed from 
Boston April 27 via the White Star Line 
steamship Canopic. They will visit Rome, 
Algiers, Gibraltar, Brussels, Cologne, Heid- 
elberg, Naples, Paris and Lucerne, return- 
ing in about four months. 

The Crown Jewelry Co. 415 S. Spring 


St., is exhibiting in its window a check . 


for $100 which the Jewelers Security Al- 
liance is paying Detective Tom Ziegler for 
the arrest and conviction of Earl Hill and 
Robert Lennon, who broke into the store 
on March 6 by spreading the bars in a 
rear window, and stole about $250 worth 
of jewelry. The detective, who was walk- 
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ing down the street, thought the thieves 
looked queer and stopped them, finding the 
jewelry in their pockets. Upon arriving 
at the station house the list of stolen prop- 
erty was just being received. The burglars 
pleaded guilty and were sentenced to six 
years each in the penitentiary at San Quen- 
tin. 

Gems worth $300 were stolen from an 
exhibit cabinet of the Chamber of Mines 
and Oil Sunday night. Secretary G. M. 
Swindell reported the theft to the police, 
and Detective Browning is seeking a man 
whom officials of the chamber look upon 
with suspicion. Swindell said that the 
theft was committed by one familiar with 
the value of gems and that the robbery 
would probably have been greater had the 
thief apparently not been frightened away 
before he could complete the job. The 
robber used a screw driver to force the 
'ock of the gem case, making a hole just 
large enough to admit his arm. He missed 
some of the best stones in the cabinet, but 
those that he did take were valuable. The 
exhibit from which the stones were taken 
was presented to the Chamber of Mines 
and Oil by the Southwest Turquoise Co. 
Following is a list of the stolen gems: 
One large cut tourmaline, valued at $60; 
one large pink tourmaline crystal, $50; one 
medium pink tourmaline crystal, one small 
green tourmaline crystal, two large tur- 
quoise matrixes and three small tourquoise 
matrixes, and eight other cut stones, value 
undetermined; one large Kunzite brilliant, 
7% carats, valued at $150. 








Cleveland, 


E. R. Abrahamson, 3019 W. 25th St., 
sailed from New York on Thursday for 
Sweden to visit his brother. He will re- 
turn about Sept. 1. 


M. E. Means, formerly of the Marsh, 
Brown & Mather Co., of Pittsburgh, will 
take the position vacated by Mr. Hurlbut 
with the Scribner & Loehr Co. 

C. A. Danner, owner and instructor of 
the Cleveland Horological School in the 
Lennox building, has enlarged his quarters 
and now has a class of 15 pupils, 


The engagement of Louis Stotter, manu- 
facturing jeweler, to Miss Fannie Fleisch- 
man was announced on last Sunday night. 
Wedding will take place in the early Fall. 

Horwitz Bros., who have conducted a 
store in the Penn. Sa. Theater building 
in connection with their store on Wood- 
land near E. 37th St., have decided to 
discontinue the Euclid store and open a 
branch on Woodland near 48th St. 


Rudolph Deutsch is congratulating him- 
self on the fact that a diamond was re- 
turned to him through the mail after he 
had given it up as lost. He was showing 
the stone. which is valued at $500, to 
friends when his attention was diverted 
to the street, and when he turned around 
he discovered that his friends had disap- 
peared. He lost no time in notifying the 
police but before the men could be located 
the stone was returned to him in the mail 
with the explanation that its disappearance 
was all a inke. Mr. Deutsch was satisfied 
to get the diamond back. 
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For the Summer Outing the ‘‘New England’’ Wrist Watch 


IS INVALUABLE 


‘‘Cavour’’ Jeweled Lever Movement ...... 


Fits the Wrist Closely 
Takes Very Little Room 
Slips Under the Cuff 


Accurate Timekeeper 


They'll be your Best Sellers 
at this Season 

















“NEW ENGLAND” a “NEW ENGLAND" 





46 9? . i D $6 97 
HALE 20-Year Gold File sh Sel e Pigskin Strap, ae $9.00 ALDEN 
12 Size 16 Size Dealers’ prices subject to Jewelers’ Circular Key 16 Size 
1912 Model Sold by Doukls Jewel Lever 
— Jeweled . ewe 
oe ee THE NEW ENGLAND WATCH CO., Waterbury, Conn. Cut Expansion Balance 
oan Finn : ad Seogues ie taeelon, etc. 
- $3.00 to $6.00 To Dealers, - $6.00 to $14.50 
- b, i Circ'r Ke o Jew 
Sabet toons Corer ke THE LEADING JOBBERS To Conemere, $5.00 to $11.00 











Pacific Coast Agents: The B. W. Freer Co., San Francisco 
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Peninsular Catalogs Will Help You 
Make More Money 


PENINSULAR Catalogs form the back-bone of th selling plan of 


many successful Retail Jewelers, both large and small. 
PENINSULAR Catalogs will bring more people to your store. 
They will help you make more sales and more profits. 
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They will give you prestige in your communi'y. 
They will help you overcome Mail Order competition. 
Write us today. 


Peninsular Engraving Company 
Builders of Catalogs for Retail Jewelers 
73 West Fort Street Detroit, Michigan 


Cadillaqua— Detroit, Fourth week July 
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That this department shall prove mutually bene- 
readers, 
members of the trade generally communicate with 
THe Jewevers’ CrrcuLar regarding any advanta- 
geous device or plan which they are utilizing in 
connection with their business. 
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How to Interest Buyers of Graduation and 
June Wedding Gifts. 

















Written expressly for The Jewelers’ Circular. » 














(0* course, if you are doing business in 
a small town or even in a fair-sized 
city, the best way to announce specialties 
to the public ‘is through the medium of 
newspaper advertising, and if you select 
this method then the suggestions in this 
avticle will have but little value for you. 
If, however, you are doing business in a 
large city and catering to a neighborhood 
clientele, or if something different from 
the stereotyped newspaper advertising in- 
terests you, then you may find ideas here 
which you can use advantageously. 

Get up a neat booklet—a double-header 
cover—and follow out the same idea in 
the contents. Here is a sample of cover: 





What a Graduate 
Wants. By One 
Who Knows. 


Wedding Belles’ 
Wishes * * * “A 
Romance of Our 
Times.” 





Supply headings to suit you- individual 
taste. The idea is to cater to both classes 
of trade with one booklet. Therein lies 
the novelty. Starting at either end, list the 
articles suitable for either occasion, put- 
ting each under the proper heading. Some 
other titles which might appeal to buyers 
are: ““A Graduate’s Wishes,” “Commence- 
ment Counsels,” “A Gift to Gie Ye,” 
“\hat’s Wanted,” and, for the reverse 
side, “Pretty Presents for Particular Peo- 
ple,” “Wedding Wonders,” etc., etc. 

kK * * 


Another scheme is to get up a round 
ecard. On one side print advertising for 
rings, on the other side ‘have an announce- 
ment regarding watches. For instance: 





Rings are things we pride our- 
selves about. Look over our stock 
and you'll help us shout. Bixton 
& Co., 111 Stine St., Burley, N. bP 


These cards may be worded to suit your 
trade. 


A postal card in script, with matter 


something like the following, will prove 


an attraction to many people: 
‘Burey, N. Y., May 11, 1912. 
DEAR FRIEND: 

As per my promise to you, I’ll let you 
know that I looked up the address you 
wanted. I bought my ring at Bixrton & 
Co.’s, 111 Stine St., and am sure you'll be 
pleased if you trade there. 

Yours, etc., 
A. May Brine. 
or, 
Burtey, N. Y., May 11, 1912. 
Dear FRIEND: 

You asked me to let you know where I 
bought those class pins for Annie and the 
watch for James. I always trade at Bixton 
& Co.'s, 111 Stine St. They guarantee their 
goods and their goods are right. 

Your friend, 
P. Apa PAyBILL. 


When you write advertising matter of 
any kind make it clear to everyone that 
you believe in yourself. Others will then 
believe in you. Don’t make statements 
which you can’t substantiate. Don’t use 
extravagant language. Think what: would 
appeal to you and address yourself to 
others accordingly. 

Another scheme is to issue a ticket (or 
postal card) and print on it a discount an- 
nouncement, making it simple in wording 
yet alluring as an inducement. 

Remember, however, that no matter how 





Bring this card to Birton & Co.’s 111 
Stine St., and present it AFTER you have 
made your purchase, and no matter what 
you may buy or whether. the amount be 
large or small, this will entitle you to 

per cent. discount. : 














| Watches large or watches small. 
| Dear or cheap. We sell them all. 
| Bixton & Co., 
Burley, N. Y. 


111 Stine St, 


TO ADVERTISE OUR BUSINESS. 
Bring this card with you; buy what you 
want; then show this card to clerk and say, 
" “Deduct .... per cent. discount.” Only 
holders of this card get this discount. 


BIXTON & CO.,°111 Stine St. 





















good your offers are, your cards have got 
to be attractive. Distribute them intelli- 
gently to get the right results. The dis- 
count card will show actual results, as cus- 
tomers getting discount must relinquish 
cards, thus enabling you to tabulate the 
actual sales from circularization. 





The Root of Perseverance 





By C. R. Lippmann, in the Business Philosopher. 

[> SRSEYSRAMCe is preached as the 

main ingredient of success in selling. 
But to begin at the beginning, we must go 
deeper than that. What is the “root” of 
perseverance? It really has a double root. 
At the bottom of it is enthusiasm, without 
which perseverance is impossible. And 
what is the “root” of enthusiasm? Intense 
belief in your goods. 

This was strikingly illustrated when a 
“sales general’ became reminiscent about 
his early days on the road. Said he: 

“T had wrestled with a merchant for 
three hours without success. I seemed to 
be at my wits’ end, but was still determined 
to land his order. 

“T had used every argument, every bit 
of persuasion I could muster. So I apolo- 
gized. to him for my inability to make him 
feel about my goods as I did. 

“Then, at the last minute, still torturing 
my brain for a final clincher, an inspiration 
came to me. I knew my hard-shell pros- 
pect was much interested in Sunday-school 
work. So I determined to make a “flank 
attack.” 

“*You believe and teach your young folks 
that there is a Supreme Being, don’t you?” 

. 

“*VYou have never seen this Being, but 
nevertheless you believe in Him.’ 

“Of course I do,’ said the merchant. 

““Well,’ I continued, ‘here I have shown: 
you superior goods—quality that you cam 
see and touch and feel. You can see with 
your own eyes that no better goods are- 
made. And yet I can’t make you see it!’ 

“*Well,’ he replied, with astonishment, 
‘do you believe in your goods like that?’ 

“Just like that,’ I said, all afire with 
determination to land him. He must have 
seen the intense conviction in my face, for 
he said: 


“Well, I don’t blame you. Better take 


‘out your order book and put me down for 


the lots you showed me—half a gross each. 
No, -I don’t blame you for the way you 
talked just now. It isn’t blasphemy. I ad- 


mire your intense belief and enthusiasm. I 
wish my sales people would show the same: 


99 


spirit. 
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Pointer No. 207 


What The Catalog Does 


for the Jeweler 





Gives Character to the Store { t Gives Prestige 
Illustrates Your Stock | \ Brings Mail Orders 
Creates Interest Makes New Friends in 
Creates Desire | Surrounding Towns 




















Creates Sales Puts New Life Into the Clerks 
Creates New Trade / Makes Quick Sales 
Holds the Old Trade / -——Eliminates Just Looking 

Works All the Time —————Increases Popularity | 
Increases Trade Increases Enthusiasm 
Increases Profits | | Increases Sales 


Ask any Jeweler if the above is not true 


Fox Lake, Wis., January 2, 1912. 


























Arnstine Bros. Co. 
Cleveland, Ohio. 
Dear Sirs:- 

I am quite well satisfied with your catalog system. I am 
satisfied that this is the best step I ever took in the way of ad- 
vertising and hope to increase my business 25% ina short time. 

Wishing you a happy new year, I remain, 

Yours very truly, 
0. J. Litscher. 





We establish agencies with legitimate Retail Jewelers only 
Write at once for full particulars—it’s free 
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Originators of The Exclusive Catalog Method for Retail Jewelers 


_ ROSE BUILDING CLEVELAND—” O 
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jay 29, 1912. 
















Storekeeping Department. 








A Signboard Over 17 Yards Long. 





Deposit, N. Y., May 22, 1912. 
Editor. THe JEWELERS’ CIRCULAR: 

We are pleased to be able to send you 
by mail a photo of one of our big sign- 
boards, 52x12 feet, located in such a posi- 
tion that it is easily read from the Erie 
Railroad on one side and the State road on 
the other, both sides being painted. 

The watch and ring are painted in yellow 
to look like gold, but fail to show up 
plainly in the photo, 

Lesuiz E. Cart. 





Letters of an Old Merchant to His Sea. 


PRACTICAL BUSINESS ADVICE FROM THE EXPERIENCED 
TO THE INEXPERIENCED. 





(Continued from issue of May 15.) 


No. 32. 
My Dear Son: 

I heard a remark down at the store this 
morning which put me to thinking. There 
was some kind of an argument among a 
group of traveling men about a well-known 
brother traveler, and one concluded by 
saying: “Yes, but he is an idealist.” That 
seemed to settle all argument, and I took 
it that the bunch of them considered this 
absent brother to be a man who was seek- 
ing perfect conditions in an imperfect 
world. I just thought to myself that’ I 
would like to get acquainted with that man, 
as I would bet he is a clever gentleman 
and a good salesman. 

There seems to be an idea floating around 
in the average mind that a man who has 
high ideals is an absolutely impractical 
being, but this is far from being the case. 
Bliss Perry says that the greatest idealists 
are the most practical workers. He also 
says: “Take those men of the transcen- 
denta] epoch, whose individuality has been 
fortunately transmitted to us through our 
literature. They were in love with life, 
enraptured of its opportunities and possi- 
bilities. No matter to what task a man set 
his hand he could gain a livelihood with- 
out loss of self-respect or the respect of 
the community. 


“Let him try teaching school, Emerson 
would advise; let him farm a while, drive 
a tin-peddler’s cart for a season or two, 
keep store, go to Congress, live. the ‘ex- 
perimental life.’ Emerson himse!f could 
muse upon the oversoul, but he also raised 
the best Baldwin apples and Bartlett pears 
in Concord, and got the highest current 
prices for them in the Boston market. 
His friend, Thereau, supported himself by 
making sand-paper or lead pencils, by sur- 
veying farms or by hoeing that immortal 
patch of beans, his true vocation being 
steadily that of the philosopher, the 
seeker,” 

Your old dad is not a lover of poetry, 
because it generally goes a long way 
‘round to express a short truth, but once 
n a while something appeals to me, and 
ie following bit; whose authorship’ is un- 
known to me, seems to exactly fit my sen- 
‘iments: 


IDEALS, 
What should we do in this world of ours, 
Were it not for the dreams ahead? 
For thorns are mixed with the blooming flowers, 
No matter which path we tread. 


And each of us has his golden goal, 
Stretching far into the years; 

And ever he climbs with a hopeful soul, 
With alternate smiles and tears, 


To some it’s a dream of high estate, 
To some it’s a dream of wealth, 

To some it’s a dream of truce with fate 
In a constant search for health. 


To some it’s a dream of home and wife, 
To some it’s a crown above; 

The dreams ahead are what makes each life— 
The dreams—and faith—and love! 


You will see from this that it is my be- 
lief that ideals are the real stimulants in 
every walk of life. The man who does not 
look forward to something better in the 
future does not work with the spirit 
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mediate time should fit us up in this re- 
spect 

I want you to have your dreams of great 
things in the future, and I want you to 
make the dreams come true. It all lies 
with you, and the amount of backbone you 
cultivate as you go along. 

I do hope, however, that your ideals will 
not be the mere attainment of wealth. 
Wealth is a mighty good thing if properly 
used, and I want you to include in your 
ideals a pleasant way of making good use 
of whatever wealth you gain. Of course 
you want wealth to a greater or less de- 
gree, that is one reason you are learning a 
business. I want you to also idealize your 
home, as that will make it a more pleasant 
part of your life. I want you to give 
thought to the improving of business con- 
ditions, to dream of ways to eliminate the 
bad and build up the good, so those who 





JEWELER’S SIGNBOARD IN DEPOSIT, N. Y., OVER 17 YARDS LONG. 


that is manifested by the man who 
pictures to himself an ideal condition 
in the future. The first is working to 
keep body and soul together, while the 
idealist is striving for what is to his mind 
the best possible condition. He is work- 
ing for something more than a bare living, 
and even though his chance of attaining 
his ideal may be very remote it helps nerve 
him up for each succeeding task. 

I believe in every young business man 
having dreams of great things he can ac- 
complish in the future, and if he has the 
practical sense to back up his dreams, and 
to steadily work at the tasks at hand until 
the next step develops, he will succeed in 
working out the dreams and making them 
grand realities in his later life. The one 
thing most dangerous to the working out 
of an ideal is the desire for haste. We 
should remember that good things are well 
worth waiting for, and if they could be at- 
tained easily every fool would already be 
enjoying them. We will need much ex- 
perience to thoroughly appreciate the ideal 
condition aftér we attain it, and the inter- 


come after you will find you have been a 
factor in making their business better. 
Then I want you to go quietly to work 
to make the dreams come true. Such 
ideals make the world better, and I would 
be happy to be the father of a son who 
worked some of them out. 
Your AFFECTIONATE FATHER. 
(To be continued.) 





On the roofs of the many moving vans, 
milk wagons and other vehicles that 
go to the home is painted not only the firm 
name but some “selling talk” as well. Such 
a sign is so located as to be visible from any 
window on the second story or above when 
the wagon is standing in the street— 
System. 

In buying stamped envelopes it is well to 
remember that the cost of the small size is 
the cost of the postage plus one cent for 


. each eight envelopes or fraction thereof. 


It is, therefore, economical to buy eight 
envelopes or some multiple of eight. 
Twenty-four envelopes with two cents post- 
age cost 51 cents, while 25 cost 54 cents.— 
System. 
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The Road To In- 


creased Profits. 


ORACE GREELEY’S advice to young \ 
men starting out for themselves was \ 
“Go West.” That may have been \ 
good advice in the days following the \\\ 
Civil War, but to-day a man can make 

~ a success in business anywhere in the 

United States, providing he takes the initiative and does not 
follow the old, hackneyed, run-down-at-the-heel methods of 
getting business in vogue a generation ago. 

They were good selling plans in their day, but new and 
better methods of getting business are being developed every 
day and the merchant who is up-to-the-minute on the latest 
ideas on merchandising is the one who is getting the cream 
of the business in his: locality. 

And that is why jewelers who are making use of the sales- 
making plans offered by the South Bend Watch Co. are show- 
ing from 20 to: 100% increase in business. They are not 
following the*beaten path—they are making new paths for 
others to follow. re 
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These business building plans have been prepared by the 
greatest organization of experts on modern merchandising 
methods in the world, and those who are making use of this 
help are getting the ideas, suggestions and plans of this great 
organization in their own business. 

These plans are for all lines of jewelry as well as South 
Bend Watches. Newspaper advertising, window displays, 
street car advertising, personal letter advertising, bargain ideas 
and plans for store policy are thoroughly covered. You can 
have this trade-building, competition-smashing service free— 
send in the attached coupon and we will explain how. 












; SOUTH 
3 South Bend Watch Co. BEND 
Makers of Master Timepieces, Watch WATCH CO. 







HQ \ 
Cases That Excel. ee ™ \ 
SOUTH BEND ; - IND. SN Ai XK ; 


Please send free of 
charge the conditions 
upon which you give the 
business building service free. 


I am a legitimate retail jeweler. 
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Human Nature and the Proper Way 
to Figure Profits. 





By E. St. Elmo Lewis. 
































(Continued from issue of May 22.) 

|S epee could it be argued with suc- 

cess that because $320 was 32 per cent. 

of $1,000 it therefore was 32 per cent. of 

$680? But it is just there that our retailer 
fell down! 

He has been guilty of two fallacies in 
his methods. In the first place, he has 
based the percentage of profit and cost of 
doing business on his volume of business, 
but applied these percentages to his cost 
price when it came to making new prices; 
and, in the second place, he is not trying to 
make any money on the amount of capital 
paid out for rent, clerk hire, advertising, 
etc. It is just as real capital that pays the 
clerk to hand out the merchandise as is the 
capital which it takes to pay the wholesaler 
for the merchandise, and a man should 
make money on both, because both are part 
of the service which his capital procures for 
the purchasing public. 

How should he have protected himself in 
the matter? Let us figure it out a moment. 
Our dealer has found that his cost of doing 
business is 22 per cent. He wants a profit of 
10 per cent. 

We assume that 100 per cent. is what he 
gets for the article, Therefore we dedact 
the 32 per cent. from,the 100 per cent. to 
find out what per cent. of the total price 
the cost price is, because the cost price will 
be that portion of the 100 per cent. which is 
left after deducting the percentage required 
to pay the cost of doing business and the 
profit. We find, therefore, 68 per cent. of 
any selling price, where the cost of doing 
business is 22 per cent. and the profit de- 
sired 10 per cent., represents what any arti- 
cle costs. Suppose the article cost $1. We 
divide 68 into $1 after adding two ciphers, 
and get $1.47 plus as a result. Let’s prove 
it. If aman sells the article for $1.47 and 
is allowing 22 per cent. for cost of doing 
business he gets 32 cents plus for expenses. 
If he has figured on 10 per cent. of his 
business as profit he finds that he gets 
14 7/10 cents or 15 cents profit. Deduct 
your 32 cents cost of doing business from 
your $1.47, and you have $1.15. Deduct 15 
cents profit, and you have the $1 left. 

So we have proven that it works. And 
we propose to prove that this is the better 
way to handle the figuring of profit for a 
good many reasons. 

Suppose a man wants to do it the “good 
old arithmetic way.” 

What does he have to do? He has found 
out that 22 per cent. of the total amount of 
business that he has done represents the 
cost of doing business. 

He figures that if he makes 10 per cent. 

| the amount of business he is doing that 

e would be making a fair return on the 
amount of his capital invested. 

He understands that he is getting his per- 
centages on the amount of his business, but 
¢ wants to figure his profits on his cost 
ice. All right. We find by referring to 
e “percentages of profit tables,” which I 





will be very glad to send to anybody in- 
terested, that in order to make 32 per cent. 
of the selling price to cover your cost of 
doing business and to make a profit you 
will have to add 47 per cent. to your cost 
price. (You see our $1.47 comes in on an 
article that costs $1.) In short, it doesn’t 
make any difference whether you figure on 
cost or selling price as a basis, provided you 
understand that 10 per cent. profit of your 
gross business will not produce the profit 
when you use it as a profit to add to any 
given cost price. 

A very simple illustration will suffice. 
Suppose your selling price on an article is 
$1. You know it costs yqu altogether 90 
cents to get it into the hands of the cus- 
tomer. You say that’s 10 per cent. profit. 
But suppose another bill of goods comes in 
and you say to the clerk, “Mark it up 10 
per cent.” You mark it up 10 per cent. and 
it gives you 99 cents, doesn’t it? It doesn’t 
give you $1, does it? 

But if you kept in front of you the fact 
that 10 per cent. of your selling price meant 
11.11 per cent. of your cost price, then when 
that bill of goods came in you would mark 
it up 11.11 per cent. of the cost price and 
the price would be 99 99/100 cents, which 
you would make $1. 

After all, therefore, it comes down to the 
question of the policy of figuring profits on 
selling or cost price. We know, what I 
believe all our readers will admit, that we 
can get very sadly tangled up sometimes. 
I know from a pretty wide investigation 
that many a retailer is to-day figuring in 
the dark with a result that is unfortunate, 
because he does not keep the percentages 
of profit from his cost prices. 

We know that it makes a very great deal 
of difference how you look at a thing. It 
is important that the average man should 
consider every part of his business care- 
fully. This is the day of scientific manage- 
ment, This is the day when we are trying 
to consider things from a practical stand- 
point. The advantages of figuring your 
percentage of profit on the selling price, 
and not on the cost, are obvious if we 
will consider them open-mindedly and dis- 
passionately, and leave the good old arith- 
metic—for it is a “good old one”—and while 
being profoundly reverent of the ancient 
problems, yet know how they work in our 
every-day lives. 

Thus, because a problem is stated in one 
way it doesn’t mean that it can’t be stated 
in another, and the last be a better way of 
stating it. The following reasons for han- 
dling profits on a basis of selling price are 
paraphrased from Thomas A. Fernley’s 
book, “The Right Way to Figure Profits,” 
which I shall be very glad to send to any- 
one who will read it: , 

(1) The remuneration of salesmen, for 
instance, is figured on a percentage of the 
selling price, and is not figured on the cost 
price. Therefore, the selling price plan 
works in harmony with that. 
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(2) The percentage of expense of doing 
business is based on the selling price. 

If you talk and think of your percentage 
of profit on cost and your percentage of ex- 
pense on selling price, nine cases out of 
10 you will lose money before you get 
yourself untangled. 

(3) Because the mercantile and other 
taxes are invariably based on the percent- 
age of gross sales. Therefore, it is im- 
portant if you are figuring in your mercan- 
tile and other taxes in your expenses to 
figure them in the same way in which you 
are figuring your anticipated profits and 
making your selling prices. 

(4) Because the sales totals are always 
given in books of records. Cost totals are 
seldom, if ever, shown. 

(5) Because a profit must be provided 
for two items of capital. On the capital 
invested in merchandise and on the capital 
necessary for operating expenses and other 
expenses not properly chargeable to mer- 
chandise account. 

(6) Because it indicates correctly the 
amount of gross or net profit when the 
amount of sales is stated. If you are fig- 
uring your percentage of profits through 
the selling price a statement of gross sales 
for the day, or month, or year would be a 
pretty accurate indication of what you 
should expect in the way of profit. The 
percentage of profit on sales is indicative of 
result of a year’s business—percentage of 
profit on cost is not. 

(7) ‘Because allowances in percentage to 
customers for cash discounts and otherwise 
are always from the selling price. There- 
fore you can figure more accurately in 
taking your cash discounts into considera- 
tion if all your percentages are based in 
the same way. 

(8) Because no profit is made until the 
sale is actually effected. 

(9) Because by harmonizing your entire 
plan of figuring your percentages relative 
to profits in business, etc., with the entire 
plan on which your merchandising is har- 
moniously developing, you will not con- 
sider your selling price, percentage of profit 
and expense, etc., entirely different from 
anything else. 

In closing I would like to call attention 
to a little thing that was written by one 
of the great merchants of this country—a 
man who, by the way, has probably been 
brought in contact with as many different 
retailers as any other man in business—W. 
D. Simmons, of the Simmons Hardware 
Co., of St. Louis. 

In an article he called attention to the 
one great difficulty with the retail business, 
that retailers’ accounting did not account; 
that in some of the fundamental methods 
of figuring they were incorrect; that in too 
many cases their books of account did not 
show their expenses or their gross profits 
for comparative purposes, and if the testi- 
mony of the great firms of public account- 
ants was concentrated in one expression it 
would be to the effect that more business 
goes wrong by poor accounting methods 
than poor salesmanship or buying methods. 


‘For this reason this little problem is an 


important one and should not be entangled 
with personalities or the cheap blackguard- 
ism of those who would rather be- witty 
than right. (THE END.) 
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(Send for samples and prices) 





JEWELRY PADS 


We design and manufacture a large percentage of 
the pads used in the country. We make them for 


YOUNG BROS. 
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Original and Artistic in Design. The movement 
manufactured for us by the New Haven Clock Co. 
THE OVAL CLOCK CO. 
4 Victor Nivois, Sales Agent 
~ 35 MAIDEN LANE . NEW YORK 
Prices and full particulars tiaielen upon application 


DAUBE & HOPKEN 


Est. 1907 






























Fine Balances, Weights and Sieves 
Repairing a Specialty—Send for Catalog) 
At all Jobbers 

39 Carlton Ave. us7s'W. torsey Jersey City, N. J. 
» 
Established 1879 Manufacturer of x 
LOUIS W. HRABA  q@_~—sOFine Leather Goods 3 
29 East 19th St., New York Exclusively for the Jewelry Trade : 
a 

Practical Course in Adjusting. 2sssced'eriee site. ai fester. 








SCARF PINS JEWELRY BOXES 

BROOCHES Al MAILING BOXES é i 

THE CLASPS we SILVERWARE CASES Displayologists 

ETC., ETC. ROSARY BOXES PROVIDENCE, R. lI. 
“sg = The Only High-Grade Alarm Clock That Can Be To advertise just the piece of 
Leading jewelry that will interest every retail 
Jobbers Sold as a Mantel or Ornamental Clock. jeweler is practically impossible. Yet 


somewhere in our 


Great American 


Jewelry Catalog 


that piece is ready for its purchaser. 
The variety of styles shown in this 
book covers everything used in a 
well-appointed jewelry store. 

It’s free—send for it. 


THE OSKAMP-NOLTING CO. 
411-413-415-417 Elm St. CINCINNATI, OHIO 











Designers and 
Builders of 


high grade Jewelry Fixtures, shall be 
pleased to quote price on Designing and 
Planning your new store or remodeling 
your present quarters. We have made 
this a study for over 25 years. 


F.C. JORGESON & CO., 15%,Ane, Stree 











Waltham Clock Co. 


Manufacturers of 


Hall Clocks Regulators 
Marble Clocks Willard 
Banjo Clocks 


Catalog sent on request 
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DISCOUNT TO THE TRADE 

















Salesroom Waltham, Mass., U.S.A. 
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More Talks by the Old Storekeeper.* 





Written expressly for The Jewelers’ Circular by Frank Farrington. 
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++ BY that time the premiums were here 
and displayed in that big show case 
over there; a sample of each kind was put in 
the case and out in the back room duplicates 
were arranged in labeled spaces and all 
wrapped ready to deliver. I made people 
come for their premiums, of course. It 
was one of the rules—or, rather, it is one, 
for the plan is still at work—that nobody 
could send for the premium or have it sent 
to them. The person wanting it had to 
come for it—at least, the person who came 
for it had to have the checks and make the 
deal. That gave us a chance to get them 
interested in continuing to save the checks 
and it made it probable that they would 
make a purchase while in the store after 
the premium. On each premium we put a 
good, plain card telling how many dollars’ 
worth of checks it took to get it. 

“For instance, we figured that the pre- 
miums were worth to the customer eight 
or 10 per cent. of the checks it took to get 
them, These premiums cost me something 
iess than five per cent., some of them not 
more than three. One of the premiums that 
we give for five dollars in checks (and that 
is the lowest figure that gets anything) is 
a Rogers teaspoon in that vintage pattern 
that they advertise in the magazines. It 
costs $2.41 per dozen. There is a line of 
Japanese china ware, too, that is inexpen- 
sive, and it gets the women to looking 
every time. 

“Why, there isn’t a case of goods in the 
store that attracts the attention that pre- 
mium case attracts. I keep a girl behind 
it all the time, showing up the premiums 
and explaining the plan. And we take just 
as much pains in helping a customer choose 
a premium as if she were buying something. 

“Of course, there haven’t been a lot of 
premium goods taken out yet, because peo- 
p'e are just beginning to get enough checks 
to be entitled to them. Quite a lot of the 
cheaper ones have gone, and they have 
helped to advertise the plan. It always 
seems at first to a customer as if she would 
never get checks enough to win a premium, 
but once get them started and they find 
that it counts up pretty fast. 

“You might think that this premium thing 
wouldn’t be as good by quite a lot as the 
cash discount or the rebate plan of those 
other fellows. Well, it isn’t as good if the 
customer only knew it, but there never was 
a time when people wouldn’t save checks 
to get a premium a good deal sooner than 
they would bother to take a cash discount. 
A cash rebate doesn’t look particularly good 
‘o anyone unless they get it right along 
with the goods. They can’t see it. They 
want to save to get something that they 
can see. And after I’d had both those big- 
zest windows filled with premiums for a 
few days you'd have laughed in your sleeve 
to see the people coming back here that had 


—————, 
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been trying trading at Flint’s. Why, if 
Flint’s got any business left I don’t know 
where he’s getting it. 

“Of course, this premium trade is all 
cash trade, and the plan is going to cut out 
pretty near all of your credit business in a 
little while. There aren’t very many people 
looking for credit now. When a woman 
can see a good piece of cut glass or some 
other nice thing that she can get free by 
paying spot cash for her goods she isn’t 
going to run a charge account and lose that 
premium—not if she’s a careful and eco- 
nomical housekeeper, anyway. 

“This kind of a premium plan is a good 
ways ahead of trading stamps or any other 
scheme where you have to pay some out- 
side parties a profit on the game. A man 
can just as well get up his own plan and 
save that much money, and then people 
have to come to his store for their pre- 
miums and they have to do all their, trading 
there to get them. They can’t get them by 
buying anywhere else the same kind of 
goods in a different kind of a store. 

“Of course, you may not want to run this 
scheme forever, and I’ve got to admit that 
it’s not an easy matter to close up the plan. 
People will bother you with wanting pre- 
miums after you’ve stopped giving them, 
and when you stop there will be a lot of 
checks to be tedeemed on some kind of a 
basis, but I tdok all this into consideration 
when I started the plan. Your store has 
to have something to get the trade back, 
and I knew this would do it. I’ve adver- 
tised these premiums just as I’d advertise 
any line of goods that you might want to 
sell. I had to get quick results, so I bore 
on hard, and the results, I guess, justify 
me in doing it,” 

“They certainly do,” broke in Barlow. 
“Why, I had no idea that any such results 
could be got with any kind of a scheme. 
I’m ready to admit that I don’t know it all. 
But I’ve learned some things while I’ve 
been out around. It certainly does a man 
a lot of good to see what merchants are 
doing in other towns and cities. You can 
sit here at home and think about your busi- 
ness all you want to, but there are lots of 
things—no end of them—that you’ll never 
think of at all.” 

“You’re dead right on that, John. I 
sometimes wonder how these stay-at-home 
fellows develop as much business as they 
do. I don’t believe in a man gadding about 
the country and leaving his business ordi- 
narily, but there are times when he has to 
get out of the rut. Ifa fellow sticks right 
close and never goes anywhere or sees 
anything he may get the theory of the new 
business ideas, but he won’t have the big 
advantage of seeing them in use. And then 


when he gets out he has a chance to meet - 


live fellows and talk with them, and even 
if they don’t give you so many new ideas 
they give you new points of view and they 
set your brain working along a’ new line 
and you figure out new ideas for yourself. 
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“That’s one reason why a man ought to 
join an association in his line of business 
and in his section of the country. Did you 
ever notice how few members there are in 
the meetings of the associations compared 
with the number of stay-at-homes? 

“A whole lot of fellows think the associa- 
tions don’t amount to anything and don’t do 
any good. They’re all wrong. The associa- 
tions do all kinds of good in a general way. 
They look after legislation and they help 
raise the standard of business. They may 
be run by cliques, as a lot of men say they 
are, but who cares? Somebody has to run an 
association, just as there has to be an organ- 
ization in politics; and when you get right 
down to brass tacks, the fellows who are 
doing the kicking aren’t generally men who 
could take hold and do very good work on 
the job themselves. As far as I’ve noticed 
the men who do the work get little enough 
out of it in the way of glory or money for 
the time they use up. As far as I’m con- 
cerned, I’d a thousand times rather have 
somebody else run the thing than to have 
to run it myself. 

“If all these knockers would stop asking 
what the association has done for them and 
ask themselves what they ever did for their 
association it might set ’em thinking along 
the right line. 

“Suppose the association hasn’t accom- 
plished any big thing that helped your busi- 
ness, if you have gone to the meetings you 
have got enough benefit to pay you a hun- 
dred times for all it cost—and you’ve prob- 
ably had a darned good time as well. If 
you haven’t gone to the meetings, how can 
you complain about not getting any benefits ? 
What’s worth having is generally worth go- 
ing after. 

“How can a man go to a meeting where 
there are from a dozen to a hundred other 
men who are engaged in the same business 
without getting some ideas if he talks to the 
rest of them about the business at all? He 
can’t. If he just goes and keeps his mouth 
shut, if his ears are open he is going to 
find out some things worth knowing. And 
a fellow never knows where or when he 
may pick up a single good idea that will 
be worth a hundred dollars or several hun- 
dred to him as a business getter. 

“Now, you've been out roaming around 
and you've learned a good many things, and 
a lot of them may never prove of any value 
to you; but there is probably some one good 
idea in the lot that will bring you in some 
day several times as much money as this 
trip has cost you. 

“I’m not going to talk to you all night. 
Here’s the key to your store. Here’s your 
cash book and your bank book, and you'll 
find everything else where you left it. 
There’s just one question I want to ask, and 
that’s really none of my business: Did you 
see Dolly Dingle?” 

“No, I didn’t. I’ve never even written 
her since I told you what she wrote to me.” 

“Good!” said the older man. “You have 
got some sense, after all. Now get back 
into the harness and after a week or two 
just run down to wherever she is and 
straighten that little matter out and bring 
her back with you and marry her. Then 
she’ll have to help you about running the 
store because she’ll want to do it. 

(To be continued.) 
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ail the facts concerning the thing-you \ sh 
to advertise, then cut out all but the ; :/g/ 
facts in your enumeration, then experim -nt 
over and over again in presenting these se- 
lected facts in the strongest way and fewest 
words; then knock out most of the ad).c- 











(Continued from issue of May 15.) 
What Te Say and How To Say It. 
Y last article concluded with a reason 
why the first thought in preparing 
your advertisement should be the deter- 
mination to tell the absolute truth, so as to 








Worth Looking Into 
ee 





I have devised a new way of selling my friends | 
and customers diamonds. 

I know a great many people who want a diamond, 
but who cannot afford to buy a large one, and there- 
fore wont buy any. These same people often are un- 
able to save enough money to buy a large one. 

My way is a new one. My way is a good one 
for you. You buy-a.diamond for $15.00, wear it as 
long as you wish; and when you have saved $15.00, 
bring the diamond té me with the $15.00 and I will 
give vou a $30.00 diamond. 

Wear this $30.00 diamond as long as you please, 
and while you are wearing it save $15.00 more; then 
bring that money to me with the diamond fou are 
wearing; und I will give vou a $45.00 diamond. You 
can keep this op indefinitely. 

In other. words, you can be wearing a diamond «i! 
the time and still he paying for a big one. It is an 
easy way for you because you will not miss the 
money; and at the same time, you will not be de- 
prived of wearing the diamond that you so long have 
wanted to wear. 

In-case you do not understand this proposition, 
| come to me and I will take pleasure in explaining it. 


FRED. PIEPER, 


Jeweler, | 


Covington, Kentucky. 


A NEW SELLING PLAN WELL ADVERTISED. 

















secure the confidence of the public in the 
reliability of all your printed statements. 

Following closely upon this precept, as 
alli d to it, is the injunction: 

Do Not Exagégerate. 

There is only a short step from exaggera- 
tion to positive lying, and the public appre- 
ciates this close alliance. After a little, 
when your “great bargains” prove to be very 


little bargains and your “magnificent stock” 
dwindles under the observing eye to a 
commonplace exhibit, the public will stop 
reading such advertisements as an insult 
to its intelligence. Avoid superlatives—the 
most overworked adjectives in the adver- 
tiser’s vocabulary are “very” and “great.” 
A temperate statement always commands 
respect; an extravagant claim always chal- 
lenges one’s faith. Say the most you can 
truthfully for the thing you sell, or for the 
way you sell it, but go no further. 


Say It Briefly. 


Nine-tenths of all retail advertisements 
could be made more effective by a boiling 






Two Business 
Principles 


There are two outstanding clains 
to your ¢onsideration that we fecl 
justified in emphasizing, because 
we believe that eonstant observance 
of them is one direct cause of the 
growth in ‘size and’ importance of 
this store. 

First—A stock of such variety, 


value and interest that it is unique 
in Canada, 

Second—A policy of selling bascd 
onthe proper presentation of 


values and prices rigidly and con- 
tinuously nmaintained.. 


Stocké Bi 


"Jeweller: 
458154 Yon ease 
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ATTRACTIVE TYPOGRAPHICALLY AND OTHER- 
WISE. 


down. The art of condensing a statement 
is one of the most difficult to acquire. Re- 
duce your essay to a paragraph, your para- 
graph to a sentence. Make every word 
count. Use short sentences—the mind can 
then more easily grasp your message. Fire 
bullets instead of bird-shot. A handful of 
sand thrown at a wall will make no im- 
pression—a pebble may leave its mark. 
“The least said the longest remembered.” 
And stop*’when you have said your say. 

It is a very good practise to write down 


“Where Quality Jewelry is Sold for Less” ———__ 
ative Gems 


VISITORS and tourists are invited to in. 


2 


t our superb collection of Southern 
Califa ia semi-preciou$ stones. These 
dainty gems cover a ed range of brilliant 
colors\ and tints. They make exquisite 





pieces of jewelry when artistically set, 
Native gems are especially appropri ate 

for souvenir gifts patos friends at home 

will take keen delight in them. Choose 


one of 
Toprmaline Kunzite 
Hyacinth Beryl . 


Pearl 

4 WE HAVE SPECIAL FACILITIES 
—for seeurnng the choicest specimens prodired. Our financ ial 
‘interests in various mines in Sonthern California make it_po ‘ible 
wy to obtain the lowest possible prices on these is, and we & 
— inveatigation oa Your part will show you the adv 


/ Twenty Foe “experience in the Jewelry business here in San 
ee ling is our guarantee of 


Jejessop &Sons | 
962, FET FIFTH STREET eJewelex: a 














CALIFORNIA GEMS ATTRACTIVELY FEATURED. 


tives and all of the exclamation points. Boil 
it down—boil it down! 

Your advertisement should leave the im- 
pression that more might have been proved 
had you chosen. The idea that there is 


good reasons in reserve always appeals to 





Fifty Thousand 
Dollar Sale 


5 SAVE our estiré sock ‘of Dismond and 
amet aide se ee 


—— Ring. Breoch, 
Livalece Fog meg Ber ay da wpe ey Sap “sate yan pa oar stock 
_—— poo das be dp mandy All 
the newest designs ead ere included in this sale. We 















that we can end do eell DIA! 
mn state, 
will stad{ this sale tomorrow, March 18th, and 
Mscturday, March 30th. Sie 
a Store np Seat bev waned ob which. 


- bout see het foe her? She wants rice’ 
ies et wr this year. Toke ‘look 
at our three street wi 


J. J. Sweeney Jewelry Co. 
419 Main Street ° 


Corner Prairlé 


















HOW A 15 PER CENT. REDUCTION SALE WAS 
PROFITABLY ADVERTISED. 


the thoughtful. Lincoln advised a young 
lawyer “not to put all his proof into the 
plea.” Do not claim too much; you may 
put more strain on your proof than it will 
bear. At the same time, 


Do Not Leave Off Too Soon. 


Sometimes you must explain in deta! 
and speak many words before you have 
lodged conviction in the reader’s mind, as, 
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Retail Advertising Department. 








for instance, in showing why a new thing 
‘; better than the old. Take increased 
space, if necessary; better not attempt a 
partial explanation, for you may waste 
your money. 

Use Simple Language. 

A majority of the public has only a 
limited vocabulary. “High-falutin’” talk 
is beyond them, and you want to make 
yourself clear to the majority. But do not 
write down to a low intelligence; “be ac- 
curate and precise in your selection of the 
best English words. Your advertisement 
must attract respect as well as attention; 
it must attract attention agreeably. Avoid 
slang; do not be “too familiar.” Such 
headlines as “Do You Catch On?” or “Ah, 
There—We Want to See You!” are like a 
slap on the back from a stranger. They 
offend good manners. 

Use every-day language—simply repro- 
duce the best talk you would use across the 
counter. The nearer the printed words ap- 
proach the easy, natural, heart-to-heart talk 
between seller and buyer-in-person, the 
closer it will come to the sympathy of the 
reader. Do not overlook the fact that 
some of the very finest examples of prose 
and poetry in the English language are 
written in the simplest words, largely of 
one syllable. You can produce advertise- 
ments that will be models of correct and 
beautiful English, that will be admired’-by 
those of highest intelligence in your com- 
munity and yet be clearly understood and 
appreciated by those who can barely read. 


Do Not ‘‘Knuock’’ Your Competitor. 


Never hint at the shortcomings of the 
other fellow around the corner. Forget 
that he lives, in your advertising. The 
public is not concerned and does not want 
to hear of your mental troubles over com- 
petitors. It turns to the good-natured, to 
the merchant who looks on the bright side 
of things, whose point of view indicates a 
pleasant outlook over a sunny prospect. 


Be Original, Without Strain. 

Put yourself into your advertisements. 
Let them reflect you. Try to say things in 
a “different way,” but ds not strain after 
eccentricity merely for the sake of origin- 
ality; if you do, you will overdo. Avoid 
the appearance of a forced style. No two 
personalities are the same; if you can put 
your personality into yout advertisement 
you will give it a certain inimitable quality. 
If you are barren of original conceptions 
read and study the styles of the great ad- 
vertisers whose work has “proved up,” but 
let them educate you—not dictate to you. 
Imitators always reproduce the faults and 
miss the virtues of the original. The thing 
‘0 do is to so closely study your model that 
you will absorb its plan and manner; then 
write out your own advertisement under its 
influence. If, fortunately, you have a dis- 
tinctive style of your own it will give 
your advertisements distinction and unique- 
ess. But do not overdo the effort to in- 

vidualize; there is always the danger of 

lopping over.” 

[t is always well to “sleep over” an ad- 
ertisement. When you read it again in 
‘ie morning you may find it can be im- 


proved—made shorter and snappier. Try 
to read it through the reader’s eyes—wiil it 
read as convincingly to him as it reads 
pleasing'y to you? A little lying fallow is 
as good for an advertisement as for a 
wheat field. In the morning you may find 
it best to tear it up and begin over. 
Do Not Try To Be Funny. 

unless you are that rare thing, a real humor- 
ist. Advertising is no “funny” business; it 
is a serious matter, It may make or mar 
your future success, and it costs money. 
Some “funny” advertisements are very 
fetching, add to the reputation of the store 
and sell goods; but where one succeeds 
there are a dozen ghastly failures. Your 
effort to be “funny” may make you ridicu- 
lous. 

Show Your Own Confidence in Yor 

Goods. 

Let your advertisement carry conviction 
of your personal confidence in the wares 
you advertise. It cannot be told if it doesn’t 
exist—unless you lie; but if you have that 
faith in your goods it will be felt by the 
reader, and is one of the things that make 
for success of the advertisement. It is 
something more vital than words, or pic- 
tures, or “preferred position” if it rings 
true. These other things are simply the 
mediums—you yourself are the spirit of the 
advertisement. When readers believe that 
you believe that your goods are “the best 
ever” you will have done much toward 
winning them over to your way of thinking. 
Enthusiasm is always contagious; the half- 
hearted utterance conveys an apology. You 
cannot hypnotize the reader of your ad- 
vertisement unless your own faith in your 
goods is great and sincere. Of course, then, 
you must not advertise goods of whose 
quality you are im doubt, for the advertise- 
ment will then surely lack that quality of 
self-faith which vitalizes successful effort— 
it will lack the compeliing influence which 
works its way upon the will of the reader. 

Study Human Nature. 

At another time I shall enlarge on this 
topic; here I shall only refer to it, but 
“what to say” depends so large'y on your 
intuition of the mental processes of the 
reader that our present subject would be 
quite incompletely treated were it ignored. 
Make no mistake—the science of psychol- 
ogy, the study of human nature and an 
inquiry into the springs of mental action 
are very much concerned in the preparation 
of successful advertising. It is here that 
the highest point is reached in the art. It 
will not do to say: “Simply tell the truth 
p'easantly and cut out all the fine-spun 
analyses of possible effect; the effect will 
be there all right.” Well, then, how about 
the difference between living salesmen be- 
hind the counter? Isn’t it a fact that the 
one who best understands human nature, 
who is quick to discern the weaknesses, 
vanities, prejudices and whims of the cus- 
tomer, makes more sales than the one who 
is merely an animated machine? Surely, 
then, when the salesman is a few inches of 
cold type, without the advantages of a 
living human personality to “follow up” the 
customer with suave voice and facial ex- 
pression it is most important that study be 
given to the receptivity of the out-of-sight 
customer, JoHN TWEEZER. 

(To be continued.) 
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Catch phrases, descriptions and arguments 
which retail jewelers have used in their newe- 
paper advertisements. 











DVANCE note. Soon will come the 
time for June weddings. If you happen 
to be on somebody’s invitation list, don’t 
forget that this is the gift store par excel- 
ience, and that this will be an exceptional 
June, because we have made exceptional 
preparations for the June bride. If you 
want to make sure your gift will be fully 
appreciated, see that it’s from Hancher’s, 
Wheeling, W. Va. 

There’s the true ring. No matter what 
article you may purchase. We have been 
in business long enough to earn the re- 
spect and confidence of the community, and 
our reputation is second to none for keeping 
the newest and latest designs in jewelry 
of the highest grade, and our prices are 
lower than the ordinary. Otto Jarck & Son, 
Easton, Pa. 

No unadorned beauty can compare with 
one adorned with a few articles of 
jewelry. But the jewelry must be 
good. And, to be sure of its good- 
ness you must buy it from a reliable 
dealer. That’s why you should come here 
for the ring, necklace, brooch or other gift 
you wish to make. We guarantee our jew- 
elry and our guarantee means something. 
Write for illustrated catalogue. Mulford 
Jewelry Co., Memphis, Tenn. 

Are your diamonds safe? Diamonds in 
rings and jewelry frequently become loose 
or the setting worn. We make a specialty 
of repairing the old setting or furnishing 
new ones. All diamond work and resetting 
done in our own shop. We would be 
pleased to examine your diamond jewelry 
to see whether it needs attention or not. 
C. O. Davenport, Gardiner, Me. ; 

Life is a bundle of little things—tlittle 
things afflict as—little things console us; the 
latter is our business—to ease the jolts of 
life. Miniatures, ivories, gold mesh bags, 
cigar and cigarette cases, match boxes, 
all little things playing a cheery réle in your 
life. Little trinkets in rolled gold—bangles, 
chains, stick pins, hat pins, hair ornaments, 
collar pins—little price, of course. H. A. 
Connell, Scranton, Pa. 

Quaintness of design in scarf pins, hat 
pins, belt buckles, sleeve links, rings and 
bracelets characterizes our exhibit, Some- 
thing appropriate for every occasion. We're 
a little farther ahead than usual with as- 
sortments and far behind our competitors 


‘in prices—that’s our way. J. Renaud, Keo- 


kuk, Ia. 








H. G. Haviland will succeed Elmer L. 
Hilkins, of Waterford, N. Y., about 
June 1, 
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Don't be a Wheelbarrow Man in this Motor Age 


“Scratch for business. The Hen does and isa money producer.”- Our new pro- 
ductions are up to the scratch and should be in every live Jeweler’s Stock. 











Send for our Photo 
Books and look 
them over. 


K 


A good article costs 
no more than one 
cheaper made and 
will give so much 
more satisfaction. 


ov 
This line of 
Flower Holders 
can be had in 
Polished Brass 


or 
Silver Plate. 

















Photograph Books showing any 
pagan lines complete loaned to 
trade on application for in- 


Cut Glass 
©, Silver Plate 
Electric P. es 
Prize Cups 
Brass Goods and 
Sheffield Reproductions 


The Pairpoint Corporation 


BRANCHES : 


lh oo ne 88 Murray Street 
MONTREAL. .Coristine Building, St. Nicholas St. 
@AN FRANCISCO............ 717 Market Street 
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Factories: New Bedford, Mass. 


Dept. D. 









































Devoted to Art Pottery, China, Marbles, Bronzes, Cut 
and Decorative Glass Ware, Bric-a-Brac, Lamps, “Art 
Metal Wares, Fancy Goods and Kindred Lines. 
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THE CONNOISSEUR’S HANDBOOK. 





Definitions of Some Technical Terms in Gold and Silver Smithing and Ceramics 
Alphabetically Arranged for Easy Reference. 





By Clement W. Coumbe. 














(Continued from issue of May 15.) 


PARIS—(continued ). 

Factory of the rue de la Roquette. 
Auscher says: “This works was founded 
1773 by Souroux, and it remained in his 
possession until 1784, when Rivet became 
director, but in a few years it passed into 
the hands of Ollivier, the famous faience 
maker. The body of this ware is ex- 
tremely vitreous and somewhat amber- 
colored, with a bright glaze. Certain pieces 
are decorated in gold lines or with little 
blue flowers. The general mark is an ‘S’ 
in under-glaze blue. 

“There was another factory in the rue 
de la Roquette of which Vincent Dubois 
was the owner from 1774 to 1787, known as 
‘les Trois Levrettes, * * * and we areof 
opinion that the pieces marked in ttnder- 
glaze blue with two crossed arrows, which 





COVERED CREAM JAR, RUE THIROUX FACTORY. 
PERIOV 1780. (vICT. AND ALBERT MUS.) 


are generally attributed to the factory of 
Locré” (la Courtifle), “really came from 
this works.” Wylde suggests that this fac- 
tory probably closed about 1790, ‘as it ap- 
pears to have been in financial difficulties 
in that year.” 


Factory at rue Thiroux. Porcelaine a la 
Reine. Proof exists that this factory was 
running as early as 1775. In 1776 André- 
Marie Laboeuf, as proprietor, registered his 
mark. All kinds of decorations were made 
in this factory, which was under the pro- 
tection of the queen, Marie Antoinette, and 
which rapidly took on considerable impor- 
tance. One of the simplest and at the 
same time most charming decorations is 
that called @ barbeaux, which consists of 
finely and delicately executed corn flowers 
(bluets or barbeaux ) powdered (semé). 
The pieces from rue Thiroux marked with 
the initials of Marie Antoinette, with or 
without the royal crown, are known as 
borcelaines a la Reine. (Garnier.) “After 
the Revolution the works passed into the 








GERMAN PASS GLASS WITH COVER. 


hands of Guy and Housel, and subsequently 
into those of Leveille.’’—Auscher. That 
writer says the M. A. mark cannot be 
ascribed to this factory with any certainty. 
Wylde says Leboeuf sold out to Charles- 
Barthélemy Guy in 1797, and Housel was 
later taken into partnership. In spite of 


the fact that the police in 1779 seized his 


stock, Leboeuf made all kinds of ware for 
table and ornament, and among the designs 
are a number in gold on plain white, ap- 
parently taking little heed of the edict of 
monopoly in favor of Sévres. 





Pass Gitass (Ger.). These XVIII. cen- 
tury cylindrical glasses are equally divided 
into zones by circles. They were con- 
structed for drinking parties, for passing 
from one guest to another, and the person 
who did not imbibe enough to reach the 
next circle or zone had to try again and 
drink to the circle next below. The term 
Pass comes from Passen, the rings smelted 
or painted on. 

PASSION cross (her.). 
Calvary. 

PASSION FLOWER. “The passion flower is 
freely used in modern work to symbolize, 
as its name implies, the passion of our 
Lord. It is a good illustration of that ex- 
aggerated symbolism that one so often en- 
counters in that straining after analogy that 
sees a wealth of meaning in the most natu- 
ral and ordinary of arrangements. The 
10 members composing the perianth of the 
flower, we are told, represent the Apostles, 
Peter being absent because he deceived his 
Master, and Judas because he betrayed 
Him. The rays within the flowers are the 
nimbus of glory. The ovary is supposed to 
resemble a hammer, while the three styles 
with their rounded heads are the nails, the 
five stamens being the five wounds. Though 
the passion flower is now not uncommon, 
our readers will remember that it was in- 
troduced from abroad; hence it does not 
occur in early English art in our cathedrals, 
illuminations or elsewhere.”—Hulme. In 
ecclesiastical art St. William of Monta 
Vergine has been depicted with a trowel 
in hand, lily and passion flower in the 
other, wolf following him with panniers full 
of stones. (Husenbeth.) 

PASSION, SYMBOLS OF (eccles.). “Such 
symbols include the ladder, the dice, seam- 
less robe, the (crowing) cock, spear, sword, 
the 30 pieces of silver, pincers, hammer, 
pillar, scourge, reed and sponge, the three 
nails, and crown. of thorns.”—Hulme. 


Same as cross 





TWO PASSION SYMBOLS, 


Others found on the Continent are the 
“two staves, sword of St. Peter, torch and 
lantern, bag of money, faggots for making 
the fire at which Peter stood and warmed 
himself, chain for binding the hand to the 



































THE JEWELERS’ CIRCULAR-WEEKLY 





May 29, 1912. 














“Look for the Lenox Trade 
Mark when buying 
fine China ’’ 











LENOX 


LENOX CHINA 








The Mt. Vernon Decoration 


LENOX. INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 















































FANS 


We are showing a larger and more select line of fams than 


ever before. 


Our present stock is replete with many new 


ideas and designs that have never before been shown by any 
American concern. 


Send for a Selection, Mentioning Price 











We Mention Also Our 


Hand Made 14K. Gold and Sterling Silver Jewelry 


Pendants, Necklaces, Brooches, Scarf Pins, 
Shirt Waist Rings, Dinner Rings, Etc. 


Popular and Reasonable Pearl and Amber Necks and Drop Earrings 


114-116 Fifth Avenue, cor. 17th Street 


LEWY & COHEN 


Importers and Manufacturers 
NEW YORK 














MADE IN A VARIETY OF DESIGNS IN 














Retails for 50 Cents 
and Upwards 
With a Liberal Discount to the Trade 
THOROUGHLY GUARANTEED 











These Goods are advertised in the Magazines 
as being sold by Jewelers and Opticians 





Catalogue Sent Upon Application 


The Automatic Eyeglass Hoider 


White, Black Enamel, Gold, Silver, Rolled Plate and Gun Metal 





KETCHAM & McDOUGALL, Manufacturers 
15-17-19 Maiden Lane, NEW YORK, (Silversmiths Bldg.) 


= T is as important to 
know who has made 
the tubular bells as it 
is to know who made 
the works of a clock. 
Mr. R. H. Mayland, 
the celebrated bell spe- 
cialist, makes exclu- 
sively for us, our bells. 
Each bell be*rs the pat- 
ent stamp Dec. 4, 1900. 
No tubuiar bells are 
imported, as the public 
is led to believe. 
Things change. Eng- 
lish clocks and fusée 
watches had once a 
reputation of superior- 
ity. Enterprise and im- 
proved machinery have 
enabled manufacturers 
of other countries to produce better 





























goods and more variety. 









Dinner Plates Gold Edge 
and Monogram 







ens. EE «seer 






Monogram China’ Glass 


COMPLETE SETS OR SINGLE DOZENS 


$7. 90 donee 


Orders Filled in 10 Days 
SEND FOR BOOKLET AND SAMPLES 


WARRIN and SON 


DECORATORS OF CHINA AND GLASS 
‘ CRESTS & MONOGRAMS A SPECIALTY 


BAWO & DOTTER, Limited 


Manufacturers of Chiming Cleoks 
Established 1864 


24 to 34 Barclay Si., New York 








WATCHMAKERS 


Repairers of Jewelry 
Special Order Work 


JEWELRY SUPPLY CO. 














49 Wooster St., New York 


46 JOHN STREET NEW YORK 
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scourging pillar, purple robe, reed scepter, 
basin and ewer used by Pilot, cup of wine 
mingled with myrrh, winding sheet, chalice, 
rope and chain for deposition of the body. 
Hulme says: “The finest existing series in 
England is on the bosses of the vaulting in 
the choir of Winchester Cathedral. * * * 
A very good example will be found on the 
bridge of St. Angelo at Rome, where the 
colossal statues of angels bear the various 
instruments of the Passion. These symbols 
were often introduced on the vestments and 
hangings.” 

Paste (cer.). The body or substance of 
which porcelain ware is composed is known 
technically as the paste. The word is de- 
rived from the French word pdte, the 
ceramist’s term for porcelain body. There 
are numerous kinds of paste, of which the 
chief are the hard and the soft pastes. In 
general it may be said that the two may be 
distinguished from one another with a file 
or ordinary steel point, such as a knife 
blade. Hard paste is not scratched with file 
or steel point; its thoroughly vitreous state 
is also visible in the fracture; it does not 
absorb water. Soft paste is easily scratched 
with a steel point; it is somewhat porous 
and absorbs water. For tests see under the 
different heads, soft paste, hard paste, por- 
celain, etc. A knowledge of the pastes used 
in the various old factories is probably the 
chief source available to the connoisseur to 
differentiate between the true and the fake 
ceramic pieces, as well as to place correctly 
the factory from which any piece was’de- 
rived. 

PASTORAL STAFF (eccles.). Termed also 
baculus, It “has been the badge of episco- 
pal dignity since the earliest period of the 
Middle Ages. In the West it had the shape 
of a crutch up to the XII. century, and it 
has retained this form in the East up to 
the present day. Afterward the end was 
curved spirally. The curved end and the 
staff itself are separated by a knob. In the 
Middle Ages the curve is decorated with 
crockets and inscriptions and its center 
bears figures. In ~many cases the war of 
the church against the Evil One is sym- 
bolically represented by the fight with the 
dragon. In the Gothic period the knob 
below the curve is developed into an archi- 
tectural lantern. The length of the staf 
is from five to six feet. The material is 
wood, ivory and metal, usually contrasting 
in the different parts..—Meyer. Texier 
says: ‘Rock crystal, too, has been used in 
the formation of the pastoral staff in spite 
of the difficulty of the work. This not 
only for the knobs, but even for the volutes, 
as is witnessed by two pastoral staves in the 
Versailles library.” One in the St. Paul’s 
Cathedral, at London, he says, is of horn. 
Others were made of iron and _ lead. 
Texier tells us of a leaden one “found at 
Jumieges, in the tomb of Abbé Guillaume 
(died 1142), probably only used for inter- 
ment in order to save the original in pre- 
cious metals. Leaden chalices were also 
‘ound in ecclesiastical tombs, probably used 
only for such purposes.” St. Francis de 
Sales humbly used an iron pastoral staff. 
But copper was the metal generally used, 
gilt, cast or chased, decorated in niello or 
enamel, The richer ones were embellished 
with gold filigree and even gems. Pastoral 
staves were rarely of silver. 
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“Tn illuminations and monumental effigies 
the pastoral staves of bishops and abbots 
are identical in form. There is, however, 
an invariable distinction. observed, by which 
those dignitaries can be readily distinguished 
from each other on monumental effigies; 
an abbot holds his staf in his right hand, 
whilst a bishop holds it in his left, his 
other hand being elevated, as though he 
were pronouncing a benediction.”—Cussans. 
A rule, not invariable, was that the volute 
of an abbot’s staff curved spirally inwards 
only, whereas the bishop’s had an outward 
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PASTORAL STAVES. 
1. GERMAN PASTORAL sTAFF, XIII century (So 


Kens, Mus.). 2. BisHop’s sTaFF, second half XV 
century. 
turn. The former signified his rule was 


only within his abbey, the latter’s rule ex- 
tended outward over the entire diocese. 
Abbots and abbesses “carry either the 
straight abbot’s staff with a button (knob) 
or the crook (pedum) pointing towards 
them.”—Pfleiderer. The pastoral staff ot 
the Greek Church is the pateressa (to 
which refer), a straight stick to lean upon, 
and not much higher than the hand. 

On the pastoral staff of Otho, Bishop of 
Hildesheim, A.D. 1260, there is inscribed 
on the different parts of the staff the words: 
“Persuade by the lower part, rule by the 
middle, and correct by the point.” Evi- 
dently these words convey the functions of 
the staff. See also pedum. 

PATE-CHANGEANTE (Fr.). ‘A ceramic ware, 
or rather glaze, which is gray by daylight 
and rosy at night. 

PATE D’APPLICATION (Fr.). A _ ceramic 
term used sometimes by the French for 
pate sur pate. ; 

PATE DURE (cer.). 
hard paste, the body found in Chinese por- 
celains. It is strictly vitreous and cannot 
be scratched with a file or knife point of 
ordinary steel. The composition consists of 
kaolin and petuntze. See porcelain. 


The French term for 
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PATE suR PATE (cer.). A method of 
ceramic decoration, named thus by the 
French, is brought about by the laying of 
coats of paste one upon the other till the 
desired relief is effected. This style of 
ornament is found on early Chinese porce- 
lain, and on ware ascribed by some authori- 
ties to Persia. On modern porcelain Solon 
is undoubtedly the greatest exponent of this 
style of work. Janvier says great heat is 
required in the firing, hence but few colors 
are available. M. Robert, a Sévres direc- 
tor, much improved the process, which is 
carried out in both hard and soft porcelain, 

PATE TENDRE (cer.). The French term 
for soft paste or soft porcelain, This body 
or paste may be scratched with a knife or 
file, whereas hard paste (pate dure) is 
impervious to an ordinary steel point. Soft 
paste has been given by some authorities 
the divisions unglazed, lustrous, glazed, 
enameled. 

PATELLA (Lat.). The Roman vessel used 
for libations and sacrifices. 

(To be continued.) 








Costly Toys. 


LAYTHINGS for children did not re- 
ceive much attention in France until 
the 16th century. Only a small quantity of 
poor quality were made there, but many 
were made in Germany in the larger cities. 
Some of these articles made in France 
were, however, of a _ costly character. 
Claude de France, Duchess of Lorraine, had 
the entire equipment for a children’s room 
made of silver by a goldsmith, and the 
Cardinal de la Valette presented to Mlle. 
de Bourbon a doll’s bed-chamber, with 
silver furniture, to which he added dolls 
and expensive clothes, the total cost to 
him, in the money of those times, being 
over $1,500. 

While Louis XIII. was still a child he 
was given only expensive playthings. Thus 
his mother gave him the furniture of a 
room in silver and a ship of silver, gilded, 
on wheels, with sails so it could be pro- 
pelled by the wind. The Duke of Sully 
presented him with a coach with dolls 
gaudy with gold and silver clothes. All 
that reached the dauphin’s hands were his 
leaden soldiers, whereas Louis XIV. was 
accustomed to play with silver soldiers. 

A doll’s room, made by leading artists, 
with wax dolls wearing exact contemporary 
costumes, was given by the Duke of Maine 
in 1675 to Madame de Thianges. In it 
sat a little Duke of Maine in an arm- 
chair surrounded by the Duke of Roche- 
foucauld, M. de Marsillac, Boffuet, Madame 
de Thianges and Madame de Lafayette. On 
a balcony could also be seen the poet 
Nikolas Boileau-Despréaux, the literary 
oracle of that period. With the scythe in 
his right hand he mowed down sundry poets. 
and writers accounted of the mediocre class, 
while with his left hand he beckoned to 
Jean de La Fontaine, the writer of fables. 

The most costly plaything of a ruler was, 
however, in all probability, the little kitchen 
of gold bronze owned by Ludwig XVI. 
Cassieri chased it, and it could in every re- 
spect be designated a work of art. 











V. H. Ormsby & Son have succeeded 
Volney H. Ormsby, Pierpont, O. 
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Ask the Service Bureau about 
your Watch Repairing Problems 


7 HE jewelers and watchmakers 


who have registered their names with 
the Service Bureau should not forget that 
they are entitled to the privilege of personal 
consultation with the Service Bureau experts. 


The announcements of the Service Bureau for several 
months past have been on other subjects so we again invite 
your attention to this feature of our service. 


Many watchmakers are carrying on frequent correspond- 


ence about specific watch repairing problems. We want | 


every member enrolled to use this service frequently and freely. 


If you ever have a peculiar difficulty with any particular 


watch—some unusual happening that your own experience 
does not quite parallel—drop the Service Bureau a card 
Give us complete details of the watch’s performance and tell 
what you have done to overcome its defects. Your problem 
will be given thoughtful consideration by men who have made 
a life study of watch work and reply will be made with a 
personal letter. This personal service is freely given to all 
members of the Service Bureau. 





IRE CN Se Oe or 1912 | If you haven’t sent in a coupon yet, 

Bucs Navioxat, WatcHt Co, ' please do so now, so that we can register 
E L ' 

' your name and mail you the Service Bu- 

Please register my name as entitled to the privileges reau bulletins on ‘** Balance Truing” and 


of consultation with your Service Bureau. It is under- 


stood that no charge . — made for this service. “* Mainsprings.”’ 
NaQMe,....ccccccccccccccccscccecccscscssesssccssces 

END in OTS SS SE ELGIN NATIONAL WATCH CO. 
eee ae stth 7 woececccccccsccese fee E LGIN, ILLINOIS 
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Getting the Maximum Efficiency from the Man 
at the Bench. r 























Troy, N. Y., May 22, 1912. 

Editor THE JEWELERS’ CIRCULAR: 
O say that “come backs” are entirely 
due to careless work on the part of 
the men at the repair bench would be an 
off-hand accusation against the well mean- 
ing and careful fellow craftsmen whose 
sincerity should be duly respected. While 
we who do not spend all of our time at 
the bench, and also certain employers who 
do not spend any time at the bench, are 
rather inclined to lay the burden of re- 
sponsibility for “come backs” on _ the 
shoulders of our employes, we must also 
admit that the cause for “come backs” are 
so numerous and, in some instances, un- 
voidable, that even the best and most care- 
ful men in the profession cannot be ex- 
cluded from the annoyance of “come 

backs.” 

Let us take a broader view of this prob- 
lem, and instead of criticising our em- 
ployes for ‘come backs,” let us assist in in- 
vestigating the cause, for it is very aggra- 
vating to a sincere workman to be criti- 
cised for something that cannot be avoided. 
The writer will not hope to discover a 
method of working which, if adopted, will 
insure everyone against “come backs.” Be- 
ing a veteran in the profession he is too 
well aware of the pride and _ self-confi- 
dence that the majority of the young men 
in our profession possess. The general 
feeling among the men in the trade is that 
they each have the best system for carry- 
ing out their purposes. Nevertheless it 
will be interesting to know what an old 
master has observed at his own work- 
bench and at those of his many employes. 
During 30 years of experience as head 
watchmaker in some of the largest repair 
departments in the country, where I have 
been given absolute authority to hire and 
discharge subordinates, I have acquired 
the necessary ability to classify and grade 
workmen; that is, to know just what each 
man can do best and to get him to do his 
best. The principles do not necessarily 
apply to workshops where from five, 15 or 
25 watch repairers are employed. The 
same. system -may be. practised by em- 
ployers of two or more workmen, and far 





better results will be obtained than by dis- 
missing a new workman simply because he 
does not come up to the expectation of 
his superior. The mere fact that it is a 
very easy matter for one in authority to 
discharge a workman does not justify an 
employer in indulging in such practise. It 
shows far better judgment on the part of 
the head watchmaker or employer if, in- 
stead of discharging a man for a minor 
mistake in his work, thereby taking chances 
of getting one still less competent, he in- 
vestigates the shortcomings of his men and 
offers the newcomer a helping hand, which 
is always appreciated by a new employe. 

There was one factor that had a strong 
influence in gaining my success at getting 
good work from my men—that factor was 
encouragement. 

Probably there is no other trade which 
requires as much encouragement as does 
the watch repairing trade. Here is the 
logic which sanctions the above statement: 
Take for comparison the work of a tailor; 
after the suit of clothes has been finished 
and the customer has accepted the same, 
even though some slight alterations were 
required to bring about a perfect fit, it is 
obvious that the customer is satisfied with 
the job, and the workman in turn is en- 
couraged by the success of his work. The 
milliner who effectively uses her skill in 
trimming a hat, and whose customer ap- 
proves of her taste, and agrees that the 
new hat is more becoming than the one 
she wore last year, is also assured of 
direct and immediate praise for the work 
after completing the job. The carpenter, 
the jeweler and most all other craftsmen 
may expect their praise or criticism right 
after the completion of their work.. Not 
so with the watch repairer. He must re- 
gretfully content himself with the dry com- 
pensation of dollars and cents for his 
skilful labor. There comes no praise from 
the customer to the watch repairer. Noth- 
ing but criticism, complaints and “come 
backs,” and they become a monotonous 
irritation on one’s mind. During all of my 
many years of experience in watch repair- 
ing I cannot recall one instance where a 
customer called directly at the shop to in- 





form us that his watch was in perfect 
order. Generally such a call means a criti- 
cism; the watch may lose one minute a 
weck or gain five seconds daily, or, per- 
haps, the bow came off, the bezel does not 
stay on, or some other complaint, which 
probably is an error that could not be fore- 
seen even by the most skillful mechanic 
under certain conditions. Nevertheless it 
suffices to augment the daily trials of the 
men at the bench. 

Again, those customers whose watches 
have been very successfully repaired and 
accurately timed, have no occasion to call 
and express their gratitude to the re- 
pairer until some years later. Then an 
accident or a natural cause brings the bal- 
ance wheel of his or her watch to a stand- 
still. Not until then is the success of the 
previous job shown by a well pleased cus- 
tomer. Mainly for this reason it is up to 
the employer or head watchmaker to credit 
his men for their good work, and encour- 
age them occasionally when “come backs” 
are encountered. It is the wise theatrical 
manager who tries to cheer his caste after 
a practical failure at a “gala” performance, 
and it is always the clever and able base- 
ball manager who, after a losing game, 
tells his team that they were up against a 
hard opposition, and that they have done 
remarkably well under the circumstances. 
It is to such leaders that the success of 
the next performance or the next ball game 
by the same company should be attributed. 
Where could we look for our masters of 
various crafts or professional geniuses if 
we quench ambition by continuous criti- 
cism and constant discouragement? While 
we must not contradict the claim that criti- 
cism creates perfection, it could also very 
likely be proven, if statistics were avail- 
able, that many promising aspirants in every 
walk of life are driven to failure by lack 
of occasional appreciation for ardent effort 
to achieve success. 

Unfortunately there exists an érroneous 
belief among a few head watchmakers, 
foremen and employers that they possess 
the power of a fortuneteller, and armed 
with such talent, together with the authori- 
ty “to hire and fire,” they feel justified in 
forming their opinions as to the capability 
of their new workman too soon after the 
repairer has unpacked his tools. 

Among other studies which I have made 
during my long term of activity as leading 
man in repair shops is the following. It 
is safe to say that among watch repairers 
there are not two men in a hundred who 
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Jewel Series 
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Glonial Series 
5 Grades 


16 Size 
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18 Size 


16 Grades | 
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Chronometer 


Why carry a complicated stock of many makes of | 


watches that ties up big money? ‘With a full line 


of Waltham Watches in your store, you can | 


supply and satisfy every demand of your trade. 


Waltham gives you a clean, compact, complete stock. It is 


easy to fill to. It minimizes your investment. It reduces — 


your stock of repair materials. And every Waltham Watch 


is as good as gold. It is staple, standard merchandise. | 


The table to the left suggests the extent of the Waltham 
Line. It includes timepieces of every size and grade, for 
every purse and purpose. No other line approaches it in 
completeness. In fact, you must choose a stock from 
several makes to give you as complete a line. 


Each Waltham Watch is made by specialists. Some of our 
artisans work only on small watches; others on large, high 
grade, full jeweled Railroad movements; and still others on 


medium grade movements. That is why every Waltham | 


Watch is reliable, the best watch of its kind and the best 
possible value at its price. 


Why not do as other wise Jewelers are doing? Why not 
simplify your stock and cut out the dead wood? Capitalize 
Waltham reliability, reputation, prestige and advertising. 
The increase in your sales and profits will surprise you. 
If interested, write for particulars. 


WALTHAM WATCH COMPANY, WALTHAM, MASS. 
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will act the same way in a new shop. 
There are, for instance, some workmen 
who, while not to be classed among the 

best watchmakers, yet own a full set of 
tools, many of which are never available. 
The owner does not know for what pur- 
pose they are to be used, and when a trial 
is given such men On a high-grade move- 
ment we often take a great risk in hav- 
ing $5 or $10 worth of damage done to the 
watch before it can be decided what kind 
of work the new man is adapted for. 
Then, again, we may meet among very ex- 
cellent repairers those who own very few 
tools, yet are able to turn out .he most dif- 
ficult jobs if left to do the work in their 
own way. To another category belong those 
who take. more time to clean their bench 
after each job than the amount of time it 
required for doing the job. And to still an- 
other class being repairers who turn out 
satisfactory work, in spite of having their 
workbench look like that of a careless cob- 
bler. 

Some repairers are self-possessed and feel 
at home at every new workbench. They at 
once become interested in their work and 
forget their new surroundings. Others, 
and also very capable men, are in a sort 
of nervous state at a new bench, and 
feel like a boy who spends his first day 
in school. Such men generally meet with 
some accident before the first job is com- 
pleted. They may spend some time on 
the floor in an effort to find a wheel which 
is right before them on the bench, or 
run their tweezers into the hair-spring, 
simply because they imagine their superior 
is observing their actions. Generally such 
an unfortunate worker, if not given a fair 
trial on a simple job and left to himself 
a few days to become accustomed to his 
new surroundings, is unable to concen- 
trate his mind on his work. And, if his 
superior is waiting for the completion of 
the first job in order to form an opinion 
as to his mechanical abilities, the result 
will be that the first evening the new man 
will be paid off and told that he misrep- 
resented his knowledge of the trade. 

I will just cite one of my many ex- 
periences in engaging new men. There 
was a vacancy in my department for a 
first watchmaker. The head of the firm 
authorized me to pay a good price to the 
right man. An ad in one of the trade 
journals brought five applicants for the 
position simultaneously at 8 o’clock sharp 
one morning. Of course, there were many 
others later in the day. But it is gen- 
erally the first one who is considered as 
a prompt and live man. I was called into 
the timekeeper’s office where I found my 
men waiting full of expectation. I make 
it my motto to be frank with my men 
and if anyone does not suit I tell him so 
in a direct and inoffensive manner. I 
never keep workmen in suspense by tak- 
ing their addresses, promising to let them 
know later, or next day, only to drop the 
same into the waste. paper basket after 
they go. This is a practice :ndulged in 
by many employers. It only required one 
glance to convince me that two of the 
applicants could not be considered owing 
to their personal appearance. While we 
all know that a man’s attire does not do our 
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watch repairing, we cannot blame an em- 
ployer for trying to obtain both a good 
mechanic and also one of neat appear- 
ance, if possible, for the same salary. This 
is a point that all applicants for a new 
job should bear in mind. After I dis- 
missed two of the five I confronted the 
others. “Well, gentlemen,” [ remarked, 
“there is a vacancy here for one self-re- 
liant watch-repairer. The job is worth 
$25 a week. We insist on clean and accu- 
rate work. We demand of our men a 
thorough knowledge of escapements such 
as chronometer, lever and cylinder, also 
expertness in lathe work. He must have 
his own tools and report to work prompt- 
ly. Did any one of you gentlemen ever 
hold such a position for any length of 
time?” Generally the replies to a ques- 
tion framed in the above or similar style 
are in the affirmative. Then it is up to 
the man who does the hiring to know 
enough of human psychology to pick the 
one who was most confident in his reply. 
There is something in the tone of a reply 
which tells a man of experience the differ- 
ence between the repairer who really 
works at and understands complicated 
watches thoroughly and the one who says 
he does, yet really means only that he 
will endeavor to do his best at such work 
if given an opportunity. Nevertheless, 
this case proved to be an exception to that 
rule. One of the three—a young man of 
neat appearance and affable manner—was 
first to speak and admitted frankly that, 
while he considered his work on escape- 
ments above the average of repair men, 
he must acknowledge that his experience 
on lathe work was not extensive, as he 
learned his trade in a factory where all 
new materia] was turned out automatic- 
ally. Hence, it was advisable for me to 
choose one of the two who had assured 
me of their capability of holding the posi- 
tion. 


I decided to hire the man who gave me 
the impression of a French nobleman in 
search of an American heiress. His at- 
tire was faultless and, from this, I formed 
a conclusion that his previous positions 
were of a high standard. The first watch 
I trusted him with was a_ seven-jewel 
open-face Swiss cylinder. In _ certain 
Swiss thin-mode] watches the case screw 
is placed under the balance cock, necessitat- 
ing the removal of the cock before it is 
possible to take out the movement from 
its case. Such was the construction of 
my new man’s first job. Evidently my 
new man had never before repaired no* 
heard of a watch thus constructed and, 
after a thorough search for the case 
screw, he decided to force the movement 
out of the case and not until after he had 
stripped the thread in the pillar-plate by 
forcing out the movement did he learn 
that the case screw was hidden by the 
balance cock. Such action by a man hired 
as a first watchmaker is ample justifica- 
tion for the executive to replace the new- 
comer by a more capable one. I did not 
resort to this step. Instead I passed the 
incident (which I well observed) off with 
an encouraging remark and decided to 
form a conclusion as to his ability by the 
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method he would choose for rectifying his 
misstep. The first thing a second-class 
workman would do in such a case would 
naturally be to rivet in the case screw m 
order to ensure its hold. But not so with 
my new man. After he had the movement 
apart he immediately set out to make good 
his oversight. He reamed the stripped 
hole as large as the stock permitted and 
plugged it. Then ‘he drilled a new hole 
of requisite size and threaded the same 
for the old case screw, which thread he 
thoroughly cleaned of the brass  strip- 
pings. He then polished the head as well 
as the opposite side of the screw and, after 
he made some apologies for his hasty 
manner in taking the movement out of the 
case, I had to admit that there was no 
damage done to the watch. The incident 
only offered my new man a chance to show 
some of his skill in doing a workman- 
like job, and this obliterated his first error. 
After this there were many occasions 
when this same man, who had made an 
almost unpardonable blunder at the start, 
showed great skill in handling the most 
difficult work. 

This is only one of the many similar 
experiences with newly-engaged repairers 
which go to prove the impossibility of 
judging and classifying workmen immedi- 
ately after they unpack their tools. S. S. 





The Minute. 





HE word, derived from the Latin muin- 
utum, means, translated literally, a 
small portion. We feel that a minute is an 
inconsiderable space of time, but if we count 
greater periods in minutes we soon have 
to resort to the biggest numerals. “Min- 
utes saved are hours gained,” says the old 
proverb. Few people probably know that 
since the birth of Christ, or, in other words, 
since the beginning of the Christian era, 
up to the year 1900 a milliard (billion) of 
minutes had elapsed. For, as an ordinary 
year contains 525,000 minutes, this means 
that in 19 centuries there are 998,640,000 
minutes. 

According to this calculation, during the 
year 1900 only the first milliard was com- 
pleted. To determine the period precisely 
we must, of course, take the leap years into 
consideration. This makes for each cen- 
tury up to the year 1600 25 days more, and 
since then 24 days. We must also deduct 
the 10 days omitted on the revision of the 
calendar in October, 1582. According to 
this, the close will occur 462 days earlier. 
Moreover, even a milliard of seconds is not 
such a very short time. 

According to another proverb, “It takes 
minutes to ascend a tower, but only sec- 
onds to fall down.” The milliard hours, 
which make up more than 100,000 years, 
belong to the measures of which simple 
figures afford us no comprehensible idea, 
only showing us how slowly in reality time 
passes. And still we are constantly com- 
plaining how quickly it passes. The warn- 
ing is very true: “The minutes you have 
thrown away eternity cannot replace.” 








John E. Converse is now located in Alma, 
Mich., having moved there from Brecken- 
ridge, Mich. 
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“Crescent” and “Jas. Boss” 


Gold-Filled Watch Cases 


JEWELER can carry ordi- 

nary goods, and take his 
chances with uncertain values 
and shifting standards—or — 


9 


He can hook up with the “Crescent 


and “Jas. Boss” Gold-Filled Watch Cases 
—feature positive values—and benefit 
by the national confidence in these goods. 


Show “Crescent” and “Jas. Boss” cases 
in your window. 


* MARK4 
TRADE T & 


“CRESCENT” GOLD FILLED “JAS. BOSS’”’ GOLD FILLED 
Reg. U. S. Pat. Off. Reg. U. S. Pat. Off. 





The Keystone Watch Case Company 


Established 1853 


Philadelphia i 
New York Chicago Cincinna ti San Francisco 
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Byron L. Strasburger & Co. 


Importers ot Watches 








31 Maiden Lane, New York 
Sole Importers of the Imperial Movements, in 0, 12 and 16 size 


Established in 18499, and expect to do business with you in 1949 








HALL; «¢ 
CLOCKS . 


ELLIOTT’S 
CELEBRATED 
TUBULAR 
CHIME 
CLOCKS 


Harris & we 
Harrington, | | ROY WATCH 








>, 


21-23 Maiden Lane, New York 














12 BARCLAY ST., CASE Co. 


NEW YORK 


704 Market St., San Francisco 











ER EPR Manufacturers of FINE DIAMOND MOUNTINGS 
La purr aco.| | PLATINUM CLUSTER WORK ovk’SPécracry 

















LONDON PIMSLER BROS. = = 76 Nassau St., New York 








Learn Watchmaking 


Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as many 
months as it formerly took years. Does away 
with tedious apprenticeship. Money earned while 
studying. Positions secured. Easy terms. Send 
for catalogue. Address 


St. Louls Watehmaking School, st. Loute, Me 


Having increased our facilities in our ME S be B A G department we can now 


fame m Repair, Resilver & Reline users. | | 


(with Kid or Silk) 


$1.29 


BRESLAVSKY BROS. | 


51 Maiden Lane, New York 






SOLE 


JULES JURGENSEN ——; 
Watches and Chronometer 2 5. New Yor: 


PARIS-—“* THE GRAND PRIX ”’-1900 AGENTS 













































































































ett /EIMAN 
LCL BROS. New 


=tfi MAN. BROS=N_Y = 


2 


is 
= 


Ms 
x 


Latest Improved 


POLISHING 

DUST 

COLLECTING 
OUTFIT 


SUCTION AT BOTH HOODS. Patent Applied for 





This is the outfit that is being rapidly adopted by jewelers, silver- 
smiths, and other metalworkers in place of the old-style outfits with 
long lengths of pipe and occupying much unnecessary space. We are 
receiving orders daily from concerns who have seen the machines in 
operation in some other concern’s shop. It is built for light or heavy 
work and saves current in doing the work. It also increases the 
returns from your sweeps because the dust and dirt is drawn into 
the tank by the powerful suction. One customer, a very large con- 
cern in New York, says that he would match his outfit (one of these) 
against anything he ever saw regardless of price—and he knows. If 
you don’t know, get acquainted. If you can’t call and see the out- 
fit working, send for catalog No. 4. 


LEIMAN BROS. 


62B John Street New York City 
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| HERPERS BROTHERS | 


18 CRAWFORD ST., NEWARK, N. J. 
New York City Office, 35 Maiden Lane 
Established 1865 


Ear Nuts for Screw Ear-Rings 


vWanNndndndao 















OHA DDD SD DD 
945 279 937 938 940 2575 2576 


French Spring Loop 





Ear-Wires for Un-pierced Ears 
© UY. os 
481 482 


Scolloped Nut Knurled Nut 
MADE IN GOLD AND PLATINUM 











THE 


GEORGE S. TIFFANY 


ELECTRIC CLOCKS 


NEVER-WIND 





Style No. 1000 


List Price - - - $28.00 
Subject to Jewelers’ Circular Key Discount. 


For Booklets and Discounts Write to 


TIFFANY ELECTRIC MANUFACTURING CO. 


GENERAL OFFICES and FACTORY 














1120 MILITARY ROAD BUFFALO, N. Y., U. S. A, 











Practical Course 
in Adjusting 
By THEO. GRIBI 


Published Price, $2.50 


SPECIAL REDUCED PRICE 
$1.50 
Postpaid 


The Jewelers’ Circular Pub. Co, 
PUBLISHERS 


11 John St., cor. Broadway, New York 
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[IN WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
ENTS GRANTED BY THE UNITED STATES AND GREAT 
BRITAIN. THE UNITED STATES PATENTS THAT HAVE 
EXPIRED AND TRE REGISTERED TRADE-MARKS. | 





UNITED STATES PATENTS. 





ISSUE OF MAY 21, 1912. 


1,026,905. CLOCK-OPERATED ELECTRIC 
SWITCH. Franxktin Pierce Causte, High 


Point, N. C. Filed March 2, 1912. Serial 
681,151. (Cl, 161—27.) 

In combination with an alarm clock embodying 

a vibratory alarm lever, a cord connected at one 


end to said lever, a trigger connected to the other 








end of said cord, a lock lever adapted to be held 
down by said trigger, a spring actuated swinging 
bail adapted to be held in abnormal position, by 
said lock lever, a cord connected to said bail and 
a switch device adapted to be operated by a pull 
on this latter cord. 


1,026,930. PERCOLATING DEVICE. Georce 
E. Savace and Lovrs H. Witkinson, Meri- 
den, Conn., assignors to Manning, Bowman & 
Co., Meriden, Conn. Filed July 1, 1911. Serial 
636,417. (Cl. 58—3.) 

In a device of the character described the com- 
bination of a main chamber; a heating chamber at 
the base thereof, and a percolating tube having 
an enlargement at its lower end adapted to be 


2 il wai: 
4 7Y { y 
DLL 








seated within said heating chamber, said enlarge- 
ment having a restricted opening therethrough 
communicating with said main chamber and hav- 
ing an enlarged tubular passage communicating 
with said restricted opening and with said heating 
chamber. 


1,026,942. HAT OR BONNET IN PRO- 
TECTOR. Amanpa Beutner, New York. 
Filed Sept. 6, 1911. Serial 647,916. (Cl. 
132—25.) 


The combination with a hat or the like and 
hat pin of a shield for the point of the said pin 








embodying a head piece having an opening di- 
rected toward the crown of the hat and a rigid 
member extending downward from said head piece 
and pivotally secured to the rim of the hat to be 








vertical plane longitudinally of the hat. 


1,027,041. CONNECTOR FOR NECK 
CHAINS. Ove L. GaMMeEtcaarp, Attleboro, 


Mass., assignor to Electric Chain Co., Attle- 
Serial 


boro, Mass. 
680,662. 


Filed Feb. 29, 1912. 
(Cl. 68—21.) 


A neck chain connector comprising a housing 


open at each end and having an opening in one 
edge, a connector member of spring wire in said 
housing and extending beyond each end thereof, 
the same having a body portion with a hook whose 








end is bent back substantially against the housing 
whereby the end of the housing forms a closure 
for the mouth of the hook, the opposite end ot 
said body portion being bent in a loop and re- 
turned within the housing, said body portion being 
bent outward between said ends into a loop ex- 
tending through said opening on which a charm 
may be hung and by which the hook may be 
operated. 

1,027,202. PROGRAM CLOCK. CHARLES 
Batiarp Hate, Chicago, IIl., assignor to Hahl 
Automatic Clock Co., Chicago. Filed Sept. 
15, 1909. Serial 517,765. (Cl. 161—4.) 

In a program clock, a revoluble timing de- 
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vice, a driving shaft, a stud carried by said device, 

a lever arm extending from said shaft and en- 

gaging with said stud, and means for adjusting 

said stud angularly of the said device. 

1,027,269. FISH HOOK, Emit Mixa, Terry- 
ville, Conn. Filed Aug. 15, 1911. Serial 
644,265. (Cl. 30—5.) 

A table fork having a bolster and a tang there- 
for, the said bolster having its extremity bifur- 
cated, the inner wall provided by the said bi- 
furcation being beveled or inclined at opposite 


$ ig. ? 2 73 








angles toward the center of the bolster, the said 
wall being centrally provided with a substantially 
U-shaped opening, a spring having a_ central 
U-shaped portion and oppositely arranged arms 
engaging within the opening, the arms of the said 
prongs projecting beyond the opening and adapted 
to exert pressure in opposite directions, prong 
members, said prong members having their ex- 
tremities enlarged and their inner faces of a 
substantially V-shaped formation, a pivotal con- 
nection between the prongs and the bolster, the 
inclined ends of the prongs adapted each to bear 
against the oppositely arranged inclined shoulder 
of the bolster, and the arms of the spring adapted 
to bear against the inclined faces of the prongs to 





capable of tilting forwardly and backwardly in a 


42,533. 
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force the ends thereof against the inclined shoul- 


ders to sustain the prongs normally in a paralle? 

position. 

1,027,302. CUFF PIN. Wave W. WILLIAMs, 
Providence, R. I. Filed Dec. 21, 1909. Seriat 
534,305. (Cl. 24-160.) 

In a cuff pin or similar article, the combination 
of a base plate having a pin catch, a housing hav- 
ing two parallel side walls and an open top, ana 
also having two opposite end walls, a tempered 
pin tongue comprising all in one piece, a shaft hav- 
ing a pointed end, a presser at the opposite end 
and an intermediate spiral coil consisting of one 





full coil and one half coil, one of said side walls 
being extended further from the base plate than 
the other and forming a shoulder adapted to over- 
lie said coil, an ornamental front, between which 
and the base plate said presser has a bearing, said 
pin tongue being loosely mounted in said housing 
by its spiral coils, and the shaft of the pin tongue 
being capable of a longitudinal oscillation through 
said open top of the housing into engagement at 
its pointed end with the pin catch. 

1,027,375. HAT PIN. Tuomas M. DANIELs, 
Chicago. Filed Jan. 18, 1911. Serial 603,258. 
(Cl, 24—155.) 

A hat pin having a head provided with a socket, 
snd a hat pin guard having a tubular stem adapt- 
ed to be passed within the socket and also to fit 


¢ 








Ge: 


over the point of the pin and having outwardly ana 
inwardly spring-pressed tongues, one of which is 
adapted to bind within the socket and the other 
on the pin. 


Designs. 


42,530. ENGAGEMENT RING. Joun A. Ase 
and Epwarp C, Aset, New York. Filed March 


22, 1912. Serial 685,577. Term of patent 14 
years, 
42,531. WEDDING RING. Joun A. ABEL 


and Epwarp C. Aspet, New York. Filed March 





22, 1912. Serial 685,578. Term of patent 14 


years, 


42,532. BRACELET. Sipney O. Bieney, Attle- 





boro, Mass. Filed March 9, 1912. Serial 
682,790. Term of patent 14 years. 


TENCIL CASE OR SIMILAR ARTI- 
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A new line of HEAVY LONG CRAMP settings particularly suitable for ring work. 
Series 85 
YWwwwwvwwvwves 
1 2 3 4 5 6 7 8 9 10 11 12 13 
Series 87—Inside Flare 
i a a : : i. - = bs ee # - aon “a 
Ywwwvvvyv vee 
SECTION 1 2 3 4 5 6 7 8 9 10 11 12 13 
BLANCARD & CO., 
SETTING MAKERS 
96-98-100 MAIDEN LANE 2: 2: 23 23 NEW YORK CITY 











Mesh Bags Repaired 


Resilvered and Relined 


85¢c. to $1.25 


Sizes 4 to 7 inches 


Guaranteed to look equal to new 
and give perfect satisfaction 


(PATENTED) a 





Wachter Safety Bow 





Use our Bows for re- 
pairing purposes. The 
only Bow on the market 
that cannot be pulled or 
twisted out. 


Licensed under our U. 
S. patents are 
The Star Watch Case Co., 
Ludington, Mich. 





Dubois Watch Case Co., 
Brooklyn, 














Bloc wigs CHARLES GRABHORN 
cgay igg GILDER 
60 Nassau Street 
NEW YORK 








JOHN AUSTIN & SON 


Gold, Sliver and Platinum 
Assayers, Refiners and Smelters 


| 4 and 76 Clifford St., PROVIDENCE, &. |. 
We Do Our Own Smelting 


REG. U. S. PAT. OFF, 66 The Filling That Fills” 


Engraving on Celluloid, Ivory, Pearl, 
Bone, Wood, Tortoise Shell, Etc. 


32 Colors 


Sample and instructions for engraving free. 


H. W. THOMPSON 





26 East 20th Street New York City 
OR YOUR JOBBER ° 














W. MM. Swenarton 
(Gr-Lraminer A, S, Patent @Office) 
Counsel in Patent Causes 
2 Rector Street, New York 
Patents Srave-faarks 


HERMAN KOHLBUSCH, Sr. 
ESTABLISHED 1859 
Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required 


Office and Salesroom, 170 BROADWAY, NEW YORK 
Send for Price List Tel. 370 Cortland 














Works at 225-227-229-231 
New Jersey Railroad Avenue, 


Our New York Office, NEWARK, H. J, 


Charles Engelhard, Hudson Terminal Bldg., 
30 Church Street 


Plate and wire in any hardness, 
seamless platinum tubing a 
specialty. Platinum, gold and 

silver refiners. Assayers 

and sweep smelters. 
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CLE. FrepertckK W. Totrree, Belleville, 
N. J., assignor to Joseph Dixon Crucible Co., 





Jersey City, N. J. Filed Jan. 25, 1912. Se- 

rial 673,456. Term of patent 14 years. 
42,556. CLOCK CASING. JoHn Franxuin 

WuitMan, Elkins Park, Pa. Filed Feb. 16, 





1911. Serial 609,073. Term of patent 14 
years. 
42,558. CLOCK CASE. Atvin Wricut, Buf- 














falo, N. Y. Filed Sept. 7, 1910. Serial 
580,942, Term of patent 7 years. 
UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said act.] 





TRADE-MARKS PUBLISHED MAY 21, 1012, 
Ser. 62,497. (CLASS 26. MEASURING AND 
SCIENTIFIC APPLIANCES.) H. C. Warts, 
Inc., Syracuse, N. Y. Filed March 29, 1912. 


SUNTOR 


Particular description of goods.—Eyeglasses and 
spectacles, 
Claims use since Feb. 1, 1911. 
Ser. 62,645. (CLASS 37. PAPER AND STA- 
TIONERY.) Lupwic Srertnserc, New York. 
Filed April 4, 1912. 


AMARVEL 


Particular description of goods.—Fountain pens. 
Claims use since Nov. 1, 1911. 

Ser, 69,912. (CLASS 28. JEWELRY AND 

PRECIOUS METAL WARE.) Tue Low- 


- aust | 


Taussic-Karretes Co., Providence, R. I. 


Filed April 15, 1912. 





Particular description of goods.—Pearls and im- 
itation pearls. 
Claims use since Feb. 1, 1912. 


TRADE-MARKS REGISTERED MAY 21, 18012, 


86,587. WATCHMEN’S CLOCKS. Harpine 
Brotuers, Chicago, IIl. 
Filed Feb. 5, 1912. Serial No. 61,262. Pub- 
lished March 19, 1912. 
86,603. JEWELRY AND PRECIOUS-METAL 
WARE, Wrttram Link Company, Newark, 
N. J. 
Filed Oct. 17, 1911. 
lished March 19, 1912. 
86,646. JEWELRY FOR PERSONAL ADORN- 
MENT. Tue Geo. L. Vose Mre. Co., Saco, 
Me., and Providence, R. I 
Filed Feb. 3, 1912. Serial No. 61,235. Published 
March 19, 1912. . 
86,605. EYEGLASS AND _ SPECTACLE 
LENSES. A. Martin, Inc., New York. 
Filed Feb. 12, 1912. Serial No. 61,416. Pub- 
lished March 19, 1912. 
86,642. CERTAIN OPTICAL SUPPLIES. Unt- 
VERSAL OpticaL Corporation, Providence, R.I. 
Filed July 13, 1911. Serial No. 57,614. Pub- 
lished March 12, 1912. 


Serial No. 59,201. Pub- 





BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS, 1910, FROM The 
Illustrated Official Journal.) 





ISSVE OF MAY &, 1912. 


969. INTERMITTENT-MOTION DEVICES. 
H. TrrMann, Pielach, Lower Austria. July 
13, 1910. 

In apparatus for converting a continuous rotary 
motion into an intermittent one to produce a snap 
action in counters, clock-work, etc., the continu- 
ously rotating shaft 1 carries ratchet-wheels 2, 38, 
4, Fig. 4, the wheel 2 being fixed to the shaft ana 
the others secured together and loose thereon. 
The teeth of the wheel 4 are arranged in the op- 
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posite direction to those of the other wheels. Sit- 
uated between the wheels 2, 3, is a spring-re- 
tracted slide 5, bearing pawls 8, 9 on opposite sides. 
The rotation of the wheel 2 raises the slide until 
the pawl 8 is withdrawn by a stop 10, whereupon 
the spring 6 draws the slide down quickly and the 
pawl 9 drives the wheel 3. A detent 12, carriea 
by a fixed support, is provided to engage the wheel 
4 to prevent overdriving. The slide may carry 
or operate a spring-supported recording-point 13. 
1,052. CLOCKS, ELECTRIC METERS, ETC. 
C. E O’Keenan, Faris. Jan. 14. (Conven- 
tion date, Jan. 18, 1910.) ~ 
Relates to means for driving clock-work asd 
o:her mechanisms by a motor operating through a 
friction coupling, and consists in transmitting the 
drive of the motor, the speed of which may vary 
above a certain limit, through one or more brushes 
which rub on a cylindrical or other surface. Fig. 
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1 illustrates the application of the invention to a 
clock of the type in which a motor, acting through 
a friction-coupling drives the usual train controlled 
by an escapement. A worm c, driven by the 
motor, gears with a wheel a carrying two rods, e, 
e1, to which small metal brushes d, d, are at- 
tached. These brushes exert a constant friction 
driving-couple on a small highly-polished cylinder 
f on an arbor b, the drive being transmitted to a 
wheel ¢ of the clock train through a spring h. In 
a modification, Fig. 5, a brush m, loose on the 
driven arbor b and connected to it by a spring h, 
bears against the face of a wheel a geared to the 
motor. The spring h may in some cases be dis- 














pensed with, and, instead of an ordinary clock 
escapement, a fly or other controlling-device may 
be used. The driving-motor may be a_ small 
electro-motor such as is described in Specifica- 
tion 8832/98,, a spring motor controlled by a 
Foucault brake or any other kind of motor. The 
invention may be applied to winding up a spring 
such as the driving-spring of the striking-mecha- 
nism of a clock. A further application, shown in 
in Fig. 6, is for the purpose of compensating for 
friction in an electric motor-meter. Brushes 
d, d', rubbing on a cylinder f on the motor- 
spindle b, are rotated at a speed which is always 
higher than the maximum speed of the spindle b. 
The specification as open to inspection under Sec- 
tion 91 (3) (a) describes also arrangements in 
which stationary brushes are used for braking in 
a Thomson electricity meter, for the purpose of 
preventing the meter from registering unless the 
torque on the motor-spindle is sufficient to over- 
come the friction. The brushes may bear on a 
cylinder fixed to the spindle, or, in modifications, 
may be applied to the face of a disk. This sub- 
ject-matter does not appear in the specification as 
accepted. 

1,115. TIME-ALARM SIGNALS. 

South Australia, Jan. 16. 

Relates to means for causing an electric bell to 
ring at any predetermined time. An annular piece 
of insulating-material c is fitted round the face a 
of a clock. A suitable number of contact-pieces 1 
are mounted in the rim c with their ends normally 
behind its surface, but, by lifting any of the 
handles j into the vertical position shown, the 
corresponding contacts are pressed forward to 
project and make contact with the wheel h, carried 


F. Goss. 
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on an arm g on the hour-hand f, when it passes 
over them. The contacts i are in contact with the 


metal band / which is connected to one pole of the 
battery d, the other pole of which is connected 
through the bell e to the hour-hand f. In a 


modification, the contact-pieces are fixed so that 
the wheel always makes contact when 
over them; they are then connected to a number 
of blocks on a switchboard which can be connected 
to bus-bars, each common to two rows of blocks, 
by plugs, so that the circuit through the bel! is 
only completed at any time if the correspondicg 
plug is inserted. Provision is made for izserting 
more than one plug between the same plug block 
and bus-bar, to facilitate the use of the switch- 


passing 
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eeeee PLATINUM ooo 


Special Platinum for Manufacturing Jewelers in any shape—Sheet, 
Tubing or Wire in any degree of hardness—Platinum, Gold and 
Platinum Lined Settings—Bezels— Pin Tongues — Joints— Safety 
Catches — Etc.—Kept in stock at both addresses. 


CONSULT OUR SETTING CATALOGUE 


50 CHURCH ST. BAKER & CO,, INc. 408 NJ R RAVE 


PLATINUM, GOLD AND SILVER REFINERS AND MANUFACTURERS 











Importer of Platinum and Refiner of Precious Metals 


emg ysl of Platinum and Iridium Alloys. My facilities for refining Platinum, Gold and Silver- 
d filings or bullion are unexcelled. Platinum Scrap purchased or exchanged for Sheet or Wire. 


| HENRY BENDER °<2wen's. Newark, N. J. 


TI 
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Special Platinum For Jewelers | 


Any Shape and Degree of Hardness 





Mesh Bags Refinished $1.00 Platinum, Gold and Silver Refiners | 
We re-silver, re-line (with kid or silk) and repair the mesh on any German The Roessler & Hasslacher Chem. Co. 
silver mesh bag, from 5 to 7 inches, for $1.00; other bags in proportion. PLATINUM WORKS MAIN OFFICE 
First-class work, prompt service. Send postal for window display card and Perth Amboy, 100 William St., N. Y. City 
price list on special repairs, such as gold, gun-metal and bead bags. F. a. ‘CRose.mme, Manager 


A. A. LUPIEN, 2“ Broaa street, “Pawtucket, Re I. 








oe CRUGIBLGES. 








REFINERS AND SMELTERS J.&H.BERGE, 


GOLD, SILVER, PLATINUM AND COPPER 95 John Street, 


NEWARK, N. J. NEW YORK. 


Wm. L. Gtorreux, Pres. E. P. Srnnocx, Sec’y and Treas. Jewelers’ Supplies, 
THE ELIZABETHTOWN SMELTING COMPANY 4 | BS cal 
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S503-S09 Mulberry Street 

















Room 63 A F W. RUGGLES, Mer. 


Practical Course in Adjusting 
Published Price, $2.50 Special Reduced Price, $1.50, Postpaid 


373 Washington St., Boston, Mass. 


We make a specialty of cleaning, replating 
and repainting all kinds of metal watch, small 
clock and gauge dials. Special names and 
tmblems painted upon all kinds of dials. 

Special metal dials made to order 

Prompiness and satisfaction guaranteed. 





THE JEWELERS’ CIRCULAR PUB. CO., 11 John Street, New York 

















SWEEPS 4nv BULLION 


Purchased and Refined—Buyers of Gold, Silver, Platinum, Plated Scrap—Assayers of Ores and Metals 


T. B. HAGSTOZ & SON  ramaneran a. 





BOSTON METAL DIAL CO. 











U. S. SMELTING AND REFINING WORKS 
L. & M. WOLLSTEIN, 16 JOHN STREET, NEW YORK 


SWEEP SMELTERS AND ASSAYERS 


Dealers in Cold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 











Positively Highest Prices Paid For Old Gold and Silver. IMPORTERS OF PLATINUM ORE AND BULLION ASSAYS A SPECIALTY 
get «otal GOLD AND SILVER REFINERS 
me LELONG é& BRO. ASSAYERS AND SWEEP SMELTERS 


SMELTING 





S.W. Corner Halsey, Marshall and Nevada Streets, NEWARK,N.J.  Gocidscd Siiver'Bulich FOR THE TRADE 
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board without confusion by more than one per- 


son, 





Applications for British Patents. 

10,242, PINS FOR HATS, TIES, OR FOR 
OTHER PURPOSES. P. Herry and W. 
Bourpot. April 80, 1912. 

10,517. SERVIETTE RINGS. C. A. Gitzean 
Moar. May 8, 1912. 

10,630. SAFETY-PINS AND BROOCH 
CATCHES. F. W. Girpiestone, W. G. GrrpLe- 
stone and ALEXANDER HENLy. May 4, 1912. 





UNITED STATES PATENTS 
HAVE EXPIRED. 
[Reported for THz Jeweters’ Crrcurar by W. 
H. Swenarton (ex-Examiner U. S. Patent Office), 
Counsel in Patent and Trade-Mark Causes, New 
York.] 


THAT 





Patents Expired May 21, 1912. 
539,400. STUD OR BUTTON. G. B. Apams, 
Irvington, N. J. 
Design Patents Granted May 23, 1905, for Seven 
Years. 
37,438. HANDLE FOR SPOONS, FORKS OR 
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SIMILAR’ ARTICLES. Ss. 
Wallingford, Conn. 

37,439. HANDLE ORNAMENT FOR SILVER 
PLATED OR SIMILAR WARE. G. H. 
Berry, Sheldon, Conn. 

37,440. HANDLE ORNAMENT FOR SILVER 
PLATED OR SIMILAR WARE. G. H. 
Berry, Sheldon, Conn. 

37,441. HANDLE ORNAMENT FOR SILVER 
PLATED OR SIMILAR WARE. G. H. 
Berry, Sheldon, Conn, 


STROHHAKER, 








Mandamus is held in State ex rel. Wells 
vs. Cline (Okla.) 35 L. R. A. (N. S.) 527, 
not to lie to compel a private person to 
deliver the pleadings, papers, and files in a 
case pending in a certain court, to one who 
claims to have been the de jure-and de facto 
clerk of said court since its organization, 
although it be alleged that such person 
wrongfully obtained possession of said 
papers and files by pretending to act as 
the clerk of said court, under claim of the 
right to said office. 








Clocks, Watches, Jewelry and Gems Imported Into Canada. 





Toronto, Can., May 22.—The monthly report of the Department of Trade and 
Commerce of Canada for February shows the value of imports for home consumption 


in the jewelry and allied trades as follows: 


Clocks: 
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Nickel-plated ware: 
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11 Months Ending 















































Month of February, February, 

1911. 1912. 1911. 1912. 
$1,862 $4,023 $40,536 $38,508 
21,409 31,620 315,208 319,964 
5,423 6,064 74,253 97,722 
539 2,207 26,748 22,022 
$29,233 $43,924 $456,745 $478,216 
$10,440 $9,151 $82,989 $111,743 
50,429 62,555 709,705 817,604 
149 3,880 23,383 44,322 
20,773 29,060 305,562 294,260 
2,220 2,229 15,708 20,985 
$84,011 $106,875 $1,137,297 $1,288,864 
$17,280 $19,429 $307,226 $347,948 
90,508 106,005 805,144 902,489 
4,919 5,086 56,783 55,466 
4,589 7,856 132,070 164,124 
4,130 6,841 44,271 62,795 
$121,606 $145,217 $1,845,494 $1,532,822 
$14,405 $27,710 $329,560 $421,136 
14,039 23,493 263,637 293,836 
2,499 3,046 36,689 41,846 
786 1,297 16,270 30,217 
$31,729 $55,906 $651,156 $787,035 
$6,286 $4,040 $93,510 $87,052 
52,630 68,572 619,075 835,255 
1,165 887 16,139 21,653 
$60,081 $73,499 $728,724 943,960 
$4,555 $2,673 $144,841 $148,574 
6,591 6,636 35,236 56,809 
950 2,659 70,678 87,423 
1,828 3,572 32,006 26,622 
$13 574 9,949 12,692 
$14,737 $16,114 $292,710 $332,120 
$28,651 $39,256 $794,479 $823,465 
8,912 34,156 137,901 222,151 
pelts 151,443 Peecas 430,819 
9,860 2,099 135,859 145,079 
62,137 47,064 484,768 665,539 
192,662 14,829 435,384 69,456 
$302,223 $288,847 $1,988,391 $2,356,509 
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Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 

WasHINcToN, D. C., May 27.—The fol- 
lowing were the exports of jewelry, sil- 
verware, optical gdods, clocks, watches 
and kindred lines from the port of New 

York for the week just ended: 

Amsterdam: 12 cases clocks, $207. 

Antwerp: 1 case watches, $861. 

Auckland: 17 cases clocks, $239; 3 cases 
watches, $531. 

Bremen: 7 cases clocks, $198; 1 case jewelry, 
$149; 3 cases watches, $3,854. 

Buenos Aires: 6 cases optical goods, $5,741; 
13 cases plated ware, $1,521; 37 cases clocks, 
$4,154; 2 cases plated ware, $215; 1 case silver- 
ware, $150; 1 case jewelry, $350. 


Calcutta: 1 case plated ware, $222; 13 cases 
clocks, $326. 

Christiania: 28 cases clocks, $1,014. 

Colon: 5 cases silver plated ware, $2,375. 


Frankfort: 3 cases optical goods, $449. 

Guayaquil: 9 cases clocks, $205; 27 cases 
clocks, $381. 

Hamburg: 12 barrels jewelers’ sweepings, $500. 

Havana: 2 cases optical goods, $819; 24 cases 
clocks, $292; 1 case clocks, $220; 3 cases silver- 
ware, $378. 

Havre: 4 cases jewelry, $410; 2 cases optical 
goods, $348. 

Jeremia: 3 cases plated ware, $115. 

La Guaira: 14 cases plated ware, $1,287. 

La Paz: 11 cases silverware, $252. 

Liverpool: 5 cases silverware, $1,144; 1 case 
jewelry, $250; 1 case thermometers, $125; 1 case 
plated ware, $750; 50 cases clocks, $1,229; 3 cases 
jewelry, $628. 

London: 1 case silverware, $250; 1 case pearls, 
$3,000; 1 case optical goods, $569; 30 cases clocks, 
$792; 9 cases optical goods, $1,554; 55 cases 
clocks, $2,360; 2 cases jewelry, $1,622; 4 cases 
silverware, $2,000; 7 cases watches, $5,650; 6 cases 
optical goods, $5,864. 

Manchester: 15 cases clocks, $441. 

Manila: 29 cases plated ware, $1,123. 

Montevideo: 1 case optical goods, $205. 

Para: 6 cases clocks, $167. 

Progreso: 11 cases plated ware, $116; 3 cases 
clocks, $100. 

Rosario: 1 case optical goods, $208. 

Santiago: 1 case plated ware, $100. 

Santos: 10 cases clocks, $212; 1 case optical 
goods, $367. 

Sheffield: 4 cases jewelers’ sweepings, $2,800. 

Sidney: 33 cases plated ware, $1,770; 13 cases 
optical goods, $889; 291 cases clocks, $4,338; 4 
cases waiches, $640. 

Sierra Leone: 7 cases clocks, $151. 

Singapore: 18 cases clocks, $316. 

Smyrna: 40 bags pearl waste, $300. 

St. Johns: 5 cases clocks, $108. 

St. Michael: 15 cases clocks, $184. 

Tampico: 5 cases clocks, $189; 12 cases clocks, 
$169. 

Valparaiso: 1 case watches, $690; 5 cases plat- 
ed ware, $291; 1 case watches, $677; 30 cases 
clocks, $628. 

Vera Cruz: 6 cases plated ware, $464; 4 cases 
clocks, $109. 


J. B. Nielson, New Castle, Pa., is offer- 
ing to settle with creditors at 30 cents on 
the dollar. He is a watchmaker and com- 
menced business at New Castle about July, 
1911, after being employed by Mather Bros. 

Frank P. McKenney, jeweler, living at 
Portland, Me., was taken to the Maine 
General Hospital in the police ambulance 
May 14, in an _ unconscious’ condi- 
tion and died there early the next 
morning. His condition appeared to have 
been caused by poison or a drug of some 
kind. He was discovered lying on the floor 
of his room at 54 Free St. All efforts to 
arouse him failed. Mr. McKenney was 
until eight years ago manager of the F. P. 
McKenney jewelry store, and had been in 
that line of business in Portland for nearly 
80 years. His nearest living relatives are 
a sister, Mrs. Ferdinand Thoits, and 
nephew, Orrin McKenney, of Portland. 
























































































































































Detroit. 





M. B. Fitch, Flint, is holding a stock- 
reduction sale. 

J. ©. Bruce and wife, Burnside, were 
Detroit visitors during the past week. 

W. F. King, Jr., Adrian, and J. C. Bates, 
New Haven, called on the local wholesalers 
last week. 

J. A. Johnson, Marion, was in Detroit 
for a few days last week on his way from 
a visit to his old home in Canada. 

Wm. Bugg, Jackson, was a Detroit vis- 
itor last week, stopping here on his re- 
turn from a visit to his former home in 
London, Canada. 

Oscar Stahle, who recently accepted a 
position as traveler for Noack & Gorenflo, 
was in the city Sunday after a very suc- 
cessful trip. He left again on Monday. 

Charles Watkins, who has been employed 
by J. T. Eddington, Pontiac, has purchased 
the H. J. Sevy stock, in Bellevue, and will 
continue the business, which was established 
by the deceased many years ago. 

C. L, Fuller, traveler for the Chas. A. 
Berkey Co., was a passenger on a train 
which was marooned for 24 hours near 
Saginaw last week because of the sudden 
rise of the river following the terrific rain 
which swept over Michigan. The pas- 
sengers were finally removed from the 
train in boats. 

Sylvester Andretsch, of Andretsch & 
Abel, who have been in the repairing busi- 
ness at 64 Grand River Ave. for several 
months, has purchased the jewelry store at 
Grand River and 14th Ave. conducted by 
Louis Boschwitz. Mr. Boschwitz will oper- 
ate his other store near 4th and Grand 
River Aves. The repair business will be 
managed in future by Mr. Abel 

Royal M. Bergin, in business for some- 
time at 754 Michigan Ave., has leased a 
store at 2596 Jefferson Ave., and will move 
to his new location at once. No section 
of the city is showing a greater growth 
than the east side of Jefferson Ave., where, 
during the past two years, four large motor 
plants and several other big industries have 
been established. 

A paper containing 52 diamonds valued 
at about $750 was stolen from Charles J. 
Thiry, jeweler at 27 Monroe Ave., last 
week by two young men. These men asked 
to see unmounted stones, and the stock 
on hand, which was wrapped in papers and 
carried in a wallet, was brought out. The 
two looked over the stock with great care, 
discussing the different stones shown them 
and examining them with great care. After 
spending some time looking over the papers 
shown them thev found nothing to suit. 
They had been gone some time when it 
was discovered that the paper was miss- 
ing. The police have a good description 
of the men, but they have discovered no 
clue as to the identity of the thieves. 

The argument which was set for hear- 
ing before Judge Phelan last Wednesday 
on the constitutionality of the ordinance 
adopted by the city council recently, which 
makes it unlawful to hold auction sales 
after 6 Pp. M., was necessarily postponed 
when it was discovered that an error had 
been made in the complaint under which 
the case was brought. The ordinance is 
being attacked by Sol. Sallan, the Wood- 
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ward Ave. jeweler; the Bonfield Jewelry 
Co., J. L. Art and Ben Jacobs. These men 
have united in a fight against the ordinance, 
which they claim will ruin the jewelry auc- 
tion sale business in Detroit. That was 
the object in view when the Detroit Re- 
tail Jewelers Association urged its adop- 
tion by the city council. 








Pacific Coast Notes. 





E. Chivers is closing out his business in 
Willows, Cal. 

E. Nitta, of Lodi, Cal., has sold out his 
business to K. Guro & Co. 

E. K. Dunlap, of Doe & Dunlap, Pinole, 
Cal., has added a new feature to the busi- 
ness by fitting up a picture framing depart- 
ment. 

After 13 years in business in Fullerton, 
Cal., John Marshall has sold his stock to 
A. G. Dutton, Kansas City, Mo., who re- 
cently came to California. 

The Coalinga Jewelry Co., of Coalinga, 
Cal., has been taken over by Los Angeles 
creditors. The business was conducted by 
Clyde F. Walker and Wm. F. Rourle. 

I. B. Nason has opened for business in 
the old library building at Livermore, Cal., 
with a stock of jewelry, watches and clocks, 
and is prepared to do all kinds of repair- 
ing. 

J. R. Cromer, formerly head jeweler for 
the Wickersham Co. at Bakersfield, Cal., 
has taken over the business of Mr. For- 
zani, located in the Samuels Smoke House, 
same city. Mr. Forzani was compelled to 
dispose of the business on account of failing 
health and now plans a trip to the moun- 
tains. 

The Goldwire Handicraft Co. has leased 
an office, factory and salesroom in the 
Venice Auditorium building at Ocean Park, 
Cal., for the production and sale of its 
jewelry and wares. The salesroom has mir- 
rors on three sides and is fitted up for elab- 
orate displays. R. M. Francisco, the pro- 
prietor, has. manufactured and sold his 
products at expositions all over the world. 
At present he has a store in Santa Cruz, but 
he is about to close out his concession 
there. 








Pacific Northwest. 


Ralph P. Newman has sold his business 
in Coppenish, Wash., and removed to On- 
tario, Ore. 

Bruno W. Felder is selling out his busi- 
ness in Coppenish, Wash., but will remain 
in the town. 

Miles Bradbury has closed out his jew- 
elry store in Coppenish, Wash., and is now 
devoting all his attention to his undertaking 
business. 

George S. Birnie, with Siegriest & Co., 
La Grande, Ore., sustained injuries not 
long ago in a bicycle wreck. He was going 
home to lunch on his bicycle, and when 
starting up the 4th St. hill the front fork 
broke, throwing him to the ground, where 
he was found a short time later unconscious 
and badly bruised. 

Burglars entered the store of M. R. Eng- 
land, Central Point, Ore., a short time ago 
and made their escape with about $500 
worth of watches, pins, fountain pens, etc. 
Entrance to the building was affected by 
forcing open the bac door some time after 
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midnight. No trace of the robbers o; 
missing stock has as yet been discover 

Work has been started on the imp: 
ments planned by the Coppernoll Jey 
Co., Eugene, Ore. A modern front 
extend the full width of enlarged «i:ir- 
ters; a balcony will be constructed in 
rear of the store for the office and 0; 
department, and the rear room will be \::iI- 
ized for the lapidary and manufacturing «d- 
juncts of the business. Besides these 
changes an elaborate lighting system wil] 
be installed. 





How the Value of Trade Paper Advertising 
Is Recognized by the Advertising Ex- 
perts of the Big Magazines. 





I? is a truism among advertising man- 
agers that national advertising without 
national distribution is money wasted. The 
function of great weeklies and monthlies 
has been to create consumer demand, and 
have demonstrated their power to do so 
The scattering of the article popularized, 
however, over a country of 90 million peo- 
ple, so that the demand created could be 
met, has fallen to the sales managers of 
each manufacturer. 

One national magazine rendered a sub- 
stantial service to its clients by reaching 
the retail merchant through the straightest 
and most logical route—the trade papers. 
Good Housekeeping takes space in -many 
trade papers, among them THE JEweLers’ 
CrrcuLar, on the same basis as any other 
advertiser, and puts forth appeals to re- 
tail merchants in behalf of nationally ad- 
vertised goods, with special reference, nat- 
urally, to those exploited in its own col- 
umns. 

Its latest series of advertisements, the 
sixth in two years, consisted of three and 
four-page announcements in 25 trade jour- 
nals published in April and early in May; 
were illustrated with hundreds of photo- 
engraved fac-similes of advertising from its 
own columns, constituting the particular 
service named “readvertising” by the fub- 
lication. Every argument was made to the 
retail merchant to stimulate the stocking 
and pushing of wares recommended by the 
great monthlies and weeklies. 

The movement is, of unusual interest 
and is plainly an endorsement of the value 
of trade papers as channels of commu- 
nication with the trade. The manager of 
the department putting out these “read- 
vertisements” made the following state- 
ment: “We believe thoroughly in trade 
papers as a means of reaching the reople 
we are aiming at—the progressive and in- 
telligent merchants. They are the men who 
take trade journals and they are recog- 
nizing more and more every day that na- 
tionally advertised products are almost self- 
selling over the counter, and in addition 
hold customers. Such products give sat- 
isfaction and create good-will for the mer- 
chant who handles them. We do not re- 
gret a single dollar we have ever spent 1" 
trade paper space. It has repaid us indi- 
rectly many fold by preceding the sales- 
men of our advertisers and making na 
tional distribution easier for them. 1! 
trade papers are undoubtedly the cheapes! 
and most authoritative means of gettin: 
at the right class of dealers.” 
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Special Notices. 

Payable invariably in advance. 

Rates, 75c. per insertion for notices not exceede 
ing 25 words; additional words, 2c. each. 

SITUATIONS WANTED, Ic. a word each ine 
sertion; minimum charge, 25c. 

Heavy type, 5c. a word; minimum charge, $1.25. 

Display cards, $2.00 per inch. 

In all cases, if answers are to be forwarded, 10c. 
extra to cover postage must be enclosed. 
aA ERIN 


Situations Wanted. 




















WANTED, position as watchmaker; salary $20. 
k. C. Cartwell, 3016 Olive St., St. Louis, Mo. 


YOUNG FRENCH LADY desires to learn jew- 
elry polishing trade. Address “‘N., 8976,” care 
Jewelers’ Circular-Weekly. 








HIGH GRADE platinum jeweler, experienced in 
latest style work, wishes pore: Address “A. 
Z., 9035,” care Jewelers’ Circular-Weekly. 


WATCHMAKER, engraver and optician, with ref- 
erence and no bad habits; own tools; write for 
particulars. F. D. Abbatt, Reading, Mich. 








DESIGNER, experienced in platinum mountings, 
wishes a position with first class house. Address 
“E., 9042,” care Jewelers’ Circular-Weekly. 


RELIABLE AND EXPERIENCED watchmaker, 
neat, plain engraver, wants position, Address 
“Watchmaker,” 195 Frederick St., Oelwein, Ia. 


WANTED, a position as watchmaker by young 
married man; Illinois, eastern Missouri or lowa 
"ean Address W. R. Hunter, Bardolph, 

1, 











FINE ENGRAVER and jewelry jobber seeks po- 
sition about end of Jurie; 13 years’ experience. 
Address ‘“‘M., 8989,” care Jewelers’ Circular- 
Weekly. 


EXPERT German watchmaker and jeweler, all 
around worker, single, age 24, wishes position. 
Address “C., 9003,’ care Jewelers’ Circular- 
Weekly. 








FINE watchmaker and ngreres. wants a position 
where there is plenty of work; fine references; 
salary $25 per week. Address H. W. Putney, 
Mauch Qhunk, Pa. 





YOUNG LADY desires position as cagraver and 
saleslady in retail jewelry store; references and 
samples furnished to parties interested. “Box 
29,” Auburn, N. Y. 





ENGRAVER, 21, desires position immediately with 
good man where he can learn stone setting and 
jewelry repairing. H. F. Snyder, 14 owell 
St., Rochester, N. Y. 





SITUATION WANTED by first class manufac- 
turing and jobbing jeweler; can also set stones; 
best of references. Address ‘‘M., 9029,” care 
Jewelers’ Circular-Weekly. 





WATCHMAKER, young man, first class, with all 
tools, desires position; New York or vicinity; 
best of references. Address “‘A., 9005,” care 
Jewelers’ Circular-Weekly. 





FIRST CLASS watchmaker, plain engraver and 
jewelry repairer with some optical experience; 
gt appearance; references; $20 per week. W. 

. Jackson, Greensburg, Ind. 





WATCHMAKER, JEWELER, also gilding, wants 
permanent situation by middle of June; 20 years’ 
experience; wages, $25. Address “J. H., 9032,” 
care Jewelers’ Circular-Weekly. 





FIRST CLASS watchmaker, jeweler and monogram 
engraver, young single man, with 10 years’ expe- 
rience desires position. Address “B., 9004,” 
care Jewelers’ Circular-Weekly. 





THOROUGHLY competent jeweler and stone set- 
ter, over 20 years’ experience. desires position 
in first class retail store. Address ‘S., 9021,” 
care Jewelers’ Circular-Weekly. 





SALESMAN. WANTS POSITION for the gen- 
eral jewelry line; has trade and will consider a 
decent firm only. Address Louis Schafer, 1061 
Hall Place, Bronx, New . York. 





YOUNG MAN, first class on ordinary watch work, 
good engraver and Al salesman, desires position 
with reliable firm; no bad habits. Address ‘‘A., 
9037,” care Jewelers’ Circular-Weekly. 


MATERIAL MAN, thoroughly experienced in 
watch materials, tools and optical goods, wants 
position; can furnish Al references. T. B. Gold- 
man, 405 Masonic Temple, Chicago, III. 


Al SALESMAN and window trimmer for -. 
tail store; capable of managing; an Am-;i. 
can of neat appearance; 12 years’ ex; 


ence, age 27; salary, $30 to start. Add 
“Sal n ” 


e7 





FIRST CLASS watch, clock, jewelry, watch case 
repairer, combination man; age 45, single; fast 
worker; can take in work; references. Address 
W. Turnbull, watchmaker, Brooklyn, N. Y. 


WATCH AND CLOCKMAKER, young man, seven 
years’ experience under a German master, would 
like position in city of New York; has tools. 
Care Chas. Parfrey, 448 78th St., New York. 


WATCHMAKER, jeweler, engraver, salesman, 
open for permanent position; 20 years’ experi- 
ence; married; at present unemployed; wages 
reasonable to start. R. R. Fenton, Rochester, Ind. 











WANTED, position with jewelry house; seven 
years’ experience in jewelry department of large 
department store; ambitious, hard worker. Ad- 
dress “O., 8977,” care Jewelers’ Circular-Weekly. 


THOROUGHLY COMPETENT repairing watch- 
maker, expert and fine mechanic on all compli- 
cations, fine and rapid work; best references; 
_ week, ‘“‘William,” 223 W. 4th St., New 

ork. 


YOUNG MAN, with several years’ experience, de- 
sires a position as traveling salesman for south- 
ern territory; can furnish best of references. 
Address “P., 9022,” care Jewelers’ Circular- 
Weekly. 


ENGRAVER, salesman, assist* watchmaker and 
clock repairer, desires to make change June 15; 
good references as to character and ability; sal- 
ary, $20. Address “O., 9012,” care Jewelers’ 
Circular-Weekly. 


SITUATION WANTED in the south; good, swift, 
practical watchmaker, fair engraver and jeweler, 
can do some stone setting; good set of tools; 
will auswer all communications. R. R. Surles, 
Rocky Mount, N. C. 














, 8765, care Jewelers’ ircula 
Weekly. ppreuler 


WATCHMAKER, competent on complicated 214 
ordinary watches, European and American, «x. 
perience with best firms, wishes position; « 
plete set of tools, best of references; age 3}. 
Address “M., 8847,” care Jewelers’ Circwlar- 
Weekly. ‘ 


JEWELRY DESIGNER, young man, 19, a 
tious, wishes position with large manufactu 
house; now employed as designer and _ tal 
charge of repair department of large con 
Address “‘A., 8993,” care Jewelers’ Circ 
Weekly. 


SITUATION WANTED by competent trav 
salesman with years of experience selling fine 
manufacturer’s line to the best jewelry nx 
chants in the eastern and central States. Aq 
dress “G. W. P., 9020,”" care Jewelers’ Circula 
Weekly. 


ALL AROUND watchmaker and engraver, unde: 
stands optics, age 30, 12 years’ experiencc 
steady, reliable, wants position June 17; state 
salary and describe position in first letter. Ad 
dress ‘“‘Watchmaker,’”’ 2739 N. llth St., Phila 
delphia, Pa. 


WATCHMAKER desires position with good class 
jewelers; competent and reliable with first class 
references; 20 years’ experience; have managed 
entire watch repairing department in last place; 
not engraver. “Watchmaker,’’ 2012 Euclid Av 
Cleveland, O. 


FIRST CLASS watch and clockmaker, experi 
enced on high grade watches and clocks, ow: 
toels and good references, neat appearance, de 
sires position with good firm in New York City; 
salary, $14. Address “‘E., 9001,” care Jewelers’ 
Circular-Weekly. 























WATCHMAKER, with 17 years’ experience in 
high grade Swiss and American watches, adjust- 
ing, staffing, new work, etc.; with best tools and 
references. Address “Reliable, 8848,” care Jew- 
elers’ Circular-Weekly. 





JEWELER, designer and foreman, fully experi- 
enced; can furnish modern artistic designs in 
fine platinum work, presentation jewels and _ all 
fraternity work. Address “Z., 9014,” care Jew- 
elers’ Circular-Weekly. 





SILVERWARE; reliable inside man wants re- 
sponsible position with manufacturing or retail 
house; 15 years’ experience; age 28, single; high- 
est references. Address “H., 9034,” care Jew- 
elers’ Circular-Weekly. 





FIRST CLASS WATCHMAKER and all around 
man desires position at once: factory and store 
experience; single, 28 years old, temperate; eight 
ears at bench. Address “Watchmaker,” 2181 
=, 69th St., Cleveland, O. 





WATCHMAKER AND ENGRAVER desires a 
position in a reliable retail store; 40 years old, 
24 years’ experience; capable of taking ve 
of store if necessary. F. A. Tomlinson, 324 5S. 
11th St., Richmond, Ind. 


SILVERWARE SALESMAN, high class man, 
open for position with manufacturer in western 
territory; good following with best jewelry 
trade; references. Address “A., 8872,” care 
Jewelers’ Circular-Weekly. 








CAPABLE MAN, good executive ability, with a 
thorough knowledge of the manufacture of sil- 
verware, open for position aS manager or assist- 
ant manager of factory. Address “Ability, 8871,” 
care Jewelers’ Circular-Weekly. 





HAVING CLOSED down our shop we wish to 
secure position for foreman; an experienced man 
with practical ability, original and an authority 
on antique and modern designing. Wm. L. Sex- 
ton & Co., 47 John St., New York. 





AN Aji all around, first class engraver and jeweler, 
nine years’ practical experience, young, sober 
and reliable, wants position at once; samples, 
references upon request. Address R. H. Wil- 
son, 133 E. Main St., Lexington, Ky. 








Al WATCH and jewelry salesman, 12 years’ ex- 
erience with high class retail concerns of New 
York, at present employed, wishes to make a 
change now or July 1; best of references. Ad- 
dress “‘H., 8978,” care Jewelers’ Circular-Weekly 





SALESMAN tto represent manufacturer or im- 
porter of clocks, watches or jewelry; has trade 
in Greater New York and surroundings; will 
prefer a good firm to a good compensation. Ad- 

“2 Charles Kieser, 851 E. 169th St., Bronx, 


EXPERIENCED watchmaker and engraver, also 
jewelry repairer, plain diamond setter and as- 
sistant optician; can take charge of a repair de- 
partment; single man; reference; New York 
City or near by country; salary $18. Address 
“Q., 8962,” care Jewelers’ Circular-Weekly. 


Al WATCHMAKER, 20 years’ experience 0: 
high grade American complicated watches, five 
years the head watchmaker with the leading 
railroad inspector of Baltimore, Md.; full set 
of American tools; best of reference; age 33 
S. Spungin, 1106 Union Ave., Bronx, New York. 


SALESMAN, 28, will be open after July 1 
represent reputable silverware concern; com- 
mand an extensive established trade amongst 
jobbers, department stores and jewelers through 
middle west; salary or commission basis. <Ad- 
dress “Hustler, 9028,’ care Jewelers’ Circular 
Weekly. 


GOOD, RELIABLE MAN wants position as watch- 
maker; own tools and familiar with railroad 
work; can furnish first class reference; capable 
of taking charge of watch repair department, 
also willing to wait on trade; age 30, single. 
Address “N. B. C., 9010,” care Jewelers’ Circu- 
lar-Weekly. 














EXPERT engraver and jewelry designer, 15 years’ 
experience, would like to make a change; strictly 
up-to-date on new and special order designing 
on fine jewelry; highest class engraving, mono 
grams, coat of arms, souvenir engraving; sam- 
ples by request; steady and reliable; south pre- 
ferred; with up-to-date house. Address ‘‘Reli- 
able, 8987,” care Jéwelers’ Circular-Weekly. 


A JEWELRY SALESMAN possessing highest 
grade ability, knows the business from A to Z 
and all this implies, is thoroughly posted on 
solid and plated ware, cut glass, art goods, etc., 
can take repairs and estimate on new work of 
all kinds, is open for position with first class 
firm; very best references given. Addres: 
“Ability. 8970,” care Jewelers’ Circular-Weekly. 











EXPERIENCED designer and modeler, 
independent and original in designs 
for all branches of silver manufactur- 
ing, desires engagement; can furnish 
references and_ sketches. Address 
“C., 9026,’’ care Jewelers’ Circular- 
Weekly. 





FIRST CLASS watchmaker, optician and « 
graver; age 32, married; 15 years’ practical ¢x 
perience; ood on taking in and delivering 
work; good salesman; competent to take charg¢ 
of store if necessary; fine set of tools and tria! 
set; or would accept position as watchmaker and 
engraver; good references; no _ bad _ habits: 
salary, $25 to $30 per week; eastern States pré 
ferred. Address ‘‘M. 9008,” care Jew 
elers’ Circular-Weekly. 


tm 
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Side Lines. 


ENERGETIC SALESMAN covering the western 
States regularly, wants another side line. ‘D.,” 
1275 Pearl St, Denver, Colo. 











SALESMAN, traveling the south with established 

“trade, is desirous of securing an additional line; 
sterling silver preferred, Address “D., 8959,” 
care Jewelers’ Circular-Weekly. 





WANTED, commission men to handle a medium 
priced line to the retail B apne trade; state ref- 
erences, territory covered and lines carried. Ad- 
dress “O., 8594,” care Jewelers’ Circular-Weekly. 





ALESMEN WANTED to carry our special line 
of artistic novelties as a side line on commis- 
sion to the retail and department stores; state 
references and territory covered. Address “‘E., 
9007,” care Jewelers’ Circular-Weekly. 


ALESMAN WANTED on commission to call on 
the retail trade in the south and west with a 
line of 19 kt, and 14 kt. gold jewelry; one with 
an established trade preferred. Address ‘‘O., 
8826,” care Jewelers’ Circular-Weekly, 


Nn 





we 





SALESMAN now connected with an old estab- 
lished line of sterling silver novelties, desires 
a line on commission to go with it to the best 
trade in middle west from Pittsburgh to Den- 
ver; an opportunity for a good firm to secure 
the services of an Al man. Address “‘C., 8955,” 
care Jewelers’ Circular-Weekly. 


help Wanted, 


WANTED, a good watchmaker; give references 
and full particulars. E. G. Hoover, Harrisburg, 
Pa. 

















WANTED, first class jeweler ana engraver; must 
be Al. Address “H. W. G., 8924,” care Jewei- 
ers’ Circular-Weekly. 





WANTED, experienced traveling salesman for 
general line, jewelry, rings and watches. King, 
Raichle & King, Buffalo, N. Y. 


WATCHMAKER and graduate optician; must have 
Al references; good wages and permanent posi- 
tion, Address Louis Kades, Newburgh, N. Y. 








WANTED, first-class retail jewelry salesman; 
must furnish best references; young man pre- 
ferred. Address “‘X., 8984,” care Jewelers’ Cir- 
cular-Weekly. 





WANTED, watch case springer and finisher, or 
all around man on watch case repairing. Address 
application to Carl Entenmann Jewelry Co., Los 
Angeles, Cal. 


WANTED, DESIGNER, aman of experience to 
design finest platinum and gold jewelry; state 
experience, wages required, etc. P, O. Box 
197, Philadelphia, Pa. 








WANTED, first-class watchmaker; must be ex- 
perienced; one who can do engraving preferred; 
$25 per week; send references. Bewig-Elebash 
Jewelry Co., Selma, Ala. 





YOUNG MAN, with some experience on clocks 
and jewelry, to finish trade under experts; refer- 
ences, full particulars with application. E. 
Fitzpatrick, Utica, N. Y. 





WANTED, watchmaker, jeweler ard optician in a 
town of about 12,000 in North Carolina; steady 
position to the right man. Address “X., 8923,” 
care Jewelers’ Circular-Weekly. 





W ANTED, immediately, good watchmaker and 
optician; salary, $20 per week to a good man; 
send references with first letter. The Sartain 
Drug Co., South Pittsburg, Tenn. 


WATCHMAKER; if you wish to increase your 
earning power send your address to F. R. Cun- 
ningham, 1188 16th St., Denver, Colo.; you will 
receive something to interest you. 





WANTED, WATCHMAKER, first-class, for clock 
repair department; one with factory experience 
preferred; state experience, age, reference and 
wages expected, Address “H., 9039,” care Jew- 
elers’ Circular-Weekly. 





SECOND WATCHMAKER, clock, jewelry re- 
pairer and engraver wanted; young man, Ameri- 
can, willing to wait on trade; 32 miles from 
New York. Inquire of Rosenzweig Bros., 51 
Maiden Lane, New York. 





WANTED, a solicitor for medal and badge work; 
must be well acquainted with colleges and so- 
cieties; good chance for a hustler to work his 
way up; references. Address ‘‘Solicitor, 9011,” 
care Jewelers’ Circular-Weekly. 





WANTED, a good clockmaker, one who thor- 
oughly understands all makes; also one who 
does engraving; a good man can make good 
money; city of 200,000 in Ohio. Address “Box 
8971,’ care Jewelers’ Circular-Weekly, 


SALESMAN WANTED to sell Sheffield plate in 
middle west for a New England concern, on 
good salary or commission; only one that has 
sold this class of goods before and is well ac- 
quainted with the trade need apply. Address 
“H., 8839,” care Jewelers’ Circular-Weekly. 


WANTED, at once, good watchmaker, 
fair engraver; permanent. Address 
“W., 9041,” care Jewelers’ Circular- 
Weekly. 


WANTED, WATCHMAKER, young 
man for general repairing; one who is 
familiar with material and tools. Ap- 
ply Eliassof Bros. & Co., 9 Maiden 
Lane, New York. 














A FIRST CLASS representative, controlling the 
jewelry trade in sterling silverware, will find a 
good opportunity to connect with a silver de- 
posit line which is the most complete and most 
representable line on the market. Address “I., 
8999,’ care Jewelers’ Circular-Weekly. 


WE WANT A SALESMAN now or June 1, 
with established trade; one who has traveled 
the same territory continuously for several years 
with general lines; has large following among 
retail jewelers; your expenses, liberal salary 
based on your record; also a participation in 
the profits; in short, the bigger your sales the 
more you make; correspondence strictly confi- 
dential; here’s a chance for an ambitious hus- 
tler; don’t reply unless you can qualify. M. J 
Averbeck, 10 Maiden Lane, New York. 


WENDELL & CO., 47 John St., require 
the services of an active young man, 
not over 25 years of age, as assistant 
to manager of their New York office; 
must have a knowledge of the jewelry 
business, a good correspondent, re- 
sourceful and have the making of a 
future executive; moderate salary at 
start. Address in writing, stating 
age, experience and reference. 











WANTED, strictly first class watchmaker and en- 
graver; American, neat, over 35, of good ap- 
pearance, who can furnish best references; pre- 
fer man who can command few thousand dollars 
to invest in the stock of the corporation, when 
he has demonstrated his ability to make good; 
would also like first class optician on above con- 
ditions, but not absolutely necessary to com- 
mand the money in either case, but must qualify 
as indicated otherwise; the firm advertising is 
the leading establishment in State where lo- 
cated, middle N. W.; established over 30 years: 
applicants must be high grade men capable of 
managing store if necessary; send samples of 
plain and fancy engraving in first letter or no 
attention will be paid. Address “W. F. H.,”’ 
care Reed-Bennett Co., Minneapolis, Minn. 


WE WILL BUY loose diamonds for cash 
if price is low enough. Fred Kaufman 
& Co., 565 Broadway, New York. 





FOR SALE, up-to-date jewelry shop, _ fully 
equipped, in downtown part of Chicago; with 


good will. For further particulars write H. C 
Kionka & Co., 1519 Masonic Temple, Chicago, 
Ill. 





PARTNER WANTED in well-established jewelry 
store; have fine patents and novelties for com- 
ing election; big profit; need about $300 to $50 
to manufacture. “E, W.,” 91 W. 164th St., New 
York. 





JEWELRY AND OPTICAL business in Massa- 
chusetts city of 100,000 inhabitants; stock and 
fixtures almost new; good location. Address S. 
re Benoit, 1075 Acushnet Ave., New Bedford, 
' Mass. 





JEWELRY STORE in the best farming section in 
Oklahoma; two railroads, 3,500 population; good 
paying investment; owner going south; invoice 
$1,600; best cash offer takes it; long lease. 
Box 151, Woodward, Okla. 





FOR SAEE, jewelry and watchmaking business 
established three years in Pleasantville Station; 
sture complete for business, all stocked; small 
capital reauired. Call or address Harry E. 
McTavey, Pleasantville Station, N. Y. 





JEWELRY AND OPTICAL business in Okla- 
homa; 3,000 population; new, clean stock; watch 
inspection; fine location; new fixtures; owner 
going south; trade for good south Texas land or 
diamonds. Box 151, Woodward, Okla. 


ESTABLISHED jewelry business in lively town 
of 2,500 and nearby surrounding country of 
4,000 more; big repair business; railroad inspec- 
tion; invoice $4,600; can reduce; reason, other 
business. F. L. Hebert, Chatham, N. Y. 


ONLY JEWELRY STORE in rapidly growing 
town of 2,500; several mills and rich farming 
country; good paying business; railroad watch 
ims curt vill seit at liberal discount. J. G. 


Webb, Marked Tree, Ark. 


FOR SALE, jewelry business, with other goods, 
optical room; first-class and up-to-date, in the 
smartest town in the State of Maine; doing a 
good business; $3,000 to $6,000; can reduce. 
Address “O., 9018,” care Jewelers’ Circular- 
Weekly. 


| WILL BUY loose diamonds for cash if 
price is low enough. Abraham 
Shocket, 25 Allen St., Boston, Mass. 


HIGH CASH PRICES paid for diamonds 
and watches; immediate’ returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, 
Il. 


| PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; national bank refer- 
ences. H. Schwartz, 903 Heyworth 

‘ Bldg., Chicago, Ill. 


ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating 
and references of the highest order. Van Praag 
°. Co., 11 Lispenard St., New York, established 
1889. 


A SPLENDID OPPORTUNITY to purchase a 
clean, up-to-date stock of jewelry and stationery 
in the best dairy, stock and grain country in 
Minnesota; population 1,200; good schools and 
churches; poor health is my reason for selling. 
Write to J. L. Williams, The Jeweler, Zum- 
brota, Minn. 



































WANTED, a good first class jeweler with experi- 
ence in platinum work; good wages, steady em- 
ployment. Address E. P, Burckhalter, Supt. 
King & Eisele Co., Buffalo, N. Y. 





WANTED, good watchmaker, jeweler and en- 
gtaver to be able to help to wait on trade; a 
steady position to the right man. Address “M., 
8927,” care Jewelers’ Circular-Weekly. 


WHOLESALE JEWELRY HOUSE in the south- 
west wants traveling salesman to make Missouri, 
Kansas, Oklahoma and Texas. Address “O., 
8990,” care Jewelers’ Circular-Weekly. 








‘v ATCHMAKER, one who can do optical edging 
or jewelry work preferred; state reference, sal- 
ary; must be good man and quick. Address 

A., 8982,” care Jewelers’ Circular-Weekly. 





Business Opportunities. 


JEWELRY JOBS my specialty; I pay the highest 
prices for your surplus stock, Ben Roth, whole- 
sale jeweler, 235 S, Dearborn St., Chicago, Il. 











CASH PAID for surplus stocks of watches, dia- 
monds and jewelry; money sent by return mail; 
best of references. Address Emil Noel, 541 E, 
46th Pl., Chicago, Il. 





ON ACCOUNT of purchasing a garage business in 
a city, I am desirous of disposing of a well es- 
tablished jewelry business in Canaseraga, N. 
Y., and will reduce stock to suit the purchaser 
if sale can be made at once. Address “‘I., 9044.” 
care Jewelers’ Circular-Weekly. 





FOR SALE, wholesale jewelers’ supply business 
in large Ohio city; 10 years established; stead- 
ily increasing; good selling reasons; stock can 
be reduced to suit buyer; excellent opportunity 
for practical watchmaker with about $3,000; fine 
investment. Address “M., 8997,” care Jewel- 
ers’ Circular-Weekly. 





IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





(Special Notices continued on page 134.) 
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BUSINESS OPPORTUNITIES—Cont'd. 


1 PAY 20% MORE for your surplus 
stock of watches, diamonds and jew- 
elry than any other cash buyer; na- 
tional bank references. Emil Noel, 
541 E. 46th Pl., Chicago, Ill. 


WE ARE the largest buyers of jewelry 
stocks in the United States and pay 
the highest prices; send your dia- 
monds, watches and jewelry to us and 
receive cash by return mail; bank ref- 
erences. Bauman Jewelry Co., 71 
W. Madison St., Chicago, Ill. 


DIAMONDS at great bargains, $45 per 
carat and up; mounted rings and 
, other diamond jewelry bought from 
private people sold at half the regu- 
lar price; sent on memo. bill to rated 
dealers; sold for cash only. Dan l. 
Murray, 3 Maiden Lane, New York. 




















FOR SALE, live jewelry store on a division point 
on one of the largest railroad system in the Mid- 
dle West; an important railroad watch inspec- 
tion; a profitable business in itself; optical de- 
partment alone will furnish a comfortable living; 
a $25,000 business which can be increased by an 
energetic jeweler; money required, about $10,- 
000; owner has competence and wishes to retire. 
For further particulars, address “C., 77,” care 
Jewelers’ Circular-Weekly, 31 N. State St., Chi- 
cago, Ill. 





FOR SALE, second-hand work benches, hand and 
power flat and wire rolls, anvil and block, small 
foot and screw presses, one Oliver foot power 
lathe, one bar annealer (American), one grind- 
stone, one electric polishing head, small pressure 
blower, sand blast, ene polishing dust collector, 
ring bender, scale, stools, foot power polishin 
machine, also other tools. Leiman Bros., 62 
H. John St.. New York. 


To Let. 


TO LET, desk room, large window and light for 
an engraver or watchmaker; reasonable. Room 
808, 15 Maiden Lane, New York. 


TO LET, share in a first class office, Room 1609, 
Silversmiths Building, New York; gold line, go- 
ing to the jobbing trade preferred. Bliss Bros, 
Co. 




















PART OF OFFICE TO LET, suitable for a dia- 
mond setter or jeweler; very good light; reason- 
able rent. A. Edward Fisher, Room 1005, 71 
Nassau St., New York. 


PART OF OFFICE and desk room, fine north 
light; no office boy expense, a use of large 
safe, telephone; reasonable. irst floor, Room 
2, 16 Maiden Lane, New York. 


PART OF JEWELRY STORE and window to 
let for optical department in the most prominent 
business section of the Bronx. Address “W., 
8899,” care Jewelers’ Circular-Weekly. 


TO SUB-LET, part of office in Silversmiths’ build- 
ing, 15 Maiden Lane, New York; suitable for 
manufacturers’ representative; good light; rent 
moderate. Address Waite-Evans Co., Room 1708. 


TO SUBLET, desirable office or suit of offices, 
Cockcroft Building, y 














1 71-78 Nassau St. New 
York; splendid light; low rent. Apply Room 
1603, same building. 





DO YOU WISH TO RETIRE? We are 
an old, reliable established concern, 
the largest buyers of diamonds, 
watches, jewelry, etc., paying the 
highest price for your entire or part 
of your stock, no matter how large or 
small your stock may be; amount no 
object; bank and mercantile refer- 
ences; we act quick, and all com- 
munications are kept strictly con- 
fidential. Address Brooklyn Purchas- 
ing Syndicate, 608 Broadway, Brook- 
lyn, N. Y., ’Phone 2328 Williams- 
burgh. 








For Sale. 


FOR SALx«, all our fixtures, safes, trunks and 
trays. L, Bauman Jewelry Co., St. Louis, Mo. 








FOR SALE, at half price, four Diebold safes, 
seven feet high, nearly new. Fred Kaufman, 
565 Broadway, New York. 





FINE one-piece Mosler safe; weight, 7,500; fine 
cabinet work; cost $500. sell $225. Room 72, 37 
Maiden Laze. New York. 





FOR SALE, engine turning machine; two circu- 
lar and one straight line machine, in good con- 
dition. M. LeFrancois, 3409 N. 15th St., Phila- 
delphia, Pa. 


HAVE a very small patented article for big watch 
factory for sale or on royalty basis; cost 10 to 
20 cents, sells for $1 or more; no competition; 
novelty; output 100,000+1,000,000 in short time. 
gp Blume, 535 Wrightwood Ave., Chicago, 








WANTED TO CORRESPOND with firm engaged 
in the manufacture of tools, with a view of dis- 
posing of unfinished stock, complete set of dies 
and tools for the manufacture of a tool of estab- 
lished merit, including pate:ts or royalty. Ad- 
dress “C., 7173,” care Jewelers’ Circular-Weekly. 


FOR SALE CHEAP, two floor cases 
414 x 12 x 4% feet high, not includ- 
ing bases, sliding doors; write for 
description and price. The Gorham 
Co., Silversmiths Bidg., Chicago, III. 


FOR SALE, fine S. T. regulator, 100-in. walnut 
case, 14-in. silver dial, mercury pendulum, sweep 
second; price, $125; fine Swiss regulator, 102-in. 
oak case, 12-in. enamel dial, 12-in. brass pendu- 
lum, sweep second, price $50; one six-drawer ma- 
hogany watch bench, $8: one seven-drawer 
oak watch bench, $10. Geneva Watch & Optical 
Co., Los Angeles, Cal. 














TO SUBLET, desk room with north light 
in Silversmiths’ Bidg. 15, 17, 19 
Maiden Lane; reasonable terms. Ap- 
ply to Jewelers’ Circular Publishing 
Co., 11 John St., New York. 'Phone 
1148 Cortlandt. 


504 SQUARE FEET, 8 windows and north it 
for rent; excellent location for diamond }.;;¢ 
or manufacturing jeweler. Apply Room 61) 45 


John St., New York. 





FOR RENT, at very low figure, most conven « 
little shop in manufacturing district in ew 
York; 600 square feet, four large north i 
three large east windows; more space if 
quired; suitable for office or factory. I re 
Room 910, 47 John St., New York, 


Wanted to Purchase 


DAMASKEENING MACHINE wanted; machine 
wanted for decorating inside panel of watch 
cases; kindly give price and particulars \d. 
dress ‘‘Federal, 8969,’ care Jewelers’ Circular. 
Weekly. 




















Lost. 








LOST, Friday, May 24, on south side of John St. 
between Nassau and Broadway. one small fancy 
diamond ring; liberal reward, Address “B,, 
9033,” care Jewelers’ Circular-Weekly. 

















FINKE::- GLASS 











45 West Broadway 
Balance Jewels 

Mounted in highly polished settings. Ruby, 
Sapphire and Garnet. No cheap trash, byt 
uniform, well made jewels with finely polished 
holes. Satisfaction guaranteed. Send for price 
list. Sample on request. We are selling good 
jewels for the. price you are paying for the 








cheapest grades. 
NATIONAL JEWEL CO., :: Suffern, N. Y. 














Offer Wanted 
TO SUB-LET 


For Three Years 


Most desirable office, with north light 


SILVERSMITHS’ BUILDING 
15-17-19 Maiden Lane 








JEWELERS’ 
11 John Street 





Apply: 
CIRCULAR PUB. CO. 


Phone, 1148 Cortland 


NEW YORK 
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FOR SALE 


__The fine Solid Mahogany Fixtures of Chas. F. Sentz, Columbia, S. C., practically new; 
considered the finest lot of Jewelry Fixtures in the South; hand carved Mahogaffy with French 
Plate Glass, consisting of the following: 

2 30-FOOT WALL CASES 1 DIAMOND ROOM 1 32-FOOT PARTITION 
1 HORSE SHOE CASE 1 REPAIR OFFICE 1 WATCH BOARD 
10 8-FOOT SHOW CASES AND TABLES 


Original cost $9,050.00. Wéill sell cheap. I am retiring from the jewelry business at 
Columbia, S.C. If interested, address 


CHAS. F. SENTZ, Columbia, S. C. 








THE MANIPULATION OF STEEL IN WATCH WORK 


A MANUAL OF MODERN METHODS 


By JOHN J. BOWMAN 





A New Book on a Live Subject, equally useful to the experienced workman and to the apprentice. 

It is written in plain English, is meant to be easily understood, and it will be a pleasure to you to read it. 

It covers, in a manner never before accomplished, the subjects of manufacture, varieties of steel, correct treatment in 
jardening and tempering, filing, grinding, turning, polishing; the use of the watchmaker’s Jathe and attachments, including new 
and original methods, and devices, with instructions for making them. 


64 Pages, Leatherette Cover, Illustrated. 


REDUCED PRICE 50 CENTS, POSTPAID 


revue THE JEWELERS’ CIRCULAR PUBLISHING COMPANY, © cre ‘ona 
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“fimerica’s Leading Jewelry Auctioneer” 


JAMES L. HAND 


14 MAIDEN LANE : : NEW YORK 


the auctioneer that has become famous as the seller of the largest and finest jewelry 
stocks ever offered at auction in America. 

All sales conducted personally, assisted by a talented auctioneer of long experi- 
ence. “‘Hand’’ never sends a substitute. Here are a few of America’s most represen- 
tative jewelry firms. Their sales were conducted by “Hand.” The combined stocks 
of these concerns amount to over {wo millions of dollars! What auctioneer but “‘Hand”’ 
has conducted such sales as these? 


L. W. VELSACK, Pittsburgh; THE RYAN CO., Omaha; W. A. 
STURGEON & CO., Detroit; THE DUHME JEWELRY CO., Cincin- 
nati; HENRICKSEN JEWELRY CO., Duluth; N. BEAUDRY & CO., Montreal; C. F. SENTZ, 
Columbia, S. C.; HASBROOK CHINA CO., Columbus, O.; W. H. BECK, Sioux City, Ia.; GEO. 
KAPP CO., Toledo, O.; A. E. SIEDLE, Pittsburgh; E. H. LEFFERT, Council Bluffs, Ia., and 
Portland, Ore.; AUG. JACOBS, Quincy, Ill.; the jobbing stock of A. J. ALLEN, Montreal. 


Your own stock sold profitably without the introduction of cheap or inferior goods. The Detroit “Free Press’’ calls 


“Hand” 
“AN AUCTIONEER OF UNUSUAL TALENT ” 


Let me show you proofs of the profitable results of ‘‘Hand”’ sales and the splendid after effects. 

For the asking I'll mail “‘facts and figures’ and what the jewelry trade thinks of me. 

Unlimited capital to purchase your stock and fixtures in bulk if you wish to dispose of it in that way. Am in a posi- 
tion to render any honorable assistance. | Correspondence strictly confidential. 














































The Most Favorably 
Known and Successful 
Men in the Jewelry Auc- 














tion Business: 


We Guarantee Results, 
re We Offer You Real Merrit- 
at tae soon proven Efficiency. W. H. BROKAW. 























Sales Conducted for Established Merchants in the United States or Canada 


Write for Our Booklets “Facts Comrie & Brokaw 
Worth While” and ‘‘Their iia 
Opinions” on the Auction busi- = 
ness. 14 Maiden Lane New York 









































May 29, 1912. 





THE JEWELERS’ CIRCULAR-WEEKLY 


137 











IT ALL 





WE SELL 











THE VALUE OF PREPARATION 


Aside from the question of the auctioneer’s ability, thorough prepa- 
ration beforehand enters more largely than anything else into the question 
of success or failure in every auction sale. If you decide upon an auction 
sale to-day don’t start it to-morrow. Take time to choose your auctioneer 
and after this is done insist upon at least two weeks or more for preparation 
before opening your sale. 

The WORTH-WHILE AUCTIONEERS are usually engaged from one 
to three months ahead. The kind you telegraph for to-day and get to- 
morrow are either incompetents or cheap hangers-on of some of the pro- 
fessionals who engage in the dish t practice of sending substitutes—the 
hurry-up-kind 

The auctioneer who knows his business and values his reputation for 
success will not pt sales unl sufficient time is allowed to prepare the 
stock, the store and the advertising campaign. 

Our sales have been so invariably successful because we have realized 
the value of preparation and have refused to undertake the hurry-up-kind 
of sales. 

WE VALUE OUR REPUTATION, AND YOURS, TOO MUCH TO 
RISK BEING IN ANY UNDERTAKING NOT GOVERNED BY ORDINARY 
BUSINESS PRINCIPLES. 

We have open dates after July 15th. If you wait for us that long and 
will engage us now, we will be glad to advise with you, otherwise prefer 
you to get the other kind of auctioneers who care for nothing but what they 
can get out of you, 








MITCHELL & TILLOTSON 


Jewelers’ Auctioneers 
35 Maiden Lane NEW YORK 


UNQUESTIONABLE EVIDENCE FROM PROGRESSIVE JEWELERS THAT OUR SALES 
ARE BRINGING THE RIGHT KIND OF SUCCESS. 








WE SELL 
IT AT A PROFIT 











L. 


| conduct all sales 
personally, with 
the best talent to 
assist me, giving 
the services of two 
of the best men 
for the price of 
one. 


Can give the best 
of references from 
any wholesale 
houses, manufac- 
turers or bank in 
Chicago. 





Long Distance Phone 
Drexel 2906 


4607 
Michigan Ave. 





H. DODY &@ ¢ ©. 


I am in a position 
to do more for the 
jewelers at present 
than in years past. 


Acknowledged by 
the trade as hold- 
ing first place 
for more than 20 
years asa Jewelry 
Auctioneer. 





Write or wire me, if 
you contemplate hav- 
ing a sale. 

All Correspondence 
Strictly Confidential 


Chicago, IIL 
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N ERFECT SOLID GOLD 
WATCH BRACELETS AT 




















SPULAR PRICES @ 





STERN BROS.&©: 


Salesrooms and Diamond 
Siticer or 3 OO*4S GOLD ST.,NEWYORK. coring Sins: 
liamon ept., - 
- Branch (CHICAGO,ILL. AMSTERDAM,Holland. WY 
65 NassauSt..N-. Offices )31 North State St. 12 Tulp Straat New Tory as § 
LN Tae by and 


To avoid delay use 
J lecal address 33-43 Gold St. Audrey House, 


—— a . “ 

















